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WEBSTER © 


: 
' 


-..a name you : 
can depend on for 


QUALITY 


How do you illustrate quality? We think you do it by show- Sell the profit line 


ing a skilled craftsman a man with more than 40 years 
experience in preparing fine duplicating supplies — at work in Sell 
the Webster plant. 


rr . | r ‘ . é 
lhe experts at F. S. Webster Company use only the finest 

materials — gathered from widely separated points around the 

world — to supply you with duplicating products you can 


depend on for uniform quality. 


Your customers will be pleased with the consistent per- PARROK S and INKED RIBBO! \ 
é a ; : na Wiles: J UWUTN C L iu Vit 
formance of Webster carbons and inked r yns. They'll like 
the high standards of quality that Webster maintains for all its 


products—and they'll remember and ask for the Webster name. 

















Presenting the 


PITTSBURGH © 
The most compi/ete furniture line in its field 


















NO. 2 OF A SERIES 





HASKELL L-LINE... LUXURY DESIGN 


Here is steel that is perfectly at home... in any modern setting! Though modestly 
priced, you can recommend Haskell's Luxury design for executive as well as 
general office installations. Haskell's L-Line reflects fine quality and offers 
the kind you expect only at higher-priced levels! See this ‘‘L'’ group in our New 
Catalog 24—in full color! Featured are single and double pedestal desks, overhang 
designs, secretarials, credenzas, bookcases, cabinets, panel end and leg-type tables. 
Everything matched for decorative or functional ensembling! 





Write for 
New Catalog 24< 
makes ordering 


easier! 
SHOWROOMS: New York * Chicago * Denver * Los Angeles * Philadelphia © St. Louis 
WAREHOUSES: New York * Chicago * Dallas * Denver * Los Angeles * St. Lovis * Tacoma —_- 
HASKELL SEL INC. ° P.O. BOX 5273 ° PITTSBURGH 6, PA. 
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Streneth to spare... 


[7 


Model 23-LH 


| $1795 


($19.95 in Zone 2)* 


*(Zone 2: Texas and —— 
11 western states) 


= 
\ ’ 





22-LH, $15.95 23-LDH, $21.95 
($17.95)* ($23.95)* 
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General Chairs now 
avatlable with H-brace 
construction 





Something new has been added to the many quality 
features of the popular Cosco 22 and 23 series gen- 
eral chairs. A convenient ““H” brace to accommodate 
books, trays, hats, packages, etc. Sturdily constructed 
to withstand years of rough wear. Ideal for schools, 
cafeterias, conference and reception rooms, libraries, 
auditoriums . .. wherever your customers need an 
inexpensive general chair that is attractive, com- 
fortable and ruggedly reliable. Saddle-shaped seat 
cushioned with tufflex. (23-LDH has foam rubber.) 
Contour-curved backrest that conforms to shape of 
back. Square-tubing legs and frame. Legs extended 
in rear to protect walls. Rubber-cushioned steel elides 
to protect floor or carpet. Wide choice of upholstery 
and color combinations. Now more than ever—a 


good chatr to do business with! 


HAMILTON COSCO, INC. + COLUMBUS, INDIANA 


* 
7 





78 75° 74 70 


ost 





8 LIONS ON A COSCO CHAIR—There’s strength to 
spare, too, in this 23-L without H-brace. These 8 massive 
linemen ot the Detroit Lions weigh 2.090 pounds, The Cosco 


chair weighs 17 pounds, 


= 6 ClU€B 
> 


22-L, $13.95 23-L, $15.95 23-LD, $19.95 


($17.95)* ($21.95)* 
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FEBRUARY 


. 7 Office 
Appliances 


Retailers of Office Supplies, Office Machines, Office Furniture 





In This issue 


How To Sell Filing Supplies—Think Modern—Specialize . . . page 23 
Lead-off article in a section dealing with dealers’ sale of filing supplies iS a provocative 


adiscou! Ol specta ization 


The ‘Ideal’ Is Not impractical . . » page 26 


Robert Jerue, who is now doing a successful filing supply business, gives his ideas on 


how he would like to set up his sales organization 


Good Filing Systems Cut Users’ Costs ... page 32 


A case history telling how a Chicago dealer sold m hling systems because he pro- 


vided more efficiency at less expense to institutions. 


36 Answers! Designer States Role of Accessories . . . page 38 


Transcription of taped interview with William Gordon, director of design at Horder's 


Stationers, Inc., Chicago 
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OA Press-Time News 


Parcel Post Rates Increase Feb. 1: 
Temporary Injunction Is Denied 


On February 1, the increasing cost of postal service pushes a notch high 
On that date, parcel-post rates will increase by an average of 17.10. For indi, 
ual weights and zones, the increases range up to 35% 
These changes have had a wid 
Allied Carbon & Ribbon 


effect on manufacturers of parcel-post 
scales in our industry. They have be 
working overtime to get charts ready 
for millions of parcel post and shi 
ping scales in use. This is a servic 
which scale makers try to provid 
their customers on current models 


Names Verne Palmer 

Verne Palmer 
associated with 
the carbon and 
ribbon industry 


ror more than 





: . - ; 20 years, has 
Hearing in Washington 
‘ been named 
Meanwhile, a move to enjoin th head the West 
government from putting the new Coast activities 
: S ‘ : Verne Palmer 

rates in force has been instituted by of Allied Carbon 
the Parcel Post Association, climaxing & Ribbon Mfg. Corp., it was an 


with a hearing in Washington, D.( nounced by company president, W. | 





early in January. Bradley 
OFFICE APPLIANCES has been ad Mr. Palmer will also be in charg 
vised that the temporary injunction West Coast operations of Copy 
was denied but actual dismissal of th Craft, Inc., national distributors for 
suit was blocked by the judg: the Ormig line selection systems 
‘& saa duplicating equipment as well as of 
Tells of Decision the Copy-Craft photo opy equi 
In a letter dated January 11, t ment and supplies 
Pelouze Mig. Co. representatives William F. Lindner New 
Bruce Adams, president of Pelou ap 
and vice-president of the manufactu: Ohio Desk Official 
ers’ division of NSOEA, said Will 
“February 1 is still the effectiy Lindner has beet 
date of parcel post rate changes. Just ippointed 
heard from Washington that the judg president « 
hearing the injunction suit by th Ohio Desk Ce 
Parcel Post Association has ruled Cleveland, Ohi 
follows: it IS nnot 
1. Denied Justice De partment pl by tl rms pres 
to dismiss the suit. ident, Clark W 
2. Denied motion of the Parcel Post Knierman. Mr 
Association for preliminary injunctior Lindner is a veteran of the furnitu 
to prevent new ratcs becoming it Dusit >; whos issociation with Ohio 
tive February 1. Desk dates back to 19 H. 
“This denial of injunction in point prev sly served as sales manag 
2 shows that we have been on tl ind tl s head of the planni: 
right track all along, shipping new lepartment of the 52-year-old 


dials and scales with new dials with 


effective date of February 1, 1960 
Naturally, the period during 


Name Change Ahead 
For Art Metal Firm 


court settlement of the rate disput St holders of the Art Metal 
has been one of uncertainty for th Construction Co. have voted 
scale manufacturers. In its tw hange the name of the company 
pronged decision the court has let the Art Metal Office Equipment, In 
new rates go into effect but the fin Eventually the company will tak 
decision is held in abeyance the name of Art Metal, Inc 
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Buyers Index Issue 
To Be Part 2 in March 


The annual Buyers’ Index 
published by Orrice APPLI 
ANCES will | Part 2 of the 
March issue of OA. Previously 
published in February the dat 
was changed to March in orders 


that a number of new features 
could be incorporated in_ its 


publication this ye 


Eversharp Head Aims 
at Board Control 
of Technicolor, Inc. 


Patrick J. Frawley, Jr., president 
of Eversharp, Inc., is seeking con 
trol of Technicolor, Inc., through 
naming nine of the board's 12 dire 
tors. A proxy hight IS | ossible 

Mr. Frawley is quoted as saying 
that Eversharp and individuals of 
the company hold a substantial in- 
terest in Technicolor. His plans for 
Technicolor include getting the con 
cern into the film manufacturing 


field. 


Smith-Corona Distributes 
German Accounting Machines 


[Three new office accounting ma 


hines made in West Germany are 


now being sold | Smith-Corona 
Marchant, In 
Emerson E. Mead xecutive vice 


president, said that the addition of 
the devices to the ompany s product 
lines represented the first major di 
versification in more than a year 
The new products are being mar 
keted by Smith-Corona Marchant's 
new data processing systems divi 


, ) 
SLO 


Eagle Pencil Launches 
Numbers Game Contest 


Eagle Pencil Co. has launched its 
Mirado-Verithin quality control 
umbers game which will have as 
first prize a one-week’s vacation in 
Las Vegas plus $2, n cash. Lucky 
quality control numbers will be 
stamped on the back of pencils and 
holders of lucky numbers will be 


eligible for the grand prize and other 
prizes. Starting February 1 the game 


ends May l. 
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Aigner Scholarships to NSOEA Seminars 
Awarded Don Ezell and William Sutton 


The G. J. Aigner Foundation scholarship of $250 for use in attending the 


NSOEA Sales Management Seminar at Ventura, Calif., January 17 to 22, was 


won by Don Ezell, partner with his older brother Hal in a retail office equip- 
ent and supplies business estabilshed in Wilmington, Calif., in 1956 under 


the name Ezells 


A similar scholarship for the 


seminar at Victoria, B. C., Canada 
january 24 to 29, was awarded to 
William I Sutton, who took over 
management of Rosser & Sutton, 
Yakima, Wash., on January 1, fol 
lowing retirement of his father from 


tive business life 
Letters Judged Best 
Ezell and 


utlining why they wanted 


The letters of Messrs 


to attend one of the seminars and 
what they expected to gain from 
lance were judged the best of 


those subn itted 


At the seminar held at Wagoner, 
Okla., November 15 to 20, 1959, 
he Aig Foundation sponsored Al 


fred ]. Borsheim of McClain Hed 
in & Schuldt Co., St. Paul, Minn 
Mr. Borsheim received the scholar 


shit on the same basis as the other 


To Georgia in March 


The | ersity of Georgias Cet 

r f Continuing Education, Ath 

ns, Ga., is the locale of the next 

NSOEA seminar. Scheduled for the 

week of March 13, one of the stu 

S the seminar will be spon 

red by the Aigner Foundation. As 

the revious instances the one 

sen will be the winner of the 

which involves simply 

tn writing of a letter explaining 

why th ipplicant wants to attend 

the seminar and what benefits he 

_ Logtens 

The G. J]. Aigner Foundation was 
few years ago by 

G. ]. Atgner Co. for the purpos 

iT g opportunities ror edt 

hools of higher learni: 

Aigner employees and customers 

ir children. Appropriate 

the Foundation was named after 

George J]. Aigner, founder of th 

Aigner business some 50 years ago 
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Old Town Names Carlin 
General Sales Manager 


Appointment of 
Gabriel S. Carlin 
as general sales 
manager of Old 
Town Corp. has 
been announced 
by J. C. Quinn, 
Jr., senior vice- 
president. Mr. 





G. S. Carlin 


Carlin has been 
with Old Town for more than 10 
years. He has served as printing pro- 
duction and sales manager, advertising 
manager, executive assistant to the 
vice-president for sales and, most re- 


cently, New York sales manager. 


NOMDA Stresses Its 
International Flavor 


With the addition of more than 
150 members to the roster of the 
National Office Machine Dealers As- 
sociation when the Canadian dealers 
affiliated with NOMDA, it is felt 
that the 
more and more international in its 


organization is becoming 


activities, says Harold Mann, execu- 
tive sec retary 
Along with the Canadians, the 
Association has accepted members 
from Mexico, Puerto Rico, Bahamas, 
Italy, Switzerland, Cuba and Sweden 
To Rive 


pansion the Association is now using 


prominence to this ex- 


the phrase, “An International Or- 
ganization’ on all of its official 


printings 


Expand Distribution 
of W-] Grayline Forms 


Grayline forms and stock forms of 
Wilson Jones Co. will be expanded 
for distribution through dealers, an- 
nounces the manufacturer. Certain 
special forms will be discontinued, but 
not including those for autograph 


registers 





Gregory Mayer & Thom 
Control Acquired by 
Attorney-Banker 


John F. Lange, Detroit attorney and 
banker, is reported to have acquired 
control and direction of Gregory 
Mayer & Thom Co., veteran Detroit 
office supplier and outfitter. Mr. Lange 
acquired control from the estates and 
families of the founders. Charles H. 
Thom has been retained as executive 
vice-president and general manager. 

Mr. Lange also took over Raymond 
& Backus of Detroit a year ago. Ac- 
cording to him, some services of the 
two firms which are in duplication will 
be consolidated. 

Gregory Mayer & Thom’s main re- 
tail store will remain in downtown 
Detroit, he said. The firm has branch 
stores in Lansing and Birmingham, 
Mich. The branch program, he added, 
will be expanded, Expansion of office 
design and decorating service is 
planned, including promotion of ad- 
vanced business systems and equip- 
ment. 


Chilton Brown New 
Director of Sales 


Chilton Brown 
has been = ap- 
pointed director 
of sales for Di- 
rectional Con- 
tract Furniture 
Corp., it 1s an- 
nounced by 
George Mesberg, 
president. Mr. 
Brown was previously merchandising 
manager for Jens Risom Designs, Inc., 
with whom he was associated for five 
years 

Mr. Brown will operate from the 
New York office of the Directional 
Contract Furniture Corp. at 160 E. 
56th St., which is the main office 
and display showroom. Other show- 
rooms are maintained at Space 1700 
Merchandise Mart, Chicago, and af- 
filated showrooms throughout the 
country 

A new catalog, No. 60-A, com- 
prising Paul McCobb designs, in 
addition to other new designs by 
Norman Cherner, George Mulhauser 
and Kipp Stewart, has just been 
issued. 


a 


Chilton Brown 
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Many a stationer with the Wausau line is find- 
ing a wealth of highly profitable extra business 
“right under his nose’’ . 
banks, insurance companies, schools, churches, 
and a multitude of firms with their own print- 
ing departments. 


. at business offices, 


For virtually every office machine... from 
the typewriter to-mimeo, duplicating, account- 
ing and offset printing equipment . . . there’s a 
Wausau Office Impression Paper that does the 
job better! 


looking for a “Gold Mine” yourself? 


The Wausau distributor in your area would 


ike to tell you how to find it. . . easily, quickly. 


mall coufoen Today —> 





Cut precisely to sizes required for office use, 


Wausau Office Impression Papers come to you 
in a variety of colors and weights. All are at- 
tractively ream-wrapped for extra convenience 
in stocking and selling. All are made with extra 
care to feed smoothly, rapidly through machines 
and give the clean, sharp, impressions de- 
manded in business offices today. 

If you aren’t already taking advantage of 
this big market and the right line for it... 
better get the complete story. Send coupon now. 


WAUSAU PAPER MILLS COMPANY 
Brokaw, Wisconsin 


Yes, I'd like to cash in on the big market for Wausau Office 
Impression Papers. Give me the complete story. 


Name 
Firm 
Address 


City and State 
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glad you pointed out 


the big’ market for ‘extra care’ 


Os ss Cet me Geek od ul -1 1p code Ue —t- 8 ol -) le: Bele 


the right line for it. 





WAUSAU LEDGER « EXACT LEDGER 


NAUSAU DUPLICATOR ¢ EXACT DUPLICATOR 
WAUSAU OPAQUE OFFSET 


WAUSAU TEXT 


WAUSAU PAPER MILLS COMPANY 
Mills and General Sales Offices at Brokaw, Wisconsin 





























( MADE WITH \\ 
EXTRA CARE_L. 


cS} (SS 





t Sales Offices: Atlanta, Chicago, Cleveland, Los Angeles, New York City 
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For nearly 50 years news of patents issued covet 


ing products designed ror u business off has 
been published monthly OFFICE APPLIANCES. It 
the early days as much as tw “ icvoted to 
reproductions of patent drawings and descriptiy 

text. Since August, 1957, presentation has _ beet 
limited to descriptive relerer without benefit of 
illustrations. Beginning with urrent February 
issue, reference to patents under a dey t head 
ing is being dropped from ditorial program 


The circumstance is akin to saying a last farewell to 
an old friend. Patents always have been of intens 
interest to a limited group of our non lealer readers 
Because our primary obligation is to dealers, the Pat 
ents column will become a casualty unless ider 
remonstrance is strong enough 1 broad enough t 

cause reconsideration 

« 

In a statement titled, “New Horizons for Business 
in Public Affairs,’ F. H. Mueller, U. S. § tary of 
Commerce, said, “The gross national product at an 
annual rate of $484.5 billion reached a peak in the 
second quarter (1959) on th f the steel strik 
It should climb to $500 billion by mid-1960, th 
dream-target of record prosperity. Because of antici 
pated increases 1n population invention, and produc 
tivity, we at the Commerce Department can foresee a 
projection to $700 billion by he comit 
decade.” A pleasant prosp 
Next Month 
The subject of business forms’ selling 
plored in depth in March. Results of a survey con 
ducted among 100 dealers, case histor leal 
ers, viewpoints of manufacture: 1 other material 
Office Appliances February 1960 
Publishes John A. Gilbe 
Assistant Publishes ( lee W Gilhert 
Advertisine Manager H t Ss 
Manager, Marketing Servi St k 
Production Manager } t Sk 
Treasures iM. 1 
OFFICE APPLIANCES was fou: ry Geor H. Pat 
terson and developed through 34 by | Johnson 
ESTABLISHED 1904: Succeeding b g Ar 
can Stationer, New York, establis 1873, ¢t : 
trade journal serving the stationery | Tvpew 
Trade Journal & Office Systems, New York 1; 7 
Office, Franklinville, N.Y., 1904; 7 OF Apt 





that 


Oft: 


mind 


dollars But 


sharing in this prosperity is not 


lated it should be kept in 
automat 


equipment and supply dealers must be alert to th 


rends in merchandising and prepare themselves for 
w developments such as automation supplies and 
ssories, office planning, and the adding of 
rior aecsign to sales stafts. 
As an indicator of how proportionate shares 
prosperity can change significantly, here is a para 


graph from a financial report issued last November 
by Allan A. Ryan Royal M 
Bee Corp 


The (I o>) & 


hairman of the Board 


cwriter industry faces an increas 


' 


ingly serious threat from foreign competition. Typ 
writer manufacturers abroad, where labor rates at 
one-third to one-half those of this country, have 
creased distribution in the U. S. from less than 2° 
of estimated sales in 1948 to 24% in 1958. In th 
same period the U. S. shar of the typewriter market 
outsid the | > leclin d from 634°, iM 


ly /, 42 ian 
lb S Rerene BPR 


Editorial Dire 





pertinent will ilyzed. Program and list of 
hibitors tor the NOFA convention, off lant 
ind oft ries will add to the editorial m 
] al, ¢ Business Equi} nt Journa 
( TT 908: O Outfitter, Chicago 8: the orig 


National Sta New York, 19 


ADVERTISING REPRESENTATIVES: N York ( 


‘ \ | District Manag M 

] f R t S ) E. 42nd St., I 

N. ¥.97 M 7 

Chicago: Herbert L. Sime, Vice-president lack M 

McDonald W. Jackson Blvd., Chica I Phone 

DI 

Los Angeles: R E. Ahrensdort, Jack Qu in, Sta 
Ehrencl R. E. A nsdorf Co., 3275 W Bly 
Ang ( Phone DUnkirk 2-7 
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How Mosler 
Dealers are 
Selling 





In Kenosha, Wisconsin, Mosler representative Henry Spiker (seated), 
ecks prospects with Brosk Office & School S ipply’s Henry Lindeman. 


Because he sells Mosler, he follows up business fires 


Lindeman of Brosk 
Office & School Supply, can’t help his 
pects recover records lost in 
is that were incinerated 
; and files 
e he handles Mosler’s line 


de ‘dinary “safes” 
f re ifes and insulated files, he 
follow up fires 


prevent another loss of records 


ndeman uses these loca 
ase nistories t¢ persuade other pr S 
give their records propet 
Mosler protection 
Here’s an example of how this tect 
On Feb. 19th, the mai! 
the Farmco Farmer's Cs 
perative were completely destroyed 


Mr. Lindeman followed uy 


World’s L 
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this fire and found that they had 
kept their accounts receivable in a 
Mosler record safe. All their other 
records had been kept in ordinary 
files. The accounts receivable were 
unharmed. All the other records 
were destroyed. In this case, Mosler 
equipment sold itself. When the new 
office opened, it contained a new 
Mosler “A” Label Record Safe plus 
two of Mosler’s New Insulated Files 
for all other records. Jn addition, Mr. 
Lindeman landed the business for all 
the new office furniture. Since then, 
Mr. Lindeman has used this local 
case history to make many other 
sales. Mr. Lindeman’s advice: “Don’t 
try this technique unless you can 


back it up with equipment that really 
works ... Mosler equipment.” 


Mosler Franchises 


A limited number of Mosler fran- 
chises are now available for qualified 
dealers. A Mosler franchise gives 
you exclusive rights to these potent 
selling tools: 


1. The finest office protection and fil- 
ing equipment made. 

2. The assistance of the Mosler sales 
force in developing and expanding 
your markets. 

3. The support of national advertis- 
ing and merchandising. 


Write for additional information: 


. > 
irgest Builder of Safes and Vaults, 320 Fifth Ave., New York ‘The Mosler Safe Co. 
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This is Mr. Gustave Fischer 


(A STATIONER OTHER STATIONERS SHOULD KNOW) 


Gustave Fischer, President and founder 
of the Gustave Fischer Co., Hartford, 
Connecticut, creates BIG BUSINESS in 
many small ways. “SERVICE”, says Mr. 
Fischer, “has been the keynote of my 
business since 1899." Even though he is 
celebrating his 60th anniversary in busi- 
ness, it is not unusual to find him waiting 
on grandchildren of his origina! custom- 
ers. “And to maintain a successful busi- 
ness, your service can’t stop at the end 
of the working day.” Mr. Fischer has 
been active in the Hartford Chamber of 
Commerce, Rotary, Community Chest, 


12 


Salvation Army, Better Business Bureau 
and the Connecticut Valley Stationers 
Association. One of his traditional “‘serv- 
ices’, started many years ago, is the 
supplying of pocket-sized “lesson books” 
free to local high school students on the 
first day of school. 

In is tenn shan \ buildi: r on hen lum Street, and a 
warehouse on Ann Street, the Gustave Fischer Com 


pany keeps close to fifty employees busy supplying 
supplies and services to customers throughout the 


state. The basement contains open shelf stock; first 
floor is the main selling area; mezzanine has execu- 
tive offices and “special” selling area; second floor 
houses an office furniture display; third floor is the 
main office. All shipping and receiving is from the 


Ann Street warehouss 
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“SERVICE is still the secret of our continuing suc- 
cess!” says Mr. William S. Blech, Vice-President. 
Citing an example of what service will do, Mr. Blech 
said, “After many calls on a large, local company, 
without a single order, we were asked to supply the 
president with a desk set pen of a model that had 
been discontinued for many years. The company’s 
president had tried unsuccessfully everywhere to 
find a replacement, because he had a sentimental 
attachment for the set. We were asked to help. Reg- 
ular sources didn’t have it, and we scoured the town 
for weeks. One day our salesman saw a similar 
model in a back staeet jewelry store window. We 
bought it, cleaned it, polished it, and delivered it free 
of charge. That was 14 years ago. Since then the 
company has been a regular, substantial customer.” 

“GOOD SERVICE ALWAYS LEADS TO GOOD 
CUSTOMERS.” 





Fischer has 7'2 to 8-time annual stock turnover! 
Amazing? Not when you consider Fischer’s 
service. Like maintaining a customer’s stock in the 
Fischer warehouse, then shipping and billing onl) 
when needed...thus guaranteeing quick delivery 
on special items and possible price benefits. Or car- 
rying special lines to suit their customers’ specific 
needs, such as office furniture, photographic 
supplies, and engineering and drafting materials. 





THE STORY OF THE 
SMOKE-FILLED ROOM 


Harold Stahl, Treasurer of 
the company, is probably the 
busiest man in the organiza- 
tion. He handles some of the 
larger accounts and relates 
this interesting experience: 
“For many months the pur- 
chasing agent for a large use? 


of office supplies proved a 
difficult customer. We would 
chat amiably for hours, but 
he never placed an order. I 
decided to try to sell him pencils as a door opener; and asked 
the Dix representative in this area to join me in this 
effort. In half an hour the purchasing agent’s office was 
filled with smoke...and talk about meerschaums and briars, 
stems and bowls. The agent and the Dixon man were both 
ledicated pipe smokers and devoted the whole ‘sales talk’ 

pipes! Not a word about pencils 

“But one week later the agent placed a pencil order with 

That was the beginning. The company now does a six 
igure volume with us annually, and is still being visited 
once a week 

“No, I haven’t taken to pipe smoking as a result, but 
there’s little else that Fischer won’t do to satisfy a customer, 
big or small.” 





FROM LITTLE ACORNS TO...When a new concern 
comes to Hartford, big or small, a Fischer man will 
call, at no cost, and help lay out its office. If desired, 
he’ll also analyze the new firm’s needs, recommend 
equipment and supplies. If the firm needs some- 
thing special that’s out of stock, Fischer will loan 

substitute to them until the order can be filled 
Result? Another long-term customer. 
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John R. Odell, store man- 
ager, spends most of his 
busy day on the telephone 
taking orders and answer- 
ing inquiries. The same 
courteous attention is given 
to all orders and inquiries 
regardless of size. Fortu- 
nately, for the company as 
a whole, he has most of the 
answers. A great deal of the 
reputation of our company 
is based on the service 
rendered to its customers, 
through his busy desk. 





The Dixon Company believes that information 
about successful stationers can prove helpful to 
other stationers as well. Dixon’s specific service to 
the stationery field is the supply of the finest mer- 
chandise in its field...famous Dixon Ticonderoga 
pencils, drawing pencils, colored pencils, industrial 
markers, accéssories. And, in addition, ideas that 
can make the stationery business a more profitable 


one for all concerned. 





The Joseph Dixon 
Crucible Company 


JERSEY CITY 3, NEW JERSEY 











PRODUCERS OF A COMPLETE 
LINE OF BUSINESS FORMS 


There’s never a customer you can’t serve . 
never a job too big to handle . . never a new form 
you cant supply... when you rely on Ennis 


Ennis is the foremost producer of business forms 

in America, offering dealers every needed 

form from the newest Snap-A-Part, Register or 
Continuous forms to the full range of everyday forms. 
Service is fast, prices are competitive and 

the profits are yours .. because Ennis products are 
sold through dealers . were your supplier, 

not your competitor, 


Write today for catalog and complete information 


ANNIVERSARY 1909 © 1959 
pig Sabena 
Ennis 

BUSINESS FORMS, INC. 


(formerly Ennis Tag & Salesbook Co.] 





Home Office and Factory 
Ennis Texas 
Eastern Factory 
Chatham, Va 


Western Factory 
Paso Robles, Calif 


Warehouses — Birmingham, Houston, St. Louis 
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Letters 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blud., Chicago 6, Ill. 


Automation and the Dealer 


Dear Editor: 

Like many other office supply dealers, we are 
extremely interested in the transition we must 
make from our historic type of business to the 
new world of Automation. We have in ourselves 
made some small steps in that direction, in that 
we have established a machine department em- 
ploying three full time salesmen and a full time 
service man 

However, we are fully aware that we have not 
as yet scratched the surface. We know that we 
must know what supplies, forms, accessories, and 
machines are necessary for us to properly supply 
the needs of the modern office. Therefore, we 
wonder if you could aid us by giving us lists of 
the types of equipment in use, lists of types of 
supplies needed for this equipment, the names of 
some other office supplies dealers who have suc- 
cessfully moved into the field of Automation, and 
perhaps their methods, and any other information 
which might be helpful to us. 

We are also anticipating a trip to visit some of 
the more successful office supply dealers who have 
made the transition I describe, and we wonder if 
you might advise us of who they are 

We are sincerely interested in making as early 
a move as is possible, and hope you can aid us in 
digging out the initial information 

HAL CALKINS 


Manager, Main Store, 
Lowman & Hanford Company, 
Seattle, Wash 


Our answer was to suggest reading the special 
feature on Automation in the January issue of 
OFFICE APPLIANCES. Reading and re-reading 
that feature is recommended to all office equip- 


ment and supply dealers. 


Automation and the Manufacturer 


Dear Editor: 

We have been reading the January issue of 
OFFICE APPLIANCES and find it one of the most 
interesting copies we have ever seen. Your articles 
on automation, including your editorial on page 
23, are prompting us to look further into this field 

I would appreciate it very much if you would 
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send us another copy of this particular issue, 
marked to my attention. 
R. E. Farroutti 


Sales Manager, 
Anderson-Hickey Company, 
Nashville 7, Tenn 


Dealer Selling of Business Forms 


Dear Editor 

We have found that the average stationer tends 
to shy away from the forms business unless he may 
have a repeat order on a form that was designed 
by someone else. I feel that we have just barely 
scratched the surface on the available potential of 
forms. We are in a smaller community and for 
years we have had to look for additional items to 
sell our customers. Among those extra items have 
been business forms. 

A portion of the forms business that is wide 
open is “pegboard” accounting forms. I feel that 
for us the immediate future will see a greater 
growth than the usual forms business (invoices, 
bills of lading, etc.). In fact, ‘‘\pegboard’’ forms 
almost don’t have to be sold. All we do (in most 
cases) is show the idea and the customer takes it 
away from us 

The stationer is in the enviable position of being 
able to see his customers much more frequently 
than does a speciality forms salesman and, there- 
fore, is in the position to catch a customer at the 


right time 
D. W. STRAUCH 


Manager 
Strauchs’ Stationers, Inc 
Mesa. Arizona 


This letter is typical of the many comments we 
have received in a survey of business forms’ sell- 
ing by dealers. Full scale treatment of the subject 

scheduled for the March ISSUE 


Specialize or Die 


Dear Editor 

Please enter our order for-2000 reprints of your 
editorial ‘Specialize or Die’, appearing on page 
20 of your December, 1959 issue 

This is a very excellent editorial calling attention 
to a very definite trend in our industry. It is a part 
of serving, which is the basis of all selling. 

J. J. Van Lent 

Assistant Sales Manager, 


The H-O-N Company, 
Muscatine, lowa 
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STAY UP TO DATE 
IN STYLES AND SALES 





WITH Ennis 


FOR 50 YEARS THE PACESETTER 
IN QUALITY BUSINESS FORMS 


New machines and new methods have greatly 
increased the number and kind of business forms 
in use today. To stay ahead in sales and profits 

.. your forms must stay in step with progress. 

And to sell the complete field, you need 

a complete line. You get both with Ennis . . the most 
complete line, with all the most modern forms. 
That’s because Ennis is the nation’s 

foremost producer of quality forms for business 
in the nation. It’s your most profitable 

line and it’s the line that’s sold through dealers. 
We're your supplier, not your competitor, 


Write today for catalog and complete information. 


th ANNIVERSARY 1909 + 1959 
} * 
{} Ennis 


BUSINESS FORMS, INC. 


(formerly Ennis Tag & Salesbook Co.) 





Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 


Paso Robles, Calif. Chatham, Vo. 


Warehouses Birmingham, Houston, St. Louis 
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Premier 


Trimmers 


Here's quality through and 
through . . . from the preci 
sion calibrated base in new 
eye-ease green to the hardened 
tool steel replaceable blade, 
from the handsome long last 
ing chrome plating, to the 
Premier guard, from the bal 
anced spring tension to the 
clean, sharp, effortless, accurate 
cuts. You can tell it’s quality 
and you can tell it's a Pre 
mier. Your customers will 
PREFER Premier, every time 


@ 7 Sizes 
@® From $6.00 to $55.00 
®@ Wood or metal base 


REPRESENTED NATIONALLY BY 


Stone-Newman Associates 


320 Broadway, New 


New York 


Jack Luke, 3950 Lake Shore Dr 
Sid Lichtenstein 


Chicage 
223 S. 10th St Philadelphia 


Pa. 


Harry Henkel, 1046 S. Olive St 


Los Angele 


Calif 


Emil Dalmas 


P. 0. Box 1524, 9923 Estacad 


Dallas, Texas 


George B. Tapner 


641 S. Rock Hil! Rd Webst 


Grove 19, Mo 


R. 


C. Hill, 1523 Kingswood Road, Jacksonville 


Florida 


PHOTO 
MATERIALS 
CO. 


PREMIER 
QUALITY 
PRODUCTS 


2100 WEST FULTON ST. 
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CHICAGO 1712, ILL. 


After Hours 


Re-elected IMA Director 
Adams 


president of the 
Manufa 
turing Co., Evans 
ton, Ill, maker 
f spring-typ¢ 


Bruce 


Pelouze 


scales, has been 
re-elected a dire 
tor of the Ii 
Manufa 


Adams _ has 





Bruce Adams 


nos 


turers Association also 


served as a director of the Evanston 


Chamber of Commerce and has been 


1 member of its national and _ state 
affairs committee 

Last year he had been elected presi 
dent of the Scale Manufacturer's As 


sociation 


Levy Honored 
At Federation Dinners 


HENRY Levy, veteran industry and 
philanthropic leader, was the guest of 
honor of the stationery industry at its 
Feder 
ation of Jewish Philanthropies direct 
McKINLEY Levy, 1959 


Federation's sta 


annual dinner in behalf of the 


ed by IRvIN« 
60 chairman of the 
The testimonial affair 


tioners division 

was held on January 14, 1960, at th 

Savoy Hilton Hotel, New York City 
Tribute was paid to the honored 


guest for his devotion to Federation 


and other humanitarian causes 


preat 





a record of philanthropi SETVICE 
highlighted by an 


years of inspiring division 


unparalleled 18 
chairman- 
ship 
The 
marked by more than just the anni 
versary of Mr. Levy's campaign lead- 


industry's testimonial was 


ership, however, for it also highlighted 
his 40th year in business and his 60th 
birthday 


Fort Wayne Official 


ARDEN G. OBER, 
Equipment Co., has 
three-man 


co-owner of the 
Business been 
member of the 
bi-partisan City Board of 
Fort Wayne, Ind 
was made by the mayor, Ober’s op- 


named a 
safety in 
The appointment 


ponent in the mayoralty primary. 

Bus! 
ness Equipment Co. and the Arden 
Gift Shop, also located in Fort Wayne. 
affairs and 


Ober, with his son, owns the 


In CIVIC 
Kiwanis Club of 


He has been activi 
is president of th 
Fort Wayne, for which he served as 
years 


secretary for nine 


M, Dale McCall Heads 
Executives Club 


M. Date MCCALL, vice-president 
of Schooley’s, Inc., Kansas City, Mis- 
souri, was elected president of the Ex 
ecutives Club, of Kansas City at a re 
cent meeting 

McCall is manager of the 
furniture department at Schooley’s 


office 


The Diehls Have Much To Celebrate 


* 


THREE GENERATIONS OF DIEHLS 
R II! were 


ind th mpanys 50th anni Sary 


photographed i 


it the Diehl Office Equipment ¢ 





William R., William R 


together during recent celebration of the senior 





Ir.. and Willian 
s 80th birth 


oximately 75 business friends attended the 


bus, Ohu 
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CRITERION series 


Custom” teok wtandard line 


SPECIALISTS IN SEATING AND SEATING ONLY FOR OVER 30 YEARS 


MARTER CORPORATION 
‘ ars Mechigan 





, AR R 





architects and interior designers “know” HARTER 
architects and interior designers “know” YOU through Harter advertising 


INTC AIRT IE TR, 


SPECIALISTS IN SEATING AND SEATING ONLY FOR OVER 30 YEARS 

















Architects and Interior Designers are important to you. 
They influence sales. Ads and many other selling tools 
acquaint them with Harter. You sell Harter. They know 
you through the product. Take advantage of this. Just 
mail the automatic coupon at the right with your letter- 
head. We'll send you a complete story of Harter 
Dealer Tools. 
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OA Names Bill Morris 
Dealer of the Year 


FFICE APPLIANCES’ 1959 ‘‘Oftice Equipment Dealer of the Year 
is William E. Morris. president and general manager of Morris 
Brothers, stationery and office equipment company of 15 N. Hunter St.. 


Stockton. ( da if 


The emergence of Bill Morris into the spotlight, occupied a year ago 





by George L. Stuart of Orlando, Fla., comes after a diligent study of many 
candidates’ qualifications 
Selection of the Stockton dealer was on the basis of leadership in the 
industry, astute operation of a successful business and community service 
In recognition of his selection the Stockton executive was publicly 
honored in a ceremony conducted at his own Rotary club on Wednesday 


) 


noon, January 27. A p 








aque from this business journal was presented to 
him at that time 
Few men have been held in higher regard in their industry than Bill 
Morris, who accepted a second term as District Governor, Region 11 of 
the National Stationery & Oftice Equipment Association, despite his very 
lemanding business 
This dealer's devotion to the cause of the Stationers Association of 
Northern California, to regional meetings and to the activities of the 49ers 
Travelers Club has been well documented 
Likewise, his executive ability and business acumen has been ade 
juately demonstrated. He entered business in partnership with his father, 
the late W. H. Morris, and uncle, the late E. O. Morris, carrying on a firm 
which was established in 1850, the year California became a state and 
Stockton was chartered. Office supplies, furniture equipment and systems 
are carried in the complete dealership 
Born April 5, 1911 in Mexico, Mo., he came to Stockton as an infant 
le was educated in the Stockton schools and received his A.B. degree at 
College of the Pacific where he was student association president 
Bill Morris’ recent activity in support of the local library bond issue 
s typical of his civic life in Stockton where he is vice president of the 
Stockton was chartered. Office supplies, furniture, equipment and systems 
past president of the Stockton Merchants Association and a member of 
the Rotary Club. A member of the Grace Methodist Church, he is adult 
division superintendent 
Other associations benefiting from his active membership are the 
Commonwealth Club of California, the Glide Foundation in San Fran 
cisco, for which he is a trustee, and the College of the Pacific, which he 
served as a trustee. He is a 32nd degree Mason, a member of the Yosemite 
Club and the Stockton Golf and Country Club. 
Away from his business, Bill Morris enjoys the family circle in com- 
pany with his wife, Margaret; son, James, 16; and daughter, Martha, 11 
If he has time for a hobby his devotion is shared by golf (a hole-in-one is 


choice memory) and photography 
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GUARANTEED BY EBERHARD FABER 





482 





Customers save trips to the penci! sharpener with the new “F” (Firm) degree MONGOLS 
by EBERHARD FABER. Here’s the one degree lead that’s not too soft, not too hard—yet 
writes a rich black line and stays sharper longer. And to suit every writing need, 
MONGOLS come in all the popular lead degrees—very soft, medium, hard and very hard. 
The world’s finest graphite and clay make MONGOLS the finest lead penci! a few cents 
can buy! From Pink Pearl Eraser to smooth black point, MONGOLS are “pencil perfect” 
from end to end. 

Your EBERHARD FABER sales representative is the man to see about nationally 
advertised MONGOLS. Or write directly to EBERHARD FABER — your one source of supply 
for all writing needs 


EF; EBERHARD FABER 
pila 4 Qualay. ys wring 


Wilkes-Barre, Pennsylivania-New York-Toronto, Canada 
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OA Editorial 


A bit of history — 
and a promise 


T HE original trade journal in the field of office supply was the old 
American Stationer. It was established in 1873 and continued as the 
American Stationer for half a century. Eventually it acquired and absorbed 
the Office Outfitter, at which time the name was changed to American Sta- 
tioner & Office Outfitter. In 1928 it was merged with OFFICE APPLIANCES. 
The fifty-fifth anniversary of OrFiICeE APPLIANCES occurred in June 1959 
This record, however, including various publications acquired and merged, 


dates back to the first issue of American Stationer 86 years ago. 








In the Gay Nineties Evan Johnson began selling space in the American 
Stationer. After successful experience in New York, the Philadelphia area, 
and New England, in 1900 he moved his activities to the Middle West, with 
headquarters in Chicago. It was in 1902, while he still was with the Ameri- 
can Stationer, that he started the movement which resulted in bringing in 
dustry leaders together in Chicago and forming the National Stationers Asso- 
ciation two years later. After the third annual convention of the organization 
which he ushered into the world, he bought an interest in OFFICE APPLI 
ANCES. For a third of a century he was its editor and principal owner 


From the beginning Orrick APPLIANCES was a leader in the field it 
served and among business publications generally. It brought together dif 
ferent business groups, resulting in an industry consciousness which never 
had existed before. The trade journals prior to OFFICE APPLIANCES, includ 
ing American Stationer, were published for stationers. Office machines and 
office furniture were in different realms. Or FICE APPLIANCES was ridiculed 
for its propaganda aimed to interest dealers in selling the full line — station- 
ery, furniture, machines. The ideas were sound, as later developments 


proved 


The new publication was one of definite influence. This influence ex 
tended to other journals in the held. It always has led in character of con 
tent. It serves its industry to an extent approached by few other merchandis 


ing public ations 


On this foundation and in design harmony with the pattern of service 
established over the years, OFFICE APPLIANCES will continue to lead and be 


a definite factor in the growth of the industry 
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MODULAR MAGIC 





with 
CONTEMPORARY 
CHAIRS 





™ 


FUNCTIONAL 
SIMPLICITY 
IN 
DESIGN 
ELEGANCE 


- 





.. write today for full information 


LUXCO inc. / ise Sonem 
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Selling filing systems means more than 


the mere providing of the physical storage 
equipment—it means the establishment of 
a system which will provide efficiency in 
filing and finding of data. 

Such is the premise on which the accom- 
panying section of information-packed ar- 
ticles is built. Dealers are encouraged to 
specialize in their selling, to think about 
an ideal sales organization, to investigate 
the opportunity in mobile storage and to 
provide filing systems which save money 


for the users and thus step up sales. 


filing systems 
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Think Modern . . . Specialize page 23 
The ‘Ideal’ is Not Impractical page 26 
Mobile Storage Moves Sales page 28 
Sell More than ‘Just’ a File Cabinet... page 30 


Good Filing Systems Cut Users’ Costs 


page 32 
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by WILLIAM I. THOMPSON 


vice-president 
Oxford Filing Supply Co., Inc. 


Think modern...specialize! 


formed about prospects’ operations, and ingenuity in 
hat's true of evolution is true in business to . I pec I . § ) 


1 g ? ¢ the man who mz th ing decisions. 
day: adaptability is the key to survival. To getting to see the man who makes the buying decisions 


t is ar that a new approach is needed. ow do 

day's office supply dealer cannot afford a “general store cle - . = Mh roach i bret: But : hs 

; uu Specializ to what extent?’ ow do yo ‘velop 

ipproach to his business. He must move with the times YOU Sperm vat exter you deveio} 

rt cftective selling and promotional techniques? Perhaps 
ind Sf ilize in order to succeed . 


the best way to answer these questions is to describe the 
Sut WHY ST > 
I 


worthwhile? Consider the fact that the average deal 


ecialize in filing systems and supplies 1S 
og’ experience of a dealer who has made filing systems and 


supplies selling really pay off 
Dave Corben and Abner Beren of H. Kline Stationers, 
Bayshore, L.I., have found that “knowledge is power” 


supply business comprises 58% of the aver 
age dealer's profit, 43% of his gross volume and only 


> of his inventory. Many dealers, bat not enong! 


and the key to profits as well. Dave and his partner have 

ari najor portion of this profit from filing systems ; . 
| The market is bigger than you think. and definite views on the coming of age of the dealer sales- 

ind § plies 1 é ct 1S pee ins ( , and ae 7 . 
me gh ser vst A = sO ee ea SEH man. They are well qualified to speak having more than 
will go to 1 dealers J ake ( > Tac é . : 

sa ae ae Hit pict ‘cama tripled the volume of their filing supply business in the 

[Ca oney 1S 0 c aac s¢ inv C COSL-¢ x , ° 


31/, years since they took over. They attribute their suc- 
a t commodities ; : ° 


cess to manufacturer support in the form of training 


Son lealers shrug off the idea of specialization with ; 
a" , and selling, help from systems engineers and field rep- 
1 hav t the time’. They think of it as a huge effort . ; 
‘ resentatives, as well as to their own hard work 
witl Ww proportionate returns Actually, the propet 
/ One of Dave and Abner’s earliest attempts at system 
tio p to the dealer an ounce of specializatior 7 


salesmanship proved’ to be an acid test of their then 

pound of profits. It’s just a matter of a new 0 ' 
recently completed training. This was a ticklish instal- 

the materials on hand : , 

lation involving the merger of a life insurance company 


, . . and a general insurance company, and it was their task 
Manufacturer Support Is Essential iol. seca a, , 


to consolidate the files. Dave and Abner convinced the 


But we can't ask today’s dealer to specialize without customer that hanging folders would be the best equip 
illing on the manufacturer in the same breath to ‘show ment to suit their needs, and proceeded to analyze their 
ler the way.’’ It's his duty to support the dealet files in order to set up an adequate system 
throug! ffective consumer advertising. This pump At this point a systems analyst employed by the man- 
process prepares the pot ntial customer fo: ufacturer of their filing supply line was brought in. On 
lealer selling by familiarizing him with the name and the basis of his suggestions and their own experience, 
putation of the products that the dealer must mov: Dave and Abner then made their proposal to the cus- 
s shelves. That's not enough the manufac tomer, and with his consent began to install the equip- 
nust also back the dealer with trained personne! ment. Half way through, the customer balked; and as 
o fortify the dealer when special problems arise. Con Dave put it: “We had to prove our confidence in our 
sumer pre-selling ts another important role, i.c., doing own recommendations. We told him that we would 
spadework on profitable new accounts for the dealer to come down nights and do the entire installation for him 
ul because we were convinced the system would solve his 
And finally, the manufacturer can train the dealer u problems 
knowledge, applications, and selling and pro oe cane ; bs 
techniques Knew That Account was Created 
B lly, there are four steps in system salesmanshi Because Dave and Abner had done so much ground- 
sis, the installation of the trial drawer, making work and had tailored a filing system to the customer's 
posal, and the “‘follow-uy that is, staying needs, the customer realized that H. Kline was his best 
iccount until all of th istomer's difficulties bet for continued service and a constant flow of cost-cut- 
1 out. This kind of service means that once a ting ideas. “In fact, by the time the installation was half 
wer is “in”, it’s rarely taken out. The trial finished,’ Dave remarked, “he became so enthusiastic 
S probably the most eff ive and most oftet over it that he suddenly idopt d the project as his own 
gnored closing tool available to the dealer idea. Then we knew we had created an account 
ng and preparation are fine but it’s up to the In addition to selling techniques, there are important 
pply such factors as: initiative, keeping n promotional techniques which the dealer-specialist can 
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Think Modern. . . Specialize ntinued 


eu 


ADDRESSING a 


sot president, cites the importance of a modern 


S 








ent session of Oxford's dealer salesman training school, William I. Thom 


proach to the filing systems and supplies 


A dealer’s reputation as an “expert” pays off in depth sales 
i i p 


use to advantage. In the store itself, for example, win 
dow and floor displays of demonstrator units are invalu 
able. 

Direct mail to your regular customers and prospects 
is an effective promotional tool. Whether the mailings 
comprise catalogs and literature on new products, pro 
vided by the manufacturer with your own imprint, of 
sales letters on your own letterhead, direct mail can do 


important spadework By creating a favorable image for 


you and your products it can “‘sell’’ your customer before 
he walks into the store 
Important as direct mail is, o1 the prospective cus 


tomer is in the store or your n call on him tn his 


office, your personnel have to ‘deliver the goods’. Your 
entire staff should be equipped to make a benefit demon 
stration of filing systems and new cost-cutting filing 
ideas. There is no substitute for an attractive demonstra 
tor unit to show graphically how to sols 


fling problem 


2 particular 


Seeing Is Believing 


Dave and Abner find that mobile files displayed in 
the window make eyecatching displays which draw peo 
ple into the store. While inside, these units serve as 
effective “silent salesmen because as Dave points 
out, ““We don’t tell ‘em. we show ‘em.’ Outside sales 
men carry a brief version of these same demonstrators 


Furthermore, no customer can walk into the store te 
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buy filing supplies without being given a briet but com 
plete run-down on new cost-cutting filing ideas 

The pay-off to specialization, with its “learning pains 
leg-work and extra effort at customer service, is a rep 
utation as the filing systems specialist in your area and 
increased profits. Once having gained this reputation 
you'll find the key to sal 
reasonable profit of everything you carry. When you 


of “expert in depth at a 
sell ideas and service, you stymie price-cutting tendencies 
on the part of the customer 

Take Dave and Abner! Latching on to the concept 
that “knowledge is power’ certainly brought results in 
their case. They're competing with dealers twice their 
size with more impressive establishments 

In spite of the odds. Dave explains their success 
We know more than our competitive dealers let 
them sell filing supplies, we've developed systems 
They've tripled their filing supply volume in just three 
years 

Dave says gladly “New customers now come to 
us He cited the instance of Sears Roebuck, who 
was building a new store in the area, coming to them 
out of all the dealers in the neighborhood, because of 
their reputation 

Hand in hand, with specialization comes service. R« 
member, your obligation as a specialist is two-fold: Not 
only must you educate your customers to a quality brand 


ind the economies of sound filing practices, you must 
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DON'T TELL 'EM—SHOW ‘EM. Abner Beren uses the 
tor nstrator unit to show his customer the solution to 


blems 


ilso back up your products with continuing service 
Follow up new accounts and make sure the systems 
tailor-made” to your customer's needs. Stay 
with h until his problems are solved. And, provide 
Make sure the 


nstallation remains in top operating condition and 


the il-important, periodic “after-care 


5 “ products and new ideas re gularly 


Take it from “the man who knows in this case 


Dave Corben who testifies, “In no case have we lost 
to competition, because we have built up 

loyalty through our service. Our customers now come to 
Ss first for all their office needs."’ Not only does service 
build strong defenses against dealers selling competitive 
ro ts, it pays off in terms of competition with those 
the same line as you are. It’s often the “plus 


s the day As one of Kline’s customers put it 


Competition is mad at you you've got our business 
Know why? We can rely on you for concrete help when 
have a problem 


Sky’s the Limit on Knowledge 


[hey say that knowledge opens doors. You'll find this 
gly true as you become established as the filing 
supplies specialist in your area. New doors 

to its will open for you as you develop ideas of your 
the potentially vast market for hling systems 

s dealer must move and think with the times 


is the answer t 


reased profit in a 








GOING 


customer listens with interest 


fiercely competitive industry. How he can best do this 
depends on his willingness to obtain and apply some 
basically simple information. To be successful, he must 
also be able to rely on support from his suppliers 
We've tried to point up for you some of the selling and 
promotional techniques which are vital to the process 
of specialization. Combining techniques with knowledge 
and a genuine interest in your customers’ problems 
makes for a package that creates ACCOUNTS, not tran- 
sients. 

Let’s wind up with Dave and Abner’s own thoughts 
on the subject: “The key to selling more systems and 
supplies is product knowledge, an interest in your cus- 
tomer’s problems, confidence in your product, and train- 
ing, followed by the leg-work necessary to establish your 
reputation. You'll then find your reputation has become 
a salesman for you new customers will come to you. 
We've been lucky because we've had a good product to 
sell. Sometimes competitors submit to price pressure and 
sell a cheap substitute. They always back-fire. We don't 
have that problem. We sell quality. Every trial drawer 
installation we've made has been a success we've 
never had to take one back 

“We're not miracle men. As we've said, we're lucky, 
because our suppliers’ reputation is tops, and they've 
backed us up with systems experts, training, and won 
derful sales help from their field representatives. We 
haven't yet run into an installation problem that we've 
been unable to solve 

‘In short, there isn't anyone who can tell us we're not 
experts if we don't know the answers we find them 


FAST! 








DIRECT to the prospect's office, Dave Corben uses a 
portable file to demonstrate cost-cutting filing ideas. A prospective 
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by CARROLL CIHLAR 


associate editor 


66D RATHER tell 


way to sell filing sup; 


way we actually handle thes 

With this statement, Rob 
sales manager, of McClair 
St. Paul, Minn., began a st 


H 


many dealers who carry filis 


story 1s, “Specialize Get 
staft.”’ 


To reach the full potent 


I 


market, Jerue says there has 


ment the general line salesn 


on the doors and maintains 


for him to retain his value 
accounts and ferreting out 
properly, he does not hav 
of the systems or the full 
well as have time to mak 
However, someone wit! 
this area: someone who k 
terminal digit, middle digit 
ties of filing; someone wh 
analysis and presentation 
time—this someone can be 
general line salesman and, ir 
Though he refers to this s 


Jerue is positive of its practi 


cialist for many years. The 
the year. Judging from th 
the general line salesmen, Jer 
staff today would be as equal! 
A natural question might 
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the most valuable asset an of 





the 
‘ideal’ 





is not 
impractical 


wants and ts sure this specialized selling will work today 


is it did in the past, why doesn’t he have such a sp 
h 


st on 


us staff now? The answer is simply that 


nm tfto I man to do the 1 b 
k is th leal That's not to say, however, that McClain Hed 
[ t you th joes not do any business in filing plies, bi 
to say Bob Jerue feels his company is doing ‘‘secor 
{ and best’’ to what had been and what he would like it to do 
& Schuldt Co. of Lacking this specialist, the ompany follows as 
g told by losely as possible its ideal sales organizatios Th 
Basically, th nes salesmen are much aware of the potential to b 
the found in the bread and butter sales of filing supplies 
During weekly sales meetings, they have also been mad 
g . iware that many small companies as well as old 
supple ounts can be sold a more efficient means of filing. Th 
knocks ntinuing 1 for guides, transfer cases and files is 
pany 1s the perfect door opener for a sales talk or 1 
r has. But fling. Though they do not have the background t 
servicing make an analysis and presentation and, mor mpor 
I 10 this tantly, the time to do this work, they have been trained 
know all to recognize a d and call in help 
The “Ideal” Applied 
Heres the way the sales organization its set 
shelf The sales who brings in a lead is required 
special it a written report which includes iddition to th 
ike a ime of the prospect and the natur tf business, th 
h pe o g system in use and a sta nt of tl 
st lue to th m as presented by the prospect or as interpreted by th 
the cor ny salesmat [hese reports are turned in quite frequentl; 
leal by salesmen as they receive commission from 
had such S] lies sold d g and after an installatior 
S 1 I Leads ar d over to Bob Jeruc r A. |. Borshe 
s bre ht who ts in charge of the company’s st ry | 
: list MS turther processing. The one involved calls | 
ointment to ike a preliminary y. This 9 
‘ rally of a discussion type with the a : 
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th pect’s specific problem. The filing system in use reterence all of the firm's hles under case numbers 


d, with obvious shortcomings noted—1.e. the Jerue arranged an appointment and went to make a 

ber of people and departments involved? the loca preliminary survey. During this discussion he learned 

tion hles? central or departmental filing? etc. The that the six partners of the firm and their 10 associates 

OS s reactions to key questions which might indi had each been keeping a separate filing of their cases 

yblems he wasn't aware of are carefully noted and that these files were arranged in some manner or 

gh this preliminary discussion is just the begin other by their case numbers. The problem was to devise 

ng of the job, Jerue says it is one of the most im a system that would enable one member of the firm te 
ispects in selling a filing system and the re locate the case histories of the others 

sultant supplies. If every movement of the material to Jerue suggested as a more workable solution to the 

s not properly evaluated terms of the pros confusion a central system based on an alphabetical 

ess, not only is much time lost in making a filing of client’s name, since one of the big breakdowns 

ysis and proposal but the account itself can in the system in use was in locating the number of 

for good the past case. Also, since the firm was an old one, many 


of the files had lost their active reference value. He, 


A Specialist Can Get Full Data therefore, recommended the possibility of record storage 


| with as much data as in Dé gained ( Jeruc Says to save space 
ises Only a specialist can anticipate every filing Because of the size of the job and the time that 
t complete data) this information is ana would be necessary to make an analysis and draw up a 
nine why the system is not doing what proposal, Jerue suggested that he bring in a Shaw- 
lone, or where space is being wasted, or wher Walker analyst on a fee basis. This was agreed upon 
g wasted. Often it is found that a company ind the S-W man spent about two working days going 
tgrown its filing system and continues to lim over the firm's filing procedures 
with everyone in the office wondering where filed This survey resulted in the law firm's conversion to 
the filing glerk wondering where to file an alpha system in central housing a_ conversion 
A teria! which accounted for the replacement of a number of 
Regardless of the size of the job, Jerue says he will file cabinets and the use of new folders with prong 
time at the pros} t's office talking with fasteners. Upon additional recommendation, the firm 
to learn their specific problems and thei was sold a dozen fireproof cabinets for the retention of 
» some of his suggestions vital papers 
ijority of cases, Jerue says he makes a1 . , ar 
the prospect's general office procedures and Sale Increased by Another Specialist 
Is it is necessary, recommends equipment Though this was in itself a happily substantial order, 
sks, layout of equipment, etc. These recom Jerue says he was able to parlay it into yet more business 
s are included in his presentation through another service offered by Shaw-Walker. S-W 
ns to be the only natural step to take when has a corps of trained girls situated throughout the 
filing system, Jerue says. This is so for two country who are available to dealers to help train cus- 
. Primarily, because top management is generally tomer’s personnel in getting the most from their filing 4 
long with the office manager (often the sam system. Though employees of S-W, these girls are 
s a wonderful opportunity to bring the temporarily representatives of the dealer involved in 
vi the customer's business up to date while the the installation. The customer pays the dealer a fee. In 
the company have thet inds on efficiency the case of the just mentioned law firm, Jerue had onc 
5 McClain Hedman & Schuldt is a complet of these girls on the job for three months helping in 
vith all services to offer. Incidentally, Jeruc stall the system 
supplies department works hand in glove The follow-up servicing of filing installations, recog- 
mn department nized as important in the McClain Hedman service, ts 
st part a survey of this type is conducted carefully attended to by Bob Jerue or Borsheim. A check 
the company, free of charge. However is made each three months for the first half year and 
rge and t ons ng installations are then at yearly intervals 
basis Through weekly sales meetings with his salesmen, 
\X s involved it is g ully the pract te Bob Jerue has made his general line salesmen ‘experts’ 
expert. (S« firms prefer the fe in recognizing the need for in-depth systems selling and 
re not obligated to one supplier) n supplying leads. Jerue, Borsheim or an outside sys 
dles Shaw-Wall xclusively, goes d tems analyst can do this supplementary work 
pplier who is happy to send a factory mat So, in effect, the operation is what McClain Hedman 
ssistance he cat considers “ideal.” Yet, there is this big difference 
S tep, here is the wa recently applied there are more than enough installations of this nature 
whil ih stallation for at to keep one man busy every day of the year. And Jerue 
St. Paul hasn't the time to become a full-time specialist in filing 
( sales rought in a request supplies, for he’s too busy trying to manage his over-all 
' d file S business in his “ideal” way 
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Niocbile 
storage 
moves sales 


by BERNARD POMERANTZ 


Mobile Storage Div., 
Dolin Metal Products, Inc. 


a, we need lots more filing equipment and 


supplies, but there is no space available’. 

This typical remark from company purchasing agents 
and records managers is very familiar to dealer sales- 
men. Even with the growth in recent years of scientific 
records management education and establishment of 
records destruction programs, records are being accumu- 
lated at a tremendous rate. Increased use of office auto 
mation has created more tabulating cards and forms 

Keeping pace with this fast growth is the continuous 
problem of providing sufficient file space and adequate 
storage equipment for both active files and inactive 
records. For active filing, where files are kept one to 
two years in expensive equipment and high-cost office 
space, considerable progress has been made in increasing 
the file capacity within the limits of existing space. 

With inactive records, where material is stored from 
six to 10 years or longer, often in outside rented low 
cost space, many types of equipment are us d. Transfer 
files, shelving with boxes and old four-drawer files are 
probably the most popularly used equipment 

When existing filing areas become exhausted, addi 
tional space must be obtained. In the active file areas 
this is generally impossible unless space can be “‘bor 
rowed” from another company department. In the in 
active records center, additional low cost space can gen 
erally be secured from an outside source. Although this 
is a comparatively inexpensive solution, it often creates 
costly loss of file consolidation and accompanying dis- 
organization. 

By far the ideal solution to the filing space problem 
would be to provide the needed increase in file capacity 
within the limits of the existing space without any sacri 
fice in operating efficiency. This ideal solution is now 


possible through a technique called the mobile storag 
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INACTIVE BANK RECORDS and checks are maintained in 
this mobile transfer file installation. Mobile bases rt ? 
drawers of ledger cards and 48 check drawers 
system. This system is fast gaining in popularity through 
many installations in offices and factories throughout 
the country 

How does this “wall stretching’ work? Analyze any 
file area and you will quickly see that no matter how 
efficiently the file equipment is placed in the area, there 
must be one service aisle between every two rows of 
file cabinets, shelf files or shelving. Therefore, 50% or 
more of the area space is being wasted 

Mobile storage eliminates a large percentage of this 
waste aisle space, converting this wasted space for addi 
tional equipment and at the same time, creating a high 
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legr of efficiency by reducing walking distance, 
filing and finding time 

The eliminating of waste aisles is accomplished by 
mounting file equipment on steel mobile bases fitted 


with special ball bearing wheels, precision machined to 
ake possible smooth, easy rolling of heavy loads 
Rows of these mobile units roll along one-half inch 
high steel tracks attached to the floor and are placed onc 
\obile row directly in front of another with only three 
nch clearance space between the rows. The rear row is 
generally all fixed (stationary or non-mobile). Each of 
these mobile rows has one or two units less than the 
ar fixed row. Access to any rear unit is quickly made 
by simply rolling any front mobile unit aside at the de 
sired location. These mobile units roll easily enough so 
that an office girl can with ease move several thousand 
pounds 
The number of mobile rows deep depends upon area 
uctivity, area dimensions and number of operating per 
sonnel in the area. In a highly active file area, there may 
be only one or two mobile rows deep in comparison to 
an inactive records center which may have four or mor« 
mobile rows deep. As a rule, greater gains in capacity 
occur in the areas where the activity is very low 
Flexibility Is Big Selling Feature 
This mobile unit permits very flexible layout tech 
ques of equipment. Several file cabinets may be 
mounted together on one mobile base. Shelf file units 
ind standard shelving may be mounted either single, as 
double-face (back to back) units or in some cases as 
triple units. Transfer files can be mounted together in 
multiples. Mobile units may face the aisle or at right 
ingles to the aisle 
Because of the waste aisle space reclaimed, the use 
of mobile storage in file areas can increase the sales of 
hling equipment and accessories 30 to 80% and lead to 
the sales of other related equipment as well. In addition, 
the sale of the separate mobile equipment and its in 
stallation ts profitable 
In some instances dealers have shown their customers 
how the reclaimed floor space can be used for needed, 
non-filing equipment, such as desks, office machines, 
ind so forth, thereby selling equipment which would 
ot normally be sold because of the lack of floor space 
Dealers have found that mobile storage offers them 
opportunity to sell a specialized system rather than 
the ordinary every day product and has proven to be an 
nusual entree to many companies. Paul Dancker, Jr., 
vident of New York City’s 130-year-old firm of 
Dancker & Sellew, typical of the many dealers through 
the country promoting mobile storage, states 
The mobile storage system has been directly respon 
ble for the sale of thousands cf dollars worth of fiiing 
nd other equipment which normally could not have 
been sold, but equally as important, this unique idea 
has greatly strengthened our customer relations, by our 
solving their serious storage and space problems 
Although used a great deal for filing applications, 
bile storage has proven an excellent system for gen 
| supplies and even industrial storage in factories 
This has ibled many dealers to broaden their opera 
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tions into the factory and shop equipment field. Con- 
versely, many dealers formerly concentrating their sales 
efforts in the factory, have greatly expanded their sales 
of records storage and other office equipment with mo- 
bile storage. 

The Los Angeles firm of Paramore-Baier recently in- 
stalled a pilot mobile installation of steel transfer files 
for Sears-Roebuck & Co. Future additions to this pilot 
installation will probably be made as the records volume 
grows. Robert Donnalley of Brooklyn's D. & E. Steel 
Corp., specializing in storage equipment for offices and 
factories, states: ‘Through the impetus of mobile stor- 
age sales our firm has added a growing new office equip- 
ment department’’. 

Although the dealers in the larger major cities have 
a greater potential market, dealers have found definite 
need for this equipment in the smaller cities, too. 

David Morse, branch manager of Filing Equipment 
Bureau's Providence, Rhode Island, office, solved a sup- 
ply storage problem for the Davol Rubber Co. by using 
mobile shelving. C. P. Foley of Record & Protection 
Equipment Co., Atlanta, Ga., has installed a mobile 
transfer file system for a brassiere company. R. L. Bacon 
of Yarrington & Johns, Inc., Lancaster, Pa., installed 
mobile shelving for the nearby Quaker Oats Co., Roch- 
ester Stationery Co., Rochester, N.Y., solved a storage 
problem for Eastman Kodak Co., with an installation 
of mobile plan files. 

While many dealers in smaller areas do not have in- 
stallation departments, they have found mobile equip 
ment simple and inexpensive to install. The mobile track 
is packaged in sections, laid in proper position, levelled 
if required and anchored to the floor. Many firms with 
their Own company maintenance crews have installed 
mobile equipment 


Many Dealer Sales Aids 


Complete sales information kits including photos and 
case histories have helped dealers in their promotion. 
Where possible, our dealer service department offers 
sales personnel trained in both mobile storage and rec- 
ords storage problems to assist the dealer 

Because of the wide variety of record storage equip- 
ment available, the dealer must keep well informed in 
the latest innovations in both equipment and type of 
system available to the consumer. Dealers must be able 
to recommend the right type of equipment and system 
at a cost compatible to the customers’ budget. 

The tremendous growing volume and repeat business 
of record storage equipment should make this an im- 
portant part of every dealer's operation. Towards this 
goal, the growing use and public awareness of a system 
for mobile storage offers the dealer an excellent and 
unusual selling tool and is often the means to overcome 
direct factory selling competition of other equipment 
manufacturers. 
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WHEN MAKING CALLS. ¢ ni makes sure his customers know of all the merchandise 


featuring at that ti 





Sell more than ‘just 
a filing cabinet’ 


T is our endeavor to make customers buy the best 
quality line of hling cabinets that we handle 
That means the dispelling of the popular notion that 
a filing cabinet “1s just a filing cabinet” and nothing 
nore 
In upgrading our selling to combat such th ng 
we are sharpening our merchandising t 
hy JOSEPH CELLINI @ Sell quality 
sales manager, e Sell tax-saving 
H. W. Clopp, @ Sell related equipment 
Trenton, N.J. Naturally there are certain preferences for stipu 
lated Itnes of tiling cabinets. Customers may be used 
to working with certain makes of cabinets or else 
they want to match those already in use. But when 


a customer does not have a pre-established preterence, 
we try to switch him into buying our top-notch lines 

For example, we like to promote a five-drawer hile 
that has more space per drawer than any other type 


cabinet that we are currently stocking. Such a five 
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ffering is our highest-priced line and carries 


art up 
ndeavour to show customers the variety 
ibinets so that they can realize the dif 
quality makes. To demonstrate to the 
st how easily the drawers open regardless of 


to show how the quality line handles more 
point out good construction features 1s 

1e sales approach 
O vay that we promote the purchase of quality 
lent is to point out how the cost can be 
so that it is eventually absorbed in_ the 
Office equipment can be amortized over 
od with the customer using the deprect 
As office equipment specialists it 1s 1m 


we know something about such matters 


Demonstration at Store Is Encouraged 


N rally, it 1s impossible for us to bring along 
inets for customers to examine. But our 
lave an assortment of literature and also 

suspension brackets to show the ease with 
rawer can be moved in or out. Once a cus 


sted, we try to get him to visit our mod 


. vrooms. Naturally if that can't be arranged we 
the sale at his place of business rather than 


Ver ftten we ask that one of the employees who 
filing be sent to our showrooms for a 
Such an employee directly involved 
usually is interested the simplicity of 
omes with the purchase of the quality 


ire undecided we suggest bringing 
ibinet for a trial period. As an induce 


tne purchase ot the higher priced filins 


in older units as trade-ins. But we 

iway from such a ‘‘swap” by suggesting 

ibinet be used as a permanent storage 

\ te filing cabinets heavily at least twice a 


rore the new yea_r al d in mid summet! 


nies operate on the same annual basis 


Direct Mail Is Big Factor of Promotion 


his we make three or mailings a weel 


he sales literature ill customers o1 
These mailings ar ed up with heavy 
ntrated selling or 


} 


staff. The salesmen are alerted ti 


the filing needs of each office they visit 
X ssib we x presentative from 
binet manutacturer t hold a meeting 
smen and accompany the session with 
] ; + +} ‘ ] ; 
iles contes will pay an extra 
] 
| S¢ 
St t way to sell | q ibinets, however 


and was induced to not only upgrade his purchase 
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DEMONSTRATING the many features of his quality line is 


considered by Cellini to be essential for sales 


as well as related equipment, is to intrigue the cus- 
tomer into visiting the showrooms. A case in point 
is a customer upon whom I called who wanted a 
filing cabinet, but was apparently holding out for 
the cheapest one available. | arranged for him to 
visit our store where he saw the large variety in stock 


but also to buy $900 in related office equipment. Yet, 
the original cabinet he spoke about sold for only $60! 

Fundamental to our selling is the alerting of 
customers to their needs for adequate filing space 
Convinced of this, they are ready for the upgrading 
process when it comes to actual selection of equip- 


nent 
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INSTALLATION of pressboard shelf file folders is pointed out by secretary at National Cylinde: 
Gas Co. in Chicago. Similar installations were made in the firm's branches throughout the nation 


Good filing 
systems cut 
users’ costs 


“ iving a little thought to our customers prob 

lems gets us a lot of profit’, says dynamic 
Leo Cole of Chicago’s Better Office Supply Co. as he 
attributes a hefty boost in profit margins to servicing his 
customers’ filing needs. 

“Profit margins on file folders have skyrocketed since 
we started selling cost-reducing filing systems to our 
customers instead of the same old file folders they'd 
been using.’ 

Aggressive Better Office Supply initiated the cam 
paign to improve profit margins on file folders by call 
ing in its supplier, C. L. Barkley & Co., for sales meet 
ings and conferences 

From these conferences came the simple objective 


Give your customer a filing system that will reduce his 
operating costs 

Quick to act on the indicated solution, Better Offic« 
Supply instructed all its salesmen to look for opportuni 
ties to improve customers’ filing systems. Alert young 
salesman Alan Rosenblatt was specifically assigned to 
concentrate on office and filing systems 

Results were quick to come. Alan found that many 
of his accounts were using conventional folders and 
equipment that had been satisfactory when installed 
years ago, but were inadequate in today’s modern office 

Intensive analysis of his customers’ problems enabled 
him to recommend many cost-cutting innovations in 
their filing systems. In some cases a folder of special 
size would cure a problem created by odd-sized office 
papers. In other cases, folders preprinted with special 
information blocks saved both the use of a separate 
form and speeded up the file operators’ work 

Specially printed tabs and tailor-made indexing re 
duced filing time and saved his customers’ money. The 
use of factory-installed fasteners to hold papers securely 
in the folders, and the wider use of heavy pressboard 
folders met with the approval of many of his customers 

All of thes« changes resulted in the use of special 
folders, and the office savings created by the use of these 
special folders permitted Alan to make his regular 
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operates color 


il metal tab pressboard folder 





coding system at the kvanston Nos 


ton, Ill one of five 


hospitals in Chicago where 


Supply Co 


t installed this shelf system of hling 


rkup and reduce price competition to a negli 


rtile field in improving profit margins, how 
found in open shelf filing installations. Her« 


iemonstrated and later verified such 
operating economies that the cost of th 


nd supplies was not an important factor 


typical installation, the initial order for special 


inted, open shelf folders was over $5.000 


nt reorders of over $3,000 come in an 
ull of these sales markups producing about 
the usual profit on stock file folders wer 


tne customers operating economies 


installation, the customer was converted 


{ with custom 


factory-installed fasteners. These folders 


more than $400 per thousand, replaced 


folders at about $25 per thousand 


STOCK 


onomies which 


stomer reports operat 








CLOSE-UP of medical record Color Control folder 
printed with special information block for hospital use 


HERMAN Oo 
BROCKMAN, vice 
president sales and 
advertising for ( 
L. Barkley & Co 
worked closely 
with Better Office 
Supply Co. Chi 
cago, in the open 
shelf filing systems 
pictured and de 
scribed in the ac 


companying article 


will pay for the installation several times over, and is 
planning to convert other departments to the same spe- 
cial folder. 

Most profitable item on Alan's list has been a new 
Color Control folder, specifically developed by Barkley 
to reduce “‘misfiling” in filing systems using numbers 
10 differ- 
ent colors printed on the top and edge of the folders 


rather than names. These colorful folders 


are applicable to systems for hospitals, insurance com 
panies, banks, savings and loan associations, and many 
industries. 

In a recent hospital installation, Alan analyzed the 
entire filing operation and recommended — and sold 
50,000 Color Control folders, each with factory-attached 
fasteners, and printed with special information blocks 
His gross profit on these 50,000 folders was equal to 
that made on the usual sale of almost 300,000 conven 
tional stock file folders a six fold increase in gross 
profit. 

A similar installation of 20,000 of the Color Control 
folders without the fastener, in a smaller office, resulted 
in four times the gross profit that a similar quantity of 
conventional folders would have produced. 

With file folder sales volume increasing, and with 
prot margins over twice their previous average, says 
Mr. Cole: “A little thought for a lot of profit; we think 


it’s a good deal.” 
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Lure of new 
fashions 
selis typewriters 


ypewriters in a tecnagers othing stor 
Sounds a bit incongruous. perhaps. but it’s bas: 








to a successful promotion which office machine dealers 
can use in co-operation with local merchants 

Cutting a wide swath act he Middle West, such 
a promotion for back-to-scho ypew selling wa 
successfully used in 1959 -city area comprising 
the Newman Benton chain of the national Lane Bryant 
organization. 

Olivetti dealers were giver pportunity to promot 
portable typewriters to the very same teenager traffi 
directed to the clothing stort 

The gen ral plan wis to 11 the students into the 
Newman-Benton stores to enter a special back-to-school A BOVE—A LieiccidliatM ais Ze tee weet 
contest which offered as a prize an Olivetti typewriter t Springfield, Ill... st N B 
Once the teenagers were in the store and entered the n featured sportswear and carried details on py 
contest, they detached the bottom half of the entry blank — typewriter BELOW —Each advert if in 
which entitled them to f Webster's “ _ eight — node arm 
pocket dictionary ’ inh ti ‘ 

To receive the dictionary vad to di 
was to bring the entry blank 

Co-operate in Displays S$ Y GiR s| 

Dealers who part Ipat d the promotion wer isked A [ - eevee cun . 

to set up display windows promoting not only back-to TAKE AN EXCITING SP: 
; 4 . CONTEST... 

school portabl< typewriters, but als I | Bryant olivellti THERE'S NOTHING 2m 
contest. The clothing stores perated with tl oft i BACK-TO-SCHOOL iin eerentens a AN 
machine dealers. Typewrite: 1 carrying cases, for ex FREE/ tines te > 
ample, were used with mannikins in the windows e DEPARTMENT TODAY: ~~ 

Central Offic Equipn nt Co. of Springtield, IIl 
employed the promotion to good advantag tieing in 
with Roland's, the Springfield mber of the Newmar state sc displays attra 
Benton chain. In oth s. fashion show , 

So successful was the idea Springheld that Eldos sion stunts w reated and « ‘ 
Campbell, store manager of Roland's. was declared by rage young women to be thi tbout both clothes 
Olivetti to be the winner of th tional promotion a1 ind typewriters as they prepared p ick t ho 
Ray Hoffman and Robert Golden of ¢ ral Offi Co-operating dealers beside tl S ot 
Equipment Co. did the most siness of all the off II ncluded Haines & Essick D 
machine dealers during th test. “This success cat Scharpfs, I: Oshkosh. Wis.-: B Mi B 
be attributed to the co wet Machines. Des Moines. lowa: H Business M 
managers of both organizations ieclares Robert S G B Wis.: Olivetti Sales Coy Ro T] 
Blumberg, manager of the Olivetti portable division Kentucky Typewriter Co. Lexingt K Midwat 

Central Office Equipment was so pleased with th lypew Exchange. St. Paul. M FE. W. Shant 
promotion that it “plugged” the clothing store in its OF Supply Co.. Appleton. M RB es 
own newspaper ads and in addition ga way a student Machines Co.. Kankakee. III: | Dickson ¢ — 
study desk and chair to th h nag Bend. | Lerch-Matthews-7 r) low 

Moving mannikins we: stalled tl rst Na 1 R 1, Ill.; and I Ott . 
tional Bank lobby in Springfield 1 tl ik offi ( \ g 1] 
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office planning 


to layout, design and furnishing for workability and livability in offices 
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WARMTH OF CARPETING integrates furniture groupings arranged on stone floor of lobby in Sioux Falls, $.D., Masonic Temple. 


Designing a Temple Interior for the Masonic organizations in Sioux Falls, S.D., was a job un- 
dertaken and successfully completed recently by Brown & Saenger, Inc., office supply dealership 
of that city. The 87-year-old fraternity of Masonry in Sioux Falls suffered a loss in 1956 when its 
Temple burned beyond repair. A new $650,000 building was completed late last year, with 
Brown & Saenger supplying every piece of movable furniture as well as the opera chairs in the 
three lodge rooms. How this dealer co-ordinated the desires of the client and demands of the 
architect with the B. L. Marble Chair Co. design center is told on the following pages. 
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OPEN SCREEN entranceway to ladies lounge adds t privacy W ithout 
listracting from the spaciousness of interior. Main furniture setting 1s 
grouped along paneled Other walls are ivory. Carpeting 1s gold 





--- expert use of color throughout 


Late last year, the Mason: ganizations of Sioux mittees and made turther recommendations Except tor 
Falls S. 2. conducted dedicatory ceremonies for its minor changes the committees apt roved the submitted 
’ t r 
new $650,000 Temple. Into this building went $54,000 proposal. Work on the interiors continued from this 
Pro} 
of furnishings, all of which was supplied by Brown & point under the direction of Hanson and his staff 
Saenger, Inc., long established office supply dealer of Behind the semi-circular reception counter which ex 
& ; I I 
that city. tends into the lobby is the business office: In this area 
The completed installation was the result of mor a secretarial desk, file, safe and storage cabinet is pro 
than a year's co-ordination the part of Brown & vided for each Masonic organization. Three walls are 
Saenger. While building design, construction, financing colored ivory. The fourth is a soft blue, setting the tone 
and other committees of the 12 orders which were to tor accessories. The furniture is of gray steel and the 
use the Temple were busy, V. A. Hanson, president of floor a gray and white asphalt tiling 
i I 
Brown & Saenger, was holding preliminary meetings The main lodge room has a green fabric wall cover 
with the interiors and equipment committees and the ing on one wall. The other three are ivory with accents 
architects. of wood paneling. Beige carpeting is used throughout 
Blue prints were secured and several more discussion the central area of the room. Lining the walls on three 
sessions were held to more closely define requirements sides are opera seats of a rich red. This same treatment 
This information was submitted with the floor plans t is used in the other two lodge rooms 
the design center of the B. L. Marble Chair Co. it Sources used by Brown & Saenger for this installation 
Bedford, Ohio include the B. L. Marble Chair Co., Yawman & Erbe 
The design center returned colored renderings with Manufacturing Co., Mosler Safe Co., Harter Corp., 
suggestions for furniture pieces to be used. Hanson took Jasper Off Furniture Co., and Duraloom Carpet 
these materials to meetings with the appropriate com Mills, Is 
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BUSINESS OFFICE, behind 
reception counter in lobby 
(see page 35) provides secre 
tarial desk, file, safe and stor 
age cabinets for each Masonic 
organization 


PROSCENIUM of main lodge 
room is of wood- paneling 
Curtain is beige colored. Cat 
peting is beige also. Opera 
seats are a rich red 


aii 




















decorative accessories 





William Gordon, N.S1.D rector design | 
Horder’s Stationery Stores, 1 n Chicago presented 
rome provoking views on decoratit when in 
terviewed recently by Car Ci editor of 
OFFICE APPLIANCES. 1 rif f ¢/ pe. 


interview follows 


ill, what part do decorative accessories play in 
the design of an office? Do you consider them 
to be an integral part of your design or are they just 
something thrown in extra because everyone has a 
picture on the wall or has to have an ash tray on the 


desk ? 


ctualily, 1tS an in evgral | rt of th esivn | any 
Actuall t t | | M 
times the entire office might be centered around a 
particular decorative accessory. For example, if in exe 
utive has an original oil that he is particularly fond 
of, this ts naturally what you would want to use in 
his office. The entire sche might very possibly 
I 

come from that particular painting. The basic room 
colors could be established from that 


How do you divine that he has this painting in the 
first place? Is that something that he’s told you he 
wants to have in his office? Or is that something he 
already had? 


It might possibly have been something he had o1 
the wall when you went to see him initially, but be 
fore you would even begin to consider what the de 
orative treatment of the at h would be a 
matter of questioning him as t what Nh nterest 
That's basic. Determine just what his interests are so 
that he is surrounded by th t gs with which h 


familiar 
So then actually an office installation begins with the 
accessories ? 

Well, you could say that 
were some particular things th lient had that you 


you found that there 
could work with. I mean, that were in good taste and 
were the type of thing that could be worked into the 
scheme. 

How do you determine this? Do you make a survey, 
do you ask him questions, do you call his wife behind 
his back? 


Just in talking to hin f | re discuss 
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36 answers! Designer 
states role of accessories 


ing your office with you, I would first determine the 
nature of your business and get a teeling as to what 
your budget was. Then I would proceed to get into 


sharp points as to what your interests were. Many ot 


the decorative accessories that | nt fa cr 
town to try and tind might be 1 nt in yout! Tice 
The client is my first and best sour for 


iCCEeCSSOTICS 

Many people think that when an office is designed, a 
layout is made for the desk and other equipment and 
then the holes filled with accessories. That isn’t nec- 


essarily true, is it? 


No. Basically, the designer is c rned with 
tion, but along with that the off: has to be some 
thing that is psychologically satisfying to him as wel 
And in order to do that when choosing decorative 
accessories you try to pick those things which bes 
reflect his personal interests. So he end s his 
oftice and not the designer's. I don't just arbitrarily 
throw in a packaged set of accessories at th nd of 
my sche 

By way ol example, consider tl wel i1rEessé 
woman. Sh hooses a basic dress and the 
ture is completed by the bag, the shoes, the hat 
ompletes the scheme. The san i : 
office. Accessories are an integral part of th ral! 
composition and are required for many reasons: t 
fulfill an obvious function, to provide 1 
color or carry out a color scheme, or to balat I] 
Here a pole planter might be ide 


Live Plants vs. Plastic Plants 


Speaking of planters, many offices don’t have plants 
because of the care they need. What experience have 
you had with these new plastic plants / 


In recent years, they have beer 


tent that in barely distinguish the real f1 th 
artificial. Personally, wherever it's ssil 
use live plants. It jars me to put 
However, I've done it, and I've d it be 1S¢ 
many sit ns live plants just v t sui Th 
do need care, and you must establish prett urly 
with the ient that there must 

n ttention that they And 
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x ( N.S.LD., direct ; 
H ‘ sf es Inc Chi L 

there st be enough light to ep them growing 
There's no point tn spending money on live plants 
that are going to die in a month's time 


{ plant is something good to fill out a monochromat- 
ic interior design, too, isn’t it? 

Oh s. you can use a green plant in any kind of 
Wouldn't you say that a plant ts also helpful in avoid- 
ing the label, ‘formula designer?’ A plant is a plant, 


and yet every plant is different. 


That's true. I always recall what someone told me 

r irs ago, “When in doubt, use a plant 
There ar iny situations where you have a cornet 
tor which there isn't a thing you can do. If you put in 


plant, it works perfectly 
Regarding “formula designing,’ how do you avoid 
this easy trap? Do you have a good number of 
sources? You're not limited to one, are you, for your 


accessories / 


U! ot by any means. You couldn't possibly 
If to one source. And this is related to the 
ful selection of accessories, which to m«¢ 

pt rtant 


What do you mean by that? Tasteful selection on the 
part of you, the designer, or lack of taste on the 

client's part? 
N n the part of the designer. He knows the type 
ooking tor based what the client 


reren s { what he as a d 
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overall composition of that office. If he doesn't have 
any preferences, he should get some. 

I think that you've got to expose yourself as often 
as you can to what is available in the way of acces- 
sories. If you haven't developed discriminatory tastes 
in making selections, you should appoint someone in 
your department to familiarize himself with what is 
available. If you go to an art museum often enough 
and listen to a few lectures, some of this is bound 
to rub off, so that eventually you will become more 
discriminating in your choices. It takes time—it’s 
true, many of us don't have it—and lots of effort 
But I think the dealers have to make that effort to 
do the kind of job that the customer has the right 


to expect 


Problem Is Reduced through Many Sources 


You once said that an accessory can either make or 
break an office design. Do you feel so strongly that 
way that you always use the time you are ‘talking 
about to find such an accessory ? 

I don't in any way want to water down the impor- 
tance of selecting specific accessories to fulfill a specif- 
ic design. But, don't forget, part of doing a good job 
is getting it done on time. However, by keeping up 
with many sources, this really isn't too great a prob 
lem 


How have you developed your sources for acces- 
sories? Do you go to the local Merchandise Mart or 
do you have mail contacts through catalogs? 

Well, it's a combination of the things you've men- 
tioned. Fortunately, for those of us in Chicago the 
Mart is a wonderful source for accessories; however, 
even that is limited, I find. I think that people who 
are dealing in accessories should attend the gift shows 
regularly 
Here in Chicago? 

There's also one in New York and one also on the 
West Coast. The one in Chicago is probably the best, 
inasmuch as the New York show will attract exhibi 
tors in the East and a good portion from the Mid 
west, but not necessarily California exhibitors. Chi 
cago, being located midway, is ideal for most manu 


facturers and importers of accessories 


Have you ever had any manufacturer of accessories 
contact you outright? What I'm thinking of is, are 
there manufacturers who are looking for the office 
supply market? 

Yes, this is particularly true of lamp manufacturers. 
And lamps, of course, I classify as decorative accesso- 
ries. As far as those people who import items and peo- 
ple who deal in antiques, no. Those are sources that 


you pretty well have to investigate and discover on 


nued on page 120 
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New Products 


Designed to alleviate storage problems in the modern 
office or clinic, this new grouping of the Modu-Flex 
series is manufactured by the Metal Products Division 
of FLEXSTEEL INDUsTRIFS INC, Dubuque, Iowa. Fea 











} turing tempered masonite panels and sliding doors, this 
| particular ‘divide and store’ unit is accented with a 
color scheme of turquoise and yellow or coral and 
charcoal, Modu-Flex can be easily assembled in a vari 
i ety of heights and widths. Pewter or bronze tone meta 
j ends are rubber tipped to eliminate floor marks. Modu 
| Flex units are shipped knocked down can be as 
sembled with only eight bolts. Can also be used in 
| bedrooms, as a playroom “‘catch-all is a china cup 
i board in the dining rooms 
i Inquiry Card No. 1 
i 
| 











This 1s me rj new ez p of four 
Danish odern designs inufactured 
by NIEMANN, IN«¢ i¢ E. Ohio St 
( hicago I | The seats and backs ire 
made of foi rubber and the frames 
are finished in genuine walnut. The up 





holstery is cither in top grain leather 


All eleven models of the new Ad or in Elastic U.S. Naugahvyde. They can 
key adding machines distributed by tl 
K. P. PHetps AGeNcy, INC., 210 I ith 
St., New York 16, N.Y. feature t ti 
printed clear signal 

Inquiry Card No. 2 Inquiry Card No. 3 


also be ordered according to customer's 
own choice rf fabri A laptaDie ror usé 


in private fEice reception areas, and 





lobbies 








[HE GESTETNER COR! 16 Lake Ave 
Yonkers, N.Y has introduced a new 
ne ot stencil tupiicators a 1 the 
1) series ay itlable in be th electric 
ind hand-operated models. These od 
s embody the basic principles of print 
] tinders scillatir Me 
Ss and paste ink. The ode ) 
JUIDI witl x i runt if 
ti« features Oading ve 
sheet ot pa int t r¢ if 
t ne ft ro in nint pte 
The feeding unit is floating 
t-balancing mechanis said to be Improved operating features have been in 
sensitiv nough to select one sheet at corporated into the new phot Opying 
time whether the stock is thin, light chine by the A. B. Dick Co 5700 
weight. or cardboard Even while the Touhy Ave Ci igo 48, I This new 
achine is in operation, the image can hine can cof riginals [re paque, two 
be shifted on the paper by sir ple it sided or transparent paper vhite 
Sid ontrols. The necessity of gging colored, heavy rdboard, individual sheets 
vet sheets of paper by hand is imi or pages boun m DOOKS n less than a 
ted by the autor atic jOggers \ rking minute. Copies " r bon 
ch the same as those emploved by white and are rmanent. 7 are unaf 
lern presses. Sheets as large as 10 x fected by heat ight and a d ceptable 
inches can be accommodated as evidence in ts of law government 


Inquiry Card No. 4 agencies 





Inquiry Card No. § 
For More Information Use Inquiry Card on Page 61 
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Th he St th Dealer News 





he most valuable asset any business can have 





trademark is the most valuable and most 
rreplaceable asset any business can have. 
Priceless beyond appraisal, the trademark 
presents a company’s reputation, guaran- 
its standards of quality, and helps the 

lic recognize its products. 
This new Smith-Corona Marchant Tri- 
r appropriately first appeared on the mod- 
Smith-Corona GALAXIE, aristocrat of all 
rtable typewriters. Soon it will be seen on 
more of our products. The typewriters, 
i.dding machines, and cash registers of 
Smith-Corona; the calculators of Marchant; 
tele-communications equipment of Klein- 
hmidt; the accounting, bookkeeping, and 
ta processing machines of our new Data 
Processing Systems Division will all be uni- 
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formly identified through our new trademark. 

Trademarks are the symbols for product 
identification, but, just as significantly, they 
may be the symbols of good will. And the 
creating of good will means something for 
you, our valued dealers. Because as our new 
Tri-Bar is used on product, on packaging, and 
in advertising—not only by us but by all the 
divisions of this corporation—it will establish 
identity of a quality product, create consumer 
demand, and increase opportunity and sales 
for all dealers and representatives associated 
with Smith-Corona, This, we are proud to re- 
port to you, is but another important step in 
our continuing program to increase even fur- 
ther consumer preference for the world’s most 
popular portable—Smith-Corona. 


SPM suirn-corona 


NA MAR 
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New Products 


- 1? tf the GEORGE | 
CRAM Co IN¢ 730 | 


Washington St.. Ind nay 
olis, Ind. The globe can be 
i1sed wwered fO any 
sition nie the counter 
if 1S it it that 
i SWIngS 
. itting it 
vun ymplete 
¢ eve de 
t iabdie in tw 
and 
I} I 
‘ s 
that ot 
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No. 6 


Inguiry Card 


the me 


SHOWS part of 


1000 ne |! ‘ 


tne McDo ALD 


PROD CORI 2 h 
It B Buftal 

N.Y All ‘ é 
it S feature genuine 








battery-operate 


A high hdelity, 
corder from West Germany is nov ing PAVED 2mm : sea D sos 
IN 9 N. Harrison St., East O 


distributed by the TurRNING ¢ - son Ss p 
AMERICA, 60 E. 42nd St.. New York 17 N pe “A” glue, polyvin “ 
N.Y. In spite of its weighing ‘ ions | 
pounds, it attains a response of = we. © &8 
c.p.s. with less than 0.5% of flutt ‘ ye ‘ . 
1.p.S., a response said to put woe UN Antes 
of conventional high fidelity tap. , Polystyre om 
operating on 71) ips. Separat ' osetting plastics 
inent ponding f DET 


treble and base controls rubber { 
No. 11 


Inquiry Card No. 10 Inquiry Card 


For More Information Use Inquiry Card on Page 61 
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MIRADO 


el ee ee ee HALF GROSS 


MIRADO 


WRITING PENCILS 























...With this New Box Wrap 
EAGLE STARTS 1960 BIGGER THAN EVER! 
NEW 


RAYMOND LOEWY PACKAGE DESIGN 


magnificently reproduced in black, 
red and gold by Lord Baltimore Press 







NEW 


FLIP-TOP BOX 
opens and closes with a flick of the thumb 


NEW 


S | EAGLE M a Ss 
} we x DISTINCTIVE STAMPING ON FRONT 


MADE U.S.A. “CHEMI-SEALED” = rari NO. 3 | NN EB VW OU AL | T y 
~~ CONTROL NUMBER STAMPING 
draws customer attention to the registered quality of EAGLE MIRADO and VERITHIN 


AND...A FANTASTIC Ss 


QUALITY CONTROL 
PROMOTION 


makes your customers look for 
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the quality control numbers o Miiy m4 
that prove the superior quality of ¢P GE CY Ads in 
EAGLE MIRADO @ 477 SATURDAY EVENING POST 


and VERITHIN! DAVE GARROWAY on NBC 


COAST-T0-COAST TELEVISION 


OO ‘Mean Big Mirado & Verithin Business for You 





NIN. A FABULOUS WEEK for TWO at th 
\Wwe’s r = | © 


GAL CARDS » LAS VEGAS 
, > a PLUS $2500 CASH! 


Enjoy sunshine, excitement and fun while you relax in splendor at the lux 
urious Stardust Hotel the world's largest resort hotel presentins 
the world's greatest floor show LE LIDO DE PARIS REVUE OF 1960 
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Play Eagles Exciting ‘Quality Control 'Numbers Game 


25 ADDITIONAL PRIZES FOR RUNNERS-UP! 


25 FAMOUS POLAROID LAND CAMERAS! 
This is the famous HIGHLANDER Model 80-A that 
ves you crisp, wallet-size pictures in 60 seconds! 
ad it with Polaroid’s new 3000-speed film and you 
lick perfect snapshots INDOORS without flash- 
bulbs, day and night! Simply snap the shutter and 
ft out your picture a minute later! 


Anyone Can Win! 


THIS IS NOT A CONTEST! 
NO ENTRY FEES! 
NOTHING TO WRITE! 


a 





© EAGLE MIRADO:174 








Look for these Lucky 16121 22." EAGLE MIRADO’ 


QUALITY CONTROL NUMBERS (ALL GRADES) 


These numbers are stamped on the back of ON THE « 
eins sttase mRaoo oven — /BY22 2” EAGLE VERITHIN 
AS ha 


encils now in circulation 


(RED and BLUE) 





a 


















sive the Eagle MIRADO or VERITHIN pencil stamped Employees of Eagle Pencil Company and their advertising agency, as 
oh ot 7 : well as Eagle Dealers are not eligible for the consumer prizes. This 
if t j AY number (or a simpie hand-drawn out- game is valid in the United States of America only, except in the 


ne of either pencil copied from this ad) to any author- states which prohibit such games by law. 


zed Eagle dealer or his salesman. He will register your 
entry with u . in your name... and you'll be in orga 
= for the Grand Prize or one of the 258 

jable Polaroid Land Cameras 3 


i after May 1, 1960. Prize drawings will be held orm 
Winners will be notified by mail by June 15, 1960R% 


— A 


rr » YOU and YOUR SALESMAN 
Os voce - conven | WIN the SAME PRIZE too! 


; a Pre 


4 
€ 
+ 5 . _ 
sto’ » @ “ si Sag ly Sasi de - 
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new economy adding machine 








Economy priced to speed sales. Continuous-duty design assures 


minimum servicing to preserve profits. 4-way guarantee builds cus- 


tomer confidence. Many “addo-x” features—all “addo-x” quality 


sell the complete line of pb’ "addo-x" 


write : — ‘‘addo-x’’, 300 Park Avenue, New York 22, NY 














* 
p precision built, of course 
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Expand your sales with the machine that is priced to sell fast. Upgrade your sales with this versatile, double register calcula- 
This automatic multiplier costs no more than conventional adding tor which speeds up all percentage, invoice, job cost and pay- 
machines. Does a wide range of office calculations automatically. roll calculations. It provides print-out of all entries and factors. 
write : —“‘addo-x’”’, 300 Park Avenue, New York 22, NY write :——“‘addo-x”’, 300 Park Avenue, New York 22, NY 
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New Products | wii nex 
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The combination of a new f t ON 
and regular Pendaflex folders : enaaaate 
bring the advantages of ‘“‘visib s i 
to the vertical file manufact t t 
OxForpD FiLinGc Suppty Co., INc., Clint i SOS k 

Rd. and Stewart Ave., Garden Cit N.Y viul 
Comes with printed inserts in tl Mi | , 

up versions with sliding signals di 
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For More Information Use Inquiry Card on Page 61 
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including 


e new lightweight cork bulletin board 
e new lightweight chalkboard 

e new Microbrush erasers 

e all new item numbers 


Ou dealer catalog is out—and you should have 
one indy. It's a compicte revision containing ses 
ral 1 products. For instance: lightweight chalk 
boards and cork bulletin boards that you can offei 
at an economical price without sacrificing margin 
Dhey handsome, modern, suitable for any ofhce o1 
classroom—and profitable. 

hve tem has been renumbered keeping with 


the 1 price list issued in September. They've been 
rouped into logical categories to make them easiei 


to find, describe and quote to customers. Fo 


qu . rvice, be sure to ust the new numbers 

| ht packed pages, the new catalog describes 
the { tin chalkboards, cork bulletin boards, glass 
doo} itlletin boards, changeable letter boards, swing 


leal — crayon boards, slates, chalk, eTrascrs, 
cray s and chalkboard accessories. They are prod 
sivteie superior mat rial and workman 
ship—the kind that will be evident to your customers 
gins for vou. Send 


the kind that brings higher mat 


tor tl é talog today L'se the coupon, or writ 


NEW YORK 


BOOK SLATE COMPANY, INC 


600 Olid Country Road 
Garden City, New York 


| 
| 
SILICATE | 
| 
| 
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HALEBOARDS © CORK BULLETIN BOARDS © GLASS DOOR BULLET! 
BOS © SWING LEAF BOARDS * CEAYTON BOARDS AND ACCESSORY 
ALEBOAEDS © CORK BULLETIN BOAEDS * GLASS DOOR BULLETIN 


5 * CORK BULLETIN BK ASS DOOR BULLETIN 
ARDS © SWING LEAF BOARDS © A DARDS AND ACCESSO®R 
OARDS * CHALKBOAROS «CORK BULLETIN sOanos * GLASS 000 
ING LEAF BOARDS © CRAYON BOARDS AND ACCESSORIES © COA 
LEBOAEDS © CORK BULLETIN BOARDS © GLASS COOP BULLETIN 
DARDS « SWING LEAF BOARDS « ceavo 
HES © CHALEBOAEDS © CORK BULLETIN BX 
© BOARDS © SWING LEAF BOARDS © CRAYON BOAEDS AND ACCE 

© CHALKBOARDS © CORK BULLETIN BOARDS © GLASS DOOR BULL 
TIN BOARDS © SWING LEAF BOARDS * CRAYTON BOARDS AND ACC 
DS © CORK BULLETIN BOARDS « GLASS DOOR BULLETIN BOARDS « 
BOARDS © SWING LEAF BOARDS © CEAYOWN SOABDS AND ACCES 
S © CHALEBOARDS © CORK BULLETIN BOARDS © GLASS DOOR BUL 
#05 « CRAYON BOARDS AND ACCESSORIES «+ cwinG Lear BOA® 
DS © CHALKBOARDS © CORK BULLETIN BOARDS © GLASS DOOR BS 

EAP BOARDS © SWING LEAF BOARDS © CRAYON BOARDS AND AC 
© CHALEBOAROS © CORK BULLETIN BOARDS © GLASS DOOR BULL 


products catalog 


we et ee 





























New York Silicate Book Slate Company, Inc. 

600 Old Country Road, Garden City, New York 

Gentiemen: 

| am interested in selling quality products at a fair margin. Please 
send your new catalog today 


Name 
Firm 
Address 


City Zone State 





New Products ... continued 

















New three dimensional views of the World and the 
United States are being published by Arro Servict 





Corp., 210 E. Courtland St., Philadelphia 20, Pa — 
Both of the 28x18-inch plastic maps show mountains LABELON TAPE Co., INc., 450 Atlantic Ave., Rochester 9, N. Y., has manu 
and valleys in relief nearly a half inch high. The 50 factured a new type of laminated tape for use in the preparation of plant and 
state US. nada 4000 geographic comes. A 2 office layouts. It consists of two layers of .0175-inch thickness, each of matte 
inch x 14-inch map index slides Fed, Reta de Sak acetate. The symbols are printed on the top of the bottom layer then laminated 
and locates all of the place names shown to a top layer of the same material. No glare when used on transparent plan 
. ; gee hee , ning boards 
Inquiry Card No. 20 g board ; : 
Inquiry Card No. 21 


A ne size ink A new all-purpose tubular steel fold 
tridge is now a part ing chair has been designated the Model 
of every ball pen 1601 by the manufacturer, Adjusteze 
in the Noblot line Division, STATI INDUSTRIES 1019 

ade by the EBER Medford St., Los Angeles « Calit 
HARD FABER PEN This chair, with its tubular steel legs 





cit Co., Crestwood is sturdy in construction, having been 
Wilkes Barre, | laboratory tested to loads of 1300 
Fift pel ent pounds Other reatures suct as the 
nk ige 1S n non-tilting safety design, formed metal 
| back and cont red wood seat are 
tridg has f meant to assure comfort during length 
lengthened tf ly meetings Compact when stored 
I i ! measuring - inches n thickness 
te Set ‘ folded and 39 inches high when stand 
incl Fift ( ing. Designed for use in public meeting 
ler / halls, institutions, schools, clubs, hotels 
writit ip t and recreations facilities 
sin iter = pre Inquiry Card No. 23 
port f tl 
tridg f ink he ni 





Inquiry Card No. 22 





NATIONAL Lock Co., 1902 Seventh St 
Rockford, IIl., is now manufacturing a tv 
piece, stamped steel utility handle for | 
ing cabinets, desks, appliances, utility 

nets, and other uses. It is availab 





chromium, brass, and enamel finish, wit! ‘ ) 
. ' f punction slug .) ) sé tn 
four-inch or three and three quart BO pgm SOx © incres 
centers flexibility of their magnetic tape remote 
, . : lictation system is being sold by Scrisi 
Inquiry Card No. 24 5 4 The Cardway Corp., a division of CuSH 
DisTRIBUTORS Co., 6949 W North Ave 
al : MAN AND DENISON Mec. Co., INc., Carl- 
Oak Park, IIl [The box consists of three ’ . 
} stadt, N. J., is marketing its iine of ‘whirl- 
receptacles for Scribe’s standard 10-pin eet . 
é' , o-dex”’ rotary card indexes in a total of 19 
plug, each of which interconnects with the Mh . 
' models. Capacities of these units range 
others. The basic remote system into which * 
; ~ from 250 to 3,000 of three sizes of file 
the unit fits is a Scribe SI-70 recording : 
cards: 31% inches x 4 inches; 3 inches x 
iChnine . 
: 5 inches; and four inches x six inches 
Inquiry Card No. 25 
Inquiry Card No. 26 


For More Information Use Inquiry Card on Page 61 
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Hundreds of Royal Dealers 
put on this hat last fall! 


They put it on their counters, in their windows, on 
their shelves. Many put it—with their names included 
on the pages of LIFE Magazine. In a great big, 
two-color, three page spread. 
[t made them friends and customers. 
For the Santa Claus hat on the Royal Futura 
Portable Typewriter was one of the biggest and most 
successful promotions Roval ever ran. 
There will be more in the near future. Look for 
them. They’ll be looking out for you, that’s for sure. 





@ 
ROYAL YA A product of Royal McBee Corporation, 
World’s Largest Manufacturer of Typewriters 
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ROLLS FREE AND EASY ON THREE INCH CASTERS 


SHIPPED SET UP! 
"I had it | BUDGET PRICED 
e FOR QUICK SALES 





No. 200 


SQUARE } 
TUBING 
(RUBBER TOP) 


TOP SIZE 16” x 18” 
LEAF SIZE 8” x 16” 


CHECK THESE 
MANY GREAT FEATURES 


@ Sturdy all welded construction-Heavy 1” 
tubular steel-finished in enamel! or chrome. 








® Large 3” casters —Free rolling (2 locking 
casters). 














@ Formica, rubber or tempered masonite tops, 
(Specially stain-treated to assure scratch- 
proof surface.) 


RETAILS AT 


Big stand value at budget prices. 


@ Shipped set up, ready for immediate dis- 
play and sale. (2 per carton weight approx. 
40 Ibs.) 


Modern, safe design—styling fits any office. 


@ Special sizes, special designs available on 
request. 





Colors 
Gray-Brown 
Mist Green 


FINEST IN ITS FIELD! 


This sturdy attractive unit has created good 
talk everywhere it has been sold. Wise buyers 
like HASCO’s Square tube design. It’s a lot » 


for the money! 





Nationally advertised. 













@ Manufactured and guaranteed exclusively 
by h. a. STEGER CO. 











ALSO AVAILABLE Retail 
Masonite Top $15.95 
Formica Top 19.95 
>. Chrome Plated Add 3.50 
With Drawer Add 2.00 











FINER Lm Pa 1, 4 @]) oFFice MACHINE STANDS 
h. a. STEGER CO. 


822-824 SPRUCE STREET 
Phone CHestnut 1-2398 « St. Louis 2, Mo. 


Warehouse Facilities at 
Les Angeles Cal. and Tacoma, Wash. 






AN OFFICE MACHINE STAND FOR 
EVERY OFFICE MACHINE NEED 


Write today for folder showing entire line 
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Another Big Sale! 


This is the cafeteria of The Chesapeake and Potomac Telephone 
Company of West Virginia at Charleston, West Virginia. It is 
equipped with 362 Sturgis Model No. 12 Fiber Glass Chairs, in 
white with black legs. S. Spencer Moore Company of Charleston 
is the Sturgis dealer and Paul Kell is their salesman who secured 


this order. 


Lightweight, easy to move, practically mar-proof, comfortable 
in the extreme, Sturgis All-Purpose Fiber Glass Chairs are also 
wonderfully low priced. There are fifteen models for virtually 
every kind of mass and individual seating. Dealer inquiries 


are invited. 


Sturgis All-Purpose Fiber Glass Chairs are manufactured in and 
shipped from fiber glass plant in Charleston, South Carolina. 


We'll see you in Booths 206 
and 207 NOFA SHOW March 
11-12-13 Convention Hall, 


fP O S T U fe FE & 4 A | R S Atlantic City, New Jersey 


THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICH. 


General Sales Offices, 154 E. Erie St., Chicago 11, Ill. 
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Graffco Maptacks are conveniently pack- 
aged either in 100s or in attractive plastic 
boxes of 20 for display. Map Flags are 
packed 25 per plastic box. 


; Flat Head Maptacks —In *\;' and '<" diameters, 20 
& - colors, plain or printed with single letters of the 


|» alphabet or numbers 1 — 1,00. 












Map Flags — Triangular or Rec- 
tangular shapes (5¢" x 1") in 
12 colors. Opaque with writing 
surface, or Transparent. 
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There’s a 


raffco 


Maptack and Map Flag 
for every Map & Chart use 


With an ever-growing volume of data to clas- 
sify, business offices need a greater selecticn 
of maptacks than ever before. The Graffco 
line, with its extensive variety of sizes, shapes, 
markings and colors, gives today’s record- 
keepers everything they need to pin-point 
the facts. 

Graffco products are sold only through the 
Office Supply Trade. Write for details on 
products and sales aids. 


“ery? 


Spherical Maptacks — 3 sizes in 20 plain colors. 
Medium and large available with dot, stripe or 
cross designs in any color combination. 


eo 


Marking Tacks —In ?.",5¢" and 7%" diameters. 





Twelve colors, plain for marking with ink or 


pencil, or printed with letters or numbers. 


GEORGE B. Graff COMPANY 


54 Washburn Avenue, Cambridge 40, Mass. 
Also makers of Graffco Signals 

for every type of file. 
OA-2/60 ( 





New Products .. . <otinued 


THe Douetas Homs Co. 1314 
—_— WE APPRECIATE ae Oe 
Fk You vou" eusiness Rollins Rd, Burlingame, Calif., 


AND HOPE You * Offering a new multi-phase, 
a are PLEASED ‘cubber collection stamp incorpo- 


rating 12 phrases selected es- 


ALL BILLS ARE DUE AND PAYABLE ON pecially for stamping invoices 


OR BEFORE 10th of the Month and statements to expedite slow 


collections. Beginning with an 
FOLLOWING DATE OF PURCHASE expression of appreciation for 





ep order received, the remaining 11 
WE MISSED NT 
YOUR PAYME phrases concentrate on hasten 
WON'T YOU SEND IT—NOW counts in an ascending order of 
polite severity. The stamp itself 
clas- 


, —=———A SE is constructed on the “‘‘dial-a 
ctices A new p lyetl om packaging machine has been rt say : LEA phrase” principle in which all 
: the SeaL A Rounp Corp., 2024 S. Wabash Ave., Chicago 1 Pp - & — phrases are listed and numbered 
‘affco I [his machine produces a plastic package and seals it on fou on an anodized red dial. The 


, . sides (or three sides) in one operation. Its semi-automatic action ser choo th he f th 
apes, ides ( tl ide juST A F DE user chooses the number of the 
srodut U0 pac ked preces per day , as mp ared to only FRIENDLY R MIN R 





rT ice 4 desired phrase and turns the se 
cord- ) OVERDUE , 
1) per day in hand packing. Using polyethylene continuous THAT YOUR ACCOUNT IS lector key until the number ap 
point enter folder 1 stock, the operator places the item to be pack WON'T YOU PLEASE MAI REMITTANCE ? pears in the selector window in 
ized between t ayers of folded film, pulls it across a sealing dicating the phrase is in stamp 
tion, presses andle heat sealing all the open sides and comes 1; ORT ing position 
1 the t with a packaged completely sealed |. » PLEASE FORGET THIS REM Inquiry Card No. 28 
Inquiry Card N.o 27 Eas TODAY ot 
s on 1 . csi SEND YOUR REMITTANCE 








4 
: 
' 
Wembley Mu eograph Model 20 is : 
nufactured b GUALCO AND CIA | 
Sarmiento 534, Buenos Aires, Argentina 
equipped with an automatic guard . 
a Pn ; — : Featuring a multi-preen bottom to cushion Linpy Pen Co., INnc., 9601 W. Jefferson 
I IS Said t prevent soiling of the ink . - 
- 5 the typewriter and maintain a firm grasp Blvd., Culver City. Calif.. has developed 
ers if the paper does not pass through 
' n the desk, this silenta typewriter pad a new gift package which holds the en 
has knock-proof lateral wings of 
Ss as pre iatera ink > 
, ade by the RAYMOND PACKER Co tire color range of their utility pen line 
ilumin his machine possesses . 
is I Hampden St., Springfield, Mass. It has One each of the 12 colors is included, 
at f the characteristics of the Wembley 
hard plastic top to support the machine packaged on a bed of snow-white styro 
9 xcept for its esign and siz . 
; ; . & A inch strip of moss rubber has been foam with a groove to hold each pen 
Inquiry Card No. 29 led ' , 
ided to the back of the pad to give ex The styrofoam tray fits in a permanent 
ushioning to the heavier reat portion leather like cast 
Inquiry Card No. 30 Inquiry Card No. 31 
This junior executive with arms ts 


one of six chairs in the new line of 
contour seat chairs now being 
manufactured by the COLUMBIA 
HALLOWELL Drvision, Standard 
Pressed Steel Co., Jenkintown, Pa 











The features of this line include 








steep angle arm rests, strong 
welded base, adjustment controls 
within easy reach, ball bearing 
, swivel casters and = oversized 
time and labor saving method de 
' chrome scuff plates on the swivel 
1 part for small businesses by the MASTE! 
aT models A large selection § of 
( FT Col Division of Shaw-Walker, Kalamazoo ' ; 
; decorator colors and Naugahyde 
F, Mich. As t employees pay statement is written 
1 upholstery are available in the new 
the nings fr is posted automatically [The en 


e," contour seat line. Standard frame 
f check and net amount are filled out a 
colors include majestic gray, me 


sted aut t y to th heck register where an 
, 4 b 5 W bill tallic gray, sea mist green, desert 
ns provided fo! istriDution nen Dis : 
ae my sage, blond tan and olive green 
I 1, tie endor’s name, date and net amount of 


Color shades are oftered as 


1] 





ically posted 
Inquiry Card No. 32 


’ 


standard selections in Naugahyde 
Inquiry Card No. 33 
For More Information Use Inquiry Card on Page 61 
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CHOOSE MURPHY-MILLER FOR 
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me 
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ia 
BOX S816. OWENSBORO, KENTUCKY 
~ are RMATEC 


SEE OUR ENTIRE LINE —— NOFA SHOW — ATLANTIC CITY — MR 11-13 
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No adjustments, no gouges, nothing to 
mark — just insert paper and squeeze! Clix punches are 
permanently pre-set for proper center distances ... save 
time and waste motion. Always accurate, jamproof, trouble- 







free . . . the world's surest, simplest paper punches. 


































3-HOLE 
MODEL 3 : 
For 3-ring binders, 11” x 8%” sheets. Punches all 3 holes 
at a single squeeze, 44%" on center, 8%” overall. No gauges to set 
- — no places to mark. Handy — fits brief case or desk drawer. Weighs less than 
20 ounces. LIST $3.75 
for vousie. 
Perfect MODEL 32 —— 
Punches 2 hole sheets or 3 hole sheets as required. Adjusts instantly, simply 
by snapping button . . . to right for 2 holes, to left for 3 holes. Takes sheets from 6” to 
12” long. Gauge-marked in 1” graduations. LIST $5.75 
MODEL 7 (Not illustrated) Same size as 3-hole style, but punches 7 
standard holes in 3-1-3 order for 11” x 82” sheets. LIST $7.50 


Punching 






MODEL 2 

Punches 2 holes spaced 

2%" on centers at a single 

squeeze for 5” to 12” 

sheets. Simple gauge ad- 

justs instantly to any size 
sheet up to 12” in 2" 
graduations. Weighs 


CLIX 
2-HOLE 
PUNCH 











less than 10 
a ounces. LIST 
ae: WP $275 
See your Wholesaler Improved 
REET 








or write to 


NEW ENGLAND 
PAPER PUNCH CO. 
Natick, Massachusetts 





MODEL 100K Punches 4" 
hole, 4" from binding edge. Red 
top, nickel-plated base. 12 in 
display carton. LIST 65¢ each. 
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This is one of the new units in Strata Space modular series made by 
the CENTRAL Desk Mrc. Co., 454-456 N. Arm St.. Chicago 2 

Ill. The clerical desk section has ( <« 36-inch top and the sta 
tionery cabinet has a 55 x 1S8-incl p. This series is in natural 
American walnut and can be assembled int iny styles and types 
of desks. The legs may be attached to at f six prethreaded positions 
provided in the bottom of each pedest he plastic tops feature two 
embedded heavy steel tracks as an integral part of the top to permit 
assemblage Inquiry Card No. 34 


A rubber cleaner-restorer that can b 
plied to the surfaces of rubber parts in 
typewriters, office machines and print 
ing equipment has been manufactured 
by the SCHWARTZ CHEMICAL Co., IN« 
50-01 Second St., Long Island Cit 
N. Y. This is a nonvolatile, nonfi 
mable liquid which renews the surt 
properties of platens, rollers and 
friction rubber parts through its 
plasticizer action on natural rubber. Th: 
liquid is applied by rubbing the si 
faces briskly with a cloth to remove 
hesion of ink and dirt. Then the liquid 
is rubbed on lightly to provide a thin 
film which is absorbed to renew the 
original feel, resilience and grip. It is 
meant to soften rubber surfaces without 
drying effect. It is distributed in pint 
quart and gallon containers 

Inquiry Card No. 36 


rt 





A 12-inch portable machine that combines S distributor for two 
both punching and plastic binding functio: imported from West 

has been introduced by GENERAL BINDIN’ Hospsy MANUPA¢ 
Corp., Northbrook, Ill. This tab t Gilbert Rd., Meadowbrook, 
model is designed for offices where binding s for wood, balsa and 
volume does not necessitate a full lin I nd 1on-porous surfaces 
power equipment. A specially engin 1 for plastics and p 
cam action enables the operator to puncl na ember of the glues 
lift of paper with a single down-stroke of pos igh-concentrate 


the lever. Inquiry Card No. 39 


Inquiry Card No. 


ALVIN & Co., INC. 
6ll Palisado Ave., 
Windsor, Conn. has 
published this new 
booklet entitled ‘Tips 

Techniques and 
Drafting Aids It 
contains 32 pages of 
helpful hints and il. 
lustrations to meet 
the needs of instruc- 
tors, engineers, archi 
tects, artists and 
draftsman. Some _ of 
the classifications are 
helpful drawing tech- 
niques; simplifying 
drafting practices; 
protecting prints and 
drawings; and tips 


puvent © Om ee ; for drawing lines 
an COT ee ] Inquiry Card No. 35 








new glue products 
is Associ 2-¥% inch centers is now being distributed 
INC 
UHU-Hart 
non-resilient 
YNact > The , le kel 
last is paper. The positioning guide is nicke 


The origi 


, ' 
a liquid resin 


All kinds and sizes of I HyMAN & SONS 
literature can be dis Corp., 102 Prince St 
played, filed and stored New York 12, N.Y., 
in the wall mounted is publishing new pay- 
literature pouch being roll envelopes with 
introduced by the printed columns allow- 
SMITH SYSTEM MFG ing for notation of 
Co.,Minneapolis federal old age tax, 
Minn. The pouch is federal withholding tax, 


made of sheet steel state withholding tax 
with an enamel finish and state disability in- 
It is 11% inches deep surance deductions 


and has a front open Form C is 3-4 inches 
ing cutaway to show x 51, inches, in addi- 
titles. Pouches can be tion to a 4-% inch 
mounted flush to the flap. Form F is 3-4 
wall; decked, by using inches x 51 inches 
a specially designed with a 5-¥% inch flap 
track support affixed to Form G is 3-4 inches 
the wall; or set with x 4-¥g inches with a 
easel backs 2-¥%4 inch flap 


Inquiry Card No. 37 Inquiry Card No. 38 





A heavy-duty, two-hole paper punch with 


by the METAL SPECIALTIES MFG. Co., 1975 
N. Cornell Ave., Melrose Park, Ill. It will 
punch up to 56 sheets of 16 pound bond 


i. | 


plated and graduated to meet all required 
all-pur positions. Guide can be locked in any de- 
sired position with a thumb screw 
Inquiry Card No. 41 


For More Information Use Inquiry Card on Page 61 
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P-72 ‘The Ballerina’ Secretary Posture C 





& oe te 
Lo 2 ee meth bi 


allerina vy/coLumBIA 


ONE OF A NEW LINE OF CONTOUR CHAIRS / FOR ECONOMY-MINDED BUYERS 


GS-86 





JS-46 





JS-66 


COLUMBIA-HALLOWELL Division 


A big step forward in moderately priced office chairs 

.. Opening new volume sales opportunities for you. 
Famous Columbia quality construction and latest func- 
tional design puts these fine chairs ahead of anything 
in their price class. New contour foam rubber seats and 
controlled comfort angle between back and seat invites 
healthful posture . . . allows freedom for action. Adjust- 
ments on swivel models are easy to use, easy to reach. 
Six styles in a rainbow of five standard frame colors. . . 
six upholstery shades. Write today for brochure and 
price list covering Columbia Office Chairs. 


JS-S6 Junior Executive Swivel Chair . . . strong weided base, plate casters 
with replaceable wheels. 


GS-86 Side Chair... controlied comfort angie between back and seat. 


JS-46 Junior Executive Swivel Arm Chair...wide-spread arms with 
sculptured arm rests. 


Js-66 Junior Executive Guest Arm Chair...ideal for interviews and 
meetings. Foam rubber contour seat. 


JENKINTOWN 79, PA. « SPS WESTERN, SANTA ANA, CAL. 


where reliability replaces probability 





hair... smart, modern appearance, easy adjustments. 
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Now, show your insurance 
companies, banks and legal 
offices an easier, faster way 
to attach riders and assemble 
policies. 

New C-12 Applier guides 
sheets easily and accurately 
onto the Double-Coated Tape 
(like a ribbon of glue that’s 
neat and clean!). Smooth 
metal construction, with rub- 
ber feet that won't slip, won't 
mar working surfaces. Applier 
loads quickly; no adjustments 
to make, no parts to jam. 
10” x 2” x 44” size, fits into 
most desk drawers. Uses 14" o1 
narrower widths of “Scorcn”’ 
BRAND No. 665 (linerless) 
Double-Coated Tape. Sells 
for only $8.95—pays for it- 
self in a few hours! 


“SCOTCH” IS A REGISTEREI ade 


EASY TO USE 


pf ; down on tape 
AN 
er a 
eA  \ > 
> ) 
{ 
Lift up il ace tea 
ff tter knife 
aha * 
Wi \A< 
\\' \ — 
we 
a 
Attach or insert for quick, 
neat, concealed job 
A T. PA 


4. 










| This new C-12 : 
| APPLIER makes it ' 
\ easver to use* New . 
SCOTCH | 
BRAND | 

No. 665 , 

Linerless : 
Double-Coated ' 

Tape , 

*easier to sell, too! : 


USE THESE PROVED SELLING TIPS: 


. Carry loaded dispenser and scratch pad for paper-mount- 
ing demonstration on each call. Give prospect a strip so 
he can feel it’s sticky on both sides. 


. Demonstrate neatness. Show him how tape ends messy 
glue or paste spots on desk, paper, hands— won't pucker 
paper 


Demonstrate speed .. . actually show them these three 
simple steps for applying rider or insert. (Users report 
work output increased up to 50%.) 

Ask your 3M representative for the FREE selling aids 
available to you. 

. Leave dispenser and tape for trial use or order. Show 
person who will use it exactly how it works! 


Insurance companies, real estate offices and law firms 
are top prospects. Hit them first! 
ME 


Miienesora 


Miaine AND = 
anvuracrurine COMPANY 








«++ WHERE RESEARCH IS THE KEY TO TOMORROW 


ft 


XPORT ” PARK AVE NEW YORK 16 ANADA: LONDON NTARIO, 
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QUICK SERVICE 


New Products 


To obtain more information about any of the 
new products in this issue which carry the 
key numbers 16 to 90, simply circle the cor- 
responding key numbers on the card at the 
right and mail at once. Your inquiry will be 
forwarded without delay 


Sales Stimulators 


To obtain more information about any of the 
manufacturers’ sales aids described in this 
issue, circle the key numbers on the card at 
right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 


promptly 


New Catalogs 


To obtain copies of recent catalogs or price 
lists described in this issue, circle the key 
numbers on the card at right which corre- 
spond to the numbers assigned to the New 
Catalogs. These requests will be promptly 
forwarded to the manufacturers. 


*This service is restricted to dealers and whole- 
ilers in the office equipment and supply field 


The handy subscription card at 
the right is enclosed here for 


your convenience. Use it to 
enter or renew your own sub- 
scription, or tear it out and 


give to a friend, salesman or 
the 
machine, or 


employe active in retail 


office stationery, 
furniture business. 
Either way you will be helping 
OA to be of greater service to 


the industry 





INQUIRY CARDS* 


OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 








This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 





























NEW PRODUCTS 
! 23 6& €.8 7 82 2 Se oe ee 
16 17 18 i9 20 21 22 23 24 25 26 27 28 29 30 
3! 32 33 34 35 36 37 38 39 40 41 42 43 44 45 
46 47 48 49 50 51 52 53 54 55 56 57 58 59 60 
61 62 63 64 65 66 67 68 69 70 7i 72 73 74 75 
76 77 78 79 80 81 82 83 84 85 86 87 88 89 90 
SALES STIMULATORS, CATALOGS 
101 102 103 104 105 106 107 %1'08 09 10 
Itt 112 113 114 1158 61té 117 118 «tg? 20 
121 122 123 124 #125 26 %'27 »«©628©6=«©6129)~=«6130 
February 1960 issue of OFFICE APPLIANCES 
Card void after April 1, 1960 
Name 
Pasition 
Company 
Business Address 
City Zone State 
so Pp 3 
Tigi f > 
_t aoe v 
° ° Fi J aid 
2 . ry re) oy 
3 33 
o | Oa 
. 8 6 | 
e 9 
<c 
|||} #000 0 g 
ae z >" = 
| $2 7 
| | FS ne w en 
| | | | OG =f <<< . 
Y | | zmeoss ™ 
poo 8 5 § 
e 60 
| ? & $s v 
2 =F wv . 
3 Om AANA OF 
we 
>- sm RD Gy <— 
: o.° nN Aw A > ° 
~< #8 
— -— om 
A 7% 5500 2 s 
°*s >> > 
m a." — — — ° 
a 39 = = = w . 
°o eo ~~. —— s« 
; $822 7 8 
$ aQa*sece - 
2> 3828 
| 0) >; =~ LY 
| | | 4 & 5 
| $ “m= ww FF 
‘| PTeeea 
| 7888 





See other side 
for Quick Service 


Inquiry Card 
covering new 
products and 
sales aids in 
this issue 
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The Olivetti Multisumma 22 adding-multiplying 
machine provides a unique method of simplified multi- 
plication. This, plus distinctive national advertising, 
creates abundant full-profit sales opportunities for « x 
Olivetti dealers. For information on Olivetti figure- 0 ‘ ivetti 
work machine and office typewriter dealerships, write 

to Olivetti Corporation of America, 375 Park Ave., 

New York 22, N.Y. 








METAL Prot es) Ps - ; 7 his Comparalist pub 
Corp., High lished by the Stationers 


Carrollton Price Service ( 639 
is the mam Mission St., San Fran 
f this COMPARALIST cisco 5, Calit., is a list 

) i K¢ ing of comparative 

I tier. It SUESTE = PANS or numbers classifying 
inches wide Similar items anutac 


tured in the held of 








hes high. In sheets, pads and forms 
g t top it [he lists are contained 
gz shelves in a yellow plastic 
D i We | booklet with a plasti 
9 large pr binding and a left flap 
K¢ irawers E with three Noles ror 
‘ ’ | ACCOUNTING FoR MAE ORA ND UNS DET S | 
; : rn CO. uMman pane MINVTE 8008 SEATS | enience oe ane 
1OSTS oF cf cc in} nang 
t ' COLUMNAR GHneTs Bim BOOM BmetTS 
bys j cepeae suasts VisieLt Fonnas | ing. The book contains 
is MACHINE BOOKKEEPING FOMMS 
n quire ~ imately 9000 
ind nuts le * numbers of anu 
° ? , 
Inquiry Card ers 
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A new flexible file binder has been 
ufactured by MAHER RECORDS BINDID 
Co., 1846 W. 34th St., Chicago, Il., wit 
six one-inch sectional posts. Thes« 

are made of steel piano wire, { 
into spirals and cadmium plated ¢ 

to its flexibility and strength. This 
ables a thick binder to lay flat and 
mits reading to the binding edge. | 
permanent binding one removes the 





section of the binder posts and _ insert A new coin counting package device is n 

the furnished screws with burrs f yeing distributed by BLocK AND Co., IN 

washers, in their place. On the posts ) W. Ontario St., Chicago 10, Ill. Col 

plastic caps to aid in the insertion of ¢ Keyed in tubes in this packaging kit ar 

sheets into the binder. The caps are 1 lesigned for use with flat, tubular coin wray 

movable allowing them to be placed pers. | perate you hold the tube fir 

the top sections as the binder is expand gainst a table and feed coins in a stead 

The binder set normally includes Ur When th tube is full you gl I MINNESOTA MINING AND MFG Co 900 

covers. They are made of .143 bind ward so that ew slip out throug Bush Ave. St. Paul 6. Minn., has manu 

board for sizes up to 11 inches x | i slot. 1 mca 2) the oe eee Eee factured a new Scotch brand typewriter 

inches and .164 binder board for lars rt ty down over the stacked coins leaner. The arrow on the picture above in 

sizes. They are covered with eight oun invert the tube $0 that coins drop fr licates this new material which rolls int 

blue sateen canvas. Narrow canvas ident mo the wrappet 1 typewriter like a sheet of pay and 1s 

fication flap on back Inquiry Card No. 46 simply typed on to clean the keys 

Inquiry Card No. 44 Inquiry Card No. 45 

ALL-RITE PEN, IN¢ Uropa INTERNATION ING 
241 Hudson St 16 © 2nd St., New York 
Hackensack, N.] City, N.Y has added two 
marketing a new iels to its “Fridgette 


ball pen for n 


retrigerators. The one shown 


fabric surfaces. Sin here is the utility 1 lel with 
the principa 3.8 cubic foot capacity. Botl 
tion of this pen models are West German i 

will be for identif ports and designed for limited 


ing apparel that is space areas. They | 


laundered press tor and iss fiber 


cleaned th ST tab e top wi rk surfaces. Other 


formula ink is features include f iteriors 
anteed indelib b inner door shelves for butter 
the manufactur It eggs ns hott f 
writes on chees ignet DOS 
cotton wi tive | g& acti spers 
and other and glass shelves. 7] tilit 
A long lastin mod easures whes 
ply of ink ts high x inches 3 
inside the nches f Plast gs ¢ 
long barre avatlab to bring th mod 
Inquiry Card els inches 





No. 47 





) 
Inquiry Card No. 48 


For More Information Use Inquiry Card on Page 61 


64 OA-2/60 











BU 


bea 
pot 
fini 
fad 
you 
cor 


The 


OA 





60 


a ae 





BUSINESS-LIKE BEAUTY IN TEXTURE AND COLOR 
| Wasland Duran 


CLAD 


vinyl finish 


A new style accent available on desks, cabinets, typewriters! Distinctive 
beauty on partitions, wainscoting, paneling! New eye appeal on any 
potentially decorative surface! That’s Masland Duran Clad, the vinyl 
finish with built-in beauty of texture, color and design. Durable, non- 
fading, easy to clean. Many colors. Send for details. We will also send 
you information on Clad-On, the self-adhering vinyl wallcovering to 
correlate with other furnishings. Write to Industrial Products Division, 
The Masland Duraleather Company, Dept. 59, Philadelphia 34, Pa. 
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Masland Duran Clad 
is the color accent on 
desk by the H-0-N Co., 

Muscatine, lowa 


65 





















































NBB SALES-MAKING 
PROGRAM NO. 1 


DECORATED 
COVERS 








A complete program to pro- 
mote the sales of NBB Deco- 


rated Covers. Includes (1) 







Local Direct Mail Campaign, 





Sales Meeting, (3) Sales 
Kit and NBB Catalog Dem 
onstrator See your NBB 







representative or write for 





full details on how you can 





participate in this profit 





building program 









EYE-EASE PAD 


25 sheets 45-606 6col. ruling 
Excellent sampler for larger 
analysis pad sales 


Cooperative cost 
50 or more with your imprint $ .10 ea. net 
Less than 50...no imprint .10 ea. net 





COMPLIMENTARY 
20/20 BUFF PAD 


25 sheets 45-706 6col. ruling 
Excellent sampler to introduce 
20/20 BUFF analysis pads 





Cooperative cost 
50 or more with your imprint $ .10 ea. net 
Less than 50... no imprint .10 ea. net 


NATIONAL MERCHANDISING 








COMPLIMENTARY 












NBB RETURN POSTCARD PROGRAK 


Twelve cards provide a once 
a-month mailing for a year% 
program. Each card feature 
an NBB item in four color 
Back of card has order form 
It is addressed to you. Ma 
with your statement or wit 


letter as a special promotion 





REPRINT OF EYE-EAS 
ADVERTISING SHEE) 


11” x 8%” sheet printed Sf) ss 


sides. ae 
Illustrated Eye-Ease ruling & 
pads. 
Offers complimentary Eye-ta 
pad. e 
Excellent for Eye-Ease 
promotions. 
No charge for quantities fi 
your own mailings. 

. 


We will imprint 500 or mon 








REPRINT 20/2 
ADVERTISING INSER' 


Lithographed 2 sides on 20/4 
BUFF paper. 

Illustrated rulings of pads. 
Excellent tie-in with comp 
mentary 20/20 BUFF pad. 





No charge for quantities 
your own mailings. 


We will imprint 500 or mor 


Nie} te]. m& felt 





EAS! 
HEE) 


orinted | 
uling ff 


+ Eye-Eas 


tities f 


or mon 


20/2 
SER’ 


n 20/2 
pads. 
comp 
pad 
tities ft 


or mor 
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DECORATED COVER CATALOG 


Brand New... 


20-page catalog illustrating all 
styles of binders for catalogs, 
manuals and price lists — with 
4-page, 4-color insert on plastic 
binder with applique. 

Cooperative cost $ .35 ea. net 


3 for $1.00 
$30.00 per 100 


REINFORCED SHEET 


SAMPLER 


Complete set of 4 Mylar re- 
inforced sheets with top sheet 
over-printed. 


Up to 25 sample sets .. . no charge 
100 or more sets $3.00 per 100 sets 


We will imprint dealer name 
on 500 sets or more 

Single sheet only Mylar 
reinforced over-printed with 
promotional copy 


Up to 100 sheets N/C 
101 or more $7.50 per 1,000 net 


We will imprint dealer name 
on 500 sheets or more 





TRANSLUCENT FORM KIT 
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11” x 8Y2” Pocket folder hoid- 
ing samples of all Translucent 
forms available — 


1-5 No charge 

6—24 $ .08 ea. net 

25 $1.75 net cost 

100 or more $5.00 per 100 

























PRESENTATION FOLDER 


Plastic Decorated Cover 
4-page folder 

Complete folder 11” x 8¥2” on 
plastic binder with applique 
lettering. 

Excellent for restricted mailing 
to top catalog cover prospects. 
100 maximum — no imprint 


MINIATURE "500" NOTEBOOK 


The ever popular give-away 
item. “% regular size 


The 36-500 notebook in mini- 
ature size: 

$6.00 per 100 no imprint 
7.00 per 100 imprinted 


NO. 308R 
DATA PROCESSING FOLDER 


é6-page 11” x 8%” folder il- 
lustrating complete line binders 
for marginal punched forms. 


100 maximum . . . will imprint 


NO. 312 
PLASTIC POST BINDER 


Single page 11” x 8%” illus- 
trating in color the 4 Plastic 
Post Binders. 

100 maximum .. . 

Many other envelope stuffers, 
blotters, displays and presen- 
tation folders available . . 
write for samples or see your 
NBB representative. 
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New Products... Automation 


Memo Flex is a new visua 
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Co OrFICE MACHINES ( Pitt Ave 
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Onl y the Enormous 
Shaw- Walker Franchise 


Gives You All NINE 
Profit-Makers* 











ae a a 
4 ras ee 


Ee 









1 Everything from Gua Dixtory--ee you, a 
single source for 5000 items increases scene 
because it means — standardized selling . 

simplified inventories . . . less capital naa 
concentrated purchasing . . . quantity and cai 
load discounts. . 2 ddlae seevien: sal 
ing with one supplier . . . one line selliz 
makes better informed salesmen. i 


most complete dealer franchise in the industr: 
From the enormous Shaw-Walker re ony of 
5000 items you can fill nearly every office re- = galt 
quirement. Broader line means pi pantie. piel 


Co E} simplitied Selling — To dealer tie 252- a 
Yor! page Office Guide means plus sales everyday. It 
is the only complete sellers’ and buyers’ catalog 
in the industry. Quantities distributed bear 
dealer imprint. — This “Junior Salesman” pro- 


duces extra profits for you. 





*Right now acisstipediel wi 
A es 


q Built Likea Ae 


2 queue: a — 


LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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— 
eS C0GO 


today’s most applauded 






Carbon Paper ... Types Blacker, 
Sharper, Much Longer 





Judging by consumer reaction 


if they gave an Oscar for ‘Best 
Performance by a Carbon Paper 
CRESCENDO would win all the marbles 


When you demonstrate try this test: 

Type 3 times over a single spot on the 

Carbon now in use. Usually the color 

vanishes. Try it with CRESCENDO 
The color holds! Chances are you'll wrap 





up the sale even before that. Most 
girls fall in love with CRESCENDO's 
Strikingly colorful package 


Use CRESCENDO yourself at our 
expense. Write today, for samples 








PEERLESS Va ltti COMPANY 


Nework 12, New Jersey 


a L WW (/. a 7 
Mil / lin un  ttbond 
E.. 


typewriter ribbons, carbon paper ribbons, 


carbonized rolls, Peerless rubber keys. 





You'll enjoy reading Carbon Capers regularly. Drop us a note and 


we'll put you on the list. No obligation 





OVER 1500 ITEMS 
for Business, Industry 
and Institutions 








THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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' 


: 


i 


{ 


p | 


HIPMENT 


from 


T0CK" 


.-.- another dividend 
when you buy 


UALITY PROTECTED 
ON STEEL 


COTE. TET a 
* 











PMENT 


THE “‘QP’’ ON EVERY LYON 
CARTON IS YOUR ASSURANCE 
OF QUALITY EQUIPMENT 


* 

See your Lyon Dealer for delivery from 
stock of the world’s most diversified line of 
steel equipment. 

” 


LYON METAL PRODUCTS, INC. 


General Offices: 228 Monroe Ave., Avrora, Ilinois 
Factories in Aurora, Ill., York, Pa. and Los Angeles 

















This is the cover of a new catalog 
from the 
36, Pa. In 
line, including desks, modular groups 
Inquiry Card No. 101 


METALSTAND Co 520 


prese¢ nts 





four colors, it 


A new full 
color reference guide to 
movable partitions, 
“rail high” to 

height, has just been pub- 
lished by the Work-wall 
Division of L. A. DARL- 
ING Co., 606 N. Matteson 
St., Bronson, Mich 
pastel color and four mod 


eight-page 


from 
ceiling 


Four 


ern wood-grain surface fin 


ishes are listed as stand 
ard. Workwall’s ‘“work- 
able wall’ feature is also pe: 
listed in detail, together , 
with a partial listing of ia Sa 
attachments and fixtures ‘ 

\ 
including desks, tables 7 


credenzas, designed for 


rigid mounting 


Inquiry Card No. 103 
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Sales Stimulators, Catalogs 


A new assortment of skin. 
samctast Pack foe Your FPeeTeetren . . 
packed cards, each carrying a 
ball point pen or refill, has 
been released by tne LINDY 
PEN Co INC 960 w Jef. 
ferson Blvd Culver City. 
Calif. These skin packs come 
with a peg board display and 
the new $813 assortment is 
pa rly being tered to 
the ‘ arket and selt-servy- 
ice stores. It includes a wide 
issort nt f non-refillable 
per vo Styles of retractable 
pen na the Standa i $ize 
po ) available in 12 
ct n | S packs are 
1st eant to assure the cus 
t I 1 is the first to be 
sing the pen. Skin-packed 
ball point pens and refills are 
( States n also available in lealer’s 
ss own selection of 1€1s 


Card No. 102 


Inquiry 





4 new brochure How Read Y Business 
Records has jusi been published by T: IDEAL 
SysTEMS Co., 2437 W. | Blvd., Los Angeles 
Calif. Written primari to help businessmen 
vho have little or no understanding of bookkeep- 
it explains in digest how to understand 
six basic sections f their Dusiness ords 
ales, expenses, accounts eivable, accounts pay- 
ble. proht or loss state nt and hinancial state. 
nt 
Inguiry Card No. 105 
PRECISION-POSTURECT CH Cor! 3100 W. Car 
Ave., Chicago 12, | has introduced a new, 
yf a new slide rule promotion to educa two-color brochure to present their 1400 series of 
giant demonstrator model, now distributed hairs for office and institutional use. Line draw- 
& Eck INC 1109 S. Fremont Ave ws on the hack of the brochure cleat illustrate 
Calif. | n be desk unted construction of these chairs and the materials 
ssro nstruction or store display. In sed. An insert sheet gives price lists covering 
vual and teaching outline flering teach standard chair line wit! xact specifications of 
; " with demonstrat odels oftered 
Inquiry Card No. 104 Inquiry Card No. 106 
I gi I pid I 
Sé or two p! ] 
stamp pads and stam] THE SMI MFG 
. [THE CARTER’S Co 9 I 
| or Dept. SP 49 Second St Hast 
First St ( bridge 4 ngs Minn has 
M s has nt luced this | ID1Lis ] ew 
A SI ick Cw Stat } re 
l :. 4 rOa stamf No ( ( Deale 
1S st n this new ist prices print 
k S re p 1s and are ed n ti xz 
easi ved A teat ell nating need 
st r on the cel for a sé t ice 
phan Wrapping makes list. It is 8 l 
t eas ect the inking inches S nd 
desired. A set of labels puncn t a 
vables the d to iden stand tl holes 
f felt s New lines of f 
sires. | dase rt covers V 
k displays two dozen ing cases red A colortul per specimen kit has just 
. 1 inks in eitl scl nd been release WAUSAU I MILLS 
tw s Ss It displ vs the ‘ » | Co.. Brokaw Wash Tt it reatures 
$40 worth of tems i BroKote, a bright, white pigmented off 
reta rchandis in this talog set printing pay] and on na two 
Inquiry Card No. 107 Inquiry Card No. 108 olor actual printing samy 
Inquiry Card No. 109 


For More Information Use Inquiry Card on Page 61 
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ANS A LOT... 








and only Sure-Rite has it! 


Choosing stencils? The RED DOT* SEAL TAB 
means a lot in greater speed, neater filing — best 
of all, in cleaner hands! Sure-Rite film stencils are 


extra-nice to use. No mess...just press the Red Dot* 
to seal the film. Quality-controlled Sure-Rite Stencils 
are easy on your eyes with their soft, green color. 


American Stencil 


2714 WALNUT STREET 


OA—2 /60 


Easy on your fingers, because they’re never sticky. 
Easy on your wrists, because light, medium, or 
heavy touch—you get clear, sharp reproduction 
with no chop-outs, thanks to Sure-Rite’s special 
formula. Choosing stencils? Look for the RED 
DOT*. It means a lot! 


* PAT ENTED 8 SURE-R ex sive w rire 


Manufacturing Co. 


DENVER 5, COLORADO 
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[t’s wonderful ! 


NEW “SCOTCH” BRAND 





---- 


Typewriter 
Cleaner 


o---.- 





Types the dirt away! 





OA- 
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YOUR HANDS STAY CLEAN! 
“SCOTCH” BRAND’S new cleaner comes 
in a clean, dry sheet. Just roll it into 
your typewriter like paper. There’s 
no messy solvent, no brush, no putty 
—and no stains on your fingers, no 
spatters on your clothes. 


KEYS CLEAN UP QUICKLY. Chem- 
ically-treated fibers on the sheet pick 
up dirt, lint and ink like magic. Strike 
each key firmly three to five times. 
The whole job’s done in less than 
three minutes. Cleans type on other 
office machines, too! 





LETTERS SPARKLE! Your next typ- 
ing job will look crisper, cleaner— 
even the boss will notice the differ- 
ence. Sheets have handy perforations; 
tear off the used portion and save the 
rest. Ask your office supplier now for 
“SCOTCH”’ BRAND Typewriter Cleaner 
—three full 8'2” x 11” sheets just 98¢. 





me CO ee 


MR. DEALER: 


Here's the ad that's launching this new 
money-making product for you in February 
issues of OFFICE and TODAY'S SECRETARY. 
Ask your 3M Representative about 
"SCOTCH" BRAND Typewriter Cleaner today. 





“SCOTCH” IS A REGISTERED TRADEMARK OF THE 3M CO. 


iianesora [fining ano \ffamuracrurine company 
«++ WHERE RESEARCH IS THE KEY TO TOMORROW 
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Sales Stimulators, Catalogs 


GRAPH-A-PLAN IN¢ 


Inquiry Card 





Co 
Atlanti 


listribd 


tr n 

f its 

( A-} ! n¢ f 
nd tern 

“a k holds 

s i) 

5 lected 

[ I A ‘ dth 

t | ne 
r nte 

4 tapes r 
cellophane 

Vit p Ls 

th and length 

nd ated 

1dentihication 





available te 


Now 
dealers for mailing 
purposes is a cir 

lar published by the 


ANDERSON-HICK 1 


Co 915 Cherokec 
Ave Nashville 
Venn, This circula 


iS meant to. intr 
duce the company’s 
line of 
tables, noted in the 


New Products se 


new stec! 


tion of this issue 
The ten model 
available are listed 


with size specinica 


tions delineated 
Dealers net fron 
quantities of 


six are 


one modern styling 
listed, as 
well as quantities of 
six Or more 
Inquiry Card 

No. 113 
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/uxurious comfort in superb seating 
AT LOW LOW COST! 


SUPPLY 


Co 
New 


italog. Con 
binding 
the 42-page 
lustrated and 
of products 
illustrations 
s line of fil 


FILING SUPPLIES aes 1: end. cenieeient 
ama « prmenmt oS ’ . . te 

‘ 1 tl talog are sev 

te vhich appear in 

Guid talog tor the fist 

These 1 le tabulating 

f filing supplies 
GUIDE SYSTEM & SUPPLY ; « 7 folders and a n 

~ t! products 

Inquiry Card No. 116 





A 16-pagt ( hure has just been published by LYON META 
Propucts, IN« N. Madison St., Aurora, Ill., describing tl 
facilities for sheet metal contract work. The book shows f 
samples of their contract work besides illustrating thei luctior 
voms. This tour lor booklet closes with ¢ ages ted t 
i complete designation and listing of the ent the 
ing shears, double crank presses, press brakes, | SSES 
I 1 presses potwelders, miscellaneous production equipment 
room (machine shop) equipment and finishing facility 


Inquiry Card No. 111 


CoLe STEEL EQUIPMENT Co., IN«¢ i] Madison Aven Ne 

York City, N.Y., has published a new 80-page catalog of « 
wdinated office furnishings. Full page layouts of mod ffices 
hill the catalog. Buying information 1s given on each ite in 1 


ing dimensions, weight 


Col 


colors, materials and price. Featut 


catalog are the Contempo series of fhberglass chairs and re 


eption and lounge furniture, 16 colored pages of desks, Impet 


odular unit ffice machines, their duplicator, dictat nd port 
able typewrite! 
Inquiry Card No. 112 
A colort new bul 
' ' 
etin on steel office 
chairs has been is 
suc 1 t \ | UXCO 
IN« 100 King St 


Ww IS It 


LaCrosse 


itlustrates ind de 

ribes their line of 
executive cretari 
al, art and = side 


chairs and the large 
selection of fabrics 


ava lable This new 
literature ilso de 
scribes the fifteen 
standard olors of 
elastx Naugahyde 





and five’ standard 
colors of gras point This antique gold and green pen 
i Details of construc cil caddy is one of the Penci 
j tion are also ef Week pri tions ofte lealers 
| phasized by the RICHARD Best PENcI 
J Inquiry Card Co., 211 Mountain A\ Spring 


No. 114 field, N.] 


Inquiry Card No. 115 
4 new catalog of mark 
ng devices geared [0 
the needs t Sta- 
tioner has st been 


published by the Louts 


MELIND Co iN 
Clark St Chicage 14 
I It is 1 in ye 
yw and ( tones 
with a b binding 


Many new items have 


npeen added Carried 
in stock and available 
f lint 

Or imme i I 


Inquiry Card No. 117 
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NEVER BEFORE! 


A QUALITY STANDARD 


@ Fits the hand for use as a plier! 
@ Chrome plated, rubber feet... handsome, rugged, durable! 





DESK STAPLERY 
at only ‘A795 | 





rd @ Instant, jam-proof LIFTOP' loading! 


@ Movable anvil: staples! pins! tacks! 


@ Holds strip of 105 standard staples ! 








+S ght vy h 
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Brilliant new sales-mate to the world famous “Aceliner’’. The most modern, most useful, finest low-priced 














<S.” 








quality standard desk stapler introduced in the past decade! Does every job much higher priced staplers 
do—quickly, neatly, effortlessly. ACE Cadet is a sure winner at $4.75*! Don’t delay—stock and display 
ACE Cadet (furnished with self-service, self-selling display unit) for your fastest stapler sales in years! 





* 


ACE CLIPPER ACELINER atl ACE PILOT 


ACE STANDARD 














i's Finest COMPLETE line of Stapling Machines and Staples! ACE FASTENER CORPORATION 3415 North Ashland Ave., Chicago 13, Il! 


her in the West t Trademark Canoda: Canadian Staples Ltd., 6705 Upper Lachine Rd., Montreal; 258 Wallace Avenue, Toronto 
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Industry News 


Getting Profit in 60's 
Theme of NOFA Convention 


Getting a share of profits | S lS 
will be the basic note at the National Office Furniture 
Association convention in Atlantic City on March 11 

More than 4,500 are expected to convene at th 
Chalfonte-Haddon Hall Hote! Atlantic ¢ s] 
means and methods of doing business in the hard-s 
economy. 

The convention opens in Haddon Hall at 9:30 a.m 
Friday, March 11, with the Association's annual bus 
ness meeting and reports. Election of officers will b 


followed by a management clit 

On Saturday, March 12, the day's work will oper 
with a breakfast, followed nd na 
workshop, moderated by a dealer, a representative an 


w 
_ 
an 


a manufacturer. At 11:30 a.m. there will be reports 


from all of the workshop groups 


During the convention NOFA Sales Manual Ni 


2 will be introduced. It is written by Dr. JosePH W 
THOMPSON, Dean of Services, Michigan State Univer 
sity, with a foreword by Louis CHESKIN, nationall 
known colorist and motivational 

The convention will come to a clos n Sunday 
March 13, with a breakfast served ft to all of th 
office furniture industry pers lw 
years of service to the industry. Engraved plaques mar! 
ing this service will be presented to approximately 20( 
people. 

Following the breakfast non-denominational 
ligious service will be observed he Prit 
University Theological Octet. The set will be | 
in a chapel room in the hotel 

A highlight of the con th hibits 
by more than 150 manufacturers of off furniture a 
auxiliary products, show: he ( Ha 








Frederick G. Vogel New OA 
Representative in East 


Enlarging the scope of editor 
coverage in th istern states, O} 
FICE APPLIANCES has appointed 
Frederick G Vogel te tn staf 
with headquarters in New York 
City 
Mr. Vog " pi ie feature 
article and ws representation 
working out th astern oftices 
F. G. Vogel at 100 I i St 
Mr Vog I SU, 18 a former a if editor for the 
Geyer-McAllister publications. Upon graduation it 
1953 trom George Washington U: rsity, fr which ab 
he received A.B. and A.M. degrees ournalism and 
English, he joined the staff of the Washington Post. I 
the summer of 1952, while working as assistant city 
editor tor a small Texas newspaj he was 1 
iZ€ the Associated Press for ‘meritorious 
He is the author of various art s on electronic data 
rocessing and related tOpics tor business and financial 
publicatio ind newspapers, and has i 
Columbia University on office aut ition. He has also 
served as columnist and free-la report tor the 
monthly urnal of the New York Chapter, Systems & 
Procedures Association of America 
A for ember of the U.S. Marine Corps, Mr 
Vogel was born in Hartford, Cor He now resides 


A new terprise in Colum Oh L A is th 
Hilltop Typewriter Service, has 1 at i23 W 


Broad St. | 


Facit Havana-Rama Winners Find Havana, Cuba, Colorful and Exciting 





-, ACIT INC... 
CiT CAILCULATUO 
ODHNER Anping MACHINES 

FACIT TypEWRITERS 


Winning finalists of Facit Inc.'s ‘“Havana-Rar 


tional contest for dealers and distributors enjoved 
Havana's many exciting sights. The winners were award 
ed a six-day, all expense Ha . 
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guests of tl mpany. According t yntest rules 
ting dealers merely had to reach th 
( ssu gd tn \ ta 
: of the cou 1 this or 
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about Your Most Important Lines 


The One Catalog 
You Must Have for 
All Essential Information 


400 Pages e Step-Cut Index 


>) ye ys ai 
Ch pas 


... from cover to cover 


















Record 
Keeping 


Essentials 





CATAL OG 





160 








WILSON JONES 


CATALOG 160 





Packs more money-making information for you than ever—all newly illustrated and 
indexed. In the hands of all Wilson Jones dealers this month. 


Easier to Buy From—The Numerical Index— which 
includes the price, boxing and shipping weight of 
5000 “Record Keeping Essentials’’— is up front on 
tinted paper for quick location and reduction of eye 
strain when preparing orders or checking invoices. 

The Alphabetical Index carries 2000 product titles, 
trade names and cross-references. 

A special section illustrates in full color all point- 
of-purchase display packs and assortments—to help 
you plan store and window promotions. 


Your “Half-Million Dollar Salesman 


WILSON JONES COMPANY 209 South Jefferson St., Chicago 6 
New York, Boston, Atlanta, San Francisco, Toronto 


. Free of Charge to You 


Easier to Sell From—328 pages out of 400 carry 
color. There are hundreds of new product illustra- 
tions and enlarged product knowledge for you to 
draw on. For the first time all Wilson Jones loose 
leaf lines are combined with a complete, full-color 
presentation of ‘““GrayLine’’ Business Forms and 
Nylon Post Binders in a single catalog. 

Tatum Staplers, Cooke and Cobb Expanding Prod- 
ucts and Standard Diaries are also listed in separate 
sections. 


.. Goes to Work on Arrival 











Arayt NYLON POST BINDERS 
MAKE IT EASIER TO FILE, STORE, ANALYZE OR 
REFER TO MACHINE TABULATED RECORDS 


No more rigid steel posts. Just bend the strong, flexible Nylon posts 
and plug in. In a single binder you can load as many as 3000 sheets 
and they all lie flat when the binder is open. No hidden entries or 
wasted margins because the arch is in the posts not in the pages 
No protruding posts or locking mechanism. The new flat-top lock is 
flush with the surface of the top cover. Binders stack level, one on top 
of another and slip easily in and out of crowded shelves 

Your office or tabulating supplies dealer will be happy to demon 
strate these features to you. Call him today. If he can’t serve you at 
once mail this coupon. 


WILSON JONES (ij 


INVENTOR OF THE NYLON POST BINDER © 




















_ ATTENTION, DEALERS: 


Advertisements like this are telling your cus- 
tomers with tab departments about “GrayLine" 
Nylon Post Binders every month. Let them hear 
the complete story from you. 








Of 
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important developments are taking place at Art 
Metal: Modernization and ‘‘retooling’’...enlarge- 
ment of a plant...consolidation of divisions...a 
new approach to design. All these and many 
other developments are scheduled for the direct 
benefit of Art Metai dealers and their customers. 


Art (Y\atal 


50 West 44th Street, New York 36, New York 
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College Degree in Office Engineering 
Proposed by Frank B. Puckett 


A specialized college course leading to a degree in 
“Office Engineering’’ or an equivalent has been pro- 
posed by FRANK B. PucKeT? 
Columbia-Hallowell Division, SPS Co 

Speaking to the Washington, D.C 
ciation, ¢ Puckett made the 
long-range step to upgrade the office furniture indus 
try by attracting high calibre sales personnel to the 
field.” 2. i 

Referring to the shortage of well trained office furni- 
ture sales people as a situation common to most manu 
facturers and dealers in the industry, Puckett said 

“Now is the time to begin preparations for where 
we want to find ourselves in 10 or 15 years. One good 
way to attract the alert young people we will need in 
the future is to interest several of our colleges and uni- 
versities in offering an office engineering curriculum. 
With the trend toward automatic 
creasing every day,” Puckett explained, ‘‘the office will 
gradually become a scientifically planned work center 
requiring trained specialists to lay out and design com 
plete office areas in addition to selling the furniture and 
equipment to go in it.” 

Puckett suggested that the starting point to put some 
teeth in his proposal is for office furniture manufac- 
turers, dealers and the several industry associations to 
join forces. Once an agreement is reached on a course 
of action to follow, the case could be presented to the 
colleges. 

Discussing present day shortages of office furniture 
sales personnel, the Columbia sales manager advanced 
another novel suggestion—the hiring of women to sup 
plement man-thin ranks. Puckett cited natural interest 
of women in furniture, decoration and design 

“The Columbia ‘Petticoat Panel’ ’’ of working women 
held at our plant last summer convinced us that many 
girls have aptitude, genuine interest and plenty of good 
workable ideas to offer in the office furniture field,’’ he 
explained. “And, after all, why shouldn't they? The 
office is a working girl's second home. She spends as 
much or more time in it as she It's rea 
sonable to assume that many girls could do good sales 
work on either a full or part-time basis.’ Puckett dis 
closed that one furniture dealer, whom he didn’t iden 
tify, is preparing to hire a sales force of 30 women 


sales manager of the 
Stationers Asso- 


new proposal as ‘‘one 


data processing 1n- 


does at home 


Postal Rate Conversion Chart Offered 


A rate conversion chart with new fourth class postal 
rates, effective February 1, 
those writing Detecto Scales, In 
Brooklyn 5, N.Y. 

It is a comprehensive breakdown by weight and zone 
of destination. It contains present rates and new effec 
tive rates in an easy-to-read arrang 

How costly, time-consuming parcel errors can 
be eliminated with the use of the Detecto Post-O-Meter 
— an automatic unit that clearly indicat 
cording to weight and destinatio: 
companying literature. 


is offered without charge to 


Park Ave., 


Ss 10 


ment 


post 


es postage ac- 


zone—is told in a 





The Kansas City Stationers 


composed of 


YULE PARTY COMMITTEE 
Christmas committee pictured here i3 
Seated—Gene Gore, food and refreshments; Helen Cox 
tration; Kenny Pendergast, 1960 president of K. C. Stationers 
Ray Greenstreet, 1959 president of K. C. Stationers; Standing 

Max president of Midwest Travelers Club; Tom 
Brown, ref Paul Baird, co-chairman; Bill Wolfe, 
Tom Morrow, refreshments; Ray Kline, 


party 


regis 


Ke ating 
reshments 
chairman f travelers 


hairman 


K.C. Yule Party Enjoyed by 149 
The 


Stationers 


the Kansas City 
Hills 


149 


annual Christmas party of 
Association was held at 
Country Club on December 5. Attending were 
stationers and travelers and wives, from Kansas City 


Santa Fe 


and nearby. They enjoyed a fine dinner and danced to 
the music of Don Accurso’s orchestra 

The House of Friendship was under the skillful 
management of GENE GORE, KEN PENDERGAST, TOM 
Morrow and ToM BROWN. 

Chairman RAy KLINI 
BAIRD introduced HELEN Cox and BIL! 
GENE GORI 


Co-Chairman PAuI 
WOLFE, who 
and KENNY 


and 


handled the registration; 


PENDERGAST, who arranged the dinner, and other 

members of the committee. 

New Lines for Herring-Hall-Marvin 
RAYMOND KOONTZ, president of Diebold, Inc., 


which acquired the Herring-Hall-Marvin Safe Co. last 
September, has announced that a number of new prod- 
ucts are now being marketed under the Herring-Hall- 
Marvin name. 

These products include a new emergency bank vault 
ventilator, burglar alarm systems, a recently developed 
locks, silent signal 


proximity alarm, delayed control time 
locks, and ledger tray safes. The product lines will be 
made available to the banking profession through the 
well-established Herring-Hall-Marvin sales organization. 

Mr. Koontz pointed out that this broadening of the 
Herring-Hall-Marvin bank equipment line conforms to 
Diebold’s policy as outlined when the company acquired 


the Herring-Hall-Marvin Safe Co 


Flint Firm Holds Grand Opening 


Flint 
Mich.., 
new and salesroom at that 
an authorized Olympia dealer for standard and portable 
typewriters and also sells and services other brand name 


Business Machines. 305 Garland Flint, 
recently held a three-day grand opening of their 
The firm is 


omrices adaress 


machines 
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NEW ACCO ACco 


SALES AIDS T 
‘9 BI N 1 BE 


HUN SS 





BOLD, NEW 
NATIONAL 
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NY” 


FREE 
“IDEA” 


Acco binders secure records, invoices, catalogs 
BOOKLET , , 8s; 


safely—papers can’t slip out. No needless bulk! 
Unlike ordinary binders, trim, space-saving Acco 
binders slim to their contents—whether 1 sheet or 
1000 sheets. 5 colors. Many sizes — from 36 ¢ up. 


ASK FOR ACCO's new booklet ® 
“Ideas That Save Time and Space” of 


—available free at office outfitters. 
GENUINE PRESSBOARD BINDERS 





72a tal 
10 Vilail magazines 
read by your custome 


free for distribution 
to your customers 


Or write: ACCO PRODUCTS 
A Division of Natser Corporation, Ogdensburg, N.Y.- In Canada: Acco Canadian Co., Ltd., Toronto 











Dealers from Many States 
Attend First C. E. Sheppard 
Div. Multi-Rite Pegboard 
Accounting School... 


Fleetline, Inc., Formed 
For Selling Operations 


Cottonsmith Furniture Manufacturing Co., of Wins 
ton-Salem, N. C., and Lincolnton, N. C., and the David 
Raymond Co., of High Point, N. C., have combined their 
facilities in an integrated selling organization called 
Fleetline, Inc., Eowarp A. Corton, president of Cot 
tonsmith, announced 


Fleetline, Inc. home office and sales rooms will be 
established in the Johnson & Cotton Building in Wins- 
ton-Salem, N. C. Similar showrooms are now being es 
tablished in Atlanta, Ga., and in association with An- 
thonsen & Kimmel of New York, two such showrooms 
have been established. 


The merger of interests will enable Fleetline, Inc., to 
represent at factory level completely correlated lines of 
office desks and auxiliary case goods pieces, office chairs 
and upholstered furniture, tables and lamps 


EpWIN H. LAVENSTEIN, sales manager for Cotton 
smith Furniture Mfg. Co., has been elected president of 
Fleetline, Inc. STANLEY R. TAYLOR, President of South 
ern Seating Co., and Nu-Products, Inc. of High Point, 
N. C., is chairman of the board of directors. Eowarp A 
CoTTON is treasurer of the new corporation, and DANIEI 
SECHTIN, president of David-Raymond Co., is secretary 


Mr. Cotton pointed out that the merger of the selling 
efforts of the four involved corporations will materially 
reduce the sales expense at the factory level, and will of 
fer the office furniture dealer 
related wood office furniture line. The dealer will find 
work space available to him and his clients where layout, 


comprehensive and cor 


decorating and planning can be done in full scal 


“A well planned and decorate d office has become such 
a vital part of the American businessman's plans, that 
the complete availability of correlated offices furnishings 
in all price categories has become a merchandising neces 
sity’. Mr. Cotton said. 


A total of seven: such showrooms is contemplated 
throughout the United States and Puerto Rico 


84 











Pictured here are the men who attended the first Multi-Rite 
pegboard accounting school to be held in Rochester, N.Y. by 
the C. E. Sheppard Division of Yawman & Erbe Mfg. Co., Inc 
Left to right 

First Row—Robert Coulson, Maneke Kinzie Printing Co 
fulsa, Okla.; Philip Carpenter and Norman Schmetzer, Don 
Barr Associates, Mansfield, Ohio: Second Row—Kohn Ullman 
Peerless Oftice Supply, Columbus, Ohio; Richard M. Hicks 
Brady Business Forms, Lowell, Mass.; David Reeves, Murray 
& Heister, Washington, D.C.; Third Row—Frank Shortsleev 
Y. & E. sales; Richard Sweeney and J. R. Hoffenjaus, Redeket 
& Dick, Cincinnati, Ohio; Loring K. Kew, Jr., Brady Business 
Forms, Lowell, Mass.: Fourth Row Robert Root, Robert Reich 
hard, Thomas Foery and Frank Burns, Rochester Sales staff of 
Y. & E. Standing at Rear: G. R. Bruce Walker, Richard W 
Sheppard, Y. & E. Missing fron photograph are John H 
Heister, Murray & Heister, Washington, D.C. and Don Bart 
Don Barr Associates, Mansfeld, Ohio 


Esterbrook Pen Promotes Elmer Cornell 


The Esterbrook Pen Co., has an 
nounced the promotion of Elmer 
Cornell to position of vice-presi 
dent, in charge of manufacturing 

Employed in 1946 as a produc 
tion engineer, Mr. Cornell subse 
quently became chief production 
engineer, assistant factory managet 


Wier Casnell and factory manager 


Excuse Us Please 


An article in the January issue, page 96B, told of the 


clection of three men as divisional vice-presidents ot 





H. E. Gorton P. B. Hamilton H. C. Weeks 


Dennison Mfg. Co. Unfortunately in make-up of the 
page the names were transposed under pictures of How 
ard E. Gorton and Howard C. Weeks. Pictures of the 


men with proper designation appear her 
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many dealers are proving that — 


THE NEW H-O-N 
MILLION LINE DESKS 


are in demand 


are easy to sell 
are simple to order 


Ry IS SAID that California 
and New York accept new 
ideas first. But H-O-N dealers 
in lowa, Ohio, Texas, all over 
the U.S., are selling the new 
H-O-N desk line with marked 
success. 

H-O-N modular desks are ac- 
cepted and in demand — now 
— today. The same superior 
value is built into them that 
has won so much popularity for 
H-O-N files and other office 
products. 

Now, in 1960, you can profit 
with H-O-N on the trend to 
modular desks and work cen- 
ters. Write H-O-N Co., Musca- 


tine, Iowa, on how to do it. 


This U-shaped work center consists of an H-O-N desk, a side unit, a credenza. 
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Contents of Hercules” 


Insulated File Survive 
Devastating Fire 


“A devastating fire roared 
Sterchi Bros. Furniture Company in 


throug? fhe fwo-stor, 


1lowntow? 
Dalton Tuesday morning, leaving the building a 
ruined and gutted hollow she 


n. Georgia, September 


THE DALTON NEWS, Dalto 


But as the photograph shows, the Meilink-built 
Hercules insulated file came through the ordeal 
with flying colors. All the valuable paper records 
emerged virtually unscathed 


We've said it before and we say it again. When 
your customer is buying files, be sure to sell him 
insulated files for his most important——his irreplace 
able—records. And of course you can’t go wrong 
when you recommend Underwriters’ Laboratories 
labeled Hercules insulated files. Do you have our 
catalog? 





MEILINK STEEL SAFE COMPANY - TOLEDO 6, O. 


Producers of the most complete line of 
EILIN insulated products: A, B and C label 
safes, ins ted files, money chests, vault 
doors, home VAULTS os well os bus 


ness mochine ond typewriter stands 





Ad Clinic 


by JACK BEDFORD 





advertising consultant 


To Gain Rapid Recognition 
In Your Ad, Use a Symbol 


PROBLEM: An office supply dealer writes In a 
previous Advertising Clinic you mentioned symbols as 
a way to visualize an advertising idea. Can you give me 


some ways I can use symbols to get my ideas across? 


SOLUTION: Symbols are effective to present an 
idea with visual impact. You crystalize the idea and then 
present it in some physical form—you show a concrete 
statement some other means than with words 

A symbol, to be most effective, should be easily and 
yuickly recognized by most people. Thus, it quickly 
conveys your idea to your readers 

Here are some standard symbols that you can use to 


advantage in your advertising 


TELEGRAM: This symbol is recognized by most peo 
portant, urgent message requiring quick 
action. A telegram can be reproduced in your ad, or you 
can use a telegram or a facsimile of one in your direct 


mail advertising 


MAP: This symbol is recognized as a route—the way 


to arrive at a goal. For instance, the ‘Road to Savings 


could be symbolized with a map in your advertising 


DICE: You can use dice to symbolize either good or 
bad luck depending on the numbers that are shown 
For instan you might say: “Don't Gamble’’ and show 
lice with the single spots ‘snake eyes’ showing. Or, you 


could picture a seven on the dice stressing winnings 


CHECKERBOARD: This is for a background and uses 
alternating light and dark squares. It can be used to 
highlight a wide variety of merchandise or services in 


your advertising 


BLACKBOARD 


thiny IS €asy OF 


This symbol is to show that some 
tro stress some s hoc | onnected LcTI\ 


For instance, you might show a blackboard and have 


your salespoints listed on it to highlight the main ideas 


, 


of your advertisement 


BULL'S EYI 


Sportsmen will quickly recognize this 


symbol as the best what is right the highest 
score. You might show your address in the nter of 
i bull's to indicate that this is the best pla e to buy 


BLOCKS: Children’s building blocks can be used 
stress how easy simple it is to buy from you. Or, you 
ught arrange the building blocks to spell out some 


ustomer 


penent for you! 


BLUE RIBBON 


h the Blue Ribbon is used 


Recognition oft Best Quality 


CK W i symbol This 
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Tillie COMPLETE LINE FOR RECORD STORAGE 


8 top quality products . . . each exactly right for its particular purpose. They 
offer customers specialized equipment that meets every record storage require- 
ment. They give progressive dealers unequalled coverage of the market. Among 
them are 3 modern, efficient NEW items that are in a class by themselves. For 
further facts on these products, write today for information and dealer packet. 


BANKERS BOX 













ASK FOR OUR NEW CATALOG— 
Completely new, completely differ- 
ent and just off the press. Ask for 
Catalog No. 1460 





= 


~ | 








LIBERTY RECORD 
STORAGE BOX 







IBERTY “400” STORAGE FILE 





LIBERTY 
RECORD BINDER 











TANDEM STORAGE FILE TIE-PAK 


J 
& STRING BINDER 


BANKERS BOX COMPANY « 2607 N. 25th AVE., FRANKLIN PARK, ILL. 
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FOR 
RECORDS 
STORAGE 

EQUIPMENT 
AND IDEAS 
THAT SELL 


MORE 
EQUIPMENT 





MORE TAB CARDS 


million tab cards ar 
kept in these 960 m 
bilized DOLIN 2 draw 


‘eeeee) )) ee eeee 


« 
er steel tab card hiles - 2 
Compact pay-for a - - 
; installations like this =x - : 
| have solved serious a a 
| problems for many tab = ; 
dept's. Standard shelv a = = 
ing, too, can be adapted - « = 
to MOBILE STORAGE - ‘ 
& - 
DOLIN TAB-STOR 
Each sturdy b d 
' shelf unit holds 12 tal 
| card boxes of 2M or 3M 
i cartons Each box o i 
shelf for easy handlin 
| iow ¢ f ra 
i This system grows 
| sales. to 





3 COMPLETE STYLES 





MOBILE SHELF FILE SYSTEM 


MOBILE STOI 


















DOUBLE-DUTY FILES 


FULL SIZE RANGE OF STEEL TRANSFER FILES 


WRITE DEPT. MSO 


DOLIN METAL PROD. INC. °'” 





19 LEXINGTON AVE. 
BROOKLYN 16, N.Y. 





“1 
tili CON 


4 
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d in plain black and whi 


idea of top quality 


KNIFE: A sales ad that stresses 


ad prices can ust 


the knite slicing through the word “price” or cutting 
through the numbers of the former pri 
ANTIQUE: Using any antique symbol—horse and 


buggy. for instance—can give you vood contrast to 


show how idern and up to-date you are in your bust 
Hcss 


iders will recognize the key symbol as 


KEY: Most 


a way to get what they want. The is natural 


ransition 
from the key to what you are selli 


ANIMALS 


will yet QUICK response by mention! 


These symbols are so well known that you 


ig the quality you 


Want to stress ind selecting an al il that IS symbol 
of this quality For instance, we have wise owls, long 
smooth swans, soft kittens, strong bull 


and saving squirrels. 


unknown future comes to lif 


CRYSTAL BALL: The 


via the symbol of the ideas 


I 
crystal ball. Advertising 


anticipating the future can use this symbol to advantage 


TELEPHONE 


ognized by most people when they s 


Quick action 1s the symbolic idea re 
telephone You 
finger holes in the dial to spell out your 
ber or some sales message like CALL US 


might use the 
telephone 
NOW 


SPORTS: Like animal symbols sports activities can be 
used to crystalize an idea. A football player for rugged 
ness, a track man for speed, a weight lifter for strength, 
ind a golfer for accuracy can be illustrated in your ad 
vertising to bring out your ideas i symbols of sports 


There are many symbols of the head 


HEADACHI 


ache—holding the head in the hands aspirin bag, 
etc. Used in your advertising the inference is that if 
the reader is one of your regular customers he will not 


have headaches 


This symbol can be us 


NUTSHELI 


| 
to get across the 


idea ot compactn SS Or if your Op) 
s short it might seem even shorter with the nutshell 


, 
as a symbol 


MAGNIFYING GLASS: This symbol ts used to high 
ght somethu y Or can be used F tne ICTCCTIN search 
ng for s ething you, for instat 


PLENTY: A symbol of a cor iplet stock 


wide variety of items or serv 


HORN OI 
Used show 
offer to your customers it can be most ( 1\ te rystal 


lize the idea of plenty in your ads 


CALENDAR: When you want to stress a tu imut 


lor 


of some sales promotion event, a calendar or part of 

ndar licating the sales days is effective. It ts quick 
ly recognized by customers as limiting the t A 
OW 

T nese syn f ols an be pre} area f \ ct al irtists Tofr 
our ad S! However, you 1 tha st ( 
these symbols are available in mat services at your local 
ewspaper or printer. Generally, there is no extra cost 
for using sé mats in your advertising and they 


will hel; you stress the main idea thr 


mee 
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for the enhancement of your business... 





| IMPERIAL 


SERIES 














a superior contemporary design with exclusive 
distinction...calculated to win 
buyers and influence sales your way. 
Stock and display the 
“IMPERIAL” group. 


Full details on request. 


4@ Side Armchair 
440 U 


Swivel Chair 
440%, U 


@ makene Of fine chaine for oven half a century 


MILWAUKEE CHAIR COMPANY « Milwaukee 45, Wisconsin 
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HAWAII TRIP AHEAD .. . Len Hehner (left) director of 
advertising and sales promotion for Venus Pen & Pencil Corp 
holds the bowl for Rose Cushman, editor of National Sta 
tioner, to draw the names of winners of the Venus Ball 
PEN-cil “Sweepstakes”. First pri t flight and a week's 
stay in Hawaii for two, represented by the travel certificate 
and flight bag held by Venus vice-president Carl W 
Priesing, went to William J. Kennedy of St. Louis 








THE WINNERS . . . William J. Kennedy (left) and his 
Mrs. Kennedy standing with R. $8. Humphries, Venus Pen & 
Pencil Corp. sales representative, receive the good news at 


St. Louis Stationers Christmas party. To the Kennedys went 


et vacation trip tor two 


Many Stationers Win Venus Prizes 


A stationer in St. Louis has the happy prospect of 
taking off by jet for a 7-day vacation in Hawaii any 
time he chooses without having to count the cost, and 
36 other stationers around the country now have new 
De Luxe Zenith stereophonic phonographs. All are win 
ners of the Venus Pen and Pencil Corp.’s Ball PEN-cil 
“Sweepstakes” promotion which ended with a drawing 
December 15. 

Miss Rose CUSHMAN, editor of National Stationer, 
pulled the winning names out of a punch bowl brim 
ming with entries during a Venus eastern region sales 
meeting at New York's Barbizon Plaza Hotel 

Last out of the bowl, and first prize winner, was the 
name of WILLIAM J. KENNEDY, vice-president of the 
William J. Kennedy Stationery Co., of St. Louis, who 
received two first-class jet air tickets to Hawaii, and 
a 7-day stay for two at the Royal Hawaiian Hotel, 
with all expenses paid. 

The 36 regional prizes—all De Luxe Zenith stereo 
phonic portable phonographs, were won by Ray KLIN 
of the Security Stationery Co., Kansas City, Mo.; E. B 
DAWSON, Koch Bros., Des Moines, Iowa: THOMAS A 
Copy, Horder’s, Chicago; Gerry Mietkr, Wegener's 
Fond Du Lac, Wisconsin: Art OLSEN, Olsen's Office 
Supply, Inc., Forest Park, Ill.; HuBertT F. WOHLFEIL, 
Burrow Bros., Parma, Ohio; ELMO DUNGAN, Standard 
Office Equipment Co., Ft. Worth, Tex.; Bitty Davis, 
Commercial Stationery Co., Detroit, Mich.; Howarp 
ScHAUB, Schaub Office Supply, Minneapolis, Minn 
CHARLES GATCHELL, Merrill's, Augusta, Me.; HAROLD 
Horowitz, Johnson Office Supply Co., Inc., Chicago 
Ill.; Ivy Garon, Latil Stationery Co., Baton Rouge 
La.; B. PINCHOT, Industrial Stationery, Garden Grove 
Calif.; A. R. HUNTZINGER, E. W. Curry Co., Pittsburgh, 
Pa.; Guy E. WHITMAN, JR , State Stationers Inc., Indi 
anapolis, Ind.: Bop HELWwIG, Charlie Helwig, Inc., Port 
land, Ore.; WiLFRED BACKHus, Hillhouse, Inc., San 
Francisco, Calif.; J. FREDERICH DULING, JR., Maryland 
Office Supply, Baltimore, Md.; Tom STALiG, Morris 
Harrison, El Paso, Tex.: C. Yrt Beecher Peck & 
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Lewis, Detroit, Mich.; P. A. BOowEN, Heinze-Bowen 
Harrington, Phoenix, Ariz.; BoB MINATRA, E. H 
Clarke & Bros., Memphis, Tenn.; WM. M. JoNEs, 
Shelby Office Supply, Dallas, Tex.; Jerry Britt, 
Plimpton’s, Hartford, Conn.; KENNETH LOMBARD 
R. R. Brant Co., Newark, N. J.; WILLIAM MARTON, 
Globe Office Supply Co., New York, N. Y.; Louts 
OsTRORE, Union Stationery Corp., New York, N. Y.; 
FRED HOFFMAN, Rochester Stationery Co., Inc., Roches 
ter 20, N. Y.; Davin ROTTMAN, Plaza Stationery Print- 
ing Co., Long Beach, N. Y.; BENJAMIN LEON, Lamb 
Bros., Philadelphia, Pa.; C. H. BepGoop, Jr., Carolina 
Office Equipment Co., Wilson, N. C.; JOHN H. Dop 
SON, Weatherford Office Supply Co., Tuscaloosa, Ala.; 
and HERBERT A. BootH, Long Office Supply, Miami, 
Fla 

The 1959 Venus Ball PEN-cil Sweepstakes,’ a two 
month promotion open exclusively to commercial sta 
tionery salesmen, was part of a comprehensive program 
to help stationers introduce to more businesses and in 
dustries the new long-lasting Camel ink cartridge and 
precision engineered elongated point of the 9-style 30 
model line of Venus Ball PEN-cils. At the same time, 
Venus backed the salesmen with a solid advertising 
schedule in national news weeklies, business and trade 
publications 

The ‘Sw epstakes , adjudged a « mplete suCCESS, IS 
slated for repetition next year, according to CARL W 
PRIESING, Venus vice president in charge of sales 


Gilbert Fell Named General Manager 

GILBERT FELL, who tor the past years has been 
associated with the Independent Supply Co., Inc., of 
Columbus, Ohio, was recently named general manager 
of the firm by S. NEAL HALLOCK, president. Fell will 
be in charge of newly remodeled showrooms and an 


expanded line of office furniture 
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...Dealers who'd like to learn 
how easy it is to sell the 8000 
line of R.C. Allen Cash Regis- 
ters...the fastest indication cash 
registers on the market, that sell 
for LESS than any competitive 


make with comparable features. 


R.C.Allen 


Business Machines, Inc. 


680 FRONT AVENUE, N. W. e GRAND RAPIDS, MICHIGAN 


Adding Machines ¢ Bookkeeping Machines ¢ Cash Registers « Typewriters 
Safes and Files ¢ Carbon Paper and Ribbons « Precision Aircraft Instruments 


ADDRESS 


CITY 
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GRAND BALLROOM of the Statle: 
Hilton, Dallas, Tex 
the more than 1,000 guests at the Ennis 


showing part of 


Business Forms, Inc $0th anni sa 
party 





1,000 Attend Ennis 50th Anniversary Fete 


More than 1.000 persons filled the grand ballroon 


of the Statler-Hilton Hotel in Dallas Saturday evening, 
December 19, to celebrate the 50th anniversary of Ennis 
Ennis, Tex 


Business Forms, Inc As part of the special 


entertainment for the golden anniversary dinner-dance, 


top talent was flown in from New York and Holly 
wood. 
Employees and their guests accounted for hundreds 


of the celebrants, since the firm is one of the biggest 
employers in the city of Ennis and one of th 
America Also in 


members of the 


top SIX 
manufacturers of business forms in 
cluded on the guest list wer press 
representatives from the company’s plants and wats 
houses throughout the nation, well as paper mill and 
supplier friends. 

Highlight of the evening was the presentation of s] 
cial service pins to 772 employees. In a “ring around th 
tree’’ ceremony cach employee's pin was ed beneath 
the gold Christmas tree on each table and pins wer 
awarded to the accompaniment of background mus 

One of five year pins were in silver. Five year pins 
were gold, studded with a diamond and for every five 
years: additional service, another diamond was added 
Receiving a standing ovation was Jor HAWKINs, who 
achieved the signal honor of receiving a gold pin with 
nine diamonds commemorating 50 years of service t 
Ennis. 

Officers and directors present were GARNER DUN 


McELRoy, vice 


KERLEY, JR., president; HOMER presi 
dent, in charge of the eastern division plant at Chatham 
Virginia; Joke HAWKINs, vice president, in charge of 
production at the main plant in Ennis; L. F. GeHric 
vice president and treasurer, Ennis: W. R. SCHWEEN 
vice president, in charge of the carbon paper manufa 


turing plant, Ennis; Huperr Marcia, \ 
and general sales manager, Ennis 
retary, Dallas. 

The late GARNER DUNKERLEY, Sr., founded Ennis 


pr side nt 


FELIX ATWOOD, s« 


Business Forms, In Ennis Tag and Sales 


( forme rly 


book Co.. Ennis If) 1909 It Was founded to fill all 
early need cotton tags for the thousands of bales 
produced in this great cotton prod cing area. Later, 


Ennis tags found their way into every cotton producing 


irea in the nation. From this smal 


ompany of a half 


dozen employees, one press and on product, Ennis 


Business Forms, Inc. has today grown into one of the 


six largest producers of modern automated business 


forms in the nation 
In addition to the main plant in Ennis and divisional 
plants in Virginia and California. tl 


housing tacilities in Birmingham, St. Louis and Houston 


firm has ware 


and serves more than 14.000 independent 


Western hemispher 


dealers 


throughout tin ntir 


Business Equipment Exposition Set 
Los Angeles, Calif., 


nation’s second showing of The Business 


The city of has been selected as 
the site tor the 
Equipment | xposition 

Announcement was made by the Office Equipment 
Manufacturers Exhibits, Inc., the “‘action-arm’’ subsidi 
iry of Office Equipment Manufacturers Institute. Rt 
DOLPH LANG ts managing director of 
N.W., Washington 5, D.( 

Dates for the exposition in the Los Angeles Memoria 
Sports Arena will be November 1-4 

E. D. TAytor, president of the 


says: The Los 


exhibits, 
Fourteenth St 


exhibit corporation, 


Angeles showing represents the first time 


that Pacific Coast business equipment users will be able 


tO vieW an integr ited industry exposition In eftect, the 


; 


} 
i 


Los Angeles Memorial Sports Arena will become a fun 
ional showcase of the business equipment industry's 
xroad scope of products and services for all other indus 


s 
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Dyligs frm 
* Designer Group" 


4, JOHNSON 


: 
a] 


1906 Executive Swivel Chair 


1905 Guest Chair For complete informationand prices on these new stylings, write or wire 


a 


Y” 7109 Merchandise Mart Chicago 54, Ilinois 


. Johnson Chair Company 








Non-Marking Caster 
Keeps Floors Much Cleaner! 
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This Bassick caster wheel won’t mark or stain floors. Ideal for use 
on linoleum, asphalt tile, composition, hardwood and cement floors. 
Heavy traffic areas stay noficeably cleaner and better looking. 
3assick non-marking casters roll gently, swivel easily and stay 
quiet—they provide the long wear Bassick is famous for. 


You get quick relief from marked up floors. This results in lower 
floor maintenance costs. There’s a Bassick non-marking ¢aster for 


all types of equipment. Use all these selling points next time you 











talk with an office furniture or equipment prospect. 0.8A 
THE mbeoil of 

ta 1) Bassick 
BRIDGEPORT 5, CONN. 5 

IN CANADA: lEmectionce] A DIVISION OF 




















BELLEVILLE, ONT. STEWART-WARNER CORPORATION 











Ribbon Used for 
192 Continuous Hours 


A new typewriter ribbon de- 
signed for strength, long wear and 
economy has successfully completed 
a test on a newspaper teletypewriter 
machine during which the ribbon was 
in continuous use for eight days 

According to the manufacturer of 
the ribbon, which conducted the test 
in cooperation with a national wire 
service, the ribbon showed “no ap 
preciable wear in the fabric and nomi- 
nal ink depletion 

The ribbon, made of synthetic f- 
bres, is being manufactured and mar- 
keted under the trade name ‘‘Com- 
mander”’ by Columbia Ribbon & 
Carbon Co., In 

The Commander is extremely sheer 
and tightly woven. The sheerness al- 
lows for more ribbon to be wound on 
the spool and less ink expended with 
each stroke of the type bar. Its added 
length also allows more time for ink 
recuperation than conventional rib 


bons. 


Carries New Safe Lines 


Diebold, Inc., Canton, Ohio, manu- 
facturer of bank and office equipment 
which last September acquired the 
Herring-Hall-Marvin Safe Co. of 
Hamilton, Ohio, announces that a 
number of new products are now be 
ing marketed under the Herring-Hall- 
Marvin name 

These include a new emergency 
bank vault ventilator, burglar alarm 
systems, a recently developed proxim 
ity alarm, delayed control time locks, 
silent signal locks, and ledger tray 
safes. The product lines will be made 
available to the banking profession 
through the well-established Herring 
Hall-Marvin sales organization 


Lee Moves Again 


VERLE W. Lee and his wife, Lu- 
CILLE, have opened the Lee Office 
Equipment Co. in a new location, 122 
S. Second St. in Las Vegas, Nev. The 
new store is one of the largest of its 
type in Nevada with a branch office 
in Henderson 

Founded in 1955, Lee Office Equip- 
ment has been steadily growing, hav- 
ing moved to three different locations 
in Las Vegas, each time enlarging fa 


cilities to serve its customers better 
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22 and the Studio 44, Olivetti portable favorites the 
offer dealers these important advantages: (1) Full 
nities on every sale. (2) Superior quality that 
sfied customers. (3) National advertising. To learn 
how vou can become an Olivetti Portable Dealer, write to Port- 
able Di 375 Park Avenue, 
New York 22, N. Y. 


sion, Olivetti Sales ( orporation, 
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From any Point of View... it’s 


BENTSON 


OFFICE FURNITURE 


UNDER, OVER, AROUND AND THROUGH- 
OUT Bentson is designed with you in mind. 
Bentson gives you interchangeable drawers with 
silent nylon glides and roller bearings, adjust- 
able desk height, spring ejector reference trays 
and exterior color to suit your office decor. Look 
to Bentson for office furniture . . . the leader in 
quality, performance and design for nearly 
50 years. 


Get a colorful cata- 
log from your Bent- 
son dealer, or write 
$9 <= 


BENTSON MFG. CO. 


654 Highland Avenue ° Aurora, Ill, 
TWinoaks 7-9237 








Dates to Remember 


February 19—-Great Lakes NOFA area fifth annual 
conference, Henrose Hotel, Detroit, Mich. 

March 2-4—Wholesale Stationers Association Trade 
Show, New York Trade Show Building, New York 
City. 

March 11-13—National Office Furniture Association 
convention and exhibit, Chalfonte-Haddon Hall 
Hotel and Convention Hall, Atlantic City, N. J. 
April 19-23—National Association of College Stores 
convention, Sherman Hotel, Chicago. 

May 16-18—Stationery & Office Equipment Guild of 
Canada annual convention, Royal York Hotel, To- 
ronto, Ontario 

July 10-13—National Office Machine Dealers Asso- 
ciation convention and exhibit, Coronado Hotel, 
Coronado, Calif. 

September 14-18—National Business Forms Associ- 
ates 15th annual conference, Chase-Park Plaza Hotel, 
St. Louts, Mo 

September 24-28—National Stationery & Office 
Equipment Association convention and exhibit, Con- 
rad Hilton, Chicago. 

October 15-16—-East Coast Regional Office Machine 
Dealers Association convention, Galen Hall, Werners- 
ville, Pa 

October 15-18—Eastern Commercial Stationery Show, 
New York Trade Show Building, New York City 


NSOEA District Meetings 


District Location Dates 
{ Golden Gate April 21-23 
Miami Beach, Fla. 
5 French Lick Sheraton April 29-30 
French Lick, Ind. 
8 Western Hills Lodge May 5-6 


Sequoyah State Park 
Wagoner, Okla. 


11 Davenport Hotel May 9-10 
Spokane, Wash 

LZ Mapes Hotel May 13-14 
Reno, Nev 

id Miramar Hotel May 16-1 
Santa Barbara, Calit 

LO Denver Hilton Hotel May 20-21 
Denver, Col. 

6 Lake Lawn Lodge May 22-24 
Delavan, Wis. 

9 Shamrock-Hilton May 26-27 
Houston, Tex. 

7 Hotel St. Paul June 5-7 
St. Paul, Minn. 
Hotel Sagamore June 10-11 


Lake George 
Bolton Landing, N. Y 


13 Hotel Concord June 13-14 
Kiamesha Lake, N. Y 

3 Galen Hall June 20-21 
Wernersville, Pa 

Equinox House July 1-2 


Manchester, Vt 
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Here’s a wonderful 
rolmeodii @ilal = 
for your new item 
fo] geloig-lan 

















(tah Vewer No. 125— 3 drawer 
va 
fee Va vler No. 240— 6 drawer 





lo” Een No. 480— 12 drawer 
= 
, q iT} 
| P Hi 
y T Bt : Hl 





SS 


Duck Cig abled 
No.136 No.137 No.138 


Mh rs ¥ Pash Lat 


No. 131 No. 132 





FREE OFFER! 


You get this demonstrator book 
and easel free with combined 
order of Stebuatter Veblen 


items of only $100. — ORDER NOW! 





art steel co., inc. 
170 w. 233rd st., new york 63, n. y. 















| 
j 
i 
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| 
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Myrtle's 
~ Showrooms 
Help to 
Dealers 


é a 


OFFICE ACCESSORIES . 


Completely redesigned and redecorated showrooms 
in the factory office building have been opened by 
Myrtle Desk Co. of High Point, N. C. The new show- 
rooms have been planned to augment the sales efforts of 
Myrtle’s salesmen and dealers in that customers may 
see a wide variety of office settings with all accessories 

The many groupings not only cover the entire Myrtle 
line of desks, but offer the dealer or his customer a 
storehouse of decorative and design ideas. 

Model offices are shown in carefully scaled areas 
that easily can be adapted to fit new or existing office 
floor plans. Contemporary, transitional and traditional 
design and decor have been skillfully mixed in an 
“open-planned” floor space - an idea in itself that rep 





98 














- 


. are attractively displayed at Myrtle Desk Co. showrooms 


resents a new trend in office planning 

Visitors find on arrival not only a competent sales 
force, but a staff of trained interior designers who are 
able to show actual samples of their suggestions from 
a large stock of accessories, carpeting, draperies, etc. 

Starting with the customer’s choice of desk and his 
floor plans. Contemporary, transitional and traditional 
office — co-ordinated in every detail and offered as a 
complete “package 

The Myrtle showrooms are open to dealers and their 
customers every business day of the year and the factory 


location in the heart of the greatest concentration 
of furniture production in the world’’ — contributes 


to the interest and appeal of such an installation 
to th t 1 l of | tallat 


CONTEMPORARY office plan 
including hi-fi installation, provides 
ideas for executive comfort at the 
Myrtle factory. Note co-ordination of 
wall hangings, planters and desk-top 
accessories in attractive setting 
OA-2/60 
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AT ONE AND THE SAME TIME 


contemporary styling 


traditional comfort... by Gunlocke 


P. S. to dealers: 
Sell contemporary design 
with old fashioned comfort 


CONTEMPORARY 





Copr. 1959 by 
w.H. GUNLOCKE CHAIR COMPANY, WA 





7 
wu Do, 






ye pa | 








sleeves 


Roll up your 


and make the 
most of the 


Successful Sixties 


Find out how at the 


1960 
NOFA Convention ana Exhibit 


Atlantic City, New Jersey March 11, 12, 13 





National Office Furniture Association 
327 South LaSalle Street 


Chicago 4, Hlinois 


Please register me for NOF A’s Atlantic City Convention 




















Name 
Address 
Firm 
City Zone State 
[| Manufacturer [| Dealer Representative lam’ |amnot! |a NOFA member 
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Packaging Ties in 


A new handising concept in packaging—an ef 
window with in-store display has 
to the office supply dealers by Swing 
In 
The pa ng develops a concept that there should 
g similarity between window and in-store on 
y pr sold by the stationer. This makes the sta 
rchandising and displaying easiet 
W he ler has his window made up, he simply 
stru dow dresser to use the packages th 
kaged in. Thus, when the normal walk-in 
l m in the window it an be readily 
displayed in a like package and in 
h ges are bright red with crisp black and 
ppealing traffic-building combination 
The front ich package actually shows the stapler 
immediately see th ntents of each 
At th same time the par kag gives the cus 
story on the various features of the 
him of the proper staples to use 
Normill Stationery Co., New York City, a commer 
stat ry firm which does a substantial business 
recently used these new Swinglin 
kag ld window and in-storé displays 
NORMAN PETZINER, a co-owner told OFFICE APPLI 
kages are a great 1 handising me 
1 attention getting, a standout and self 
itionery store window and also insid 
In such words, Mr. Petziner praised the 
kages as an impulsé selling advance 
S MILTON PETZINER, the other co-owner of 
N kage displa great to us 
OA—2 /60 





NEW SWINGLINE packages placed 
in window (circle) of Normill Station 
ery Co... New York City, also serve 


as in-store display (picture above) 
thus providing an effective merchan 


dising mediun 


Window, In-store Display 


alone or in combination with the giant 11 x 17-inch 
Swingline display boxes to build even larger and more 
exciting displays.’ He said that because the giant mer- 
chandising packages are of the same design as the new 
product package, identification between window and in 
store display was a ‘natural for creating greater sales 
Both of the Petziners said that some types of mer 
chandise do not need a display to make sales but that a 
good display is good merchandising and that good mer 


handising increases sales of all types of products 


H-H-M Names Safe Firm as Distributor 


The Southern California Safe Co., Los Angeles, has 
been appointed distributor in Southern California for the 
Herring-Hall-Marvin Safe Co. lines of fire-resistive and 
burglary-resistive bank and office equipment 


JOHN M. MUELLER, president of Southern California 
Safe, in announcing the appointment said that his area 
for sales and service will cover the region south of a 
line drawn from San Luis Obispo to Bakersfield 


All of Herring-Hall-Marvin’s standard product lines, 
including the electrically-operated Constellation bank 
vault doors, drive-in banking windows, UL certified 
one-, two- and four-hour fire-resistive safes, safe deposit 
boxes and UL certified burglary-resistive money chests 
and insulated files, will be available through Southern 
California Safe Co 


WILLIAM HARGRAVE, a vault installation and protec 
tive equipment specialist, IS Supervisor of the bank 


quipment de partment of Southern California Safe Co 
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NEW SALES BUILDERS 


for schools for churches 
for offices for industry 


literature 
pouches 


 - built to 
- au,) 44 4 
Ps — a accommodate 
rym a a > 
a all sizes 
) fits flush to wall or 
decked as illus- 
trated. Can be 
supplied with easel 
back. 


LITERATURE RACKS 5 


for counter or wall mounting. Sep- 
arators to hold various literature 
sizes neatly. Large floor racks 
available. 





TRACT RACK for CHURCHES 


Every church will use this new 
tract rack with benevolence box. 
Attractive, convenient, hangs on 
wall. 













PORTABLE 
LECTERN 


TABLE MODEL 
LECTERN 


SPEAKERS STAND 





=o oe ee ee ee ee ee ee ee ee ee Ge oe oe 

t 

212 Ontario St. S.E. « Minneapolis 14, Minn 4 

(0 I am interested. Please send me ful! distributor infor- i 
mation along with samples of sales promotion aids i 
i 

aa Title 4 
Company ; 
Address______ siete i 
Se —e State | 
4 
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New Addo-X Quarters 
Opened in Oak Park, Ill. 


Expansion in less than 41/, years from a tiny one- 
room office to a spacious, strikingly beautiful modern 
Swedish style building designed specifically for the 
wholesale distribution of adding machines and _ type 
writers is physical evidence of the amazing growth of 
Addo-X Sales Corp. in the Great Lakes states. A grand 
opening party for press and dealers was held January 
22 in the new building located at 6549 North Ave., 
Oak Park, III., a Chicago suburb. 

The new Addo-X building is modeled after the con 
temporary New York Addo-X building at 300 Park 
Ave., designed by Swedish architects HANs LINDBLOM 
and his associate, OSCAR NIETZCHKE, which was opened 
in 1958 to wide acclaim from press and architectural 
authorities 

Display Enhanced by Glass 

Striking as the new Chicago area building is with its 
modern simple lines, the real traffic-stopper is its ap- 
pearance of being completely open to the street due 
to the use of plate glass from floor to ceiling. Ap 
parently floating in mid-air just off the street are 
Addo-X adding machines, calculators and Adler stand- 
ard, portable and electric typewriters. The machines 
rest on invisible shelves of transparent lucite and are 
reflected on the opposite wall which is completely mir- 
rored from floor to ceiling. 

The floor of translucent pale pink and white Swedish 
mosaic glass tile imported from Kosta, Sweden, ex 
tends past the entrance door to the sidewalk line. A 
cleanly-designed stair, so supported that it, too, ap- 
pears to hang in mid-air, sweeps gracefully from the 
rear of the show room to the second-story executive and 
sales offices, paneled in rich woods 

To the rear of the sales room on the first floor is a 
complete service department, spare parts depot and 
shipping room. Back of the executive offices on the 
second floor is space for the corporation's new service 
training center, where personnel of the more than 250 
dealers served by the company is trained in the latest 


service and re pair techniques 


There’s Room for Expansion 


On both floors, space has been provided for expected 
additional expansion in the years ahead. Shipping docks 
Open on a wide sweep of apron at the rear of the build 
ing providing adequate room for the largest trucks and 
trailers to maneuver quickly in and out with shipments 
and deliveries 

Addo-X began modestly in Chicago with a small 
sales office in suburban Park Ridge in July, 1955. The 
corporation was formed in February, 1956, with 
GEORGE AGRELL, son of the Swedish founder of 
Addo-X, as president and JOHN P. BERG as vice-presi- 
dent. The corporation then occupied somewhat larger 
quarters in Oak Park, pioneering the way for location 
of wholesale office equipment distribution facilities in 
Chicago’s nearest West Side suburb. Addo-X was soon 
followed to Oak Park by two other typewriter and add- 


ing machine distributors. 
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wn with my new 








The only adding/calculating machine ~ GP 
that tells you at a glance whether 1a BO 
it’s clear or in use. 








The NEW Regna ten operates with 
jet-like speed, is almost noiseless 

and the price is much lower than you 
think! Everything you have ever 
dreamed of has been combined in these 
NEW Regna electric and manual models: 


« Traffic signal window shows 
green when machine is clear 
and red when in use. 

e Special figure indicator. 

¢ Safety handle prevents misuse 


of hand operated machine. 


¢ Optically shaped keyboard 
combats eye-fatigue. 






Move fast —— 
it's profitable! 


¢ Types made of world famous Swedish 


steel insure superior imprint. Mail the coupon today — 


























¢ First figure entered is instantly —— ‘ Saree 
secured by printed protection symbol. Mail af REGNA CASH REGISTERS INC. 
175 Fifth Avenue, New York 10, N. Y. 
* Keys molded to the touch of your hand. I 
| NOW!) , 
seein . Please rush more information on the new 
* Adding capacity up to ten columns. 10 key Regna Adding Machines and outline 
i advantages of becoming a Regna Dealer. 
I Name iacnniectainiinate 
Address —____ —— 
I 
In Canada: Regna Cash Registers of Canada Ltd., I City— ai 
704 Notre Dame St. W. Montreal, Que. , ate 
OUTSIDE CONTINENTAL U:.S:.: I — = 
Jorgen S. Lien, Box 507, Bergen, Norway Rcemnemnememneseemensinennees , 
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y Arun Ale 
1960s SAVIINGEST 
WWE DEAL 2%.) 

Cy a Eee or EACH 

Buy a Dozen 

Get the 12" 


FREE! 


Buy a Dozen 
Get the 12" 


FREE! 


Buy a Dozen 
Get the 12" 


FREE! 


Buy a Dozen 
Get the 12" 


FREE! 





ELMERS 


CASEIN 
GLUE 








fLMERS 


Plastic Resi" 
Glue 








it’s as simple as that! Every time you order 12 of any one of these five 


great Elmer Glues between February lst and February 26th you get the 
twelfth one free. What a wonderful opportunity to stock up on all five and 


save. See your supplier or write The Borden Co., 350 Madison Ave., N.Y.17 


Wry WR move 
UI LUID) }es)itay 
> \ bane” a [i < A 

=>; >)! 
‘ wi Lb 
Sa ur Waa Ged BAT 
, i n\i CIN | 
| | | 
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niture. has opened a new 


Thonet Opens New Showroom 


Thonet Industries, manufacturers Ol 
showroom at 
in New York City 
irchitect, t] 
mately 15,00 square feet and decorated 
dramatic background for the 


furniture 


institutional tur 
One Park Ave 


Designed by Feirx AUGENFELD, 











] n : 
to roviae a 


I 


complete line of 


Thonet 




















A GROUPING ffice furniture in the ntral gallery tl! 
Known part ularly for the originat and d 
ent of th ntwood process in furniture const 
Thonet has also pioneer d many other advances 
temporary furniture design. Mr. Augenteld has 
showroo! which provides not only practical dis lay 
s for TI - current collection, but one which also 
Hects the ud history 
A small historical museum, located neat the 
trance. is partially sc reened from the reception by 
uminum ¢g space divider. The visitor, after crossing 
he waiting s thus immediately made cons sO 
the distinguished place Thonet occupics the his 
oder “ed sign 
Steding Promoted by Wallace Pencil 
The Walla Pencil Co., has pron {1 RICHAI Pp 
STEDING to the position ol general sales manag 
ng a man who has been employed by Walla : 
han 22 years and who has spent most his : 
sales representative in the Chicago territ : 
Mr. Steding’s promotion came with the 
C. i lack’ JOHNSTONE from Ut 9 
anagershiy 
Mr. Jol nst spent more more tl S 
justry, friendships from coast to H 
1 Mrs. Jol reside at 2002 U1 Dr Br 
vood | M 
L. Hyman & Sons Issues Price List 
L. Fy & Sons Corp., pape! s ot New 
York ( Ss d a new | S ti st 
Th s sted vl \ 
th 
Of 
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Today’s fast-paced merchandising requires 
packaging witheye-appeal for the customer 
and easy identification for the dealer. Faster 
selling and speedier, more efficient stock 
handling mean greater volume and reduced 
costs. 

In office papers and paper products, the 
R-B line is packaged and labeled to pro- 
vide both eye-appeal and instant recogni- 
tion. Every R-B item is packaged and la- 
beled in a bright, easy-to-identify orange 


Packaged and Labeled for 


easy Selling! 


@ ADDING MACHINE ROLLS @ PRINTED “COPY” SHEETS 


@ BOND PAPERS @ RULED PADS 

@ DUPLICATOR PAPERS @ SCRATCH PADS 

@ FILE FOLDERS @ SULPHITE PAPERS 

@ MIMEO PAPERS @ RAG CONTENT BOND 





@ NOTEBOOKS 





@ DESK BLOTTERS 





and maroon color-combination, to simplify 
stock handling and selling. 

Whether you sell “‘over the counter”’ or 
from self-service shelves, R-B top-quality 
products, packaged and labeled for today’s 
selling, will help build increased volume 
and more profits for you. 





R-B means 
REPEAT BUSINESS— 
Prove it to yourself! 


Samples submitted Rockwell-Barnes Company 


promptly on request 


to qualified Specialists to the Stationer Since 1903 


dealers. 


35 EAST WACKER DRIVE 0 CHICAGO 1, ILLINOIS 
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Fowler's 
Enlarges 


Floor Space 


Fowler's, office supplies and equi 
ment dealership in Charlotte, N. C., 1 
cently held a successful Opening of its 
new and enlarged store. The increased 
space was obtained by taking it 
joining store. This provides a total ot! 
6,500 square feet on one level 

This new space is devoted to the furni 
ture department which features office 


an ad 


groupings separated by hanging net par 
titions. The firm now handles completc 
office layout and design services 

At the time of the space addition, the 
store front was also remodeled. It is of 


the open type finished in aluminum and 


corrugated asbestos. 


a 


} 


time separated ana 1 


FURNITURE DEPAR 
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EAVE PARTITION separates yet does not block light in new Fowle: 
Lattice 
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Spoadl-O- Print 


THE GREATEST 
PZe20- opter OF THEM ALL! 


CON? 
NOTHING TO MIX SE 

. . NOTHING TO SPILL. 
COPIES IN SECONDS. ee ee ee eee ae ee, eon 2 el © amen. 
AUTOMATIC PAPER 1801 W. Larchmont Av« Chicago 13, III 
EJECTION. 
CAPACITY TO LEGAL SIZE. See, PHOTO.COFIER OF TEE 
PORTABLE —LIGHT WEIGHT. MAIL COUPON TODAY. NO OBLIGATION 


SIMPLE TO OPERATE. coos 00h Guoeat 
LOW PRICE Please send me complete information about the new Speed-O-Print 
Photo-Copier 

Nome 

Compony 

Address 


Designed by DAVE CHAPMAN It 
City 


SPEED-O-PRINT DEALERS AND DISTRIBUTORS THROUGHOUT THE WORLD 
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THE NEW 6400 SERIES 


rhe best features of proven design and construction 





are incorporated into the new Boling 6400 Series. 
By utilizing steam bent component parts, maximum 
strength is achieved in the graceful curving lines 
of this series. Foam rubber seats (removable) over 
Flexibase webbing, optional cane or upholstered 


backs (removable ), scuff plates, trouble-free factory 











installed plate-type casters are but a few of the 
quality features found in these handsome, comfortable 


chairs finished in natural walnut 


Our 
56th 
Year 





Chairs for all businesses No. 6458-UB 


BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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Store Modernized 
To Better Indicate 


Scope of Services 





Ssoun 


furniturl 
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REMODELED SHOWROOMS at Puget Sound Interiors, Irc 













¥- 





















THE STAFF at Puget Sound Interiors includes, front left to 
ght. Harold E. Dahl, Mrs. Gyda Langlow, Paul A. Gray 
inager: back row, George |. Mansheld, Herbert S. Bratton, 

R. B. Westacott, George Kanarr, Walter O. Finklein, Charles 

Gray, L. W. Curran and Mrs. Joan Coleman 


the design department of Macy-Fowler in New York 


The greater part of the display floors is devoted to 


furniture arrangements which range in style from Early 
American to Danish modern 

One of the large areas of sales probably becausé 
Gray is promoting it is the office in the home. “W< H 


lefinitely are not in the home furnishings business,” he 


autions, “but we do feature a unique and space-saving } 
+ 
home. office setup that is so flexible in its component 
parts that it has become a major decorator item.’ 
{ 
j 
4 
. ; 
Kansas City Supply Dealer Moves . 
The Horning Office Supply Co. in Kansas City, Mo., { 
| ; 
has leased space on the ground floor of the Argyle Bldg 
it 308 E. 12th St. Organized 11 years ago by CLAUD! 
. t 


L. HORNING, the firm has been located during this time ' 
at 1114 Oak St 






Always send a “TIME SAVER” courtesy carbon copy. 
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GHUGIMG 
Vi. 
quality carbon papers 

assure you of 


SECURITY 





Can unauthorized pers@ns§read your confidential 
correspondence through four discarded carbon 


paper? 


You don’t have to worfy fvhen you use Panama- 
Beaver high quality regorf# carbon papers! Each 
Panama-Beaver sheet i ed many, many times 
before it has outlived ijs Gsefulness and then it is 
almost impossible to deg¢ip}er any message written 
on it—the rich full body offcolor guards against it. 


Everyone who uses Panafma-Beaver high quality 
record carbon papers is/bofind to get the deep feel- 
ing of security and satjsfgction, that goes with a 
job well done, with thé cfeation of a permanent 
record. Remember, your Aknama-Beaver copy will 
last as long as the papef i@is written on. 






| 














RIBBONS anci CARBONS 
Coast to CopstiDistribution 
MANIFOLD BUPPLIES CO. | 
Brookly#, New York 























Ennis Business Forms 
Expands at Virginia Plant 


Ennis Business Forms, Inc., Ennis, Texas, announces 
the start of an extensive expansion-modernization pro- 
gram at its Eastern Division plant in Chatham, Va. 

The contract was let and ground broken in late No- 
vember for an $80,000 addition to the present build- 
ings. The new building will provide enlarged warehouse 
and storage space as well as new quarters for the car- 
bon paper manufacturing division. Along with con- 
struction of the new building, plans call for the pur- 
chase and installation of additional manufacturing ma- 
chinery within the next three years at a cost of a quarter 


million dollars 





2" 





— -- Pua 


START OF A NEW $80,000 building in Chatham, Va., for 
Ennis Business Forms, Inc., Ennis, Tex. Shown with shovel 
is Homer McElroy, vice-president and general manager of 
the Ennis firm's Eastern Division plant 


GARNER DUNKERLEY, SR., president of Ennis Busi- 
ness Forms, Inc., said the new building at Chatham 
is part of the company’s overall expansion program. 
Formerly Ennis Tag & Salesbook Co., the Ennis firm 
changed its name this year in order to more fully de- 
fine the scope of the company’s large range of auto- 
mated business forms. At the same time, provision was 
made for the recent sale of 50,000 shares of common 
stock to the public, the first public offering of stock 


ever issued by the company. 


HOMER MCELROy, senior vice president and general 
manager of Ennis’ Eastern Division, explained that the 
new building will be the sixth addition at Chatham in 
the past eight years. The Chatham plant, which serves 
18 Middle Atlantic and New England states, celebrated 
its 10th anniversary in December. At the same time, 
Ennis Business Forms, Inc. observed its 50th anniversary 
as one of the oldest and largest manufacturers of busi- 
ness forms in the nation. 
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The best seat in the house...can belong to your entire staff! Yes, compare 
Cole Steel construction! You’ll find it costs no more than ordinary office chairs. 
Both seat and back tilt independently, five instantly-adjustable positions; 
. . beautifully upholstered in your choice of 
thirty-five decorator colors! Only $87.50... try this chair in your own office 
if you don’t agree it’s the best looking, most durable chair you 
your Cole Steel dealer will gladly pick it up at no cost to you. 


deep, deep foam rubber seat . 


for 10 days... 


have ever sat in, 


oj 0) SB =e 8 
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Cole Steel Equipment Co., inc. Dept. 92 
415 Madison Avenue, New York 17, N.Y. 


Without cost or obligation send me 
this Cole chair for ten-day free trial. 


Name 


Address 


OU Zone___State—__£_.£.£. 


Color preference—__ 


Attach coupon to your letterhead for ten-day free trial 
22813 











Cartoon Sells Extra Stenographers Notebooks in Denver 











| THOUGHT 


ENOUGH Pace -. l sing a cle Vei, Cyc catching cartoon 






PORTION of window to remind both secretaries and execu- 


display used recently 
by Kistler’s, Denver, 


to imcrease sales of 


tives of a commonplace, aggravating 
' situation in taking dictation has stepped 
steno's books up steno notceDook sales ror Kistler's. 
office supply dealer in Denver, Colo 

Used in the main display window 
and repeated again along the sales 
ounters, the cartoon shows a secretary 
S< ated across the desk from a glower 
ing “boss” and looking with dismay 
at the back cover of her notebook, with 


very page completely exhausted. The 


caption _ states [ Thought I Had 
Enough Pages Left!’. The expression 
on the bosses face indicates quite clear- 





ly what he thinks of the nterruption 
and, of course, since this has hap 


pened tO many ol Kistler’s ustomecrs 


FOR 
EASIER 


in the past, tt 


taken. 


Soon after this merchandising ap- 


1 point is usually well 






proach went into effect, there was a 

noticeable increase in steno notebook / 
S . [ f S sales, building up steadily until within 
J a month, the turnover on notebooks 

had hit a near-record. Many executives \ 


and a surprising number of stenogra- 


phers themselves, coming in to “‘stock 





up’ on office needs, commented rue- 
| fully that the cartoon “hit the nail 
° on the head.”’ and hastened to add 


their purchases. EARL DossetT, retail 
sales manager oO! Kistler’s first floor. 
commented that there were more sales 
turdy construction, of stenographer's notebook pads for 
six months or a year ahead”’ than at 


advanced engineering an 
sage ge d any time in this Denver store's history 


highly competitive price make 





Wesco files easier to sell, more Furniture Branch Opened 


satisfying to your customers 
The Gallu Map & Stationery Co 


and prospects. There is a Wesco heats oukindl 


a new operation at 1421 
Walnut St., Kansas City, Mo., as the 


size and finish for every 
Gallup Office Furniture & Appliance 











need. Company. Th ap and stationery en 
; : tity will remain at 1330 Walnut 
Write today for literature on our ’ 
CsEORGI VOLKE!I VIALS is Manager O 
complete line of office furniture. the new store Model off t off be 
C C OdCi OTTICesS S¢ .) 
screens of transl nt white material 
4 have been set up the new unit 
Exclusive WESCO interlock = a See } : 
welded joint construction Pe: Begun more than four decades ago, 
completely eliminates side > Gallup now has 35 emploves. ARNOLD 
sway. : . 
. B. HOPPE is executive vice-president 
and general manager. Other officers 








WESTERN MFG Co 


WESCD 


are BYRON T. SHUTZ. president; TOM 
WESTERN MANUFACTURING COMPANY L. EVANS, vice-president and JoHN A 


AURORA 2, ILLINOIS MARSHALL, secretary 


SUROMA. ILE 
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NTRODUCING gem 
BURROUGHS 







—— 
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ook New 10-ribbon package that makes cost and inventory contro/ easy 


ks Simplicity itself—that’s Deci-Pak, another Burroughs dealer “‘first,"* new method of packaging type- 
writer or adding machine ribbons to tie in with the decimal monetary system. 





ck | Just look at these Deci-Pak advantages: 


past a a ~. © Simpler, faster cost 

dd ff Dd a QS = calculations—you 
» Z a multiply and divide 
1h) Riappne ee by 10's not 12's 


© Tighter inventory 
control 





© Greater adaptability 
for display, storage 


© Better shelf 
identification 


© Broader appeal— 
fresh, new package 
design 





Se eLecr 
, . ROMs 
© More solid packaging BLACK meconn 


—no loose, rattling a | 
ribbon tins ; 


Your Burroughs dealer representative has full information on the brands of Burroughs M & V 
ribbons now available in Deci-Pak. Now, more than ever, he’s a good man to know. See him—and 
Zo Deci-Pak—soon. Or write Dealer Sales Department, Burroughs Corporation, Detroit 32, Michigan. 


*Burroughs and Deci-Pak —_TMs 
—_— 
~ orn me 
= 
- 


Burroughs | 
Corporation | 
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L. G. Pratt Co. Opens Self-Service Store 





FIXTURED for self-service the Fargo firm office supply de 
partment is equipped to offer ( 
from typewriters to paper clips 





PROFESSIONAL OFFICE PLANNING L. G. Pratt ¢ 


ofters this attractive office furnitu 5 n its specializatior 


in planning and furnishing all typ ffices. Expert planning 


counsel is available 





Here is an example of exe 


FOLLOW OWN ADVICE 


tive office layout in one of the L. G. Pratt ¢ s own offices 
designed in the modern tradition thted and s1 : 


114 


The L. G. Pratt Co., 322 Broadway, Fargo, N. D., 
recently held grand opening of a new self-service sta 
tionery store business 

L. G. Pratr founded the firm 22 years ago after 17 
years in the office supply and stationery business 

In this third move the firm now has expanded into 
quarters covering 7,000 square reet of space In addi- 
tion to the offi supply and stationery business the 
company ofters the services of its own modern printin 
plant 

Following in his father’s footsteps, DicK PRATT 
joined the ompany in 1957 after graduation from 
North Dakota State College in business administration 
and service with the Air Force 

Lines handled include Invicible steel furniture, Harter 
and Royal chairs in steel and Johnson in wood, Imperial 
wood desks and Victor Safe & Equipment insulated 


hles 


‘393,142,641 Paper Clips 
and 60 Years Later’ 


So reads the headline of an interesting advertis 
for Ivan Allen Co. of Atlanta, Ga., appearing in a re- 
tion of “The Atlanta Journal and Con 
stitution’’ devoted to “Atlanta: The First Millios 


Beneath a striking photograph of thousands of paper 


nt special 


clips is this copy developed under the direction ofMiIss 
PEGGY BAKER, advertising director 

Although pa} r clips are only on of thousands 
of items at Ivan Allen, they certainly have played an 
important part in the history of Atlanta 

“From the time we opened for business on January 
1900, when the population of Atlanta was pushing 
0,000, Ivan Allen paper clips have fastened themselves 
to our city’s past and future. 

For instan t could very well have been a paper 
clip from Ivan Allen’s that held the first news copy 
Id Atlanta News opened in 1902 

. «© 6 
Maybe Margaret Mitchell used Ivan Allen paper 
clips to hold together the precious pages of h 


With the Wind” was publish i 


when the o 


S ript wi ( 
. . >. 
Right now rtainly, paper clips from Ivan Allen's 
(along with ultitude of other off supplies) are to 


be found in almost every Atlanta business firm 


And when our area reaches the 2,000,000-plus 
population mark, supplies from Ih Allen will still 
be right on the s 

We think paper clips, as well as our oth 


have a way of fastening themselves to the history and 
rrowth of Atlanta and the South 
ncidentally, we have 3.533.562 paper clips on hand 


r ght now ind in order mor 
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DEALERSHIPS 


NOW AVAILABLE 




















for 
these | 
Hand Model . 
Adder f 
Lists 6 Totals 7 | 
Model 67X ' 
$99 | | 
i 
Hand Model 
Adder-Subtracter 
Lists 8 Totals 8 economy 
Model 9X 
$138 
model 
adding machines! 
| 
Earn Extra Profits 
Electric with a dealership for these three 
Adder-Subtracter National Economy Models! 
Lists 8 Totals 8 | 
Model 9EX Same National quality construction 
$198.50 at a new low price! FULL ONE 


YEAR GUARANTEE! (List prices 
shown.) 





*TRADE MARK REG. U.S. PAT. OFF. 


For more information ple ase contact our 


¢ 
* 
Dayton Adding Machine Division office Sutiona 


ADDING MACHINES + CASH REGISTERS 
ACCOUNTING MACHINES | 


wer paper (NO Carson Reouineo) 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES « 76 YEARS OF HELPING BUSINESS SAVE MONEY 
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Pencil Week 
Interest High 


In response to the most elaborate promotion kit ever 


prepared for the retail stationery trade, plus a prize 
offer of vacation for two in Spain, a record 


1960 Pencil 


10-day 


number of stores will participate in the 


: Week. Fet ruary 29 to March 5 
Sponsored by the Lead Pencil Manufacturers Associa 
tion, Pencil Week in three years has become the No. 1 


promotion 


project in the trade 


NISSEN 


association, re sponse 


According to CLYDE T 


trade 


be measured by 


executive vice-prest 
from stores can 


requests for Pencil Week promotion 


By th nd of 1959—two months before Pencil 


deluged with requests for twice as 


uch display and merchandising material as we had 
repared in any previous year,’ Mr. Nissen said. ‘This 
clear evidence to me that Pencil Week is growing 


] 


perhaps booming. The risk we took xtending plans 


otion, and in substantially increasing th 


for it, 1s paying off well. 


, 


1 participated in the promotion last year 


were among the first to order kits make plans for 
taking part in 1960, Mr. Nissen said. A survey among 
hese outlets disclosed that they rang up pencil 





iles increases during last Pencil Week of 10% to as 
h as “¢ 
TI I tion kit is available from Pencil Week 
idquarters at Room 1002, 369 Lexington Av., New 
York 17, N. Y. It contains an array of 22 pieces ot 
luding display items for windows, doors. 
erhead areas, plus advertising mats, pub 
ty ideas, tips for salesmen and display suggestions 
) strated h sketches. The theme of th promotion ts 
' Pp s Do More Jobs Better 
Fir n the dealer participation and display con 
st is ry round trip flight for two from New 
' York to M with a 10-day stay at a leading hotel 
gh 9 side trips. The flight will be on Iberia 
Air | S| Four Polaroid Land cameras ar 
ter nd prizes. Contest entries must be r 
| Week headquarters in New York by 
Ay ; 
IBM Acquires Peirce Wire Dictation Unit 
International Business Machines Corp., announ 
1 full tights to dictation systems d 
ped by Peirce Wire Recorder Corp. of Chicago. 
H. W Miller, Jr., IBM vice-president and get 
ger of the electric typewrit division, said 
IBM will begin to manufacturer and market a complete 
ol IT lictation systems in apout a year 
Mil hat the purchase resulted from a desir 
ffer a re complete line of off equipment 
i 
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HOW TO 


HELP YOUR CUSTOMERS BUY 









“May | see how you 
ty sort for filing?” 
fé i 


Ask Your Salesmen 
to try this 
just ONE wEEK a month 


If for just one week a month your outside 
salesmen asked that question on every 
call they made, a lot of customers would 
invite them right into their file depart- 
ments. Once inside they'd see some good, 
some bad, some indifferent sorting opera- 
tions .. . and pick up some leads which 
could develop into profitable Kohlhaas 
Sorter sales for you 


You know that a Kohlhaas sorter is just 
a means to an end... to prepare material 
for filing by getting it into alphabetical or 
numerical order . . . but often your cus- 
tomer doesn't. You can do him a favor by 
showing him how a Kohlhaas sorter can 
speed up his preparation for filing, which 
is really the biggest part of the filing job 
He can select the sorters best suited to 
his purposes from the 11 numerical and 
50 alphabetical kinds which are illus 
trated and described in our FREE cata 
log, copies of which are yours for the 
asking. 

You can clinch sales by carrying a repre 
sentative line of Kohlhaas sorters in your 
stock but we can also make fast delivery 
of all of our many items. 


SUGGESTION: Ask your salesmen to 
carry a sample on some of their calls 
Nothing sells like a demonstration 


THE Kehlhans COMPANY 


Founded 1914 
8012 S$. CHICAGO AVE. CHICAGO 17, ILL 
All Phones BAyport 1-4433 


FROM -YC 









SORTERS FOR- 


Checks 
Sales Tickets 
Invoices 
. 

Bills of Lading 
Correspondence 
Mail 


. 
: Purchase Orders 
: and any other size 
or type of media 
. 
Special sizes 
made to order 





| THE KOHLHAAS COMPANY 
: 8012 S$. Chicago Ave., Chicago 17—Dept. OA-2 | 
| YES, please send us__— ____copies of your FREE 8&8 page | 
| illustrated catalog of alphabetical and numerical sorters | 
BG EE ee a suninnesnite | 
Bo OOS a | 
! pe ae: - | 
Beem cnn, cas dus ew <i dah ah em a a ae nb Ge ee ete eee se teh ee ee af 
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EVERY OFFICE 


is a potential : 
user of 


SORTKWIK » 





X z the invisible fingertip preparation for 
HANDLING PAPERS FASTER 


greaseless, stainless, tacky 
film. Papers can be picked 
up easily, quickly. Speeds 
up sorting, counting, filing, 
collating, posting—wher- 
ever paper handling of any 
kind is required. 


Thousands of businesses 
are using SORTKWIK regu- 
larly in place of old-fash- 
ioned rubber fingers or 
messy sponges. 

When applied to finger- 
tips, SORTKWIK creates a 


Retail 50c each; $6 per dozen 


HERE’S WHAT SORTKWIK 
DOES FOR YOU: 





Brings in Continuous advertising in magazines 
new customers like Orrick, MODERN OFFICE PRo- 
looking for CEDURES, OFFICE MANAGEMENT, 
SORTKWIK BURROUGHS CLEARING HouSsE, 


RouGH Notes is creating new users 
of SORTKWIK every day 


Builds profitable 
repeat business 


Once demonstrated, SoRTKWIK be- 
comes a regular office supply item. 


you: -- Repeat orders keep increasing in 
year out quantity as use of SORTKWIK spreads 
to other departments in company. 
Provides novel = Something different to talk about is 
service idea for always an asset for any salesman. 
route salesmen) = SorTKWIK opens discussion of other 
to offer office needs. 
customers 
COLORFUL DISPLAY CARTON, 
sonnet _ "ce" NEWSPAPER MATS, STATEMENT 
=e ==0.LS STUFFERS available at no charge 
ex ST) Start getting your share of 
nm. this profitable repeat business 
ie TODAY! 


Write for price list 


LEE PRODUCTS COMPANY 


2736 LYNDALE AVE. SO. + MINNEAPOLIS 8, MINN. 
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Farrington Acquires Adrema, Ltd. 


The acquisition of Adrema, Ltd., onc of the United 
Kingdom's leading manufacturers of business machines 
and systems, by Farrington Mfg. Co., of Needham 
Heights, Mass., was announced recently 
The move is declared to strengthen Farrington’s posi 
tion in the data processing field by broadening its range 
of business machines designed to create input media 

Farrington manufacturers the Optical Scanner, a 
reading machine which many U.S. industries are using 
to feed information into computers and data processing 
systems. It is also a pioneer in the production of busi- 
ness and credit identification systems and associated 
equipment 

Adrema, which maintains sales operations in 55 coun- 
tries, manutfactures the “Bradma line of addressing, 
listing and plate embossing machines, mailing equip- 


ment, and business and storage systems 


Brochure Interprets Fiber Content Act 


FRANK May, sales manager of May Tag & Label 
Corp., advises that his firm has distributed a brochure 
pertaining to the new tags and labels required under the 
Textile Fibre Products Identification Act 

Copy of the brochure and F.T.C. pamphlet is avail- 
able on request by contacting the home office, 111 West 


19th St., New York 11, NLY. 


WOMDA Elects Officers 


The following were elected to head the Washington 
(D. C.) Office Machine Dealers Association: LEON 
WEINRAUB of the Leon Office Machine Co., president, 
succeeding HARRY T. DANILSON of General Typewriter 
Co.; THOMAS NOLAN of American Typewriter Co., 
resident; and L. Y. TAyLor of Underwood Cor} 





OA—2/60 








ag 








OA 


50 








| ADVANCO PUNCHLESS PAPER HOLDERS 
| Hi-Strength, Lo-Height, Split Second, Super Tight 


' 


: 








achless bindj 





Give it the SHAKE & PULL TEST! 


Grips even a thin tissue sheet against pull- 
out. Try it! 





Holds up to '2” of papers or magazines 
against shake-out. Try it! 
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ONLY 9 PARTS ... Base, and Spring Steel, 

Long Length, Flat Compressor. 
Works with fingertip pressure. No Wires. No Coil Springs. Never 
Loses Its Shape. 


SIMPLICITY ITSELF! 


Lo-height means minimum chafing and wear on the binders. 
Compare the height! Compare the length! Compare the grip! 


Eliminates paper sheet punching—holes that can tear. Expedites 
quick insertion and removal of sheet from any place in binder. 
Bulldog-grips 144” capacity (appr. 150 sheets). 


POPULAR PRICED FOR VOLUME SALES & PROFITS. 
IMMEDIATE DELIVERIES—ANY QUANTITY. Letter & 
legal sizes: red, gray, black. Packed completely assembled, 
25 to box. 


Send for catalog and price sheet, or ORDER TODAY! 


MADE IN USA REG US PATENT OFFICE 


ADVANCO PRODUCTS, INC. 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 
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Decorative Accessories 
Complies. line ee Se eee 
with’ the Sengbusch nine... 


your own. And that’s a matter of doing it by mail or 


observation 


Actually, that’s the best thing to do, isn’t it? Get 
something that’s original? Which brings to mind an 
artist. Do you have a source of local artists to fulfill 
some specific desire of yours? 

Very definitely, in fact I'm especially interested in 
broadening this source and I'm amazed that more 
“BUILD-UP” people aren't. Chicago is just filled with promising 
DESK TRAY young artists. I've been working through the Artists 


As al Guild which has proved very helpful in referring 
" 7 / sae artists 
’ | et I imagine that a similar organization as the Chicago 
. : / Artists Guild could be found in any part of the 
A country, couldn't it? 
Yes, I'm sure that every major city has an artist's 
group of some type. Along this line, local art fairs 
‘ . are another source for original art work which can 
| fro ‘ be had very inexpensively. 

“A, | i Suppose you have a vertical space to fill, maybe in a 
Jue corner, and you don’t want to use a plant because you 
= have a plant in another corner. You have something 

HANDIPEN ; . . : i . 
DESK SET CATA-RACK specific in mind, but you can’t use anything that any 
of your artist sources have available or that they could 


create right then. What do you do then? 
[ don't think that it necessarily follows that such 
an item could not be available. Of course, I may have 





to look a little longer and take a little more time 


IDEAL Display Artists’ Work in Showroom 
Wrettsiitts ADAPTO-RACK . ; 
Have you ever had any artist contact you with the 


proposal that he or she hang his or her works on your 


Es wall on a consignment basis? 
I'm a little surprised and disappointed that these 


young people who are doing this fine work haven't 
on their own contacted office equipment dealers and 


offered to do just that. Once I made it known that we 


NO-OVER-FLO 
SPONGE CUP 


were interested in doing this, I was literally swamped 
with offers on the part of people who not only did 
oils and watercolors but were also doing ceramics 
And I would certainly much prefer using an accessory 


which represents the honest, creative effort of a lesser 








senile known artist than a bad reproduction of old masters -—— 
MOISTENER Going along with ceramics filling your individual Z 
bill, is it your experience that most manufacturers of 
, ceramic ware will make custom-made pieces for you? | 
Faster Selling Office Aids There are many of them who will, particularly in 
‘ . eae the field of ash trays. For example, I'm presently us 
Everyone's selling more Sengbusch Distinctive Office Es- Engag 
: ‘ , : ing a source out of California in which lamp bases 
sentials! Chances are, your morning mail was signed, ota labl ae | Starts 
. ind ash trays are available in any color hoose. In 
sealed, and delivered to file, through the aid of these 4 , a 1 1 03 | 
H t \ Su l é é 7eS OF their glaze 
eye-and-buy styled Quality Desk Items. Free sales pro- par, ey peal, Mice! aoe so 
motional pieces. Write for details. Do you ever submit swatches of drapery to them to 
indicate the color schemes you are looking for? 
This can be done. These manufacturers will match 
drape ry colors that you send them exactly 
Can you buy one ash tray, or are you committed to a ‘ 
job lot? 
3-2 Sengbusch Building NJ 7 th Califor or 
Milwaukee, Wisconsin ™ = me case of the alifornia suppl 
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Golden Streale / 


SPIRIT DUPLICATOR 


Clean, sharp copies without ink, gelatin, type or ribbons... the speed and efficiency of an 
all-electric operation, plus the most advanced features found in any spirit duplicator! 


Finest hammerloid finish keeps clean /onger, keeps beauty /onger. 








=| ~ tae 
ee 





Engaging one lever locks master— 
starts cylinder—feeds paper—counts 


Lost sheet fed shuts off 
machine and master cyl- 


All working parts com- 
pletely enclosed for 


Margin-Adjustor in- 
sures even, perfectly 






impressions automatically inder halts. safety. 


aligned reproductions. 
Ne 
































For full details on our complete line of Spirit and Stencil 
Duplicators and Supplies, Write Dept. OA-23 


<a copy-rite by 


WOLBSER DUPLICATOR 
AND SUPPLY 


1201 West Cortland Street * Chicago 14, Illinois 
Redwood City, Calif. * Brooklyn, New York 
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Florida firm also comes to mind—an individual ash 


tray may be had if you require it 


How about draperies? Do you find that you can have 
draperies made to your color scheme, too? 

Oh yes, it's done pretty regularly. You can even 
create your own design Many of the houses that do 
this type of thing have standard designs that you can 


draw from. However, if you have a particular design 


HURTING you want, they will reproduce that for you, too 


Do you have to be a member of the NSID or AID to 


get this service, or can any office supply dealer write 
to the company and request a special drapery. 


— s right, the only requirement is that you be a 


PROFITS? | oa 


STEEL LOCKERS Price Doesn't Mean a Thing in Design 
What about cost, Bill? Do you ever find a client who 


STORAGE CABINETS balks at the price of a 30 dollar ash tray? 


Very often. But this takes us right back to what we 


BOOKCASES 


talked about before—tasteful selection, and along 
with that I don't want to give the impression that this 
matter of accessorizing an office is necessarily a costly 
one. Some of the finest ash trays that can be had can 
be found at Woolworth’s. And very often they func 
tionally surpass anything that you might put on a 


€€ bb | man’s table ranging in price from 30 dollars on up 
But all the man really needs is something to receive 
Fa e + ashes and to hold cigarettes or cigars, assuming of 


course, that he and his clients smoke. And since most 


(SET- UP UNCRATED) people do, there is invariably one ash tray in every 


office. In my thinking, this should be an ash tray not 
a bowl. It’s amazing how difficult it is to find an ash 
ain Ly tray that really “functions 


You mean that we're getting to the point where 








IT’S NEW—S.U.U.C.”" SERVICE (set-up uncrated) they're so decorative that they lose the simple func- 

NOW AVAILABLE TO DEALERS ON ALL AURORA tion of holding ashes? 

STEEL LOCKERS, STORAGE CABINETS AND Right. And to me, in the case of this particular 

BOOKCASES. BIG LABOR SAVINGS FOR YOU! accessory, that comes first—the function, that ts. It 
can be decorative but it must do the job for which 


Factory trained experts using electric nut-setters will 
set up your lockers in 3 and 4 wide sections in our 


was de signed 


Chat same thing would go for lamps too, wouldn't 
it? You could have a lamp that would be so decora- 
tive that it ignored the function of giving light? 


plant at no extra charge! Lockers can easily be 
pushed together at job site to form continuous rows. 
















Lockers protected in shipment with furniture pads. 
Right. It may be a beautiful lamp, but it must first 
~** : . ot all do the 1ob of lighting it Was caged to do 
@ No possibility of missing parts (lockers are 
shipped fully assembled). There’s Much Function in Decoration 
@ Drop shipments direct to your customers— This holds true for accessories with an obvious func- 
reduces your handling costs, inventory and tion. But what of the accessories which are more dec- 


storage space. orative? Do they fulfill a function also? A picture on 


the wall for instance? 





WE SELL ONLY THROUGH DEALERS! In a sense, this definitely has a function. The pi 
‘ ‘ ture might be related to the overall color scheme of 

WRITE TODAY FOR §.U.U.C. DETAILS an office. It might be very necessary to relieve 
nse of neutral wall with an accent color that 











has been used, say, in small quantities in the 


AURORA STEEL PRODUCTS J | tia ic woxts so:make the ovctll compusiti 
COMPANY Ps GD POD 


153 3rd ST., AURORA, ILL limited design sense. I was thinking of it as perform- 





ing, of doing something to contribute to the work- 
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Super-Kemlon 
Typewriter Ribbons! 


The fabric typewriter ribbon that writes like printing! 
Writes sharper and lasts longer than any other ribbon. 


It’s a revolution . carbon ribbon sharpness and 
clarity from a fabric ribbon! Because of their extreme 
sheerness and special chemical treatment, SUPER 
KEMLON ribbons give the sharpest and cleanest 
impression of any fabric ribbon ever made! 


It’s a revolution in economy, because Super 
Kemlon ribbons are absolutely guaranteed to out- 
last all others! That’s because of the tensile strength 


of this miracle fabric, because of its unheard-of 


length, and because the ink absorption is the highest 
of any ribbon made. 


It’s a revolution . . . because of the “‘prestige look”’ 
you get from SuPER KEMLON’s distinctive clarity 
and neatness. 


It’s a revolution ...a full 36 yards—three times the 
length of the ordinary ribbon—can be wound on a 
standard spool. 


iT’S A REVOLUTION...IT’S A SUPER KEMLON TYPEWRITER RIBBON! 


TRY IT ONCE—-WE KNOW YOU'LL NEVER USE ANYTHING ELSE! 


FRANKEL 
MANUFACTURING CO. 


tablished 1906— Manufact 
World Famous Klean Write St 
[ypewriter Ribbons, Carbon Paper 
i Ball Pens 


285 Rie Grande Blvd. ¢ Denver 23, Colorado 
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FRANKEL MANUFACTURING CO. 
285 Rio Grande Bivd. + Denver 23, Colorado 


Please send me a trial order of dozen Super KEeEmMLon Type- 


writer Ribbons 
36-yard for IBM 24-yard '/2 inch ribbons 
per doz.— $40.00 per doz.—$28.50 


If | am not completely satisfied, I will return the unused portion of 
the order and remit no payment 


Name 
Firm Name 
Address 


City Zone State 
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COMPARALIST 
SHEETS - PADS - FORMS 


A wholly new, complete and convenient presentation containing alternate numbers of Ac- 
counting Forms, Columnar Pads, Columnar Sheets, Ledger Sheets, Machine Bookkeeping 
Forms, Memorandum Sheets, Minute Book Sheets, Ring Book Sheets, and Visible Forms pro- 
duced by the following manufacturers: 

G. J. Aigner Co. McMillan Book Co. Universal 


American Pad & Paper Co. Miller-Reliance S. E. & M. Vernon, Inc. 
Boorum & Pease Co. National Blank Book Co. Walco 

Elbe File & Binder Co. Service Line, Edward Barry Co. E. P. Wilmer, Inc. 
Eureka Blank Book Co. C. E. Sheppard Co. Wilson Jones Company 
Charles R. Hadley Co. Stationers Loose Leaf Co. Yale Filing Supply Co. 
Master-Craft Corporation Trussell Manufacturing Co., Inc. 


A valuable sales tool for your retail sales floor, telephone order desks, order filling de- 
partmert and outside salesman's desk area. 


INSPECTION COPIES SENT ON 15 DAY APPROVAL 


Single copy — $15.00 
Quantity Discounts: 2 copies—less 10°, 5 copies—less 15°/,, 10 copies—less 20°%/, 
25 or more copies, apply for price 
STATIONERS PRICE SERVICE CO., 693 Mission Street, San Francisco 5, Calif. 
Kindly send on 15 day approval, an inspection copy of your 
COMPARALIST SHEETS — PADS — FORMS 


Firm Name By 


Street Address 
City Zone State 

















Special Notice! PARCEL POST RATE CHANGE FEB. Ist! 





Only AXIS scales give your customers 


their choice of fast, easy Dial Change 


or new low-cost Self-adhering Chart! 
No Tools or Special Skills Needed For Either Change! 


New dials, self-adhering charts, and 
complete scales available for /mmed/ate shipment 











ORDER TODAY! ASK YOUR WHOLESALER OR WRITE 
PELOUZE MANUFACTURING CO., 1212 Chicago Ave., Evanston, Ill. 
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ability of the person who has to work in this space. 
Couldn't you say that there should be a psychological 
pleasantness about the room? 

That's right. The room itself should be one that ts 
otionally satisfying to the occupant, and it is very 
ssible that a lovely picture or painting on the wall 
uld be just the thing to psychologically set the 
ood for the man that has to work in those surround 
gs. In this respect, that picture is functional 
As tor my using “function” in a limited sense, it 
iy be true that I think of and speak of a decorative 
m from a design frame-of-reference. This I think 
only natural, because I am a designer. But I really 
n't like this distinction between a decorative item 
ting in the one case to complete sterile interior 
other as some insidious force that draws 

re work out of a person. You see, though both of 
these views are right, it's more than that. Design is 
rder, and the degree of order is dependent upon 


rious elements work within the whole 


Grand or Simple, Accessories Must Fit 


Would you say there is any function in “prestige?” 
\ lot of people say the new offices—in many cases, 
are excessively done. But 
there is a prestige value that has to be maintained 
sometimes too, isn’t there? Or, if it doesn’t have to 


be maintained, it’s a good thing to have? 





larger executive offices 


Very definitely. Of course, that is determined by 


what the client does and the kind of atmosphere that 
he wants te reate. I think prestige is something 
which a client must decide whether or not he wants 
to desig the order of his business. Which by the 


way, 1S a very important factor for the designer to 
be aware ol 

Over and above the matter of prestige, I think that 
today offices are becoming more and more plush, 
mply because people have more oney to spend 
than they had 15 or 20 years ago. But my only point 
ibout that is—and now I am speaking about the 
wverall composition, which includes the appropriate 
cessories to carry out the mood of that oftice—lI 


think one has to use restraint. I think—in dealing 


specifically with accessories now—if one planned a 
mple, comfortable working office and put into that 
ffice accessories that were grand pieces, though not 
ecessarily garish, they might be ostentatious in 
rms of the overall effect that room is to create. And 


I've seen this happen many times where you walk in 
in office which is very nicely done, and then you 

at the walls, and suddenly you're surrounded by 
elegant type of accessories that are com 


letely 1 ongruous with the overall s< heme ot the 


I don’t know if I interpret you correctly, but are you 
saying that you have to, at times, sell down? 


That ld happen. Not that we like to do it, but 
u're doing the honest job as a designer that you 
yuld joing, which is to do the best that you 
ssibly can to interpret and translate the client's 
is, it is possible that you might suggest that what 
the 1 nt appeals to him is not keeping with 


[hat becomes just good business, then. At times you 
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YOUR QUALITY OFFICE CHAIRS 


Move Easter... Sell faster oe 


WITH 


CASTERS 


BY 


NATIONAL 


HOODED.-TYPE 


FOR 
METAL 
CHAIRS 





FOR 
WOOD CHAIRS 














National Lock offers a complete selection of casters 
to meet your requirements of wood or metal office 
chairs. Double-race ball bearings provide free- 
swiveling action. Choice of Rubber or Phenolic 
wheels. Samples on request. Send for yours today. 


GLIDES AND LEG EQUALIZERS 
FOR WOOD AND METAL DESKS 


Glides, pivot-type leg equal- 
izers, leveling screws, fre or 
locks, pulls, hinges, latches, 
screws and bolts are all in- 
cluded in the National Lock 
line of fine quality hardware. 





If you are an original equipment manufacturer or 
jobber, write us. If you are a dealer, see your jobber. 


NATIONAL LOCK COMPANY 
Rockford, Illinois 


Industrial Hardware or 





















Don’t break your back 
digging up buried information! 






LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 |b. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 

SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 

















( 


Legal Size $4.55 


Letter Size $3.70 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A. 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 


Check Size $2.50 
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have to talk down and maybe lose a few dollars on 
that sale, but with the thought that you are selling 
satisfaction rather than a product. 

You may make fewer dollars but you will perhaps 

have a much finer office. This is always good for 
referrals, too. 
Isn’t it true that sometimes you have to figure out 
what the reaction of the client's client might be? 
That you really don’t design it for the client alone, 
but also for the people who are going to come in and 
conduct business there. That puts you in the middle, 
doesn’t it? 

It does, but of course, generally speaking, we're 
always in the middle in this business. I think your 
point is very important, however. And if the cus 
tomer isn’t aware of it, he should be made aware 
of it 
What part do accessories play in the general office? 

There's a definite place for accessories in the gen- 
eral office, particularly if you think of the general 
office in terms of employer-employee relationships, 
which is a very important thing for the designer to 
keep in mind. It’s an investment, in a way, in good 
management in terms of increased production on the 
part of employees and in satisfying them. In this day 
of coffee breaks, when every minute away from the 
girl's desk counts, you would like to feel that your 
general office is accessorized and decor.ied in such 
a way that while employees are at their desks they are 


working to top capacity. 


What type of accessories best lend themselves to the 
general office? 

Generally speaking, planters, pictures, or other 
wall treatments rather than standing accessories at 


their desks, since it is a work area. 


Merchandise Accessories from Floor 


You have many accessories here in your showroom, 
Bill. I was wondering, do you make an effort to 
promote the sale of these accessories to your drop-in 
trade? 

Oh, yes, we try to keep a fairly full stock of deco- 
rative accessories, which are strictly purchased from 
the standpoint of resale off the floor 
Then everything that you do buy is not bought for 
one specific purpose. 

You might say that is true of every accesscry that’s 
in the store now. It’s also convenient to have such 
items on hand because you know that it is going to 
make your job of furnishing an office a great deal 
easier to have them immediately available. Unfortu- 
nately, when you get into specific instances you find 
that of all of the pieces you have, nothing is right 
for the particular job. 

What you have been saying, Bill, certainly sounds 
like a lot of sense. But, isn’t this talk a little theo- 
retical? How does it all hold up in practice? 

What I have been telling you did not come from 
a textbook. This is the way we do business here at 
Horder’s. And if you think that is unsuccessful, I 


suggest you look at the balance sheets. I personally 


don't know how any office supply dealer can hope to 


do a job of design without thinking the same way 
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BY sess 
° ° * | A New Look in Contemporary | 
Slim Trim Timeless Elegance Created Expressly for = — } 
ee ais . Commercial and Institutional | dunchenatioel 
Installations. f . } 
Reception area to ‘Executive Row”, the ‘] 
Din! t 4 DIPLOMAT 
Tiz - e | 
iplomat offers impressive modern ele Custom Quality Li} I 
gance at truly modest cost. Nine basic Features “= 4 
— —— 
ces adé fl lan; offer an . } 
pieces adapt to any tloor pian; ofte _ * 100% Foam Rubber TI 
unlimited number of distinctive seating Reversible Cushions ' Hi 
' ' 
arrangements. Available with button * Full Coil Spring Platform .. . mI 
‘ . , ; , teful fabri Springs Hand Tied 8 Ways 7 eo 
tufted plain backs...intastetul fabrics © tntactaned Gteh Gees f : = 
or washable Elastic Naugahyde. Write © Select Hardwood Frames 
for istrated brochure ¢ Full Contract Construction 
: | aoe 
; 





|) rE [o-oo 


A Division of MODERNIZE, INC. 


666 Lake Shore Drive « Chicagolt illinois ¢ Factories: Pontotoc, Mississippi td ba all 
' ; 
| SHOWROOMS | 
CHICAGO » Space 1445 © American Furniture Mart/DALLAS * Space 267 * Homefurnishings Mart 
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“The Calendars That Work For You 


Smith-Corona Air-Freights Portables 


An airline freight 
agent places Smith- 
Corona's new Gal- 
axie portable 
aboard a jet trans- 
port. It is the first 
time in the com- 
pany's history that 
air freight was uti 
lized to insure a 
precise arrival and 
simultaneous un- 
veiling of a new 
roduct in company 
oer offices in 65 
major cities 
throughout the 
country 





net 


Co Decatur 


Interest in the 


heightened 


window disp 


DESK CALENDARS 
FOR EVERY NEED 


For 1961 


AND EVERY YEAR 


Complete line of desk calendars with models for every 


business office and home. 








Write for new Catalog and Dealer Prices 





The Standard of the Stationery World 


Defiance Calendar. Co., Inc. as) 


1451 Broadway Yor Be wl 
New York 36, N. Y. qu) 
Phone: LO 32-2336 OY 


Haines & Essick 





Decatur Firm Displays Globes 





Credit Card Benefits 
NOMDA Members 


To help step l 


ip credit buying by 
the general public, the National Ot 
fice Machine Dealers Association, in 
conjunction with International 
Charge Inc., recently announced a 
new credit card plan for NOMDA 

Known nationally as the ICI 
credit card, this charge method is the 
first to be offered to the pul lic on a 
nation-wide basis. It not only ex 
pedites credit buying in th oft ice 
machine field but is a boon and as 
set to parents and students, who can 
now make typewriters and other of 
fice machine purchases with little of 


no delay, says NOMDA 


ICI, the nation’s largest credit 
card corporation s a subsidiary of 
the Seaboard Finance Co. of Cali 
fornia, which has issued more thar 
1,500,000 credit cards to date from 


coast to coast 


Wholesale Stationers Fair 


The Wholesale Stationers Fair will 

held at the New York Trade Show 
Bldg. March 1 through 4. In addit 
to the many exhibits, informatio: 
packed round table sessions will 
held on such topics as trade | 
rules, school Sup} lies merchandisin 
operating cost studies, minimun 
policies, transportation cost 
tional discounts, 

A luncheon, scheduled for Mar 
i, will be sponsored by the manufa 
turers salesmen’s 


Wholesale Stationers Associatior 


livision ol 
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Created from these standord Invincible parts in ony Invincible finish or 
two-tone combination: (1) #TF6030-AB-4. (2) #TF6030-PA-4 with #20 
center drawer, #35 back panel. (3) #1820-l) with #1819 finished end 
ponels, #TFI815 top. (4) #TFI830 top. Also 2 pair #19 clamps. Photo 
includes #900, #951N, #930N chairs; LT-2 letter troy. 


Your office planning is profit planning with 


With Invincible modular Modernettes you 
can go to any length—easily—to please a 
customer. Example: the above suite for exec- 
utive and secretary team—quickly planned 
and installed from your standard inventory. 
And other combinations for executive or gen- 
eral offices are practically limitless. 

Always pleased about this “customizing” 
without custom costs, customers frequently 
expand or supplement the original work 





Invincible 
gvords 
retailer 

profits— 

sells only 
to franchised 

Invincible 

dealers 







Business engineered 






for better business living 
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of INVINCIBLE MODERNETTES 


— nt ae A 


centers with more Modernettes. Result: repeat 
business and accelerating profits. 

To follow through on Invincible’s con- 
tinual advertising to your best prospects, 
you'll want plenty of our Office Planning 
Kits, which make 
you an ‘“‘instant , 


expert.” Order them NS 


XN << S . ' 







today for big sales 
tomorrow! 


INVINCIBLE 


INVINCIBLE METAL FURNITURE COMPANY 
Dept. O-20 Manitowoc, Wisconsin 
In Canada: 1162 Caledonia Road, Toronto19, Canada 
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FULTON MARKING INKS 
AND MARKING DEVICES... 


the ALL NEW 1960 QUALITY LINE creates 

a demand for MORE SALES and GREATER 
PROFITS! ... “Time Tested Methods” prove 
THE FULTON LINE is the ultimate in Marking 
Devices. Nearly fifty years of Highest Stand- 
ards in Production, Mr. Dealer, assures 
‘you the Finest Merct landise possible. 


(lp Am 


—, 


ey 
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®@ NEW 
DRI-KWIK 
STAMP PADS 


NU-TYPE 
FOAM RUBBER 
STAMP PAL 


Write for free catalog and price list. 
Order your requirements now. 


Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 


. 
Manufacturers of Marking Devices for Over 50 Yeors’ 
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Men on the Move 


Schwab Safe Co., Inc., has an 
nounced the appointment of Davip 
KOHANSKY manager oO! Aetna 
Sate Co., 4 WX 29th St., New 
York City, wholesale ware 
house distri but tO scrve dealers 

The New York warehouse will 
provide OV 
ers in New York as far north as 
Albany, the state of Connecticut 


and New Jersey from Trenton north. It also will deliver 





nt delivery to deal 


David Kohansky 


for the dealers t ustomers in the Greater New York 


City area 
Mr Kohansky has had 16 years experience in f 
protective equip! nt selling and IS in a position Ct on 


tinue his sers all Schwab produc ts 


announces the appointment of 


Imperial Desk Co 
J. R. MCCLELLAND sg 
in the Rocky M« 
Utah, Idaho, Montan 
nd El Paso, Texas 

Mr. McClelland, long 
gs to Imperial a wealth of fact 


ASSOCIATES as sales representat 
untain states. They will cover Colorad 


1, Wyoming, New Mexico, Arizona 


associated with the off: 
ture industry 


perience. ERIC CARLSON, whose experien with Mr 





J. McClelland Eric Carlson 
Mc¢ lelland n th industry covers a 
contributes a broad knowledge of the office furnitu 
business. Their bined efforts will enable McClelland 
& Associates to provide services to Imperial dealers 


r 

the Rocky Mountain states 

Sales offices are at 603 Interstate Trust 
Colo 
CHARLES L. SHANHOLTZER has 
been appointed sales manager of 
Western Manufacturing Co. a 
rent by R 
Western Manufac 
turing president. The appointment 


Mr. Shanholt 


ording tO an announcen 


R BENTSON 


has been made 





with pany plans for 
irket develo nt and expat 
a. dl eS a C. L. Shanholtzer 
Western Manutacturing Company fror Mor 
Brothers, Pitt Pa., where | rved as 
How ( { vell know 
he organizati \ | 
| Ave ] N | 
WN 
\ s of 


OA—2 /60 

















FOLDERS 
everwhere 





ij 








from Maine to California 


The Weis Manufacturing Company, Monroe, Mich. 
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SMART 
NEW 

STY LING* 
WITH 

AN 

AIR OF 
ELEGANCE 


*New a 


#R-43 Sofa 


STANLEY MANUFACTURING CO. 2310 NORTH MAIN * 
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his tield, Mr Meyer was identified for 


7 years with Acco Products, Inc., serving for a 

tial veriod of his tenure as vice-president in 

rg f production, purchasing, and personnel. He 

1 additionally as sales manager of Acco’s Accoway 

on and was responsible for various innovations 
loy nts in this line 


Bitty W. RoBErTs was hired by 
the Johnson Chair Co. as a full 


time sales representative. He comes 


to this Chicago company after 
twelve years of successful selling 
in the office equipment field. He 


will cover the state of Tenn., N. 





Carolina, S. Carolina, Miss., Alla.., 
Bill W. Roberts _Ga., and Fla 
Business Forms, Inc., announ the appoint 
A MEDINA to serve as sales 1 presentative for 
I Angeles and the surrounding area. Medina 
1 customers throughout the entire 
t ¢ 


DRUMMOND GAINES has been 


named executis pre sident of 
Monroe Calculating Machine Co 
In 


He comes to Monroe from Smith 
Corona Marchant, where he was 
¢ preside nt H 


previously was 





I 

with the National Cash Register 
Picea Cases Co. tor ¢ ight year He will head a 
taff group which ts directing Mon 
to new areas of the office machine 

: FRED R. SULLIVAN, president says 
Monro livision of Litton Industries, recently ac 
Sweda Cash Register organization Gaines 
active in that new of the Com 
said Sullivan. Joint efforts by Mon 
Swed if underway in th t-of-sale data 


ld 


WarD J. KorpeNnick has been 
ippointed general sales manager of 
the Marchant Division of Smith- 
Corona Marchant I: 


from national sal 


advancing 
] anager 
Koepenick will have full re 


sponsibility for marketing op 


I 
rations, including sales of calcu- 





lators and adding machines through 


Ward Koepenick 


Marchant’s nation-wide organiza 


sales offices and a Canadian subsidiary, 


Marchant Calculators, Ltd. He also will assume overall 
ll departmental activities of the company s 

rketing d n, which embrace n maintenance 
tion, market rese 1 advertis 

Koe] k has climbed the ladder rapidly in the Mar 
zation. He started as lculator sales 

the Atlanta, Ga., off 1950, was 

listrict manager at Greenville, S. C.. and 


manager at H Texas. Is 
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savingst 


PE Open End Style 


“UNITED STATES SAVINGS BONDS . 


; 


PS Open Side Style 





Savings Bond Envelopes for the new punch card 
size United States Savings Bonds are now being 
offered by the Justrite envelope companies of 
St. Paul and Atlanta. 
This is a new envelope item that all your bank cus- 
tomers need, Government punch card size bonds 
have been put into effect recently and banks want 
these specially designed envelopes to fit them. 
Featuring original stock form printed designs, 
Justrite furnishes this line in two functional styles 
the PE open end with thumb notch, and the 
PS open side with regular flap. 
Both styles come in brilliant white antique stock 
and have crystal clear cellophane windows to allow 
the bond purchaser’s name to be seen easily. 


The distinctive PE style offers two-color red and 
blue printed design while the economy wise open 
side style is printed in blue only. Ample area is 
provided on the faces of these envelopes for the 
bank name. 

Be among the first to sell Justrite’s new savings 
bond envelopes to your bank customers. Write 
either Justrite factory for samples and prices of 
these and other items in Justrite’s complete line 
of standard and specialty envelope products. 


Two Modern JUSTRITEH Factories 


NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street * Saint Pau! |, Minnesota 
20 East Jackson Boulevard * Chicago, Iilinoils 


JUSTRITE ENVELOPE MFG.CO., INC. 
523 Stewart Avenue, SW. * Atlanta, Georgia 


CSE BoD OBS only 
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1955 he was appointed Pacific division sales manager 
and was advanced to national sales manager in January 


of 1957 


Fart Doxske has been ap 
pointed vice-president and general 
manager of Tex-N-Set Maniflold 
Co., Inc., of Arlington, Tex. The 
firm manufactures custom and stock 
carbon interleaved business forms 
for distribution throughout the na 


t10n 





Doxsee joins the organization 


Earl D« xsee 


with over 20 years experience in 


the business forms field. His experien 


e ranges from 
engineering and production to product research and 
marketing. At Tex-N-Set, Doxsee will be in charge of 
production as well as the national marketing program 
The company will institute an intensified program to 
build the dealer-distribution organization to a national 


ley el 


Two new representatives have been added by the 
Jayem Sales Corp. P. D. “Perce” HoLLoway will travel 
Texas, Oklahoma and Louisiana for the company. He 
works from 604 Calyx Circle, Dallas, Tex. In Missouri 








= 2% Wl 
ba Lennioon 


.eoee Vear 


a 





INDE x 

DIVIDER and Arkansas, HUGH STEGER, 824 Spruce St., St. Louis, 
SET \ ; 

re. ;' Mo., will represent the company. 


Duralest 
~ REINFORCED— 


PHILIP J. FLYNN was recently 


5 OVRASLE OIvIDERS 
Srvc. view rosirions 


“~, 


appointed sales manager for th 


oe em ee 
rs 


Metal Specialties Manufacturing 
Co. of Melrose Park, IIl., according 
to an announcement by L. § 


DURAT Es : DoyLe, vice-president. Flynn for- 
} 


merly served as sales manager of 


the Vail Manufacturing Co. of Chi- i—~ 
BD) cago. Doyle says the addition of ogists 

° Philip Flynn 

Flynn is the initial move of an ex- 


4 = pansion program which includes a numb r or new | rr d- 
un indexed sets ucts soon to be re leased. 
of 5 to sell for only DANA C. HUNTINGTON, president of Dennison Man 


ufacturing Co., recently announced the appointment of 
a Cc RAYMOND E. HAGER as resale products national sales 














manager. His he adquarters will be in Framingham, ( 
Best buy in sight for you and your customers. Mass. DANA E. FRYE, who has been assistant merchan- _ 
Packaged to show all . . . tell all. Features dise manager, will succeed Mr. Hager as merchandise an 
, , ( 
include: manager 
har 
e Tear-proof holes . . . reinforced with wrap- MARSHALL MAZER was recently ing 
around cellulose acetate. appointed vice-president for re- Ge 
e Flameproof color-coded fabs . . . tough search and development by the Old is 
acetate fused to dividers . . . beaded edges for Town Corp. He will be responsible ‘ 
: j the 
extra strength. for research into the chemical 
e Five full-view positions for orderly appear- physical and electronics fields, as sys 
ance and speedy reference. well as for the development of for 
e Four popular sizes . . . 5'2"x8'%", 6"x9%”", new and imp 1 products and 
8”x10%” and 8%”x11". Be sure to order enough. processes, supplies and machines 
; -< Marshall Mazer 
pplicable to the office equipment 


ustry in Cneral 


A graduate of C.C.N.Y., in Chemical Engineering 
Mazer has conducted graduate studies in the design 
computers, product planning and research admit 


FRAMINGHAM, MASSACHUSETTS tion. He has been associated with The National Cash 
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Globe-Wernicke's Verti-Swing hanging folders are 
for faster profit! They're attractively 
packaged for instant customer recognition. Verti-Swing 
nging folders are completely adaptable to every fil- 
Subject, 


ystem, including Alphabetic, Numeric 


ographic, and Follow-up. Adjustable Verti-Swing 
frames fit any file drawer measurement exactly. Get 
t extra sale! Swing to Verti-Swing hanging folders, 


tems and imme 


Mail the attached coupon today 


THE GLOBE-WERNICKE CoO. 








NON 
EXCLUSIVE VERTI 








“SWING FEATURES 


’ EXCLUSIVE 
aE tab feature 


Tabs are inserted directly into folder 
slots—independent of rods. 


ies «=€EXCLUSIVE 
rounded rods 


de easier on frames. Rods can't 
bind or squeal on side supports. 


8 8 8 8 Oe ee eee 


f ecse send me, free the 


slac information 
, 2 ~ - YY 


e 
rw G/W Verti-Sw 


>_> EXCLUSIVE 
f rod ends 


ore plastic coated, eliminating all 
sharp edges. 


EXCLUSIVE 
—— bonding 


process cements rods to folder on 
three sides—won't tear loose. 


The Globe-Wernicke Co., Dept. DO-2 Cincinnati 12, Ohio 


A ; 


ng brochure 


OO REE a 





Register Co. where he was chairman of the research 


planning board. He has conducted representative pri 






60 YOUR PROFITS... 


DOWN 
GO COSTS! 


grams on magnetic coatings for ribbons and bank forms, 





inks for ribbons and porous rubber as well as programs 
tor the development of carbonless paper and papers for 


cash registers 





ARISTOTLE MISSIRAS was appointed branch manager 


of Victor Adding Machine's Hartford Office He suc 
ceeds ERNEST I. KETNER who moves to the assistant 
branch manager post in Philadelphia 


Missiras has been with Victor since 1954. He started 





A 


WMS 
SEMIN, 











A. Missiré Ernest Ketne 
BIG NEW PROFITS Os a 
PLU The Most Attractive sete vi 2 maven aie rite bon Pa spac gar nahi 
—— Most Complete Line of int sales manager for Philadelphia earlier this year 
> MARKING DEVICES ng tner has be _ Victor ag ST ae held 
Sale positions i ashington, ink altimors 
e OFFICE PRODUCTS Md., before his last assignment in Hartford 














° RUBBER STAMPS JOHN E. ADERHOLD, general manager of Scripto’s 
you ever sold! U. S. Division, as nounces the prom ti n of RAMON 
ALVAREZ to assistant vice president in charge of export 
' U. S. Division 
The More You Buy, the More You Save In his new assignment Mr. Alvarez will be respons 
and Make on B & M unique Preferred Dis- ble for directing the overall operation of Scripto’s ex 
count Volume Plan. You can earn Extra port business from the United States, which now 
discounts based on quantity orders and total cludes fifty-nine countries 
dollar: volume. All this in addition to the Eight new managerial appointments have been mad 
time and money savings of a dependable in the Royal typewriter division, Royal McBee Corp FE 
one-stop shopping source, G. L. RAFrer, formerly district manager of the 
Indianapolis branch, has been appointed manager at 


Cleveland. He became associated with the company in 


Nationally 
Advertised= 
top Quality Line 


assure you of full customer satis- 
faction and repeat business on 
fast-selling Faymus and Bami 
office supplies and accessories: 


* INKS 
* ADHESIVES y 


we» 
a & STOCK STAMPS \ ee g 2. 
se | 


1946 as a typewriter salesman at Pittsburgh and ad 
vanced to assistant manager of that branch in 1948. He 
received the managership at Harrisburg in 1951 and was 
appointed to the post of sales training and development 
manager in 1954. Rafter was named district manager at 
Indianapolis in 1956 


W. H. BRALEY tormerly district manager at Provi 





dence, succeeds Rafter at Indianapolis Braley was first 


engaged by the company as a typewriter salesman 


%& MARKING PENS 
é %& CARBON PAPER 
%& RUBBER BANDS 


} = *& NUMBERING MACHINES 
eS & TYPEWRITER RIBBONS =) 
and many other items 
Write today for your BRAND NEW CATALOG NO. 90 





G. L. Rafter W. H. Braley E. B. Wronski 


na. ey AY, Hartford in 1949. He was appointed manager of th 
OM : Portland, Me., branch in 1955, and assigned to the 
BANKERS & MERCHANTS, INC. Providence branch as manager in 1958 


3229 N. SHEFFIELD AVE. @ CHICAGO 13, ILL. To fill the vacancy created by Braley’s appointment 
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Watson 
VERTICAL 
FILES 


now combined in a COMPLETE “QUALITY” LINE 
of units for four different levels of upright filing 





UPPER LEVEL — 57 2" high. 
Letter, legal and tariff files. 


FOUR DRAWER HEIGHT — 517%” high. 


Letter, legal, card index, check, 
tariff, oversize and ledger files. 


COUNTER LEVEL — 417%” high. Letter, 
legal, card index, and check files. ) 
Cupboards, roller shelf units, and 7 
open storage units. Continuous 
tops and counter fronts. 


DESK-HIGH FILES — 30%” high. Two- 
drawer letter, legal and tariff files. f 


(all files 28%” deep) 


NEW LITERATURE AVAILABLE — 
Write for new “A-B” Catalog 


Other WATSON “Stock Lines” are: to Dept. O-4. 


800 HORIZONTAL LINE —for stacking —Letter, Legal, Card and Check Units. 
Bookcases and Busses — can be used for built-in installations. 


400 HIGH LINE of Document Files and Roller Shelf Units — 
71%” high with 34%” high Companion Units. 


Specialists tn Custom- po 


Watou be Since 1887 | 


MANUFACTURING COMPANY, Inc. nestown, New York 
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Like Standing 
ona Cloud 








Teg er 


HYGIENIC 


Foot Comfort” 


MATS and RUNNERS 





... reduce fatigue and increase 
efficiency for all who must work 
standing. Available in 8 modern 
decorator color designs. 





HERE'S THE SECRET... 

A beautiful rubber tile flooring bonded to a 
sponge rubber base provides proper support 
without being “mushy.” 


Hygienic Foot Comfort Mats and Runners will make 
o fine addition to your line—sure to please your 
customers and be highly profitable to you. Write 
today for details and prices 
THE HYGIENIC DENTAL MANUFACTURING CO. 
Flooring Division, Dept. A 
Akron 10, Ohio, U.S.A. 
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to Indianapolis, i 


r , 


1 } Ie 
ager Or tne Pri 


} 


B. WRONSKI has be 
vidence branch. Prior to 





en named man 


his new appoint 


ment, Wronski had managed the Evansville branch. He 


began his career with the company 


writer salesman fi 


romotec inager of the New 
1947 and assumed managerial duties 
1953 


branch, has | 





a 


M. A. Kenney, Jr 





H. A. Burbank 


nm 
Aid 


tormerly typewrit 





1946 as a type- 


rr the New York City branch. He was 
Have 


n branch 


R. R. Condit 


sk 5s su ssor t the Evansville manag 


has be associated with the company 
M. A. KENNEY, JI 

Richmond, has | 
Montgomery. H 


the sales staff at 


oined the company 
Kansas City in 194 
ige the Richmond branch in 195 


eeds Kenney at R 


his new assignment, Condit had 
Wilmington. He was first emplo 
1S r salesman for the 
branch in 1948 and was given th 


FRANK O'CONNOR, formerly m 


1d, Me., branch, has been chosen t 


Wilmington. He was a typewriter sales 
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sul S ( eter (¢ rp 
Neb 


The Nebraska Salesbook Co 
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September 5 this being the 
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perfect for draftsmen, artists, 
students! HIGGINS’ new missile- 
shaped cartridge always feeds just the 
right amount of HIGGINS American 
Drawing Ink into pens and drawing 
instruments. No mess, no waste! 
Compact, rigid, sturdy plastic 

cartridge slips easily into pocket, purse, 
drafting set. Stands on table, shelf, 

desk — won’t roll off inclined surfaces. 


Your customers will appreciate 
this convenient way to fill pens 
—especially when it’s so economical! 


RIDE THIS HIGGINS MISSILE TO 
SOARING SALES! 





THE SHAPE 
OF THINGS 
10 GO... 


New Missile-Shaped HIGGINS 
drawing ink cartridge 
zooms off your shelves 
— guides you to 
big profits! 













Right now — constant, hard-selling 
merchandising promotions are send- 
ing artists to your store 
- | to buy the new HIGGINS 
© missile-shaped drawing car- 

Fal tridge! So, stock up now! 






The basic art 
medium 


since 1880 


HIGGINS INk CO, INC. 271 Ninth Street, Brooklyn 15, N. Y. 


NEW offers 


VALUE 
VOLUME 





and 
with 
Executive swivel posture i Ld 
chair with tilting back. 
MODEL 1553 
1500 SERIES 
4 complete line of chairs designed to fit every worker, every 
type of work. The new Cramer “V” series of matched steel 
chairs is engineered to last a lifetime, without expensive main- 
tenance. Finger-tip adjustments. And all Cramer chairs have 
easy to replace seat and back covers choice of colors and 
fabrics. You're “backed by the best” when you sell Cramer! 


Increase your volume with the new “V”’ line. 


Write for details of the new “V” line steel chair. 





CRAMER POSTURE CHAIR CO., INC., 625 Adams Street, Dept. 0A Kansas City 5, Kans 
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Tops in quality —tops in performance! 





MIU TUAL Hand Punches 


...the fully adjustable hand punches that 
have everything your customers want... 


They are far and away the finest hand 
punches available on the market today 
...in looks, in quality, in perform- 
ance. Easily adjustable, these Mutual 
punches offer a variety of hole punch- 
ing combinations—for virtually any 


standard size sheet. They're good look- 
ing, light weight, of sturdy steel con- 
struction, and competitively priced. 
Easy to operate when held in the hand, 
they can also be used on the desk. 
When not in use, their compact size 


makes it possible to store in desk 
drawer. Mutual’s complete line of 3 
hand punches and 5 desk punches can 
be ordered in any combination for 
quantity discount. Write, or ask your 
distributor for full details. 





























No. 27 Mutual SPACEMATIC PUNCH —2 to 7 holes 


This fully adjustable punch has all the features of the No. 23 
described above, plus the following special features. It is 
equipped with seven ball-bearing selector heads, and with five 
neutral zones to park inoperative heads, when two or three hole 
punchings are desired. This punch actually does the work of 12 
different punches. Will punch up to 6 sheets of 16 pound bond 
paper. Individually boxed; 24 boxes to a carton. List price — $7.95 


PLUS! Mutual’s Desk Punches... which center paper 
automatically ! 


Only Mutual gives you a 
line of desk punches that 
gives you high capacity 
and automatic paper cen- 
tering. They are sturdily 
constructed of grey ham- 
mertone finish in a price 
range to meet all your 
customers’ needs. 


MULTIPLE PUNCH 
List price — $13.75 
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No. 250 CENTAMATIC® 


No. 23 Mutual SPACEMATIC® PUNCH 
2 or 3 hole 


This modern, lightweight, 3-hole punch is 
fully adjustable—works with fingertip ease, 
It has three ball-bearing selector heads. A 
flick of the finger puts each head at exact 
punch position for any desired punch com- 
bination of two or three holes. Neutral zone 
makes unused head inoperative—no need to 
detach. Fixed gauge automatically centers 
11” x 8%” ring binder sheets. Will punch up 
to 10 sheets of 16 pound bond paper. Con- 
structed of sturdy sheet steel, with grey ham- 
mertone finish. Does the work of 8 different 
punches. Individually boxed; 24 boxes to a 
carton. List price — $5.95 


No. 20 Mutual ADJUSTABLE Hand Punch — 2 or 3 hole 


This fully adjustable,economy-priced hand punch is equipped 
with. three adjustable heads which are simple to operate. This 
permits punching any standard %4” two or three hole combina- 
tions. End heads may be shifted to any position, simply by 
loosening set screws. Center head is detachable for two-hole 
punching. Fixed gauge automatically centers 11” x 8%” ring 
binder sheets. Like all other models, the #20 is equipped with 
hardened and ground punchers. Will punch up to 10 sheets of 
16 pound bond paper. Individually boxed; 24 boxes to a carton. 

List price — $3.95 


adn @) ©) 6 OR RU O1O) 1-7-1 b fam) | OF 


110 Barber Avenue, Worcester, Mass. 
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lent announced plans to expand both Lincoln compa- 
es as well as to become a major factor in the business 
forms field by further acquisitions throughout the 
untry. This policy is being pursued and acquisition 
proceedings, as well as additional equipment for the 


Lincoln plants, are contemplated. 


L. J. Frresrept has joined the Deluxe Metal Prod- 
cts Co. as midwestern sales manager, it was announced 
by R. H. Hauser, general sales manager. His new of- 
fices will be located in Chicago 

Mr. Friestedt was formerly assistant sales manager of 
the Globe Co., Chicago. He is an industrial systems en- 
gineer. Previously, he was district sales manager with 
the Weatherhead Co. He also served several defense 
posts as projects engineer during World War IL. 

This expansion by Deluxe is planned to serve the 
office, library and industrial storage and filing require- 


ments of midwest area customers 


Three new appointments have been made by Apsco 


Products, In manufacturer of pencil sharpeners, sta- 
plers and punches. JAMEs A. FARRELL, Chicago sales 
epresentative for several years, has been assigned to the 
Southeast territory and A. JAMES D'ARMOND has been 

ned th w Chicago representative. Metropolitan 





James Farrell A. J. D’Armond Joseph Strauss 
New York and the state of New Jersey will have the 
ided ser\ s of JOSEPH C. STRAUSS 
lim Fart s new assignment will include Tennessee, 
Mississipp Alabama, Georgia and Florida. He will 


his headquarters in Atlanta, Ga., P.O. Box 1032 
D' Armond, who has been in the office supply indus 
3, years, will have his offices at 10941 
igo. In addition to Chicago, he will 
Rockford, Ottawa, La Salle and Joliet in Illinois 


Gary, Whiting, E. Chicago, Hammond and Michi 
City in Ind 
Strauss is no new man with the company. He had 


> 


been with Apsco for 29 years prior to 1952. He will be 
sociated with HAL RiIcE, who has covered the New 


York-New Jersey area for the past 12 years 


Four changes in the sales organization of Republic 
Steel Corp.'s Berger Division were announced by C. E 
Howes, general manager of sales for Berger 


RALPH W. SPONSELLER, JR., manager of locker sales, 


has beet 1 branch manager for the company in 
Detro 
DONALD P. GORDON, district sales manager in Min 
ipolis, Minn., has been transf« rred to Canton as man 
ager of locker sales 


GERALD HAYNAM, district sales representative in Can 
n, has been transferred to Minneapolis, succeeding 
(; don 

Victor H. Jo.iarT, a sales trainee in Canton, succeeds 
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WHY 


it takes years of 
experience to bea 


CRAFTSMAN 


upholsterer... 


je reason is simple. It takes 10 to 20 years 
of working with leather or fabrics to qualify e man 
for the job. Top artisans like these add their skills 
to chairs that are built with loving care from the 
inside out. Craftsman chairs start with the finest 
available tempered-steel, coil-spring units. The 
padding itself is a study in chair engineering con- 
sisting of a five-decker sandwich a sheet of bur- 
lap, cotton, a pre-sshaped rubberized hair pad, 
another layer of cotton, and then the cover. The 
result is a smooth, firm seat with just enough 
“vive” to ease a man comfortably through his 
workday. Covers are of top grain leather, Gros- 
point, elastic Naugahyde, or elastic Naugalite. If 
your satisfaction comes from selling chairs that are 
sure to please throughout the years, the Crafts- 


man line is worthy of your attention. 


CRAFTSMAN SUPREME 
No. 2801 


== 
—. Eb GUEST ARM CHAIR 
























a typical | 
CRAFTSMAN / 
quality chair 








@ Made of select hardwoods, kiln-dried to less than 5 % 
moisture content to avoid swelling or shrinking 


Precision built to close tolerances. 
Shaped parts steam bent for greater strength. 


Perfect-fitting joints held together by strongest 
practical methods known to furniture industry. 


@ Six-step process gives mirror-like, flawless finish to 
beautiful woods. 


@ Our own coil springs and pre-shaped, rubberized hair 
pad over cotton assure relaxed comfort. 


WRITE FOR COMPLETE CATALOG! 


RAFTSMAN Cars 


by JASPER SEATING COMPANY 


Jasper, Indiana 


141 








Haynam as district sales representative. 

In announcing the appointments, Howes said, ‘These 
changes are part of an over-all plan to strengthen Ber- 
leepetieg of QUALITY and ECONOMY... ger's sales representation in four of our 30 key market 
areas. There has been an increasingly greater demand in 


cc 


these areas for Canton-made Berger products, in luding 


i 
lockers, shelving, office equipment and special products 
lI we produce Or ontract 


WILLIAM MANOOKIAN, JR 


i 
i resident of Designcraft Metal 
Mfg. Corp., and Designcraft Wood 


Products, In has announced the 
appointment of HarvVEY B. NOL! 
Four Drawer, Two as sales and advertising manager of 
Drawer and One both companies 

lls Rokers and Mr. Noll joined the company in 
Compressor Blocks. June, 1959, 
politan New York sales representa 





served as metro 


Harvey Noll 


DURABLE 


Previously, he was general manager of office 


FILING EQUIPMENT ture division, Eisen Brothers, Inc., and was a furniture 


Ai 








buyer at Bloomingdale's Department Store, New York 


City, for eight years. In his new capacity he will 


Seven Styles , 
and Sizes in responsible for the national sales and adv¢ rtising ¢ I 


Durable Grey, ‘ 3 lines Ol modular steel and wood desks produ da Dy 
Mist Green and 





Desert Sage. Designcraft 


Beautiful 

‘“‘DURA-STYLED” 
Plastic Molding ’ . — 
in matching A new addition to the New York 
colors. . sales force of th Blaisdell Pencil 


Co. is DALE GRAND. A graduate 





of Emerson College who served 
overseas for two years and was pre- 
viously employed by Commercial 
Stationery Co. of New York City 
He will devot ill of his time to Ba 
Blaisdell’s new nsumer program 8 


Dale Grand 





At the same time it is announced 
ROBERT W. SEEMAN, general sales manager 
RALPH BARNETT has been promoted to New York 


t sales Manag rship A veteran with Blaisd¢ ll, Barnett 








1 former president of the Stationers 30 Club 
also headed the Stationers Square ( lub of New York 
Citv. He will direct Blaisdell’s new merchandising 
BLUEPRINT CABINETS gram with consumer programs. The Blaisdell off 
are located at 1 Broadway, Suite 413, New York 
Write for our attractive color 19, N. Y 
Catalog Illustrating the com- — No 
plete line of Tables...Desks... on 


Filing Equipment... Sectional 

Desks... Bookcases and Sec- Harvid Associates (HAL SEGALL and. DAVE Let 

tional Bookcase... Telephone 1 to 4 
pomntec tC repr nt nacrsoi 


and Utility Equipment and Engi- : a on Sie 
Sue Pri - Hickey Co. in northern New Jersey, New York 





neering Blue Print cabinets. a — 
New England. Offices are at 246 Fifth A New York 
PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK Cite 
DURABLE DESKS ARE CAREFULLY PACKED IN Representing Anderson Hickey in Pennsylvania 
STURDILY CONSTRUCTED WOODEN CRATES rn New Jersey, Maryland, Delaware and Washing 
DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS D. C. are WILLIAM P. CorBETT and WILLIAM P. ¢ 
BET iF 





DURABLE 


DEPT. 0-11 lens Risom Design, Inc., has ann 


38-42 REVIEW AVE, LONG ISLAND CITY NEW YORK ment of ARTHUR |] STRAUSS as district man 1g 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda, gia ae ae ee ieee 
El Segundo, Calif harge of sales for the Southeastern Sta 


Effective January 1, Mr. Strauss ts supervising 
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LIFETIME ACCESSORIES | 


— wm 


_ YOU'LL CHOOSE 


Vy 


, 





COMPARE THEM ALL . - 





we 


Dy 
S i, 























No. 204-GM 
| , - ‘ , . ' Garment Master 
No 300 No. 1400 No. 1500 No. 25 No. 17-€ No. 408 ' 
| Scotsman Budgeteer Nobility Torchier Monarch Statesman 
Costumer | Costumer Costumer Costumer Costumer 





| 


@ ¢s 

















COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 
s Write today for the complete folder 
~ = hat contains all specifications and 
-_ oe : i 
_— price data of the complete VALCO 
Line. It’s designed to fit a standard 
file and includes separate reproduc- 
tions of each item. 


No. 504-WGM 

Wall Garment 
Master 

No. 1900 WGR 
Bel Air Wall 
Garment Rack 


MAIL THIS COUPON NOW 
amm FOR FOLDER of ENTIRE LINE 


N 60-5 
Stand 














No 56-S 
Regal Sand Urn 





Valco Company, Dept. 260 
1311 Ann Ave. 
St. Louis 4, Mo. 


Please rush file folder that contains spec. sheets ond price infor- 






LIFETIME 


OFFICE ACCESSORIES 


mation of your entire line. | understand | om under no obligation. 


NAME TITLE 
COMPANY 
ADDRESS 

1311 ANN AVE. ST. LOUIS 4, MO. phone PRospect 6-2660 CITY STATE 
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ROBERTS for SALEABILITY 


a BBY 


MODEL 95 








Most versatile of all numbering 
machines. You dial the action 
wanted (up to 13) on outer cir 
cle. Inner circle tells number of 
impressions run off. Also regular 
repeat, consecutive and duplicate 
6 to I! wheels; weighs 20 oz 
Write Roberts Numbering Ma 
chine Division, Heller Roberts 
Mfg. Corp., 700 Jamaica Ave. 
Brooklyn 8, N.Y. 





NEW PROFIT MAKER! 


A MUST 
For Every Home 
and Business 





CHECK CASE.” RETAILS] 95 : 


* WEST COAST $2.05, ¢ 

®eeeeeveet® 
Display a 4 color assortment and watch the sales roll in! 
Provides a low cost, permanent, systematic filing system for 
canceled checks of all sizes. Holds up to 3 years supply. Made 
of sturdy binder’s board. Permanently positioned guides, heavy 
luggage latch, metal hinges. Includes gold gummed year labels 
for outside of case and alphabet labels for those who prefer to 
file by name. 12 to a carton, assorted colors, Colorful 
display card and other sales helps available ! 


7 Atpacrive Colors 


CHERRY RED SKY BLUE 
SEA GREEN NAVY BLUE 


PACKED 12 TO A CARTON IN ASSORTED COLORS 


AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 
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sales of Risom furniture designs for residential and busi 
ness interiors in that area. His territory covers Alabama, 
Florida, Georgia, North Carolina, South Carolina, Ten 
nessee and Virginia 

Mr. Strauss has been associated with the Risom firm 
for the past 13 years, for the past seven years as head 
of his own sales agency in Atlanta. He is resigning his 
duties with the sales agency, The Annex, Inc., to devote 
his full time to the sales and promotion of Risom furni 
ture 

Mr. Strauss will have temporary offices at 926 West 
Peachtree, N. W., Atlanta 9, Ga. 


DANA C. HUNTINGTON, presi 
dent of Dennison Manufacturing 
Co., recently announced the ap- 
pointment of DANA E. FRYE as 
merchandise manager of the resale 
products division. Mr. Frye was 
graduated from Tufts University 
and joined the Dennison credit de- 





partment in 1946. He was trans- 
ferred to merchandising in 1950 Dana E. Frye 


and has been serving as assistant merchandise manager 


de Ville Interiors Opens in Dallas 


E. M. Stewart of Dallas, Southwestern manufac 
turers representative in the office furniture and equip 
ment field, has announced formation of de Ville In- 


teriors, to serve dealers, architects and interior d« 


signers in the Southwest 
Located at 304 S. Harwood St. in Dallas, de Ville 


constitutes a complete wholesale business furniture and 








MODEL OFFIC! one of many in the new showrooms of 
deVille Interiors, newly created office interior design firm and 
wholesale outlet in Dallas 
equipment showroom for the trade. Among lines dis 
played will be those manufactured by Standard Furni 
ture Co., the H-O-N Co., and Adanlock-Jamestown 
( orp 

Stewart's new organization is tailored to the needs 
of dealers, architects and interior designers, and will of 
fer when desired, a complete design service to the 


dealer trade 


Oklahoma Firm Takes New Location 


New address of Lee Office Equipment in Altus 
Okla., is 213 E. Broadway. 
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Model 1100 





Model 2200 ‘ 


3 
é 


K . 
A FEW MODELS 
PICTURED FROM THE LINE OF 


KAM 


UPHOLSTERED ALUMINUM CHAIRS 


a model for every use. . . unlimited choice of 

upholsterings, natural aluminum or color 

anodized frames for any interior... 
MANUFACTURED IN YOUNGSTOWN, OHIO, HEART OF 


THE NATION'S EXTRUDED ALUMINUM INDUSTRY, BY THE 
NATION'S FINEST ALUMINUM FABRICATORS AND FINISHERS 


(PGA 
6 > 

















New York 
Showroom 
440 Fourth Avenue 








Model 2250 ~ 
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STOP! 





@ DRAWING SETS 


e DESIGNING AIDS 
EARN UP TO 


Ne. 5013D - FREE Counter Display, 
with 12 Alvin Mechanical Lead Holders. 
Pocket size, featherweight-push but- 
ton design with finger-tip control. A 
real soles stimulator! 


No. 5012D - FREE Counter Display 
contains 12 lead holders H, 2H and 
4H having 2 ec. with clip and 2 eo. 
w/o clip of ea. A traffic stopper. 


SE INOS. ec ede $16.50 
NG isa i648 49 9 9.90 
A reer ee 6.60 





Name 


LOOK! 


America’s most complete line of . . . 


@ DRAFTING INSTRUMENTS e DRAWING EQUIPMENT 


Here’s QUALITY merchandise for engineers, draftsmen, 
architects, designers, students, etc. . . . at 
EARTH PRICES! Line-up with Alvin 
sure-fire traffic and profit builders. 





THE ABOVE DISPLAYS ARE SUBJECT TO A 40% DISCOUNT. AN ADDI- 
TIONAL 10% WITH EVERY ORDER OF 3 ASSORTED DISPLAYS. 


GIANT — Haady, fully illustrated reference 

NEW chart show hundreds of 

Alvin's most popular items. 

READY Orders promptly filled Also 
REFERENCE an ideal sales tool 


ALVIN & COMPANY, INC. Windsor, Connecticut 


Please send me the following items which | have checked below. 


© FREE Ready O) BREE folder showing Alvin's complete line of 
Reference Chort Soles Aids. 
0 Ne. 5013D 0) Ne. 5000D ©) Ne. $0120 0) Ne. 5018D 


0 Information on FREE imprinted envelope stuffers on above items. 










SELLI 





e DRAFTING MATERIALS 







© MEASURING DEVICES 
50% PROFITS 






DOWN-TO- 
sales stimulating, 












gs 


No. 5000D - FREE Counter Display 
with 12 Alvin Precision Lead Pointers. 
Four knife-edge blades -assures a per- 
fect true point every time. A sure bus- 
iness builder! 





No. 5018D FREE Counter Display 
with 24 tubes of refill leads. 12 leads 
to a tube. A choice top grade refill 
drawing lead of superior quality and 
strength. A real sales leader. 










Retail price:........ $19.00 
de ee . 11.40 
Your profit: ..-7.60 















“QUALITY AT THE RIGHT PRICE” 






ALVIN & COMPANY, INC. 
Windsor, Connecticut 






Title 








Company 
Address 





City 
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4th District Notes 


R. £. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


FIRMS ON THE MOVE 


Carolina Office Equipment Co., 317-319 First Ave 
N. W., Hickory N. C., had formal opening in its new 
location on December 4 and 5. Beautiful weather, flow 
ers, women and of course a beautiful Saginaw fixtur 
store greeted Travelers RALPH HILBURN, PRESTON 
HERNDON, JOE TOTHEROW, RAY WELLS, GROOVER 
FOARD and JOHNNY FLoyp. 

The two Logan Brothers, Byron and Powell and their 
able outside-inside-buyer, WoopROW GREEN, have on¢ 
of the most modern stores in the South, with gracious 
space for display and merchandising. Beautifully deco- 
rated offices and ample room for their well equipped 
machine service department complete this large store 

Full-page ads in the newspapers announced the open 
ing of Storr Sales Company's new show room at 1732 
Louisburg Road, Raleigh, N. C. This well known firm, 
a leading office equipment supplier since 1914, is 
just another boost for the State of North Carolina. 

Mitchell-Dixon Office Supply Company, Inc., Greens 
boro, N. C., has moved uptown from its ‘“‘rural’’ loca- 
tion. You guys will find it now on. Market Street clos: 
to the postoffice. 418 is the street number. 

A completely new building now houses Anderson 
Office Supply, Decatur, Ala. Located at 430 Johnston 
Street S. E., the owners will be expecting you to call 
Sorry, no more dope than this. Get out your pencil, 
BILL Boyp, and let us know what goes on in Alabama! 


BRAND NEW FIRMS 


Stuart J. Bush, formerly sales manager and buyer for 
Kennickell Printing & Office Supply Company, Savan 
nah, Ga., has opened his own firm, Stuart's Office 
Supplies, 327 Whitaker St. Nothing further on this 
Look him up boys! 

A new firm in Hickory, N. C., is Economy Printing 
Co., 1115 Second St. N. E. Mr. Reese, owner, has built 
a new 40-foot addition to his printing plant, and is 
now using the front of the building as an office supply 
store. He will welcome your attention and needs cat 
alogs. 

The Bookshop, a small but attractively (Bulman) 
equipped store, has opened in the new Pruitt shopping 
center west of downtown Anderson, S. C. Lewis Bras 
HAM, former partner in the Herald Bookstore, Bamberg, 
S. C., and his talented wife are the owners and opera- 
Lewis will continue his work as editor of one of 
the daily newspapers in Anderson with his wife doing 


tors 


most of the buying. 

Not one but two new firms in Knoxville, Tenn. Cres 
well Office Supply Co., Inc., 2313 Broadway N. E 
opened in November under the able direction of owner, 
BRUCE CRESWELL, formerly with Elmore Office Supply 
of Knoxville. Bruce took the “country” salesman, Mr 
Bernard, with him when he left Elmore’s 

Second one in Knoxville is Bart Ferguson Co., previ- 
ously machine dealer, which has added office supplies 
and is doing business in new building on the south 
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flexible comfort 
by 


is a ae ee 





Now you can offer quality that appeals 
to the most particular executives . 
and the thriftiest ones! Examine the 
luxurious features in the Stylex Execu- 
tive Posture Chair, features usually found 
only in the highest-priced office furniture 

. Spring seat construction . . . fully 
upholstered oversized backrest . . . US. 
Naugahyde covering . . . deluxe Bassick 
raelsligel Me ctl Mel Mellel olela Melel tila s 
If it's more volume and higher profits you 
want, stock up with Stylex you'll be 
doing your customers a favor 


See us in Atlantic City at 
the NOFA Convention — 


Booths No. 330-31 


Make extra profitable sales with Stylex's generous 
discount policy. 
Write for FREE literature. 
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designed to SELL! 


No. $550 


EXECUTIVE POSTURE CHAIR 


$7995 LIST 


STYLEX 


SEATING COMPANY 
911 Walnut Street 
Philadelphia 7, Penna. 








a 
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Model S-3 U.L. “C" Label Sentry. Big-safe 
features include Vermiculite insulation, 
heavy all-welded construction, built-in 3- 
number combination lock, heavy duty bank 
vault type lock bar, baked enamel finish. 
Dimensions: Outside—24'4"x17\"x17\"; 
Inside—15"x12"x13” (2340 cu. in.) Weight: 
wee. Suggested List $79.95 
Model S-8 Sentry —Same as above, but 15” 
x12"x 1844" (3330 cu. in.) Weight: 330lbs 
Suggested List $119.95 
Model S-C Safe-and-Cabinet Sentry. 
Exclusive! Mahogany, walnut or blicad 
wood double door cabinet (25'4” x 20” x 
20”) conceals Model S-3 safe—makes 
handsome end table, night stand, TV base. 
Suggested List $119.95 
Model $-1 Sentry. New, budget - priced 
floor model with basic features and con- 
struction of S-3. Dimensions: Outside 
2444" x 17%" x 13”; Inside—15” x 12” x 
9\4". 2-position shelf. Weight: 175 Ibs. 


Suggested List $69.95 
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CHAIR NO. 500 


SOLID, RUGGED— 
BUT COMFORTABLE, TOO! 


The 500 Group has long been one of Jasper 
Chair Company’s most popular lines. Its sim- 
ple, timeless design; its solid wood construc- 
tion; its built-in comfort—all combine to guar- 
antee its continuing popularity. 





THE RIGHT CHAIR AT THE RIGHT PRICE 


JASPER CHAIR COMPANY 


JASPER, INDIANA 


*680 Yearly Sales from °57 Inventory! 


SENTRY* DEALERS’ AVERAGE GROSS 
IS 12 TIMES THEIR INVESTMENT! 


You don’t have to be big or tie up a lot of capital to make 
money with SENTRY SAFES. Last year the average 
Sentry dealer enjoyed once-a-month turnover... grossed 
$680... yet invested only $57. A floor model does the 
trick, because SENTRY drop ships to order. 


BEAT COMPETITION—MAKE FULL PROFIT 


SENTRYS sell for less than half as much as average com- 
petitive safes, yet return you full profit. That means vol- 
a chance to cash in on the virtually un- 












ume sales... 


tapped market of householders, farmers, professional 
men and small businessmen who need the fire and theft 
protection they can afford with a SENTRY. Write for 
details. 


New SENTRY 
IN-FLOOR SAFE 


Designed to be installed in 
concrete floor or block. Steel 


New SENTRY Theft-Resistive <ooc's«: fash with floor 
WALL SAFE "ier caine 


lock cannot be “punched.’ 





Quickly and easily installed between 16” 
studs (or in concrete wall or floor). New 
3-number combination lock, “E-Z Read” 
dial. Dimensions: Outside—7” x 11” x 
14”; Inside—6” x 10” x 13”. Mounting 
panel—16'4” x 11”. Asbestos lined in- 
terior. Weight: 26 Ibs. 


Suggested List $36.75 


Dimensions: Outside— 164” 
x 835"; Inside—12” x 8” 
Weighe: 65 Ibs. Solves over- 
night security problems of 
many businesses. Unmatched 
value. 


Suggested List $57. 50 


Also available with inner 
key-lock compartment and 
eposit slor 


‘ 
iy JOHN D. BRUSH & CO., Inc. 563 West Ave., Rochester 11, N.Y. 
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ide ot 
life of me remember the street on which he is located 


Knoxville, near a shopping center. Can't tor the 


but I do know it is not bard to find. Use the telephone 


lirectory as Ferguson is listed there under the above 


rm name 


CHANGES — IMPROVEMENTS 


Greenville Office Supply, Inc., Greenville, Tenn. has 


that is 
Knoxville, 


xtures and a real neat look 


1 new face, store front, and most attractive. 


Elmore Office Supply, Tenn., has added 
Saginaw 
( Jops ! 


Swing-line’s bundle of 


FRED PITTMAN, 
L.&L. Office 
Two L’s are 


A new one I almost missed! 
joy), 
Laurens, S. ¢ 


notes that 
Supply Co. has opened 
LARRY HATTCHETT and LEE BROUILETT! 

Blue Ridge Office Supply Co., West Jefferson, N. € 
has been pur from Ep MILLER (the tycoon of 
N. Wilkesboro) by his partner, Roscor Cope. Best 
One nice guy, this fellow 
Understand Ramsay Co. is opening an opera- 
N. C. Whatsamatter Watson? Let 


chased 


wishes Roscoe! 

Flash! 
tion in Greensboro, 
s in on the details 


PERSONALS 


FRANK SELLERS is now the buyer at Pensacola Office 
Pensacola, Fla. Welcome Frank! Keep 


1 handy! 


Equipment C 


that order pa 


GEORGE SLATER, wife, and son are soaking up that 
ld sunshine down Miami Beach way. Understand 
George and son are recuperating slowly but are both 
eling much better 

BiLL RoHR, Pound & Moere Company, in Charlott« 
s doing much better but is still on the very sick list. « 


BILL PRUDEN, 
has had a 


short while 


Pruden’s of Roanoke Rapids, N 


bout with the “flu’’ but is expected back in a 
Kent Co became a 


re presentat ive 


Jor ToTHEerow, (L. P. now ) 
full fledged 


Joe represents All Steel Equip. Co. 


effective 


and Krueger 


manufacturers Jan 


Metal Products in S. C., N. C. and Eastern Tennessee 
GROOVER FoarD, Cole Steel's man in these parts, has 
overed from a broken blood vessel in his tummy and 
back at it once more. 

Wut’ BAUSEMAN, V. P. ot S. S. Stone Co., Greens 
ro, N. ¢ still in the hospital recovering from a 

[ heart atta k 
GENE DULANEY, Boorum & Pease Rep Va. and 
N. C. retires Jan. 1, 1960. The best I can offer is for 


you to rest up until April and come down to the Golden 
Gate in Miam 


Beach and attend the Fourth Region 

Convent Dates are April 21, 22, & 23. This same 

suggestion goes for all you guys and dolls. Get that 
rvatior arly! 

A sad n Funeral services for RoBert L. (Bos) 
PEACOCK sident of Peacock Offic Supply Co., 
Decatur, ¢ were held Sunday, November 22. Bob 

i in his sleep from a heart attack. Only 35 years old, 


Bob had many friends in the south who will remember 

as a representative of S. P. Richards Paper Co. 
Atlanta, G He traveled North Carolina 
(, or 


South Caro 


gia and east Tennessec prior to form 
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the revolutionary NEW 
FLASHDRY 
inkmarker 


never dries out 
when left uncapped 























marking up NEW 


SALES & PROFITS 


everywhere because: 








@ Never dries out... just push down and presto! The 
ink flows no matter how long the cap has been off! 

@ Writes on paper, wood, steel, gloss, cloth, etc. 

® Contains more ink than higher priced markers— 
miles of writing. 

@ Can't evaporate—completely leak-proof. 

® Refill tips and inks available. 

@ 8 Brilliant Colors—Green, Bive, Violet, Brown, 
Black, Red, Orange, and Yellow. 


Packaged to Sell 


Individually carded or 
Carton Displays 
containing 4, 8, or 
24 markers. 









3 SIZES: 

Junior: 39¢ List 
Regular: 69¢ List 
Jumbo: 1.10 List 








4 





LEWIS 
SAFETY KNIFE 
Automatic Blade Guard 


FLASH BOX OPENER 
Professional carton opener 








<4 





PUSH 
BUTTON SAFETY KNIFE 
Cuts everything with safety 


FLASH TWINE CUTTER 
Cuts twine safely 








, FLASH 

ie CARTON 

VEST POCKET KNIFE STAPLE REMOVER 

Push-button action Removes stitches quickly 
Write for complete catalog on inkmarkers, knives, etc. 


MANUFACTURING COMPANY 
169 MURRAY STREET, NEWARK 5, N. J 


af 














In Canada 
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VALET WALLMOUNTS 


ind 4’ 2” units which mount 
ny available wall space interlock 
make longer lengths. Accommodate 

3} hats and coats per foot 


“eFC VALET 


The established. nationally advertised line, spe- 
cified by leading architects: carried by quality 
outfitters; standard equipment in modern offices, 
factories and institutions . .. the profitable line 
to sell. 


S-6 


Valet an 
Hice wraps 
6 individual 
1ced-apart coat 
ilt-in umbrella 
overshoe platform 
dired, dry, in 

t tip over 


JS 


3U-4 


(Illustrated) is a 
basic 4° 3° VALET 
RACK which ac- 
commodates 12. 
Also 3‘ 3". S’ 3 
Valet Racks, and, 
snap-locking, add- 
that make continuous racks of longer and 

jths and capacity. Save floor space—ac- 

persons per running foot. 


— 


Write for catalog sheets, dealer sales helps, Ov -12 


Vogel-Peterson Co. 


RT. 83 and MADISON ST 
ELMHURST, ILLINOIS 








ing the company which he headed with his brother 
Howard. 

Tom Pitts, vice president and general manager 
LUTHER DRAPER, designer; and HARRY ADAMS, repre- 
sentative; all of Myrtle Desk Co., High Point, N. ¢ 
returned this month from a three-week trip to Europe 
While there, they visited manufacturers of office furni 
ture and accessories in Holland, Denmark, Sweden 
Belgium and England with the idea of importing Euro 
pean office furniture and accessories for the American 
market 

Watch for new items of unusual design from Myrtle 
in 1960. All three gentlemen agreed that they not only 
enjoyed the trip but worked awfully hard. Harry Adams 
says the 707 Jet Airliner of Pan-American Airlines ts 
the last word in flying 714 hours from London to 


New York. 
GLEANINGS — (LOOK IT UP) 


E. HOLMES PLExico, ‘big wheel,” at Rowan Print 
ing Co., Salisbury, N. C. was one of the group of busi 
ness executives who accompanied Governor LUTHER 
Hopces (N. C.) to Europe this fall. Find any new of 
fice items over there, Holmes ? 

Ever wonder why PHIL RHODES, S. P. Richard's ‘King 
Jee’, is so tough? Found the answer—Marine Major 
World War II 

CARL HARRIS, Smith-Corona bird dog in N. C. & 
S. C., is a certified lay speaker from Hawthorne-Lan 
Methodist Church in Charlotte, N. C. Understand he 
can preach a good sermon at the drop of a hat! 

CaRL TOTHEROW, president, Rawley & Apperson, 
Inc., Winston-Salem, N. C. has moved into a beautiful 
new home. Of course his gifted wife, Thelma and two 
daughters are also living in the same home. If you can 
get him to take you out to see it, you will come away as 
I did—drooling! 

Understand WALLACE BiGGLRs and his family also 
moved into a really fine new home. Since Margaret 
supervised, I am sure they have a showplac« 

HARVEY GARRISON, partner of Wallace in Standard 
Office Equipment Co., Albemarle, Monroe, N. C., not 
to be outdone, built he and family a home swimmiu 
pool this summer. Look for me next July! 

Nice to know that our regular scribe, RALPH Hit 
BURN, is enjoying the Christmas holidays visiting his 
brothers one in California and the other in Hawa 
Watch those Hula girls in Honolulu, Ralph! 

While on this subject of Ralph, I want to throw hi 
a big bouquet. Personally, I think Ralph has been most 
unselfish in the time he has given to the Fourth Distri 
in his untiring efforts to give us the best written and 
newsy columr appe aring in any Magazin catering to 
our industry. (Any other industry as far as that goes) 
Will you other travelers join with me in a New Y 
resolution to send in to Ralph more news items in 1960 


than ever befor You dealers are by no means 


cluded, if and when you hear of or know an item of 
interest send it in to Ralph. Believe me, after this on 
effort of being guest columnist I know what he means 
when he hollers HELP! 


A substitute who got off the bench to relieve a stat 


Johnny Floyd 


OA—2/60 














Ol 


- e yt . : ae g% . - YY 
ome 4 Pe fe, WE 2. . .* = - : 
a> : a . s* wes of* - ’ : . : 

~ ¢ ‘ + . _ > 
. - - wey. x : . " 
oe : : ; 
— : , r . : . ™ 
: , : 


Gun Tacker 
$4.95 


WV 


No. T-50 


Lie eal) - Gun Tocker 
Standard Stapler : - . 


$5.50 in color * 
$6.50 in chrome 


*Prices subject to F.E.T. 
Why limit your profits by selling to only part of the vast stapling 
WITH THE machine market? The sky's the limit when you carry the complete 
Arrow line — over 30 models of staplers, tackers and pliers that 


Far-Reaching cover all your prospects in office, industry and home. Arrow 


precision-built quality is preferred by more people than any other, 


It's the complete line designed to bring you steady repeat staple 
NATIONALLY ADVERTISED business! SOLD ONLY THROUGH THE TRADE 


Draroaov NATIONAL ADVERTISING PRESELLS MILLIONS 
-, . / 
STAPLER LINE 


ARROW FASTENER COMPANY, (NC. 


One Junius Street + Brooklyn 12, N. Y. 
“PIONEERS AND PACESETTERS FOR OVER A QUARTER CENTURY” 


OA—2/60 








SOME EEL HULDER [6% Diewict Notes 


35 E. Wacker Drive, Chicago 1, Ii! 


MAKES OTHER On December 29, Great Lakes Travelers Club mem 


bers elected new officers for the year 1960 


: HARRY VENET, president, (Reyburn Mfg. Co.) 
o HERB JOHNSTON, first vice-president (Ace Fastener 








Corp ) 
M Horm ‘ SCCO id vice-presidacnt OS Dixor 
NO FUMBLING TO SQUEEZE A LABEL Poa ogee nd vice-president, (J 
THROUGH A SLOT OR STRUGGLING JERRY OLSEN rad vice-president, (W eis Mfg “3 


TO PULL A LABEL OUT! 


aD } “a 
FINGER TIP EASE INSERTION #2 © = * C: Nar 
AND REMOVAL OF LABEL | 











TTT TTI 


A flick of index finger 
and label is inserted or 





ve 
3 


removed. When you see NEW OFFICERS of Great Lakes Travelers Club. From left 
h it k qT k Frank Rybicki, secretary and correspondent; Jerry Olsen 
ow if works you as third vice-president; Jerry Henningson, treasurer; Ray J 
yourself why this new Eichenlaub, comptroller; Harry Venet, president; Herb 
e : Johnston, first vice-president; Melvin Hodges, second vice 
idea wasn't thought of oeesidenl 

before. 


JERRY HENNINGSON, treasurer, (American Pad and 


Paper Co.) 








and Ray J. EICHENLAUB, comptroller, (Service Steel ] 3 
Products ) 
FRANK RYBICKI, se retary, (Rockwell-Barnes Co. ) Py} 


IT’S PREFERRED BY YOUR CUSTOMERS! ANDREW J. HUDAK, proprietor of Service Office Sup 


plies, announces the new location of his business, 150 





because... Broadway, in Melrose Park, Ill. A dealer in office furni 
PRACTICAL — Permanently affixed to binder ture and supplies for the past 12 years, Mr Hudak tells \ 
me he feels this move will be a “boom” for his business 


the label holder will not jar loose nor slip out of 


place. Good-Luck, Andy 


BENNY ALLEN, traveler and parakeet fancier, was 


LARGER LABELING AREA —2%"x1" label recently honored by his firm, Venus Pen & Pencil Corp 





ly. Get well soon, Stella, so you can look after Ray | 


our comptroller 


AVAILABLE IN BLUE SLATE CANVAS AND The Christmas party was a great success at the La 
THE POPULAR Salle Hotel December 11. Chairman FRANK COGNATO 


LEVANT GRAIN— and Co-chairman MITCHELL MARKOVICH, assisted by 
in 1”, 114”, and 2” Ray J]. EICHENLAUB, were a hard-working threesom« 


ring capacity. 


space for larger labeling that’s more readable too! : ie 

pe ] 9 7% with a gold wrist watch for his 35 years of servic 
: | d 
BETTER LOOKING-—No ugly hooks or clips Congratulations, Benny 
to mar binder. Made of aluminum, holder is light Mrs. Ray J. EICHENLAUB was recently hospitalized 
| and sturdy. because of a heart attack, but is now coming along nice 
} . 


for our Yule pleasure 
The 25th silver anniversary birthday party is only a 
few short weeks away. The date February 20. The 
Place Villa Moderne Motor Hotel, Highland Park, 
Ill. A floor show, fine food, refreshments and dancing 
will be on tap. They tell me there will be an ice-skating Ss 
‘ 


rink available for those who wish to skate between 





dances 
ASK YOUR WHOLESALER a 
Attention dealers, travelers, and manufacturers. Great 
S. E. & M. VERNON. INC. Lakes Travelers Club has a new address to which you 
65 DUANE STREET + NEW YORK 7.N_Y may send your news, inquiries, dues, etc. It is P. O. Box 


1817, Chicago 90, Ill 
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13,099 Yards of “Quality” Carpeting 
Protected by SHEPHERD Casters 


New National Bank of Detroit Uses 2000 SHEPHERD CASTERS 
/ For Mobility of Office Chairs on Carpeted Floors. 


Only the finest, most durable materials were selected to 
furnish the interior of the beautiful new main office 

of the National Bank of Detroit. 13,099 square yards of 
carpeting are interspersed throughout offices of this functionally 
integrated structure. To protect this fine carpeting, 

500 sets of Shepherd ‘‘Carpet-Saver’’ Casters were installed 

on movable office furniture. This is another example of how 
more and more office equipment buyers look to 

Shepherd for complete floor protection. 


NATIONAL BANK OF DETROIT, Main Office, Woodward at Fort, Detroit 32, Mich. 
« ARCHITECTS AND ENGINEERS — Albert Kahn Associated Architects and Engineers Inc 

« GENERAL BUILDER — Bryant & Detwiler Company 

e INTERIOR DESIGN — W. B. Ford Design Associates, Inc. 

¢ SHEPHERD DEALER — Gregory, Mayer & Thom Co 


« SMARTLY-STYLED 


« COMPLETE MOBILITY “SwivEL-At-A-TOoOuCcH ” 


« Five ATTRACTIVE, LUSTROUS FINISHES 


HEPHERD CASTERS, INCORPORATED P.O. BOX 672 — BENTON HARBOR, MICHIGAN 
In Conadea: Shepherd Casters Canada, Ltd., Toronto, Ontario 
Shepherd ‘‘Carpet-Saver’’ Casters for fine carpets. 
Shepherd ‘‘Floor-Saver’’ Casters with Rubber Tread for hard surfaces. 
~ Available from $7.95 per set of four. 





Shepherd 


S 
Write Today for Complete Information 
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7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 
Here we are at the end of a year 
and the end of the fabulous 50's 
The next 10 years should be called 


the successful 60's, and remember 





our Northwest Travelers Motto 
Every time you help the other fel | 
low up the hill, you get a littl 
higher yourself 

Looking back over the last 


years, we have gained a lot of new friends and lost 





r 


few. It ts with very deep regret that I write that you 
friend and mince, Howarp SCHAUB of Schaub Office 


: 


Supply, passed away on Christmas Day. He was 
years old, and had a million friends. He was well liked 
and respected, and our former governor. He is survived 
by his wife, Alida and their their son, Denny, and or 

brother, Charles. Here was a guy who was tops in my 
book. Rev. Jack Berry handled the services and gave a 
marvelous sermon. Alida, you know that all of us boys 
will do everything in our power to assist you in this 


business 


BRUCE BLACKBOURN’s (of Codo Manufacturing 
Corp.) father just moved out to the West Coast perma 


nently 


‘ 


AL CoLLatz of Howard Hunt Pen Co. hurt his han« 
and it was in a cast for some time. WALLY HUBBs of 


il 


in his own pen il sharpeners. 


Federal Stationery in St. Paul will have its tourth 
annual sales convention March 11 and 12 and this year 





they will do things a little differently. There will be 75 
manufacturers’ displays in booths. 
Para-tipe —the type We are looking forward to making another chang 
companion to Zip-a-Tone in our meeting place on the last Saturday of each month 
acetate sheets. The The new location will be the Hastings Hotel where w 
most complete line of will have ample parking facilities. We will have our 


type telat relate: numbers own private room and refreshment counter where w 


PT MAil Miilela 4-41 today. may spin yarns, play the piano, cards, or what not. Tom 

Available in caps, lower HASTINGS, formerly of the Calhoun Beach Hotel, pron 
‘ 

case, and numbers—re- 


versals also. 





ises us real solid food, plenty of it, and our choic 
Perhaps at some of our meetings we should have a top 


speaker Cr some entertainment | 
Kol-Yo] Mh ce) aan i -e le le] oD | 
tions, and other cost- 
saving hand set type 


| 
Al NORDSTROM sent us a very nice card [rom dow! 


Florida way. He and his wite are now staying at JA’ 





PARROTT’s motel until they can build their own hom« 
needs. A new brochure 7 ae 7 me 
2 i Traveling Traveles MEL SOWELL and his family 
displays styles and sizes ; , 
‘labl Write ¢ spent their Christmas at his parents’ home in Texas 
Oval rire vor Bitt CARROLL and his family spent the Yule in his 
yours today. home town, Hibbing, Minn . . Vic Lydon and his 
family were in Florida . . . . NED SAFFORD, governor | 











of District 7, attended a Governors’ convention in 


PARA-TONE INCORPORATED = washington, D. C 


For Travelers Only: If you are interested in the 
insurance plan discussed by FRED PFAFF at one of ou: 335 


meetings. contact EARL CoLLins for details 


518 Burlington Ave., La Grange, II! 
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WOULD YOU 
LIKE TO HAVE 
A COPY OF OUR 
BRAND NEW 
CATALOG? 


be @ OO. i CRE) 08 =) =) OO 


nd equipment 


We honestly believe it to be one of the finest and 


' 7 GUIDE SYSTEM LO. 2 2 Oe ae >» I ric 
most complete dealer catalogs ever produced in oie ; 


~~ 





the filing s ipply and equipment held. After you ve 





seen it, we think you'll agree. 





Here are some pertinent facts: 


Statistics: gl,” x 11” 12 pages over 100 illustrations (many in color). Printed on 
heavy-weight coated stock with a sturdy cover and loose leaf binding 


Product 4!! of our products, including many new ones such as shelf filing and flush 


° fastener folders, are fully described. Also sizes, prices and confidential discount 
Information: 


sneet 


Among the items featured are: 
“TRANSFILE” “GUIDE-O-FOLDERS” 
GUIDE-O-TRAY’”, GUIDE-O-FILE” 


as well as the rest of our complete line of filing supplies and systems 


Costs: It's free! Just let us know how many you require for yourself and your sales- 
4 < . . 
men. Large quantities are available with dealer imprint at /ess than cost 


Write for your supply today! 


Guide System ad Supply Co. 


335 CANAL STREET NEW YORK 13, N.Y. 
WEST COAST REPS — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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modern steelerait... 


TT 77 orn, 
wy tou EAS ony 





SERIES 100 and 200 — FULL SUSPENSION FILES 


10 Roller Bearing heavy duty full suspension cradle 
Newly designed finger-tip control follower block 


Symphonic, lusterous, permanent finishes of olive green 
or modern grey 


Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 


Made of heavy gauge steel for lifetime service 
Available with thumb latch upon request 


All models available in letter or legal sizes and with 
plunger locks 


Puzzled on how to turn shoppers into customers? ... Then feature MODERN STEELCRAFT—the profit mak- 
ing line. Made by a company specializing in files for over half a century. Built with features that clinch sales 
and priced to give your customers maximum value . . . not to mention maximum profit for you. 


Write for new 1960 catalogue showing our full 
line of easy selling, high profit office furniture. 








modern steelcraft inc. 
2973 Cropsey Ave.- B’klyn.14,N.Y. 











en eummnmmmmmnmesmmannnenene aman . = Eee 


PLENTY OF PROFIT IN SELLING 


Dav» 
EU CHANGEABLE LETTER 


————— tt BULLETIN BOARDS 


CORK AND CHALK BOARDS, NAMEPLATES, METAL 
SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 
WOOD OR gives you the widest possible sales opportunity. No 
METAL FRAMES matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market. 


WRITE today for complete literature and details on 
DAV-SON's profit-maker franchise. No inventory . . 


stock necessary! 


ee 












i 
H 
! 
| 





AMERICA’S MOST COMPLETE LINE... DAV-SON | __ == =| | mmm 











SINCE 1932 











A. ©. DAVENPORT & SON, INC. 


Dept. OA 311 North Desplaines Street . Chicago 6, IHMinois . Telephone: STate 2-6683 
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Sth District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 


All roads led to Kansas City on January 8 and 9 for 
the kick-off meeting to formulate plans for the 8th 
District meeting NSOEA which is to be held in May 

Wagoner, Okla. A fine turnout of both dealers and 


ravelers met at the President Hotel. Under the direction 
Governor KARL TOLEFSON, Bartlesville Stationery 
Co. of Bartlesville, Okla., and the President of Midwest 
Travelers, MAX KEATING, many details were discussed 
nd appt 1. Committees appointed will soon be an- 
Mr. « Mrs. JACK LANG are rejoicing over the arrival 


of a new grandson, ROGER ALLEN LEE. This young 
tleman arrived on November 19 


lack A. Lang's associate, ROBERT (BOB) STEWART, 


Miss DorotHy L. Woop were married on Septem 

5. Bob has been associated with Jack for the past 
two years. Congratulations to the new Mr. & Mrs 
stewa 


Davin C. HurF, 9123 Harold Drive, Berkeley 21, 
Mo., is th w Esterbrook Pen Co. representative. 


HerBERT HELD, buyer at Blackwell-Wielandy Co. 
St. Louis, Mo., and Mrs. Held celebrated their 40th 
wedding anniversary with an open house on December 


Several hundred friends called to congratulate them 


We all ho Herb and El have many more years of 
happy life tog ther 
| 
Obermeier Stationery Co. of St. Louis, has moved 
| oO 3515 Pine St. to 1750 Big Bend Road in Rich- 
ond Heights, St. Louis 17, Mo. The firm is now in a 
sto odern building with 10,000 square feet and 
nough ground for future expansion 
EppiE O'DONNELL, Shallcross Printing & Stationery 
( of St. Louis, is getting over a recent operation 





Expand Carpeting Program 


The uniaq Custom-Dye program for Loma Loom 
ting is being expanded by Sidney Blumenthal & 


\ g to LEE FENBERT, Loma Loom merchandise 
sion of this specific phase of customer 
S keeping with increasing emphasis on color 

| the | | 
) he Custom-Dye program, instituted primarily for 
ors and dealers specializing in commer- 
nstallations, will now include most qualities of 
ma Lo IT irpet ranging trom luxury to popular 
ties. Custom dyeing is available in a mini 

of 4 square yards 

In additi special tweeds and stripes are available 


1 both the Super and Nu Trend qualities in compara- 


iy smal iradavges 
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WELDON ROBERTS 


365 Sixth Avenue 


SEGA 20 Es 





a “4, - 
TOP FLIGHT TEXTURES... 


erase pencil, ink, India Ink, ball point, 
typewriting 


TIME-SAVING ‘‘POINTING”’ 


right at office workers’ desks 


Pull the 
String and 


The handy, pencil-size eraser sticks are 


cased in spiral-wound paper. Pull the 


you 

“Point” wrap pe d-in string. Paper spiral unwinds. 
these Eraser is “pointed”! 

Erasers 


4 NO. 448 GREEN GLOW 


(Soft green rubber). Erases pencil, smudges, 
from carbon paper, art work and drafting. 









q NO. 378 GRAYPOINT 


(Business-like gray rubber). Erases 
ink, type-writing, business ma- 
chine writing. 


4 NO. 138 BALL POINT 


(New formula green rub- 
ber). Particularly developed 
to erase ball point ink and 
lead and also a practical 
adjunct to drawing and 


ee Nada 
Pyint NolS8 as 


; drafting. 
NO. 258 INDIA INK ; 
(Fine green rubber). For 
erasing India Ink and work 


from opaque pencils 2H " 
and harder. 


MULTIPLY 
YOUR PROFITS 


SELL ALL THESE 
ERASERS AT 
THE SAME TIME! 
EVERY CUSTOMER 
IS A PROSPECT! 


Order a Supply 
of each of these 
volume _ selling 
erasers 
NOW 
and feature them! 


RUBBER CO. 


Waldon Robeils 
Enansnvs 


Newark 7, N. J. 
World's Foremost 


Correct Mistakes in Any Language 
Eraser Specialists , 
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Join the profit parade. . TIFFANY ; STANDS 


PRE-SOLD for YOU thru TIFFANY’S largest 


ever, national consumer advertising campaign. 








MODEL 5000 


GREATEST ALL PURPOSE, com- 
pletely safe, Stand for costly 
office machines. Adjustable open 
top... noise-escape hatch. Cast- 
ings cover retractable casters; 
anchor firmly on floor. 










8000 


VIBRATION-FREE RIGIDITY. 

Square, tubular legs. Adjust 

able, one piece, open top 
. noise-escape hatch, 








For further information, write Dept. OA 


TIFFANY STAND CO. 


7350 Forsyth - St.louis 5, Mo. 








A proven way 
$ to accumulate 


$ money 
























STEEDS &<7R ONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller’s Moisteners * Currency Racks * Manval Coin 

Counters * Packaging Trays * Linen Shipping Tegs 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * Dvzitall 
Kweartet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 






Write for information! 


THE C. L. DOWNEY CO. HANNIBAL, MO. 








10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson $t., Denver 6, Colo. 


So it’s 1960. Now what? As 
in the past our faith and vision 
in and for the niche we fill in 
our industry are important fa 






tors to determine the progres 
& we make in the year ahead 
Travelers and dealers alike hav: 
within themselves to make 1960 
the best yéar ever in all respects 

We venture a safe prediction 
that some shall enter this new period of experience with 
renewed vigor and enthusiasm, a healthy positive att: 
tude with a greater willingness to serve. For it’s a new 
day, a New Year with ever increasing opportunities and 
challenges for all. To many others far too many 
it will be just another day, another year shuttling alons 
as usual just more of the same. 

Humbly and without presumption we'd like to se 
many more dealer stores better arranged for better mer 
chandising for better serving and more sales. As travel 
ers and dealers we all know the great need for better 
informed and trained sales personnel at every level. Is 
it too much to say we must serve as consultants to our 
customers as well as sales people? 

We quote from ‘Small Marketers Aids No. 41’ (U.S 
Small Business Adm.) “How attractive are today’s small 
retail stores? Do they impress potential customers 
or do they appear to be mere over-grown storage spaces 
or shelters from the weather?’’ Sounds a bit corny and 
extreme, perhaps Yet it raises a question to start on 
thinking. 


It was Thursday, December 3, a day bright and beau 
tiful in the mile-high city here; temperature at 70, thi 
warmest in many years on that date. Then it was Friday 
the 4th, and an Alaska blizzard took over. There was 
snow and ice every where and the traveler-dealer annual 
dinner dance a few hours away. Regardless, 60 travelers 
and dealers with their ladies turned out for a wonderful 
time at the Dobbs House in Continental Denver. Gov 
AL BACHMAN (Greeley) and his first lady were th 
honored guests. A foursome flew in from Salt Lake 
bit delayed. 

What a time we had! Here's a determined bunch of 
peeple peimitting nothing to stand in their way. On the 
drawing of prizes everyone at one table got a priz 
Some deal. But honest, Congress, it wasn't rigged 


Please, no summons 


No one is exempt from problems and trouble, not 
even travelers. ERNIE SAWYER (Binney & Smith) has 
been in and out of the hospital couple times. Doing 
better now. DicK SHEBLE (Lyons Metal) had som« 
body, work done, home now and better. Rose ZUHLK! 
(Dennison) laid up with injuries from a fall. BeTTy 
AND BILL CHiLpReEss (Weber-Costello) suffered loss of 
their baby born prematurely. DOLLY BarcLay, wife of 
Carpenter Papers’ GLEN BARCLAY and our long-suffer 
ing treasurer, is home after surgery and doing OK 
Mary IONE, wife of Eart Dossetr (Kistler's) ha 
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continued 
Mr. Walter A. Wentworth enthusiasm 
Allied Carbon & Ribbon Mfg. Corp 
for Allied 
line 
Since the Chicago Convention I have intended for some time iti 
writing you regarding our continued enthusiasm for posl ive 
the Allied carbon and ribbon line. As you know we have 
een in business only going into our eleventh year; assurance 
and of course when we started in 1946 we had no major line. 
Therefore it was necessary that we buy what we could line among 
get and that of course was an open line. Then, through an 
| act of the Fairy Godmother, you folks came along and top brands 
offered us your line. However, we did not buy it until 
your established Birmingham dealer had communicated 
with us giving us his positive assurance that the line was 
among the top brands regardless of who they were. wholeheartedly 
recommend 
quality 
another line, and we would like to add our little bit in 
wholeheartedly recommending the quality, advertising 
claims, and the unexcelled service that Allied Carbon & 
Ribbon Manufacturing Corporation offers its dealers. unexcelled 
service 
and assistance rendered in our territory by your capable 
representative, John Robinson, and our relations 
with your fine firm have been, I believe, the most relations 
pleasant of all manufacturers that we represent; and I 
most plesant 


hope our continued mutual relations will project 
of all 


much bigger and better business throughout the year 1960. 
\‘ manufacturers 


we represent 


165 Duane Street 
New York 13, N. Y. 





Dear Walter: 

















ro 





We thought there might be others in some of your 
territories who might be contemplating adding a new line 
of carbon and ribbons, or making a complete change to 


Walter, I sure would not want to overlook the willing help 


With warmest regards, 





(name on request) 








ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 


General Offices and Factory: 165 Duane Street, New York 13, N.Y. « Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 
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Princess QP 
checks on 

\ the amazing 

WASITFOQE CASE 











Smoke signals were coming through the door to the 
Big Chief's office three short puffs, three long 
puffs, three short puffs . . . translation: "SOS". So | 
went in. "It really worked,’ he shouted happily, “it 
really worked.” “If you're talking about that cigar,” 
| commented, “it’s working overtime.” “No,” he said, 
"I'm talking about our WASITFOGE promotion for 
dealers, and it really works. More dealers should 
use it... yes, sir!” "Yes, sir,” | said. 


Remember, a short time ago, Quality Park developed 
the big WASITFOQE promotion program for dealers, 
a complete kit with instructions, window streamers, 
signs, and curiosity-arousing lapel buttons for dealer 
salesmen. Since then, the WASITFOQE signs have been 
appearing in dealers’ windows, salesmen are wearing 
the buttons, and dealers are getting results and boost- 
ing sales of Quality Park Envelopes. How about 
other dealers—they should get on the WASITFOQE 
bandwagon. This is an “extra” for Quality Park dealers 
—no charge! 


Call it a gimmick, if you like, but it works...and 
builds '‘bonus” business. Because every business uses 
envelopes every day; because they use many different 
styles and kinds; because dealers’ customers prefer 
buying envelopes from the dealer when they can... 
there's profitable business here for the dealers who 
get on the inside track. The WASITFOQE promotion 
gets you there—by invitation from your customers! 


It's simple. When dealer salesmen walk in wearing the 
lapel button, customers ask, "What does WASITFOQE 
POP SOS MIBOS mean?” The dealer salesman is imme- 
diately on the subject we love dearly (envelopes) 
when he explains, "We Are Specialists In The Field Of 
Quality Envelopes... Plain Or Printed ...Stock Or 
Special... May |! Be Of Service..." Briefly, that's it. 
For complete details drop me a line or scream fran- 
tically for your Quality Park representative. 


| asked the Big Chief if | should say anything about 
the new and bigger Quality Park catalog that's just 
going to press and mention any of the new items 
that will be introduced. “No,” he said, “that's a 
secret and will come as a big surprise very soon." 
So | won't mention it. In the meantime, get started 
with the WASITFOQE program— it's a promotion that 
really works . it’s been tested by Quality Park 


dealers with happy results. 
Princess QP 


Sold Through Dealers Only epi on 
> 2 F 
QUALITY PARK 7 en % 
~ 
ENVELOPE CO. © 3 


General Office & Factory, 2520 Como Ave.. St. Paul 8. Minnesota 
Chicago Office & Warehouse. 564 W. Monroe St., Chicago 6. IIlinois 


West Coast Office & Warehouse, 837 Traction Ave., Los Angeles 13. Ca f “ND oF ants * 


Dallas Office & Warehouse, 2150 Irving Bivd.. Dallas, Texas 
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been ill for some time and currently in Presbyterias 
Hospital. No doubt there are others on whom we hav« 
no report. Our best wishes to these friends for a quick 
recovery 


On the brighter side: FRANK LIPP is sporting a new 


15-year pin from his company, Esterbrook. DAN 
HORAN, JR. has a new address: 6000 Garrison St 
Arvada. Dan travels for Burroughs Corp. Congrats 


stationers ) 
WALD 


(Speedry) was a recent luncheon visitor. Sin 


( Associated 


LENNY 


BOOTH 
A tiny Chihuahua 


MARY 


It's a boy, no less 


FORREST and 


MAN 
Christmas came on Friday, weekly luncheon was mov 
up to Wednesday. That meeting is always a ‘dilly 


further comment 


Just as a matter of record, NSOEA convention wil 
be September 24-28 and our regional will be in Deny 
(New Hilton) May 20-21. That's just about fo 


months away from time you read this 


After thought: Sign on a small foreign job, ‘Hal! 


car will travel 


Reports on 8th District Foundation 


CLINT COOPER, secretary-treasurer, makes the follow 
ing annual report on the 8th District NSOEA Founda 


tion 


It's progress during 1959 was encouraging and g1 


Foundation continually needs th 


As stated b 


fying. However, the 
support of every member of our industry 
fore, all funds are from a strictly voluntary source, ther 
is NO Canvassing for money 


In lieu of sending flowe: 
donate to the 8th Dist: 


How can you contribute 
to the dealers’ store openings 


Foundation. You can honor the deceased through living 


deeds—give to the Foundation. As a subscriber of good 


) 


will, on any occasion—give to the Foundation. Ren 


ber, all contributions are tax deductible 


All funds will be used solely for the benefit of 


bers and their families, dealers and travelers alike. For 


example: some member might need temporary finan 
| 


aid, a widow's child might need assistance to complet 
his or her schooling, or a deserving student ght ne 
help to continu his college education. More comp! 


information can be obtained by writing any member ot! 


the Board ot Controls 


The Board of Controls is composed of SipNry S. AN 
I 
Latsch Brothers. Lincoln, Nebr VAUGHAN | 


DERSON 

WILLIAMS, Schooley Inc., Kansas City, M« Louls 
Bair, Blair Office Supply, St. Louis, Mo.; JAcK Cou! 
MAN, Coleman Office Supply, Wichita, Kan.; Al Peri 


Jr., Federal Stationery Co., Tulsa, Okla.. and Ciin 


CoopPeER, Kansas City, Mo 


years th 


Mr. Cooper concludes, “In the past tw 


Foundation has been giving aid to members of our 


dustry. In 1960 it will grant a scholarship to some st 


dent in our district 
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A PROFIT 
MAKER 


POPU LAR-PRICED 
OLD TOWN 
Model 10 


Easy to sell! 








Easy to use! 


Service -free! 





World 
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CASH IN NOW ON THE MUSHROOMING DEMAND FOR SPIRIT 


DUPLICATING! Regardless of whether you've ever sold duplicators before! 


POPULAR-PRICED OLD TOWN MODEL 10 will bring you unbelievably- 
easy sales, profits, volume NOW, from this wide, wide market. Every office, 
factory, institution, school, church, utility, hospital, municipality, club, civic 


and fraternal organization is alive, live prospect. 


AND SPEAKING OF DUPLICATING SUPPLY BUSINESS, Old Town 


Model 10 feeds it to you, year in, year Gut. 


Write us now for Facts and Figures Outline which details prices, discounts, 
profits, on Old Town Model 10. Get started now on Old Town’s extensive 


line of Duplicators and Supplies to improve your profit picture ! 





OLD TOWN’S 
SELF-SELLING MODEL 10 


SIMPLE. Easily used by any office employee. Foolproof. Copies are 
BRILLIANT. As many as 5 COLORS (BLACK INCL.) IN ONE 
OPERATION! VERSATILE. Feeds sheets and cards, all sizes, postcard 
to legal. BEAUTIFULLY FINISHED in light blue and polished alumi- 


num trim that sparkles . . . invites operators to use it with pleasure! 











OLD TOWN CORPORATION 


Established 1917 


750 Pacific Street, Brooklyn 38, N. Y. 


Foremost Makers of Carbon, Ribbons, Duplicators and Duplicator Supplies 
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by W: SHERMAN READ 


Recently retired from St. Pav! Book & Stationery Co., St. 
Paul, Minn., after more than a half century of selling in the 
stationery industry. 


FTER READING a few articles on salesmanship 

by salesmen who evidently have had little or no 
experience, I decided to write down a few things that 
my 56 years in the office supply business have taught me 
I have seen many salesmen fail in business because 
they did not have personality, knowledge of the mer 


chandise, or experience in how to give service 

I once had a clerk who wanted to go out selling 
When asked if he knew enough about the stock to sell 
it, he replied, “I know all about the stock.’’ He was 
told, “You may know about the stock, but do you know 
its applications ?’’ Office supply salesmen must know the 
use of the items they are selling. The best salesman 
learns how to sell service as well as merchandise. The 
one who sells merchandise only is a ‘‘price’’ salesman 
and has all kinds of competition because of it. He is 
selling service in addition to just plain merchandis¢ 
when he demonstrates how his goods will shorten the 
customer's work and aid in the keeping of better records 

He can also show how the customer's present appli 
ances can work more satisfactorily by putting a few 
drops of oil in the stapler, or perhaps cleaning a jammed 
one. Such help and service may bring the salesman fur 


ther orders. 


Rush Orders Demand Attention 


In some cases a customer demands quick delivery 
Even though the salesman’s own inventory may be low 
on these ‘tems, he must be courteous and with a smil 
promise to do his best to obtain these articles. It may 
mean that he will have to put a rush order into the 
wholesale house, making the same demand upon the 
wholesaler that his customer is making of him 

Some years ago a typewriter repair man decided he 
would go into selling. He took his tools with him and 


made the rounds to various offices, inquiring whether 


their typewriters were in good operation. When the 
adjustments needed were relatively simple and he had 
adequate tools, he would mak« 
charge. Because of the frequency of his visits and his 
amiability he soon became known as ‘the typewriter 
man.” The next step wasn’t very far away, and he soon 
was the best salesman in that part of the country 
Salesmen make a grave error when they think the 
typewriter supply business is peanuts. It has been esti 
mated that a manual machine uses $51 worth of suy 


the repairs without 


plies a year, and an electric machi onsumes §& 
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Selling still means service 


worth. The total sales from this business in the United 
States is 75 million a year. This is only one exampl 
of many unexplored selling areas and also represents 
sales lost because of lack of initiative 

A similar attitude prevails among office supplies sales 
men about carbon paper. Apathy and disinterest in small 
sales leads to the common practice among salesman to 
take orders for carbon paper without asking how it is 
going to be used. Questions that the customer should 
consider can be asked by the salesmen, who will thus b 
giving helpful advice while he sells. Leading questions 
might be: What machine is it to be used on? Do you 
want a hard or soft finish? How many copies do you 
want to make? What paper weight is desired ? 

Salesmen who do not ask these questions are also the 
same people who wonder why the carbon and ribbon 
men come to their community and sell items right under 
their noses. It is because they know all the questions 
as well as all the answers to them 


Supplies Essential, Too 
I have seen salesmen sell stapling machines without 


the staples and filing cabinets without the supplies 


Again, I have seen them sell 100 folders and a 25 divi 
sion index when they should have sold 400 or 500 fold 
ers, since 100 folders are only four folders to a letter 
in a 25-division index. A four-drawer letter file, if used 
for filing letters, should have at least a 100-division 
index 

Some salesmen think in terms of furniture only. Such 
one-track merchandising leaves the door wide open for 
other salesmen to sell the smaller, staple items. I hay 


heard these martyrs to furniture say, ‘I leave the small 


1 


stuff to someone else.’’ Then, when times are hard and 
business slow and customers hold back on their furniture 
purchases, these same salesmen suddenly become inter 
ested in the smaller stuff. Their customers tell them 
we gave you the furniture orders and the dealer down 
the street took care of us so well on the small items w 


are going to stay with him.’ 


Product Know ledge Necessary 


Many salesmen are being outsold by thei: ompetitors 
because they don’t know enough about the lines they a1 
sclling. You must not only know all about the line you 


are selling, but also about the lines of your competitors 


T here 1S also the salesman who voes into an office at 
feels he must talk discounts and special prices in ord 


] 


to sell his goods. He is only trying to sell rchandis¢ 


and noi service along with it. If he were to rea//y talk 
to his customer, he might find that he could propos 
beneficial changes in the arrangement of his office. Ir 
stead of merchandise, he would be selling service pr 
marily and a profitable account for his erchandis 
would also be forthcoming. For the ti mone 
OA—2/60 




















YOU CAN 


Double Your Profits 


ON DESK DICTIONARIES 


[IF YOU ACT PROMPTLY + BETWEEN NOW AND MARCH 15 YOU GET 


1 FREE for 10! 


Yes, for every 10 you order you get an extra copy free. 





ne 


__ HERE'S HOW IT WORKS OUT IN DOLLARS AND CENTS 











Ite 





“The experts’ dictionary” 
Officially approved at over 1,000 colleges and universities. 


NEWEST! BIGGEST! MOST UP-TO-DATE! moRE OF 
EVERYTHING YOUR CUSTOMERS WANT « MORE DEF- 
INITIONS— 142,000 « MORE PAGES—1760 « MORE 
THAN 3,100 TERMS ILLUSTRATED. 
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SELLING 
PRICE 


PROFIT 








10 
Get Il 


$40.50 


$74.25 


$33.75 





30 
Get 33 


$119.48 


$222.15 


$103.27 





60 
Get 66 


$234.90 


$445.50 


$210.60 





100 
Get I10 





$384.75 


$742.50 





$357.75 














WORLD 











1 FREE bonus copy for every 10 ordered. 


[) 10 at 40% discount 
[) 30 at 41% discount 


Name 


C) 60 at 42% discount 
[] 100 at 43% discount 


WEBSTER’S NEW 
DICTIONARY 


CLIP COUPON NOW — MAIL IT PROMPTLY 


— —— <= == OFFER EXPIRES MARCH 15, 1960 


THE WORLD PUBLISHING COMPANY, Dept. 0-4 
2231 West 110th Street, Cleveland 2, Ohio 
Please ship the order of thumb-indexed Webster's New World 


Dictionary, College Edition, checked below @ $6.75 a copy less 
discount indicated, it being understood that we are to receive 





Address 


























Sit on it, stand on it-— 


ASE’s honeycomb top will keep its perfect surface 
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It’s no secret that office workers are hard on 
furniture. This edge-sitter, for instance, might 
harm another desk. But ASE’s exclusive honey- 
comb top will stand many times his weight— 
keep its perfect surface and looks years longer. 
Tops on all ASE desks are made this way. Yet, 
the customer pays no premium for this extra 
quality that gives you a definite sales advantage. 


You will find a quality advantage throughout 
the complete ASE line. In addition, ASE offers 
a wide choice of decorator colors, fabrics and top 
materials. Interchangeable components let you 
carry a full desk line at low investment. And 
your sales efforts are backed by national advertis- 
ing and promotion. A franchise may be open in 
your area. Write for complete information. 


A'S:E 


ALL-STEEL EQUIPMENT Inc., Aurora, Illinois 


Desks « Chairs « L-units « Credenzas + Tables. 
Bookcases + Filing Cabinets « Storage Cabinets 
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saving ( r by these chang vould no doubt 
ISINeSsS 

Ser\ als perates on a seemingly smaller scale. A 

pler, for example, is the most mistre ited machine in 

ott Frequently a drop of oil on all moving parts 


otherwise unsatisfactory stapler operate 
tter and last longer. We sold an electri 
A year later the firm called 


stapling ma 
CW years ago 
d said it wasn't working. They sent it to us and 


k into working order. Summer came and 


was ul 1 for three months. When again in the fall 
lidn't operate, the buyer brought it back to be sent 
t B atter a few drops of oil it was tin 

Because of this servi we held their 

W if hanging business world Years ago we 


siness the same way for a long time. Today, 


SS 1S ( 1 one-night stand. Tomorrow is another 
ly, and a rely as the sun comes uy r the horizon, 
will br w methods and new ways to push behind 

ways ol sterday. If you are to be a successful sales 
ive to keep abreast the times. You 
ist be alert to all changes in busin yours as well 
tl t! Llow s 
One | w ideas 1s automatior io not mean 
you st Ss I] th mac hines. as that takes a specialty 
wit! nsiderable training. Th lies are where 
stationer més in. The stationer must make up his 
that has got to get these orders if he wants t 


» leave the business just as automa 
to use. The stationery field has been an 
stil ne forn but now it is tu 


the order pad and to wish you well in 


tO push aside 


cn challeng: 


Steinberg Heads New York OMDA 


MAcK S Zenith Type writer & Adding Ma 
hine Co., N York City, was elected president of the 
OMDA of New York during the December 8 meeting 
held at tl rtising Club 


NBER( 


Elevated president was GEORGE PLANT, Atlan 
lyy rit & Adding Machine Co., while SAM 

KRI\ I lypewriter Co., was elected treasurer 
Outgoing president, HARRY RitcHte, Addressing Ma 
& | pment Co., New York, became chairman of 


On irning the gavel over to the Club’s new presi 
t. Mr. Ritchie received a standing ovation from the 
bers! honor of the outstanding service he had 
New York Association during his term of 
Amor € Topics liscussed at the ting were the 
ports wl ppeared in the December issue of OFFICI 
APPLIAN regarding the NOMDA 6 eastern 
9 ention, and the settlement of the suit 
uinst tl National Cash Register Ci 
[he prot s of maintaining eftec office machine 
les and s e classes for dealers ; pairmen wer¢ 
scussed. The need for dealers to support local training 
tressed by President Steinberg 


OA-—2/60 


Now—Pull Multiplying 
Profits Out Of The Hat! 









( CASH IN BIG 
ON GENERAL'S NEW 


| ColerTex 


COMPLETELY ERASABLE 


COLORED PENCILS 


PO gE MeO OIE TTT 
CE eee Se 








Yes! For the first time—a strong, stay-sharp, thin- 
lead colored pencil you can erase as easily, cleanly, 
completely as you would a black lead pencil mark! 
No ghosts! No shredded paper! Color-Tex erases 


as clean as this: 
wow you han 


om 


—AND IT’S PURE SELLING MAGIC! 


Fade-proof, smear-proof — and General’s special 
“Carbo-Weld” Process keeps points sharp, long- 
lasting, long-wearing! 


wow YOU 
SEE IT! 


AN ECONOMY SPECIAL FOR YOUR CUSTOMERS 
—A FAST-MOVING, HIGH-PROFIT SELLER FOR You! 


Especially when you Cash in on 
* Jumbo Advertising, Merchandising Promotions! 


* Extreme Quantity Discounts IMMEDIATELY 
upon receipt of Order! 


* BIG, BIG Profit Margins! 





( LIMITED FREE MERCHANDISING orren!) 


Send us your list of customers. We will send 
them FREE SAMPLES of Color-Tex ERAS- 
ABLE colored pencils in your name! Once 
they use Color-Tex, once they see it perform 
—orders and reorders will snow you under! 


ei: Act now—this FREE offer is limited! va 











Send today for Colorful Free Catalog showing General’s full 


line of quality products for Office, School and Studio! 


Ghia 





PENCIL COMPANY 


69 FLEET STREET, JERSEY CITY 6G, N. J. 
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lith District Notes 


Virgil Meskel, Correspondent 
2957 N. E. 54th Ave., Portland 13, Ore. 


Jim THAYER of J. Thayer Co. in Beaverton, Ore., has 
been at home lately due to illness 


The Seattle group of Oregon Trail Travelers held 
their annual Christmas party Saturday night, Decembe: 
19. No word has filtered down in regards to the tur: 
out, but knowing that bunch it foregone conclusion 
that ‘‘A good time was had by all 


/ 


The southern contingent of the Oregon Trail Travel 
ers got together for their annual Christmas party at th 
University Club in Portland with 11 couples in attend 
ance. The University Club’s famous plate of prime rib 
was served, following a cocktail hou: 
was in order until after midnight. Onc 
ganizational ability of Scorr WATERs 
respresentative, and KEN (NATIONA! 
DICKENSHEET manifested itself. Every time they run 


Then, dancing 
more, the or 
manufacturers 


BLANK BOOK) 


a party everyone says it's “The best ever President 
BILL AND Mary Lou GAGNON (Chas. R. Barry Co. ) 
were conspicuous by their absen lue to the flu bug 


that had been chomping on Bill for about a week 


It was a pleasure to look over the new location of 
Astoria Office Appliance Co. in Astoria, Ore. It is now 





located up on the main street of town, very spacious 
ind beautiful. Partners, JACK WITLIFF and BoB ODEL! 
lots Oo! ideas | 





report that business is wonderful and hav 


for future development of the store. Odell used to be 
associated with Harper-Jamison Stationery in McMinn 


merchand: 


ville Ore., and it was easy to see that th 





ng ability of the old master in McMinnville has be 
well learned 

lhere have been lots of changes in the manutacturu 
lines carried by difterent travelers in th Northwe 
Due to the tact that some of these are not quite ror sut 
yet, and formal announcements by manutacturers ha 
not been made, we will hold off with the list until 
month 

GEORGE (WELDON ROBERTS) NELSON 


from his sunny southern California domain for a swing 


mivgrfrat 


around the Northwest last week. George 1s always 


most welcome person to have in our midst 


RAy THOMPSON (Smead Mfg. Co.) who traveled 


the Northwest for years for Smead has relinquished 
this part of his territory to WILLIE May. Willie will 
make his home in Seattle. We welcome Willie, but all 
of us are going to miss Thompson, one of the most 


popular and well qualified representatives that has ev 
traveled this area. We hope this hasn't sounded lik 

obituary because Ray has merely cut down his range ot 
travel and will now have more time to spend with that 


wondertul family of his back in Wisconsit 























































































































L 
Catalog and dealer ad mats on request. ii 
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Monarch Designs for Utility, Beauty, Flexibility .. . for the outer 


e flexibility of seating adaptation .. . 


> le 12 


LOOK TO THE LION 





Come see us at the NOFA Show — Booth 320 


office and reception room. The beauty of anodized aluminum . . 
and the comfort of 100% polyurethane foam cushioning. 


symbol of superiority in office seating 


. the utility of easy-care covers . 


by MONARCH 
FURNITURE COMPANY 
High Point, North Carolina 





See Monarch at these showrooms: New York; 440 Park Avenue, South—Washington, D. C.; Executive 
Interiors, 1019 22nd St., N. W.—wMission, Kansas; L. G. Day & Associates, 5945 Woodson Road 
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man 
who's 
now 
behind | 
his 

desk! 


















beyond conservation of space and increased 
efficiency of time. 

Workwall's sturdy Marlite and Aluminum con- 
struction with new trend-wood finishes in Cherry, 
Oak, or Walnut, provides executive smartness 
no other line can offer. 

Workwall's trend-wood office space spells exec- 
utive privacy, not cubicle confinement. The dif- 
ference sells! 


Plus only Workwall offers so many other 
advantages that spell sales! 

© Complete line . . . low rail to ceiling height. 
Satisfy any requirement. 

® Easily installed, completely salvagable 














Patented 








channel system system. 

for all wall ® Priced by the lineal foot. No additional parts 

accessories to figure. 

is Workwall ® Patented channel system that locks office ac- 

exclusive cessories into place on walls . . . accessories 
you sell for plus profit. 








Fill in coupon for catalog and dealer franchise information! 








The advantages of the Workwall system extend xs 








Mail to: WORKWALL, Department X . 
L. A. Darling Co., Bronson, Michigan 


Please send me Workwall catalog plus dealer Franchise information. 





Nome ———— 








Division of lL A DARLING COMPANY — Bronson, Mich 
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12th District Notes - . 
RAY F. LANGLEY, correspondent 
34 Fremont St., San Francisco, Calif. 
) . 
- 
Flash This column is very happy to 
nounce the fact that our president CHARLES LAUMEIS 
rER and Jim MONTGOMERY have combined forces forn 
. ; 
ing a partnership to be known as Montgomery & Lau 
meister. They will be calling on the trade in California 
Nevada and Arizona for the following companies | 
- ‘ — ’ 
t Koh-I-Noor Pencil Co., Higgins Ink Co., Convoy Trans 
fer Files, and StaSet Rubber Cement 
Both fin and Charlie know that with two of ther 
they will be able to give better service to the trade. W« 
wish this new partnership all of the best of luck 
Our secretary has asked me to announce to all mer 
bers and dealers that any address changes or other data 
that should be in the roster must be sent in without d 
lay. Mail to ANDY GRANT, 355 Serrano Drive, Sat 
} Fran {isco 
We have received a very heart-warming letter from 
j Sister Aloysea of Dominican Sisters Indian Mission 
i Ukiah, thanking the 49ers for the large shipment of 
4 gifts that resulted from our harvest party. These gifts 
will bring happiness to Indian orphans that will last 
for many days 
{ Conventior 1960. This will be held at the Hol 
day Hot | R [ O May 14 & 14 Th S should be 
knockout SO | la itt nd Reservatior pial ks Ww Il | 
mailed in the t I 
Our ex-president ELGIN BURKE, Is now Onvalescil 
from an operatior 1 our best wishes to his 
; sé Be 
Bert M. Morris Trophy to ‘‘South 
. | J ig 
: | ie 
1 
. 
a 
a 
ae : I 
| unit for PLUS i 
SALES Fits as P 
' , ¢ 
| of the 19 K , | 
| iti i. Bert M. M \ G c 
SERIES aAésSr | . Vi ‘ ( 
{ 
Unmistakable price appeal Iravelers ( N 
( ( S Travelers ( S 


1 ae 
ORNA METAL inc. ght ) ok, J \ 
241 
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A Merriam display 
always pays its way! 


All kinds of stores find that prominent ¢ Webster's New Collegiate is the one Boost your profits now by setting up 
display of Webster's New Collegiate dictionary that is pre-sold to your cus- a counter display of Webster's New 
Dictionary produces fast and profit- tomers through continuous advertising Collegiate, the Merriam-Webster! 
ble sales. Here's why in Reader’s Digest, Life, Time, New There’s nothing like it for turnover, 
* Webster's New Collegiate is the one Yorker, Newsweek, Atlantic, Harper’s, nothing like it for dollars of profit. 
dictionary that meets all requirements Saturday Review and other leading G. & C. Merriam Co., Springfield 2, 
of school, home, and office. publications. Massachusetts. 


CONCENTRATE ON 


MERRIAM -WEBSTER 


AND DISCOVER THE DIFFERENCE IN PROFITS 
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Get in the profit swim with 
CARTER’S Office Marking Helps 











Our ~v? 
oer EEF w 
Stamp Pads Marks-a-Lot Daters-Numberers 
Felt or foam — customers America’s choice for perma- Performance plus! Rugged 
take their choice. All sizes, nent marking. Marks but never metal frames, Iccked-in han- 
colors . . . all with long life. messes . . . papers, packages, dles, “‘stay perfect”’ alignment. 
Desk-top styling, quick-flick toys, storage bins, you name Sharp crisp characters always! 
cover, safe edges, too. A regu- it... in home, shop, or office. Deluxe or Standard line to 
lar sales wave in Carter’s new Pre-priced, self-selling. What get all the sales! 


wire rack display! a gold mine! 
ADVERTISED IN qVP, 


Stay up to your neck in profits all 
year long. Carter-ize today! 





Since 1858 specialists in Fine products for Office, School, 
Home and Industry: Carbon Papers; Typewriter Ribbons 
Adhesives; Stomp Pads and inks; Duplicator Supplies 
Pressure Sensitive Tapes; Writing, Drawing and indelible 


PROMOTE MORE FROM CARTER'S _oiissctey apr Silon, Moning Stee ond ie 
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13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. 


RALPH BARNETT has endeared 
himself to many people in the in 
dustry over the years. It is therefore 
with much pleasure indeed that | 
pass on the news that the Blaisdell 
Pencil Co. has promoted him to the 
very responsible post of New York 


s | district Manager 


Milton Stone Manifold honors have fallen up 





on another of the richly deserving 


On D n 
presidency of that venerable organization known as the 
Stationers Square Club of New York. This was shortly 


itter his ele 


IRVING LASNER stepped up into the 


on to the presidency of the 25-Year Club 
Goldsmith Bros., a club which now boasts of 35 


mbx rs 


MURRAY \WEINKRANTZ was elected first vice-presi 


t of the Stationers Square Club. Incidentally. Murray 
| | 


was honored by his selection as chairman of the Na 
mal Cerebral Palsy Telethon, appearing on television 
January 9 and 10, an event which he led to outstanding 
ul 
The Christmas party held by the Metropolitan Chap 
otf NOFA was chairmaaned by BEN ITKIN, who 
igs his hful experience in the entertainment field 
bear to excellent advantage on such occasions as this 
( hapter Chairman CHARLES NATHAN expressed great 
tisfaction with the running of the event 


Junior Past Governor AL PiICKAR of District 13 is 
turbishing job on his Acme Stationery 


& Printing Co. store in Newark. In the process, he is 

ilarging self-service and is adding drafting materials 
oift 

\X | the death of JOHN Wier of Bain 


ige, Kimpton & Haupt, Inc. on December 1 


CARL JUDKOFF, one of the truly outstanding workers 
he stationery tield, has joined his brother, IRVING, in 
ering their mnections with Cantigny Stationery & 
Pr go ( 
Preparat s are going forward rapidly and well fos 
ig, ant joint dinner of the Met Travelers Club, 
Region 13 NSOEA and Stationers Association being 
March 10 at the Henry Hudson Hotel. A sp 
vent on that night will be the bestowing of an 


ward to the Dealer Salesman of the year 


Cole Steel Holds Yule Party 


Cole St Equipment Co's annual Christmas party 

was held in the firm’s showrooms on December 23. An 

flow wd of dealers and their salesmen were pres 

for refreshments and good fellowships. In th 

words of VicToR SCHEINMAN, vice-president of Cole 

Steel tw t the most successful parties held to 
OA-2/60 





Ventilated Chairs 








sell 
VEN TFHATON= 


Guarantees 


More Employee Comfort 
More Employee Efficiency 
On display booth G and H 


OMAC—Conrad Hiltor 
Feb. 29——Mar. 1-2-3 


BEVCO Chairs are 


Stretch 
Stain 
Fade 
Tip 


Proof & 





PS-33A 
Posture Chair 
and offer 


6 oo 
@ Longer Wear Spring action contro! 
®@ More Comfort 9g os oe i 





BEVCO 





Coat and Hat Racks 


Gleaming mirror like Chrome 






1” tubular steel. Attach on 
standard 16” stud centers 
Single, Double and Triple 
Shelves in 2-3-4-5-6" lengths 


Squere Chrome Stand for 
Floor Models 





Sturdi Hengers 
Open and Closed Hook 


A 7 
36” Double sheit $16.45 
Precision Mfg. Co. Te! Davis 8-4254 
831 Chicago Ave., Evanston, Iilinois 








ONCE UPON A WALL 


-now one 
Upon a 
desk 





Portable—in 4 colors: 


Right instep with modern | Sve 
offices the Boston Cham- | Green 
poon Portable Pencil | Saondtone 
harpener saves time... Gray 
builds efficiency. 
Order today from your 


local stationer. 
C. HOWARD HUNT PEN CO., CAMDEN 1, N.J. 
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HERE'S A PROVEN PATH 
sop) BIGLIER PROFS 


we KOHL 


PARK AVENUE LINE 


is setting 





















G 


sales records 
from coast-to-coast 


Royal’s Park Avenue Line 
gives dealers the kind of 
features their customers 
demand in quality business 
seating. A run-away best sel- 
ler from the day it was intro- 
duced, Park Avenue’s great 
combination of modern co-ordi- 
nated design, superior materials, 
and incomparable Royal crafts- 
manship have made them first 
choice among dealers and users 
alike. It’s easier to sell Royal— 
because Royal gives you more 
to sell...more features, more 
value, more style! 





Ps 
Pe 
| \ ‘ 











All Park Avenue 
chairs are available in 














either Satin-Chrome - 
or Plastelle enamel —T 
finish; roll or welted- 


front seat aprons; 
upholstered or 
sculptured walnut 
arm rests. 


} i= 











Side Choir—Mode! 1207 Executive Choir—Model 1204 





1209 





Secretarial Choir—Model 


Royal Metal Manufacturing Company 
One Park Avenue, New York 16, Dept. 2-B 
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Dutch Typewriter Imported by Robinco 


1 | portable manufactured in the mod- 
» Metalworks in Holland, is now 
his country exclusively by Robinco 


y East 17th St., New York, N.Y 
Fort 1imed to incorporate all the up-to- 
best portable available. Its unique 


ise is a departure from the con- 


ewriter will be 


the “Forto” Typ 


irly in 1960 


Smokador Announces Lamp Winners 


\f turing Co., In 


announces that 
winners of the “Lamp a Day’ prizes 
t NSOEA convention 


W. | Contract Sales, Inc., Boston, Mass. 
How Kelsall-Voorheis, Inc., Cincinnati, 

3 Modern Offic Supply ( Detroit, 
Columbus Blank Book Co., Colum 


{ } 


Stempel’s All-Year Vacation Schedule 


vacation schedule covering 
1960 is offered free to dealers 
M turing Co. This schedule, printed 
stock, has blank spaces for filling 

s and indicating the vacation 

person. This gives the store 


let 


nager a compl ial picture 


the entire year and aids in 
it1ion-time hel; f needed 
signed to be filled out and placed 
rtment bulletin board for the 
rned. For as many free copies 


o Stempel Manufacturing Co 


. > 
S ; 3. Texas 


Window Display Sells Filing Supplies 
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Hedge 


puts EFFICIENCY 
into daily routines 










3 Ts Be 
“7, F 
“DANDY” 
BOX FILES 





‘ 
a 


3 ba 
AGATE Brew 


CARD TRAYS 





HEDGES m™Fsc. co. 


1441 CIRCLE AVE. 
FOREST PARK, ILL. . 








Large Variety ot Sizes and Style: 


Noesting considers QUALITY 


Ewnelamsle-) am leilelelad-lile — 


NOESTING PIN TICKET CO., IN‘ 
t s,Oth Street New York, N Y 
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The Leaders In Industry Select 


aasamame? PRESIDIO - - 
Fireproof and 
Burglar Proof 
BLUEPRINT — 
PLAN FILING 
CABINET 





“Rugged Quality Since 1872" 
A Partial List of —7 Known Users: 


U. S. Air Force, U. S. Navy, U. S. Army, Lockheed 
Aircraft Corp., Rohs Aircraft Corp., Dymec, Inc. 
(Electronics), Thompson-Ramo-Wooldridge (Mis- 
siles), Bath Iron Works (Atomic Ships), Blaw-Knox 
Co. (Missile Fuel), Magnavox Corp. (Electronics). 
These Companies and many more keep their plans 
and blueprints in the Presidio for proper protection 
from fire and theft. EVERY DRAWER IS A FIRE- 
PROOF SAFE. Write for literature and prices of our 
complete line of insulated products. Over-night serv- 
ice from nearby warehouses. 


“Our Products Are Your SAFE Protection” 






SAFE CO. Inc., 
Lafayette, Ind. 














THE NEW improved 


COPY-RIGHT AT Copyholder 


for over 30 
years the 
‘most wanted” 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 














EATURES 


_ feather 


s copy YP wae 
_ velvet 





EXCLUSIVE F 


-Lever Action . 
‘ oer spacer move 

or more at time « 
brake lowers con. 4 

d Knee- 

° —_ re oe 
ly. 
copy pesca a 

« Turned-Poge Clamp, ho 


es 
back finished ot Typewriter, 


oe 


ly t 
Fastens Firm 
' quickly and ea 


COR GL ate Bene aol) ichleten & uel © Benen. 
I ‘ " ; , 1 tema Supoclie Cort Bibi 
; a : 


sily. 











Ww Br? treet * New York 11 N Y +Cable CURTYOUND 
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| COLLECTION STAMP 
With DIAL-A-PHRASE Selection 


Sores: 
ery a 


FCEASE 


2S" * FRIENDLY REMIEY" 

Tea? Youn eee. ome” 

Rial eees 

ener Oun- ox” 
ie eee oe 

= + pre OE tan 

_ino vour auarrrance *D’ ~ 


i's 















COPTAINLY HATE TO ROUND TOU 
FOR THs PAST QUE ACCOUNT... 


RET 

- 
LONG ee ee ae 
tn 
suo 0 Cae 
DOUGLAS HOMS CO., INC 
1314 ROLLINS ROAD 
BURLINGAME, CALIFORNIA 


DEALERS! JOBBERS! 

Every business is a prospect 
for this NEW, revolutionary Col- 
lection Stamp. 12 phrases to put 
just the right kind of pressure on 
slow-pay accounts. EASY TO USE: 
dial to phrase . . . stamp state- 
ment .. . get RESULTS. 













Write Today for Profit-Making 
Discount Schedule, Brochure: 
Dial-A-Phrase Stamps. Dept. OA: 


IT FLOATS=— 


Extraordinary new torsion bor 
control— Nordic modern styling 
—light—fresh—handsome 


Write for Literature 
and Price List 


RITEFORM | 


CHAIR COMPANY 
QUINCY, ILLINOIS 
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ers in the Chicago area at first, but that eventually pro- 


Dealer Training Center grams will be offered to groups throughout the Mid- 
ee west 
Opened by Oxford Filing First classes will be on a general level to stimulate 


sales of the company’s products. This program will be 


, vtord lj ry Sonn . , . ? ‘ 
The Ox! Fi ne Supply Co. of Garden City, L.I., followed by more advanced classes which will go be- 
N. Y., has opened a year-around headquarters im Chi yond product information, exploring filing systems. 
go for the training of dealer's salesmen and for us Concurrently, rudementary training will be offered 


new salesmen through special arrangement. These meet- 
ings will be conducted with groups of three or four 
and will last as long as necessary. 

Reynell recently conducted the first sales meeting for 
18 salesmen of the Commercial Stationery Co., Chicago 
dealership. He encouraged the salesmen to make use of 
the various filing systems set up for demonstration pur- 


poses. 


Faitoute Heads Anderson-Hickey Sales 


R. E. Farroure has been named 
sales manager of Anderson-Hickey 
Co., a firm which he recently 
joined. 

Previously he was with the Wil- 
son Jones Co. in various production 





ROBERT REYNELL, Midwest district manager for the Ox 





Filing Supy Co., conducting the first sales meeting at 
ae comes in Chicane and sales capacities over a 12-year 
period and then spent 13 years 
. with the Chas. G. Stott Co. of 
' ; R. E. Faitoute 7%: . 
y these salesmen as a demonstration center Washington, D. C., as salesman, 
ROBERT REYNELL, Midwest district manager for the retail sales manager, government contract department 
lains the center was designed to aid deal manager and in other responsible positions. 


UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 

















Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 
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information 
on our 
complete line 
today! 


fe) 


LOOKING 
_ FOR THE 
\ BEST?... 


} You'll find... 
, “THE 
CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 

on the market. 







R. A. STEWART AND COMPANY, INC. 


80 Duane Street 





Spacesaver¢ 
FOR BUSY DESKS 








New York 7, New York 


The stamps you need 
ore always within reach — 


at your fingertips! 








These all-metal racks have attractive 
appearance. Save valuable space on busy 
desks. Each rack consists of a base, exten- 
sion rods, one or more wheels to hold either 
6, 8, 10 or 12 stamps, and a top stud 
Wheels have spring metal clips to hold 
stamps in readiness for instant use. Wheels 
revolve for instant access to any stamp. 

Supplied as complete racks, or as parts 
for assembling racks to your individual 
needs. 

All parts are beautifully wae to retain 


— cosco 

STANDARD 
CASTOR 
RACKS 








Sturdy, cast metal racks designed to pro- 
vide economical storage of rubber stamps 
on desk or table. Each all-metal rack has 
a base, extension stud, a top and one or 
more wheels which revolve for instant 
access to any stamp, Can be assembled to 
order and are available in 8 practical sizes 


LIBERAL DEALER DISCOUNTS 


CONSOLIDATED STAMP MFG. CO, 


> NEW YORK CITY « SPRING VALLEY, 


ALLAS « LOS ANGELE 





176 





Compact and practical on modern desks! 
There's even a pencil and pen rest! Porta- 
ble and lightweight for use anywhere 

Beautiful mahogany finished wood base 
supports plated crossbars and individual 
holders, even when filled to capacity with 
rubber stamps 

Made in two popular sizes. No. 1 for 12 
rubber stamps, No. 2 for 18 rubber stamps 
Mahogany finish is standard. Can also be 
supplied in modern gray finish 


ATLAS DESK STAMP RACKS 


Saregreprep eg eee ee eNe 


hecgearrereETE " 





COSCO STANDARD 
band RACKS 





Heavily plated, all-metal strip racks have 


spring clips riveted to flat steel bars 
Each end of bar has a drilled hole for 
attaching the bars to wood or steel. Can 
be mounted on tables, desks, in desk 
drawers or on wall mountings. Made in 
sizes to hold 3, 6, 9 or 12 stamps. Also 
supplied as individual clips without bar. 


INC. 


N.Y. « TORONTO 








al Showroom on West Coast 


The Los Angeles showroom of the Meilink Steel Safe ¢ 
tributor was recently redecorated in this attract ann 
showroom is located in warehouse building of Meilink’s 
Coast outlet Wholesale Oftice Equip ent (¢ 1427 | 


Fourth St Los Ang 


L.A. Darling Co. Issues ‘‘Inside Move’”’ 


Inside Mov is a new publicatio Workw 
Division of L.A. Darling Co.., pul lished for 
and distributors of Workwall movable partitions 





LAWSON 
Steel 


WASTE 












lawson 
Enasies BASKETS 
lawson 
Paneled 
t lawson 
' ‘ Space Saver 
e 
. if 
Excel in y 


STYLE- - STRENGTH - ~ ECONOMY | 


Lawson Waste of sel 1 steel for ap- | 
y. They are recognized 


and economy. 


B: iske ts are made 


] 


pearance, durability reco 
leaders in beauty and utility. Available in a wide range / 
of popular colors and simulated wood grain finishes. Ex- / 
clusive construction features protect furniture and floors | 


against scratches. Fireproof. i 


Warehouses in Principal Cities 


THE F.H.LAWSON Co. 


EST. 1816 e« CINCINNATI 4, OHIO 


LAWSON PRODUCTS ARE NATIONALLY ADVERTISED 
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Guest Book 


(sENI ( HADDOCK, manufacturers representative, 
ypped for a visit on December 28. Gene is well 
own in the Fifth District, which he covers faithfully, 


mber of the Fifth District Travelers Club 
For on 1 a half years he has been functioning as a 
inufacturers’ representative. He sells for Clinton 


Paper Co. and Ideal System Co 


K.C. Stationers Elect New Officers 


Kansas ( Stationers Association has elected the 
ollowing w officers who were installed at the regular 
o Januarv 6 

KENN PENDERGAST of George E. Baird & Son, 
esiade 

EUGEN GORE of Security Stationery Co., vice 
Siac 

Mrs. HELEN J]. Cox of Sheppard Stationery Co., 

tary 1 treasure 
SAM FLacks of Sam Flacks Office Supplies & Equi 


y chairman 


Coffee Printing Co. Moves 


Cofttee Printing ( ompany, featuring office furniture, 
office supplies. . has held ¢ aes opening in its new 
siete le or St... Selma. Ala It is owned by 


Mr. and Mi Tep CoFFEE and their son, GENE Co! 


the worlds largest selection of 


select ROUGH and REBUILT 


OOOOOG 
QHOGHDOGS 


EVERY MAKE — EVERY MODEL 
AT TREMENDOUS SAVINGS! 





eens @B) ADDERS * BOOKKEEPERS * CALCULATORS 


COMPTOMETERS « BANKING MACHINES 
CABINETS AND SUPPLIES 


<mmmmenemes @B) OFFSET and DUPLICATING MACHINES 


SELECT ROUGH machines complete and in operating con 


on f k reconditioning and sale 
REBUILT — machines guaranteed to LOOK and PERFORM like 
— 40 years of 
Reliability 





INTERNATIONAL OFFICE APPLIANCES, INC. 


Department Store of Office Machines 


326 Broadway, New York 7, N.Y 
WOrth 2-3200 





<OUX> MONEY -MAKING SHARPENER 





















ey * DUX is PREFERRED 
those who know QUALITY. 
CRAFTSMANSHIP ° ental oat the 
VALUE of _ saving 
MONEY ...DUX is a "PRECISION 
instrumen - » alw at 
/ FINGERTIPS ae. A BUX 
DISPLAY box on your counter. 
DUX SELLS itself! VARIETY OF 
DESK & POCKET MODELS for 
every HOME ... OFFICE... 
STUDIO . . . SCHOOL. 


WHEN YOU order SHARPENERS 
- « ORDER DUXI 


nessnented at All Major Shows 






Very attractive Paper 
Clips Made of colored 
plastic, light weight, non- 
rusting, flexible strong 
grip. Act as _ color 
signals and make 

file searching easy. 













Represented At 
All Major 
Shows 


FRED BAUMGARTEN 





You Get 


SAME DAY 
SERVICE 


on 


SEALS 


NOTARY and CORPORATION 










+1 Pocket Seals 


$300 


Sold Only Retail List 
Thru Dealers DEALER DISCOUNT 40% 


LOUIS MELIND CO. 


3524 N. CLARK ST. CHICAGO 13 
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Perfectly 
Aimed 







=) 
\PEe. “MATIC” 
\ a) ai 
POSTING 
EQUIPMENT 


hits the mark in office efficiency 
wm 
— P.E.C. keeps pace with 
modern office procedures 


DUO-MATI¢ 
POSTING TRAYS 
AND STAND 





PORTA-MATIC 
POSTING TRAYS 
AND STANDS 





en 


TILT-O-MATI 
TRAYS 
(For Reg ster Forms) 





V-MATIC TRAYS 
(Small Capacity 
Containers) 





HANDI-MATIC TRAYS 
(for writing boord and EXPANDI-MATIC 
machine accounting 
records requiring smal! 
capacity containers.) 


(Designed for installations 
where space 
at a premium 


PEC. 


ML MEAD-LEE Associotes 
Write teeay } associat | SOLE DISTRIBUTORS FOR 


for our new, POSTING EQUIPMENT Grevnatton 
omplete catalog 1721 Elmwood Ave., Buffalo 7. N. Y 
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‘Pin Prick’ Map Turns 
Tourists to Customers 


How can the stationer attract a larger share of the 
tourist market ? 

H & H Stationers, in Colorado Springs, Colo., hav 
found a thoroughly effective answer with a novel ‘‘pin 
prick’ map which is in use by upwards of 5,000 every 
summer 

The map was created deliberately to attract a larger 
share of the annual tourist dollar flood which pours 
into the central Colorado resort community. Normally, 
xcept for souvenirs, some stationery sales, typewriter 
ribbons and mailing supplies, tourists do not enter into 
the picture. At H & H Stationers, however, th pin 
prick’’ map has made them definitely ‘big business 


Distributed in huge numbers everywhere wher 


mountain-bDound tourists are likely to stop th pin 


r 


prick maps’ are two feet by one foot printed sheets 


with an extremely detailed map of the mountain 
tion areas to the west of ( olorado oprings 

In order to find the proper location of any such 
point, the user looks up a number, on a column at th 
botrom of thn i which ts keyed with num 
printed, apparently at random, over the otherwise blank 

| a | 

backside of the sheet. In order to locate th xact point 


' 


it which a particularly scenic spot- is located, the user 


simply finds the number, and pushes a pin through th 
back of the map. This punches a hole at the exact spot 
on the face of th ip, so that the tourist can readily lo 
ite the proper highway side roads, and coordinates 


Cessary 

People get a kick out of this simple system of find 
ing the spots they want to visit, and the word on their 
onvenience has spread around pretty well,’ an H & H 
executive indicated 

This means that it isn’t difficult to lure hundreds 
of customers in every summer, tourists who have been 
told of the maps, and who come in to ask for on 
Those who hay picked up a map at a photo sho 
service station, department store, etc., ol! ourse, not 


our trade mark and the firm name printed in large 


letters on th pper left hand corner of the map and 
ome in for extra copies. This gives us an opportunity 
to serve a lot of free-spending tourists, and to make th 
nost of the opportunity 


[Ihe store sells boxed writing paper kpensive sta 
tionery, gifts in better price brackets, albums, diaries 


} 
nd many | ather poods items to tourists Ww 


New Typewriter Ribbon Shown OMDA 


GENE AND Dora DiLuca .of Leedall Products 
showed a new typewriter ribbon at the December 15 
meeting of the New Jersey Oftice Machi Dealers As 
sociation. This, they asserted, was the most revolutionary 
levelopment the typewriter ribbon field over the last 
YU ifs 


SAM COHEN of Union Business Machines, Union 
N.].. discussed the value of classified advertising and its 


appl cation by the office machine dealer in reaching new 
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CONFERENCE TABLES 


by 
Worden of Holland 





Conference Table 
No. 476 


A line of conference or directors room tables embodying 
five style designs to fit all modern decor. A product of 
the highest quality in materials and workmanship. Special 
custom styles. Write for complete illustrated information and 


literature on our conference table line. 


the WORDEN . 


HOLLAND 


MICHIGAN 





International World Map 

Continental United States 

Superior Map of Europe 

Superior Map of New England 

Superior Map of North America 

Superior Map of South America 

Superior Map of Canada 

Superior Map of Asia 

Superior Map of Africa 

Superior Map of Pacific Ocean 
Australia and New Zealand 

Superior Map of Gulf, Caribbean 

and Atlantic Ocean 



















FREE! This display rack given 
with initial order of 72 or more 
assorted items. 





ATLASES and OTHER ITEMS 

© Popular Atlas of United States 
@ Map of Mankind 

@ Handy Star Finders 


@ Globemaster World Atlas 
@ Weather Kit 
@ Space Kit 


C.S.HAMMOND & CO. wee ict, 
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NO. 350 
PRESENTATION 
EASEL 


T M egret 


At last, a well constructed, 
reasonably priced lecturer's 
easel... which won't tip 
over! For sales presentations, 
lectures, demonstrations, 
displays. 


$25.00 ListPrice 
FOB: Glendale, L. I. 


EASELS MADE OF WOOD STAND UP BETTER! 


@ 28” x 36” chalkboard with padholder @ 2 28” trays (2nd 

tray for storage) @ Easy height adjustment: 44” to 80° @ 

Portable @ Compact ® Solid construction @ Attractive finish 
Please write for literature mentioning this publication. 


‘ 






















ONLY The ‘‘Precise”’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


Patented Finger Tip Controlled Paper Guide 
Finest Steel Blades, Carefully Ground 

Two White Scales on Black Background 
Only Finest Seasoned Hardwood Used 

Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 

background speed accuracy and S POPULAR SIZES 


: . N Ne. 3—10'/,"—Bilede 
measuring time. Models 5, 6 & Ne. 4—121,"—Bled 


have special safety spring. No. 5—1514,"—Blede 
The “Precise” is a steady seller No. 6—18'/,"—Blade 
wherever displayed. Ne. 7-——246'/,"—Balde 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 
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—— ~ = Color Kode Intrigues Dealers 








Color Kode, a new name in the field of visual filing 
Pedestal formally launched its new system at the recent NSOEA 
convention. CHARLES PI TERS, sales mat iger otf Nation 


Drafting Tables | al Fiberstok Corp., Philadelphia, Pa., the 50-year 
For 
Small Shop 


Requirements ! 





STANDARD TABLE 


Mayline has several pedestal type tables in top sizes of 





24" x 36", and 30" x 42". Tool drawer can be attached to 













































4 = 
a > 
> all tables. An ideal unit for the smal! drafting room or that x 
z 
= extra table. All tables described in Folder S-!7. Send for m 
your copy today. 
line C | 
Mayline Company, Inc. 
625 NO. COMMERCE ST. . - 
ont 
SHEBOYGAN, WISCONSIN i as 
parent company of Color Kode, reported that the dealer 
V-MODEL TABLE response was far beyond all expectations 
MAYLINE —___— 
‘ a ~4 ~ a ps ‘ = 
* . 
oJ * ele 
eases ‘eagpaat” ma 
: ' oi -— - -* 1 we af re ow 
awe? oo ee — 
C-THRU A-1 RULER 
A real value — made to sell for 10¢ retail. Cal 
ibrated 16ths rule one edge, centimeters on the 
Opposite. Transparent plastic in assorted colors 
Handy beveled edges and cut-out figures 
Pere fie ener fulual ’ 
eo. * + we Fale ; ; meer F' 
Mie] ttt bi Nd be AY 
~ AMM eeeeeee, it ! : fi? 
Cit eee er eee: Meets las late) 
C-THRU No. 27 SLIDE RULE 
A truly superb buy. Precision made with 
C-Thru laminated construction. Has decimal 
equivalents, equivalent settings and rule with 
inch and metric scales. Self-selling display 
available. 
Write for FREE C-Thru Catalog Makers of famous Moore 





Picture Hangers & Push-Pins 





@ NAVIGATIONAL INSTRUMENTS @ STENCILS @ PROTRACTORS @ OTHER DEVICES 


al, We 


BERKLEY St. Since /9OO PHILADELPHIA 44 PA 


HART EC CONN U 
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NYOMDA Honors Phil Kurz 





PHit Kurz was honored for his more than 40 years 
rvice with the portable typewriter division of Rem 
ngton Rand by members of the Office Machine Dealers 
of New York at a recent meeting 
In addit to the 125 members in attendance. other 
Remington Rand officials were present to add their 
ribute to Kurz. Included were JaMEs M. HACKNEY, 
HIL kK 
H 
nitct 
NYOM 
( inager of the portable division, and 
lim BLAN Northeastern regional portable sales man 
ALFI FOXCROFT president NOMDA, and 


(HARLI MEYERS, immediate past resident of the 


were also present 


CONSUMER ADVERTISING 


Save Mase Beautiful Ey 

















HELPS MAKE 
RITE-LINE copyvuo.iper 
A READY SELLER... 


SELLS AT a 


$177 











BESIDES: 


@ It's an excellent door opener for new business 
Has an outstanding price advantage 
Requires no service 


Tokes all widths of copy up to 20 inches 


The Line Magnifier is available os an extra 


higher west 











And RITE-LINE Corporation does not compete with its 
deolers. For full particulars, discounts, etc., write to: 


RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C 
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Ring-Up Sales And Profit With... 


— Inaubated 
FILE CABINETS 


LETTER and LEGAL SIZES 
1-2-3-4 DRAWER MODELS 
. in DECORATOR COLORS 


LITERATURE 
AND PRICES 
ON REQUEST 


Cons D 


LABELS 








MYR? 
ANUFACTURING 


NEW FAST WAY TO 


PN dd 1, Od 4, | Od | 






the 
Kent 
Kordiess* 
electric 
pencil 
sharpener 


$4 O40 


retali with batteries 


made in U.S.A. 


Here’s the pencil sharpener that captures the imag- 
ination of every customer! No handles to crank... 
so automatic you can hold the phone with one hand 
and sharpen your pencil with the other. Perfect for 
home, school or office. Each sharpener comes in a 
handsome display package. 
® Portable, sharpens anywhere 


®@ No button, no switch, no cord 
@ Handsome desk accessory 


© Automatic, one-hand operation 
® One year guarantee 
® Makes a wonderful gift 
*Trade-mark 
Homecraft Products Co., Inc., 220 Fifth Avenue N.Y. 1, N.Y. 











‘for quick sales 
-for Big profits 


IV TANA 


UNDER-COUNTER 
CASH DRAWERS 


ie NO STOCK TO CARRY 












5 MODELS 
MEET ALL NEEDS 


MODEL V-1-(illustrated). 
5 coin, 5 currency 
compartments 


List “ae ue 24 HOUR 
$29.50 fee “4 SHIPMENTS 
P< ae © FULL DEALER 

igs | i DISCOUNT 


NO COMPARABLE 
PRODUCT AVAILABLE 


A sample of one model is all 
that is necessary to show Indi- 
ana’s high quality, workmanship 
and practicability. 


When you display one of these Cash Drawers they sell 
themselves. A high quality product of Indiana hardwoods — 
smooth finish inside and out. Quiet roller mechanism 
gong rings when drawer opens. High-grade dise tumbler lock 


Write for details 


warning 


INDIANA CASH DRAWER CO. 
P.O. BOX 236-E 


Shelbyville, Indiana 








_ ? 





4 


pa, F. 








* 





IS THERE A SOUTHWORTH * 
DEALER IN YOUR TOWN? 


WRITE FOR FULL INFORMATION 
ON OUR EXCLUSIVE FRANCHISE 


SOUTHWORTH COMPANY 


WEST SPRINGFIELD, MASS. 


















3M Builds New Office Building 





his 


at the 


building with the attached cafeteria 
being built by Minnesota Mining & Manufac 


frourteen-story offi 
right are 


Paul, Minn 
Other bu 


tract 


led to be completed in 19¢ 


ring Co. on a 26%-acre just east of St 


Construction 1s schedu 


ings in the background in this model are some of more than 
) projected for research and administrative purposes in a 

master plan for development of the tract t et anticipated 
M growth in the next 10 to 15 years 


Hodgkinson Represents Underwood 


Lee HODGKINSON of Altus, Okla., recently completed 
a new franchise contract with the Underwood Corp. to 
represent the firm in a four-county area, including Jack- 
son, Harmon, Kiowa, and Tillman counties. Hodgkin- 


son, who formerly represented Underwood in the area 
for 19 years (from 1939 to 1958) operates Lee Office 
Equipment in Altus 


JOIN THE PROFIT PARADE 
with THESE Fast Moving OFFICE ESSENTIALS 


COPYHOLDERS designed by Hall-Welter 
are made in various models to serve specific 
needs as well as general requirements. Each 
model, by holding the copy directly in front 
of typist, relieves eye and neck strain and the 
result is faster, more accurate copying. 





—_ 








_Sreeonite ° 


ACCOUNTING 
COPYHOLDER > 


A valuable aid to the \ 
yo” typist who must copy \ 
from forms, such as | 
bookkeeping and _sta- | 
tistical. Holds sheets up 
Nvl1- No to 14” and to 18” wide. ¢ 
COPYHOLDER a, 
A popular and practical model made euaemaguinaiiiiians 
in 7 sizes to meet general copying JPEEDRITE 


requirements. Adjustable for single, 
double and triple typewriter line 
spacing. Has separate control for 
unequal line spacing. 

Now available is a clear plastic, 
optically perfect Magnifier which 


FOLDING COPYHOLDER 
(Not illustrated) 
Adjustable in 
focal distance 
light conditions. Automatic 
spacing. Built-in Magniher 
Folds over typewriter when 
not in use 


height and 
Tilts to meet 


clips on easily and provides large 


~ 


undistorted copy Fits 
this as well as all other 
makes of copyholders. 


0 bb 7 WL DY 
2 
(he 9P me 


Signature serrated into 
paper. Prevents forgery. 
Speeds check handling. 


Sreconite 





Write for Descriptive Folder 





CHECK WRITER 
Two-color, tamper-proof name 
serrated into paper. “See-Easy” 
Dial Window shows what you 
write. 40 Mt. Hope Ave. 
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Wausau Installs Additional Equipment 


recently installed several 


Wausau 


new pieces of 


Paper Mills Co 
converting and finishing equipment at 


their mill in Brokaw, Wisconsin 

Through the efficient use of this new equipment 
Wausau is able to widen its range of available finishes, 
roll siz ind to increase the production of cut-sizc 
Wausau Impression Pape rs 





ver Mills can pro 


vith rolls ranging 


NEW REWINDER, installed at Wausa Pay 
vide uset f bond, index and ledger pay 
7 in width 


A ( nch face embossing calendar 1S equipped to 


produce a ndless variety of standard and fancy fin- 


NEW. nvton post BINDER 


for marginal punched continuous forms 


Exclusive design! 


Immediate delivery! 
Immediate profits! 


only continuous ny 


Saratoga—for unbursted forms - 


th all these features 
t's a re. easy-to-sell 
nroftiton aker 
Positive locking system 
can't slip 
One continuous nylon cord 
forms both posts no 
individual posts to pull out 
Binding edges reinforced 
with steel angles 
Stock sizes available 
immediately for most 
sheet sizes—4”, 6” and 
8” capacities 
Flexible nylon posts fully 
concealed under smooth 
covers 


Arlington—for bursted forms 


YAWMAN & ERGE MFG. CO., INC... 


Cc. E. SHEPPARD CO. DIVISION, 1085 JAY ST ROCHESTER 3, N. Y 
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PICTURE 








OF A ‘\ 


\ 


DEALER 


’s Stocked Up On 


LOOSE LEAF 
ACCESSORIES 
BY 


CuHarces LEonNARD 
| tis shea 
—1 ili Al © 


> 
i} — 2 l é [ 1 
LOOSE LEAF RINGS 








44 


ALUMINUM SCREW POSTS 
AND EXTENSIONS 


Write for new 1960 Catalog 


CHARLES LEONARD, Inc. 


TWining 
4-6832 


PRONG PAPER FASTENERS 
ALL STYLES 


LOOSE LEAF 
BINDER SECTIONS 





Monuto turers of le se leaf and onery vit 


79-11 al Ave., Glendale 27 N Y 


DURABLE and SMART 


furniture 





Wide u 
tables. See yo write ; 
us for our Gevbulde name. ‘ o. 
AMERICAN CHAIR COMPANY 
Manufacturers 


Sheboygan, Wisconsin —_ 
rem eae er Ye Hon tt Ht 
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cooperates! 


DEALERS — With the backing of WRITE’S intensive service, it's 
easy to increase your profits on carbon paper and typewriter 
ribbons. Get details! 


WRITE, INC.“ ratory: Briageport, conn. 

















' fundamentals 






e.. 


MANUFACTURERS OF DRAFTING SUPPLIES 





| HANG-A-FILE’ 


Most Popular “HI-WAY"’ of Filing in America 





MEETS EVERY BUSINESS NEED 









100% VISIBILITY 
| 100% ACCESSIBILITY 









5} Write for Descriptive 


Catalog 


FE WANG-A-FILE" 
31 E. CONGRESS ST., CHICAGO 5, ILL. — PHONE WeEbster 9-3217 
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Write for our new brochure 











Deaths 


Willard T. Harrison, 


¢-president and secretary of the Schooley Printing 
& Stationery C Kansas City. Mo., died on December 
41 at Nis hom 


Mr. Harrison wa resident of the School 


April, 1957, until November 5, 1958, when he cho 
to assume a less active role because of poor health 

He continued to serve as a director of the company 
ind also as vice-president and secretary of Amet 
Business Forms, It i subsidiary of the Schooley cor 


A native of St. Louis, Mr. Harrison id lived 
Kansas City for 40 y 


mpany 21 years 


irs and had been associated with 
the stationery \ 

He leaves his widow, Mrs. Loretto M. Harrison, and 
a daughter, Miss Mary Inez Harrison; two sisters, Mrs 
H. L. Peatross, Leavenworth, Kans., and Mrs. Edwin 
Wilson, Richmond, Mich., and a brother, Gordon Har 
rison, Gerald, Mo 


Will Rogers, 


pioneer in th Dusiness trorms industry ed January 


3. Founder of the Rog rsnap Business Forms Co., Mr 


Rogers was at the time of his death presid ind cha 
mat 1 of the board of the Dallas company 

Alan (Buck) Weaver, 

owner of Weaver vice for adding machine parts at 


3003 Glendale Blvd., Los Angeles, Calif., died sud 
denly of a heart attack recently. His widow, Edna, will 


continue the business for a time 


Oscar G. Lange, Jr. 

on manag nd director of the Chas. G. Stot 
Washington, D. C., died De 

heart attack while at work 
Mr. Lange joined Stott’s on December 14, 1924 


the age of 19. Shortly before his death he observe: 


Starting in th stockroom he steadily progressed 
positions in the delivery department, to store salesman 
to manager of the New York Ave. store and to manager 
of stores and stationery buyer. His last position was 


manager of warenhous¢ ] 


distribution division, charged 
naintenance 


1946 


with responsibility for all buildings and 


He was elected a director of the company June 10 
and was a member of the company employees’ pensiot 
plan committee 

He is survived by his widow, Doris Mitchell; two 
sisters, Mrs. Helena L. Schneeman and Mrs. Mae Zeb 
ley, and two brothers, Edwin and S. Stratten Lange 

He was born in Washington, D.C. and attended D.C 
elementary schools and Central High School. He was a 
member of the Washington Stationers Association 
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ss 
STAR FORMS 


ARE 


Dealer 













To make register 
forms more salable! 


EN) 


BUSINESS FOr TAX & STOCK 
BUSINESS FORMS arerenpenpiepenaed 


W-2—Approved Federal, State and City wage 


_—— tax reports for processing in one operation 
a Forms spec fically designed for NCR, Bur 
roughs, etc 


STOCK FORMS— invoices, B 
chase Orders, Expense Repor 
Credit Memos, etc 


s of Lading, Pur 
ts, Speed Letters 





You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain 
IMMEDIATE SHIPMENTS right from stock 
- > aK 
= : 
EE = Write for trade PROFIT-PLAN now! 
—— Serving the trade from Coast to Coast 








Want BEACH 5 


Start right in ‘60. Stock and 
ow the Sales Leader... 
this compact, handy 

Counter Display 

Shipping Carton 


and you will sell 
BEACH'S on sight! 
Write for 


Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 


THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 


ATLANTA DETROIT 








156 Alexander, N.W. 6257 John C. Lodge Expwy. 


CHICAGO NEW YORK 

564 W. Randolph St. 37 Murrey St 

DALLAS SAN FRANCISCO 

1232 Crampten St. 545 Mission % 
CLEVELAND 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 





WRITE TODAY FOR OUR NEW 50 PAGE CATALOG! 


WISTAR+FORMS 
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MODERN DESIGN 


WIDEST RANGE OF 
STANDARD BODY FORMS 





SWIFT DEPENDABLE DELIVERY 


(10 to 14 day shipment) 





BETTENDORFE @LOWA 









Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, snc. 








59 BRANCH ST * $T Louis 7 


“SELF-SELLING’’ CHAIRS! 


"Rock-lt 88' 


“PENDULUM MOTION’ 


OFFICE CHAIRS 


FOR EXTRAORDINARY COMFORT! 


A SAVER FFE 


Trae AMAZING NEW 


sre5 5495 WHEN PROSPECTS SIT, THEY'RE SOLD! 


RICHCRAFT FURNITURE CORP. 


P. O. Box 2353 Tulsa, Oklahoma 


NEw Lon Cost 


‘FOLD- 0- MATIC 


Electric Folding 


FOLDS + CONVEYS «STACKS 
‘5° SHEETS PER MINUTE 


any fold any stock yutomatically 


THE PRINT-O-MATIC Co., 














Loose-leaf envelopes 
punched; card-holders, 
any size; menu covers 
factory record pro- 
tectors; tag holders; 


bill-fold envelopes 








stamp containers, etc 


Chicago 5, Ill. 


MARKILO 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 


Made of acetate 


902p S. Wabash Ave 


flame resistant) 
transparent cellulose 


We build to fit your 

















particular need 


Write us details. 








More and More Leading Draftsmen, 
Accountants and Artists 
are INSISTING on 


“/1a- Potul 


LEAD POINTER 





For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 





Variable Taper Model 
lets you dial the taper 












to %” long without breaking. Just sssaahia 
insert lead and rotate lid. suneT 8 << 
Write for Literature and Dealer Prices. 

LONG <n 
ELWARD MANUFACTURING CO. OR IN " 
Baker Street * Coloma, Michigan BETWEEN 












50% PROFIT - FAST SERVICE - QUALITY 


RUBBER STAMPS 


to the trade 


Lines 1” Long 2” Long 3” Long 
1 75 85 95 
2 1.35 1.55 1.75 
3 1.95 2.25 2.55 
4 2.55 2.95 3.35 
5 3.15 3.65 4.15 


LESS 50% DEALER DISCOUNT 
Finest Visible Index Rubber Stamps 
FOB Wilkes-Barre, Pa. Free Sales Aids 
Send Us a Trial Order Now 


GARDNER RUBBER STAMP COMPANY 
166 South Washington Street, Wilkes-Barre, Pennsylvania 





A Nice 
Profit For You 








Walnut base, glass lined 
ASH TRAYS 


Attractively designed for 
any office. Wood base 
with amber glass lined 
ash tray. Available in 7" 
or 10” size. Another one 
of ovr quality, precision 
built products. 


Write for catalog giving prices and complete information 


Decatur Industries, Inc. 
209-211 S$ Eighth St., Decatur, Indiana 
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Stanley Makes Big-Man’s Chair 


A fellow who weighs 400 pounds has a variety of spe 
cial problems. His clothing and shoes must be custom- 
made. He requires an extraordinary-size bed. Too, 
there's the matter of finding a chair in which he can sit 
comfortably. Stanley Manufacturing Co. of Fort Worth, 


Tex., provided a chair to meet such demands 





ey + giana col 
BIG MAN’S CHAIR Model is dwarfed in chair made by 
the Stanley Manufacturing Co. for a weighs ) 
pounds 

On a special order from a California dealer, Stanley 


| 
craftsmen came up with a handsome posture chair spe 
cifically designed ror the dealer's hefty customer. Cov 
ered in sturdy cowhide, the chair’s dimensions required 


the equivalent of the hide of two cows 1 total of 90 


square reet OF covering 
This mammoth chair measures inches betw 


at tront measures 30 inches. Arm posts 


and back are five inches higher than the 


arms. The seat 


regular siz 


Honor Dealer Salesman March 10 


The 1960 Dealer Salesman of the Year Award presen 
tation will be made by the Metropolitan Travelers Club 
during the joint sales rally on March 10 of the Metro 
politan Travelers Club, Stationers Association of New 
York and District 13 NSOEA. This sales rally will be 
held at the Henry Hudson Hotel in New York 

As in 1959, the committee will be presided over by 
WaLLAce W. FISHER, OFFICE APPLIANCES, and in 
cludes JOHN J. CORCORAN, Joseph Dixon Crucible Co 
JOHN F. Fisk, All-Rite Pen, Inc.; and Ropertr § 
MEYERS, Binney & Smith, Inc. 

Nominations for this award have been submitted by a 
great number of the NSOEA dealers in the 13th District 

The 1959 Dealer Salesman of the Year was ROBER1 
C. STAINTON of Howard W. Boise Co., Plainfield, N. J 


Two New Members Join BFI 


Two new member companies have been added to the 
roster of the Business Forms Institute, trade association 
of the manifold business forms industry. They are Busi 
ness Forms Printing Co. of San Diego, Inc., of San 
Diego 13, Calif. and The Nebraska Salesbook Co. and 
U. S. Business Forms Co., 
Corp 


divisions of C ymptometer 
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pride... mm 


of ownership with 
Greater efficiency... 
Bigger profits... 
More flexibility . . . 

is yours with 
SAGINAW STEEL 
STORE FIXTURES rer 


for information write to Write for confidential dealer & price s’ 


SAGINAW INDUSTRIES CO. SUPERIOR TYPEWRITER CO., INC. 


7 2119 S. Jefferson e Saginaw 25, Michigan ies w Vor rth 6-262 
Keep Klean Imprinted 


Typewriter and Business Machine 
Covers help you sell more! 


SUPERIOR 
TYPEWRITER 


Select Rough and 
Rebuilt Manual and 
Electric Typewriters 


Pa | 














SELL 
COIN-O-MATIC 


A coin counting and pack- 
aging machine at a price 
that anyone can afford to 
pay. 

RETAIL $15.15 


Keep your old customers ‘Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc. 





Will count and package $5.00 in dimes, 50c in pennies, . 

52.08 1 in nickels, oie " in eer KEEP KLEAN PRODUCTS CO., INC. 
" apn SunnneeRe Iron Cone. WORE 4077 PARK AVE., H.Y. 57, WL. 
COIN- O- MATIC 














. ROLLING LADDERS—Made from 
Oak or Birch. 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—-require 
no track and are mounted - wheels 
with Automatic ye Boye 

WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 te 13 
step heights, and 4 widths. 


SEEING IS BELIEVING Send for Circulars S8SWOA (Weed) & 56-OA (Stee!) and Dealer Discount. 

















Ask your salesmen to carry a sample of Barkley’s MAGNI- Manufactured by 28 w 
FYING Index Tab to SHOW their customers how it speeds - Spring 
up File Look-Ups For FREE sample packet write to I. D. CcoT TERMAN Naperville, llinols 


C. L. BARKLEY & CO. ¢ Founded 1921 © Dept.oa-2 - - 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 


The New ‘Space Saver"’ 


GLIDEX EXTENDA PHONE 


The Telephone Bracket that keeps 
desks "Phone Free!" 


® Increases Efficiency 
® Reduces Fatigue 
® Fits Anywhere 






FIRST NAME 
IN FILING 





Write today 
for Iterature | 
and Dealers Prices 


OXFORD FILING SUPPLY CO., INC. 


Clinton Road, Garden City, N.Y. 
e732) — > 4 COR or 


4538 W. ROOSEVELT ROAL alla Velen? 
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Want Ads 





_Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 
, 4 i , “7 , 7 . . , 
cents a wora, minimum charge $5.00 payable with order. Add five words if dept. address is used 


Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., C/ icago 6, Attn.: De pt 





SALESMEN WANTED 








AGGRESSIVE AND AMBIT 
growing dealers and best ’ 
Supply, 1005 South Broadway, W 





EXPERIENCED OFFICE PLY AN 
Stationer doing over $1,000 Estat 
strict confidence Write 








MANUFACTURERS’ REPRESENTATIVE AVAILABLE 
SALESMEN AVAILABLE 













































































OFFICE MACHINE LINE WANTED FOR SI 
record desires one or, depending potent 
eastern Washington red ¢t 
ances, Dept. 736 
SALESMAN AVAILABLE VEW 
leading manufacturer. Desire 
specialize on New Jersey t 
active. Top reference Nrite Of 
SALES REPRESENTATIVES WANTED 
KORES MANUFACTURING CORP 
Inked Ribbons—-Stencils—Inks) offe 
east territories. Will excellently 1 = 
representative. Line has become N 1 seller with 
pation in travel expenses to develop new 
details of states covered lines now handle WW v , . . 
St., New York 59, N. Y write UF 
ESTABLISHED NEW YORK MANUFACTURER of W ‘ ‘ . . CN —E REQUIRES A 
tives with non-conflicting es to cover stationery t ) j ‘ é ‘ meet _ 
South-Atlantic territories omn n. Write ’ 
SALES REPRESENTATIVES AVAILABLE 
SALES OFF IN MICHIGAN a 
Sales? We can handle three 
SALESMAN. EARLY FORTIE T 
facturer of steel office equipment. Last 1 Ww 
Territory changes and subsequent | f re ; 4 ' r : t 
representation on exclusive bas my 3 f ger $1 ff 
lines. Southwestern and Rocky t j 
MANUFACTURERS’ REPRESENTATIVES WANTED 
SALES MANAGER WANTED 

IF YOU NOW LIVE IN, or want to live { 
HOMA CITY, and if you want to be home with y y f the time TURE ALE MANA 7 RAT 
traveling away from home less than half the time t thwest’s fastest t y " “ 
growing Manufacturers’ Representative organization | >-ir fet f ‘ fice be birt te 
tunity for you. Our prestige furniture line ‘ t ‘ . 
partnership basis. Experience selling office furnit 
ferred, but more important is the conscientic 
yourself. Write stating experience 1 present en nent Box 
25, Texas MANAGER WANTED 
BIG OPPORTUNITY FOR LIFETIME CAREER wit xf as Sia: Waa aaee en te ee ee 
turer of nationally known, complete line of stee ffice furnit . . a é ee ’ hows Cr 
Sales territories open in States of Ohio, Pennsylva West Vir Te f 5 Stes ‘ . 4a. Sg a eee ae tee eps 
North Carolina, South Carolina and Virginia. Prefer n with wholesale experie eters ee rks gf eagles Pe ntl ee 
calling on office supply stores or retail office-supply back Writ ff Pr : ‘ , ct gs he aes . a hse ger 
Appliances, Dept. 739, 100 East 42nd St., New satety me e Tame oF 

will provide for ties 

‘ g detail your ex 
resent employme W € 


IMMEDIATE INCOME FROM ESTABLISHED TERRIT We manufacture a All replies confide 
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es confide 
OFFICE MACHINE MECHANIC WANTED 
OFFICE MACHINE MECHANICS AVAILABLE 
sy A 
POSITIONS AVAILABLE 
x c “ 
BUSINESS WANTED 


RETAIL BUSINESS FOR SALE 
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Must 
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FOR SALE 





ACME VERI-VISIBLE TRAY portable style 





for 


ards up to 10” 


e 


with 15 metal master dividers and 
ally sold for $74.50 each. Used a short tim 
vailable. While they last only $9.75 eac 
A. Head & Company, Birmingham, Ala. Al-1 





WANTED TO BUY 








WANTE National Burroughs and Underwood 
AAKE Adders and Calculators. TRY WEST COA 
+> Ma an Ge Los Ange es 15 Californ a 
W BUY Bookkeeping Machines BURROUGHS 


REMINGTON 


TIONAL Class 3000, 31 3: 
n SINESS MACHINES 


SIBIAN B 














KEYBOARD GRAPHOTYPES, MODEL 36340 ANI 
MODEL 32600. HIGHEST PRICES PAID. Interr 
326 Broadway, New York 7, N. Y WO 2-3 
ANTED: Burroughs Billing, Sensimatic, and N 
sraphotypes. List complete model and serial ? 
173 Lafayette St New York, N. Y 
H PRICE PAID for Burroughs yensimat 
National's Model 31-10-10 (22) 26 P. Brandt 
A. Peart Co Dept. OA, 14 West 42nd 











WANTE Burroughs or N. { R. Bookkeeping 
ptomete Adding et any y 
AMERICAN MACHINE 
Y PUNCHE PAPER, TAPE EQUIPMEN 
he Tape Proce a In 4£€ 4 





FOR SALE 








y i XCHANGE Vv r M grag 
P e sestetner, Rone seha Duf t 
ssograph howcard Pr ‘ 
ER AN N RAN 
4 fice r c 

















1 We wie 
Lists 
8.11 ypewrite \ r 
‘ ‘ wr fa 


SUNT 


A 


8 


R machines 


6383. ALSO 
tional Office 


high, $V-10-1, 
type intermediate dividers — 
but in perfect condition. Over 
F.0.8. Birmingham, Alabama. 


8183 


rand A 


ccounting Machines. ALL 


Al Steen Office Machine Co., 


Billers 
STRANI 


Lafayette St., 


Sensimatics - NA- 
indicate details, 
New York 13, 


SPEEDAUMAT, 
Appliances, Dept. 


Addressographs — 
William Marion Co., 


Mode No. F211, F212 
Machines’ No. 60, 61 
New York 36, N. Y 


and 
100, 


Machines 
te complete 


Calculators, 
description and 


Broadway, New York 12, 
xowriter, Computyper, 
New York City YUkon 
Machine Vari-Typer, 

f¥< amera old Stamping 
ty es, King, North 
Typwriter Adders, 

ter-Warsh Co 849 No. 

x ND RAND. Variety 
Equi t Company, 

¢ fice 

Wate Milwaukee 

Ly gt nd sold 

’ar t 
, 
"ice app jeal- 
A ‘ REE 


at alogue of 
and others. We 
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OA Advertisers 








A 

Acco Products ........ 83 
Ace Fastener Corp. ...... 77 
PE Syccccccvecess 46-47 
Advanco Prods., Inc. ...... a 119 
Alien, R. C., Bus. Mach., Inc. 91 


Allied Carb.’ & Rib. Mfg. Co. .. 159 


EE, occ cccccces 164 
Alvin and Company ee 146 
Amberg File & Index Co. ... 144 
American Chair Co. ......... 183 
American Photo _ EE : 179 
American Stencil Mfg. Co. 73 
Ames Supply Co. Palit 185 
Anco Wood Specialties ... 179 
Apex Business Systems .. 185 
Arrow Fastener .. aoe 151 
Art Metal Constr. Co. . 81 
Art Steel Co., Inc. io 97 
Atlas Stencil Files Co. . 191 
Aurora Steel Products Co 122 
8B 
Bankers & Merchants, Inc. . . 136 
Bankers Box Co ree a: 
A ris OF GR coccncenes 187 
Bassick Company eer ee, 
Baumgarten, Fred ............. 177 
Beach Publishing Co. ..... .. 185 
Bentson Mfg. Co. a 
Bevco Precision Mfg. poeta 171 
Boling Chair Co. .. 108 
ee EY Sees coeeve 104 
Brush, John D., & Co., Inc 148 
Burroughs Corp 113 
c 
C-Thru Ruler Co : 180 
Cardinel! Corp. “den ae 184 
Carter's Ink Co. 170 
Clark, Keith, Inc. .... . 128 
Clarotype Co., Inc ; 191 
Coin-0-Matic ... ake aii i abel 187 
Cole Steel Equip. Co 111 
Columbia-Hallowel!l Div ; 59 
Consolidated — Mfg. Co. . 176 
Cotterman, I. ; 187 
Cramer Posture tnait Co., Ine 139 
Currier Mfg. Co. .. 191 
Curtis-Young Corp. .. 174 
D 
Darling, L. A., Company 167 
Davenport, A. C., & Son, Inc 156 
Decatur Industries, Inc 186 
Dennison Mfg. Co. f 134 
Dixon, Jos., Crucible Co 12-13 
Dolin Metal Prods., Inc 88 
ey, C. L., Co. 158 
Durable Metal Prods. Co 142 
E 
Eagle Pencil Co 43-44 45 
Eisen Bros. Inc 184 
Elward Mfg. Co. 186 
Ennis Business Forms Inc 14-15 
F 
Faber, Eberhard, Pencil Co 19 
Flash Mfg. Co. 149 
Frankel Mfg. Co. 123 
Fulton Marking Equip. Co. .... 130 
While every precaution is take 
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G 

Gardner Rubber Stamp Co 186 
General Pencil Co 165 
Glidex Corp 187 
Globe-Wernicke Co 135 
Graff, Geo. B., & Co 54 
Guide System & Supply Co 155 
Guniocke. W. H Chair C 99 
H 

Hall-Welter C 182 
Hamilton Cosco, Inc 4 
Hammond, C. S., & C 179 
Hang-A-File Co 184 
Hardboard Fabricators, Inc 185 
Harter Corp 17 
Haskell! n 3 
Hedges Mfg. Cc 173 
Heyer Corp., The 4th Cover 
Higgins Ink 139 
Homecraft Products C 181 
Homs Office Product . 174 
H-O-N C 85 
Hunt, C. Howard, Pen C 171 
Hygienic Dental Mfa. C 138 
1 

Indiana Cash rawer Co 182 
Internationa Of ice Appliances 177 
Invincible Metal Furniture C 129 
J 

Jasper Chair Co 148 
Jasper Seating Co 141 
Johnson Chair Co 93 
Justrite Envelope Mfg. Co 133 
K 

Keep Kiean Prods. Co 18 
Kilian Mfg. Corp 175 
Kohthaa 117 
L 

Lawson, F. H 176 
Lee Products C 118 
Leonard Cha 183 
Luxco Inc 21 
Lyon Meta Pp d 7] 


® to bring quicker 


Manifold Supplies Co 110 
Markilo Co 186 
Masiand Duraleather Co 65 
Mayline 180 
Meilink Steel Safe Co 86 
Melind, Louis, Co 177 
Merriam, G. & C., Co 169 
Milwaukee Chair Co 89 
Minnesota Mining & Mfg. Co. 60, 74-75 
Modern Steelcraft, Inc 156 
Modernize, Inc 127 
Monarch Furniture Co 166 
Moore Push Pin Co 180 
Mosier Safe Co 11 
Murphy Mfg. Co 181 
Murphy-Miller, Inc 56 
Mutual Products Co., Inc 140 
MS 
National Blank Book Co 66-67 
National Cash Register Cc 115 
National Lock Co 125 
National Office Furniture Associa- 

tion 100 
New England Paper Punch C 57 
N. Y. Silicate Book Slate C 49 
Noesting Pin Ticket Co 173 
Northern States Envelope C 133 
o 
Dhio Chair Co 145 
Old Town Corp 161 
Olivetti Corp 63, 95 
Orna-Metal, Inc 168 
Oxford Filing Supply Co 187 
Pp 
Para-Tone, Inc 154 
Peerless-Imperial Co., Inc 70 
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Photo Materials Co 16 
Posting Equip. Corp 178 
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Pronto File Corp 126 
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Revo-File . ll 
Richcraft Furniture Corp. ...... 185 
Riteform Chair Co saseees 174 
Rite-Line Corp c+ 
Roberts Numbering Machine Div 144 
Roberts, Weldon, Rubber Co — . 
Rockwell-Barnes Co — | 
Rogersnap Bus. Forms 191 
Royal Metal Mfg. Co 172 
Royal Typewriter, Inc 51 
s 

Saginaw Industries Co. ...... 187 
Schwab Safe Co., Inc 174 
Sengbusch Self-Closing Inkstand Co. 120 
Shaw-Walker Co., The 469 
Shepherd Casters, Inc. . 153 
Sheppard, C. E., Co 183 
Smead Mfg. Co : 116 
Smith Systems Mfg. Co 102 
Smith-Corona, In 41 
Southworth Company 182 
Speed-0-Print Cor; 107 
Stanley Mfg. Cx ae 132 
Star Forms 2. we 
Stationers Price Service Co 124 
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Steger, H. A., Co 52 
Stewart, R. A., & Co. .... 176 
Sturgis Posture Chair Co. .... 53 
Stylex Seating C : 147 
Superior Typewriter Co., Inc. .. 187 
T 

Tiffany Stand C 158 
U 

U. S. Carbon & Ribbon Mfg 174 
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Missing Machines Reported 


The Typewriter Circle Co., wholesale and export firm 
7 Walker St., New York 13, N. Y., reports 
the following typewriters missing as of November 21, 


le m ated at 


1959 

Used standards, all Underwood; 11” carriage 
6012467 6059061. 6060800. 6077505, 6151547, 
6156305 6416200, 6416305, 6325864, 6394680, 


642653 
12” carr ige: 6181803, 6472627 


11” carriage, deluxe model: 6502205, 6502257 


6514 
14” carria deluxe model: 6791877 
11” cartiage, model 150: 7501348, 7520637 
434 7523547, 7523650, 7524360, 7524743 
7524823 7524889, 7525279 7525909, 7529563, 
7583774, 7714283 734396, 7741912, 7743158, 
4309 79575 
11” carriage, model 150, 4 pitch spacing: 7848 
104, 7848422 
:3” irriage model 150, pitch spacing: 7739 
003 039 
a age, model 150, 9 pitch spacing: 7637 
64 
New portables: all Underwoods, ider model, (cc) 
880627 881141. 2903578, 2904499, 2904873 
29049 920867; deluxe model (ag) 2877919, 
8780% 
Used portables: Smith-Corona silent super, 5-T 
214285; Smith-Corona sterling model, 5-A 326433; 


Royal, arrow model, cg 2220306; Royal aristocrat mod 
el, RB 3047212, 3498680, DN 232598 


Miller New Deemer Co. Head 


GEORGE W. MILLER has been appointed president of 
Deemer & Co., Inc., office supply dealership in Wilkes 
Barre Pa He succeeds H B. DEWr re who after 2 4 


years as president of the company, retired January 31 


Miller began his career with the Deemer firm in 
1921. In 1924, he was sent to Hazleton to establish a 
branch store. He has been manager of that store since, 
is well serving as a member of the board of directors 


He recently was elected a vice president of the compan} 
Upon tl ompletion of his 40th year with the com 
will continue with the firm as a member 


ivan Allen Co. Buys $750 Yule Card 


Instead of candy, hams, and so forth, for Christmas 

sents to clients, the Ivan Allen Co. of Atlanta, Ga 
olved this past season’s problem by buying a $750 
preeting ad 

Che I traditional sentiments and closed 
by saying iy this holiday bring you the same real 
leasure we're enjoying from our substantial donation 
to the Empty Stocking Fund given in the name of 

cur Cusboanees 

The Empty Stocking Fund, sponsored by the Junior 
Chamber of Commerce in Atlanta, meant toys instead 
vf tears for iny children on De 
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FIRST 


IN QUALITY 
IN PERFORMANCE 


ATLAS VERTICAL FILING SYSTEMS 
FOR 
NEGATIVES © OFFSET PLATES © MAPS 
BLUEPRINTS © SKETCHES © STENCKS 
MASTERS © X-RAYS © ARTWORK 


























for type that sparkles 


Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smert ora 

display working for 
YOU. Dealer aids free. 
Order direct... or 
from your own jobber. 
NO CARBON-TETRACHLORIDE 


CLAROTYPE 


" 


Tee at 


Wt 


i) 











ROCERSNAD \ 


P. 0: BOX 10425 - DALLAS, TEXAS 





for stationery departments 
that stock Rogersnap Carben 
Second Sheets in the fast *Flip- 
Out Dispenser Box. Write to 
, Dept. OAS Rogersnap 
’ today! 


culilanco | 


STEEL 






Helps the busy office worker sort the incom- 
ing and outgoing mail. Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
COLORS into one sturdy unit 
NO. 202 — LETTER SIZE — 2 TRAY.$4.00 
eee Guauiry NO. 203 — LETTER SIZE — 3 TRAY $5.25 
attend ITEMS! NO. 204 — LETTER SIZE — 
NO. 205 — LETTER SIZE — 5 TRAY.$7.50 
Ao aad LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


care roncere®) CURRIER MFG. CO..INC. Zintrnocts emnesorn 
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Set up a “home office” center... 
Tie in all related items. Start with an 
Underwood Portable and Add-Mate 


ae 


Then add your other star attractions 

desk sets, blotters, carbon papers, ribbons, 
staplers, address books, phone index files, 
fountain pens—the works. 


Remember, related item selling is fastest! 
One sale builds another, builds business for you 


Make sure your customers know your address is 
the Underwood “home office’ center! 


NEW SELLING IDEA FROM UNDERWOOD: 


The “home office” concept—one sale makes another 





Here’s the modern idea in promotion that can really set sales soaring! It’s the Underwood “Home 
Office’ combination: Portable and Add-Mate —the working team that every family needs. Ideal for 
the businessman, for the wife who manages household accounts, for students in their studies, in earn- 


ing spare money after school. 


The Underwood “home office” 
is nationally advertised in these leading 


consumer magazines—get your 
free counter card! 






* American 


Salesman 


Step by step through 
a very difficult sales call 








Display the counter card and get double 


we) 


Contact the Underwood dealer salesma 
Dept. O.-1, ] Park Avenue, New York 16, N. \ 


Uu underwood corporation 


1 Park Avenue, New York 16. N. Y 
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THE UNDERWOOD “HOME OFFICE" Por 


underwood u 
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So easy to use, in only 4 minutes a prospect 


will be ready and willing to take over! 


When you demonstrate the Conqueror you take the hard work out of 

selling. You show such wanted features as: A new feed table that 

eliminates tricky side rubber adjustments; a more accurate, 

easy-to-see and easy-to-reset counter; adjustable feed wheels that 

handle any size, any weight paper; and a tension contro! 

for non-skip, wrinkle-free feeding. Prices Begin at Just $214.50* 

? : for the MODEL 70—hand operated with all 

Heyer Conquerors print up to 330 copies in 3 minutes of features except electric drive. MODEL 76A 

‘ . a —electric, automatic start-stop, $299.50.* 

anything typed, written or drawn on a master, in 1 to 5 colors at once, Mode! 76B—automatic, electric with 11° and 

on thin papers to post cards—-even newsprint——in 3” x 5” to 14” cylinder stop selector, $324.50." 

ar By ‘p . F | *Plus Federal Excise Tax 

9” x 14” sizes. When you demonstrate the performance, 

the attractive Heyer prices, the Heyer dependability and low 

maintenance, you make customers of prospects, fast! Heyer Conquerors are sold through 
franchised dealers—some dealer- 
ships are available. Write for details. 


“Always Makes 


@ Good Impression” HEYER INC. + 852-F South Kostner Avenue * Chicago 23, Illinois 


Duplicators and Supplies Since 1903 





